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E. L. CARPENTER, MINNEAPOLIS, MINN. 


Entered lumber business in Minneapolis in 1887 
Became identified with the Shevlin-Carpenter Co. in 1893 


Is president Shevlin, Carpenter & Clarke Co.; Shevlin-Carpen- 
ter Co.; Shevlin Co.; Shevlin-Clarke Co. (Lid.) 


Director First National Bank of Minneapolis; Minneapolis 
Trust Co.; Northwestern National Life Insurance Co. 


Trustee Farmers & Mechanics Savings Bank 
Member Civic Commission of Minneapolis 
President Orchestral Association 

Trustee Westminster Presbyterian Church 

















National’s New President An Outstanding Leader 


- 
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So) Re, HE National Lumber Manufacturers’ Asso- 
4 @| ciation, in the course of its long- and hon- 
Roya orable career, has been peculiarly fortunate 

Al 
a Osev4| in the type of men who have served that 
organization as its executive head. The 
association has had a somewhat varied career and with 
the lumber industry has passed through some troub- 
lous times, but always, through wise executive direc- 
tion, it has weathered the storm and finally has come 
to be etablished on a firm business basis and to stand 
out as a real exponent and representative of the great 
lumber industry. As it has grown in importance and 
in influence, so has the need for strong, virile, execu- 
tive guidance grown, and the industry may be con- 
gratulated upon the wisdom shown in choosing these 
executives. No longer is the presidency of the Na- 
tional Lumber Manufacturers’ Association a merely 
perfunctory position to which men may be elected 
because of their personal popularity, or as a compli- 
ment to their standing in the industry, but it is a posi- 
tion that requires executive ability of the highest order, 
an intimate acquaintance with the industry and its mul- 
titudinous problems and the ability to take a “‘long look 
ahead.’ Within the last few years this association has 
become an important business organization, properly 
representative of the great industry for which it speaks, 
and now that it has undertaken the conduct of a cam- 
paign for trade extension, that is recognized as one of 
the outstanding efforts of the present decade, this po- 
sition of importance has been magnified. At the an- 
nual meeting in Chicago this week another outstanding 
leader was selected to head the association and prob- 
ably not in the entire industry could a happier choice 
have been made of a successor to John L. Kaul than 
the one who was unanimously chosen, E. L. Carpen- 
ter, president of the Shevlin, Carpenter & Clarke Co., 
of Minneapolis, Minn., and its allied organizations. 

Mr. Carpenter has been identified with the work of 
the National for many years and in 1927 was elected 
a vice president. Because of his long experience, his 
intimate knowledge of the business, his unimpeachable 
character and his high standing, Mr. Carpenter will 
command the respect, esteem and complete confidence 
of every region and of every branch of the industry. A 
characteristic of Mr. Carpenter is that he is a good 
listener, with an analytical mind and when he speaks it 
is with a clarity and a vigor that carry conviction. 
The new president is a worthy successor to the long 
line of distinguished lumbermen who have preceded 
him as executive head of the National Lumber Manu- 
facturers’ Association. 
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These Men 
Want You to Know 


that they are rendering a specialized service to 
lumber buyers who demand extra values. They 
watch the various mills in the Inland Empire and 
California with an eagle eye and when they see 
an “extra value” chance, they quickly bring it to 
the attention of the firms on their list. 

You always have good opportunities to buy 
when you deal with D & H. We always have 
large listings of special values. 


Tell us what you buy in Pondosa and Idaho 
White Pine, Sugar Pine and California White 
Pine and let us keep you apprised of our offerings. 


It costs only a 2-cent stamp to 
get this week’s list of “specials.” 


DUFFY-HAMACHER LUMBER CO. 
SPOKANE, WASH. 
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Our up-to-date hardwood mill has daily output of 
more than 100,000 feet. 











This Mill Produces 
Quality Hardwoods 


Cadillac-Soo starts with quality in the tree 
and we maintain it throughout our operations. 
Everything about our mill is modern and up- 
to-date. Its equipment is complete. Let us 
prove our ability to deliver satisfaction to you. 


Straight or mixed cars—Prompt shipment. 


DILLAC-S00 


LUMBER COMPANY 
Cadillac ,Michigan 


W.L. SAUNDERS Josten pourepiey CT.MITCHELL 






President e Presiden Treasurer 
ORGE BROWN ¢. A. SAUNDERS J-L.COLBY 
Secretory Sen. Mgr. Sales Mgr- 























FOR ‘\ ALE A Valuable Lumbering Property 


At a Fraction of Its Cost 


As the result of foreclosure of a first mortgage bond issue the Skagit Valley Lumber Co. now holds for 
sale, and in convenient form, for prompt transfer, the property formerly owned by Clear Lake Lumber Co., 


Skagit County, Wash. 


supply, etc. 


The property includes timber, railroad and equipment, logging equipment, mill property, town site, water 


Sawmill is electrically driven and 
modern in all respects with a capacity 
of 300,000 feet in eight hours. Equip- 
ped with two Allis Head Rigs, a Gang, 
two Resaws, and all complementary 
mechinery. 

Planing Mill is electrically driven 
of ample size to care for all dressing, 
and kilns to dry all clear lumber. 

Shingle Mill containing eighteen up- 
right machines; also kilns and storage 
sheds. 

There is a large yard space for air 
drying Common lumber, and a lake 
providing log storage for over 50,000,- 
000 feet of logs. 

Large nearby towns consume all 
fuel from mills and provide good mar- 
ket for cheap lumber. 

Paved roads make plant easy of ac- 











cess and enable owner to draw labor 
from a large territory. 


~ Photo by John D. Cress, Seattle 


Plant of Skagit Valley Lumber Co., Skagit County, Wash. 
Railroad facilities include connections with N. P., G. N., C. P. R. and Milwaukee. 


Write for map and illustrated description. 


SKAGIT VALLEY LUMBER CO., 902 Hoge Bldg., SEATTLE, WASH. 
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American Lumber Standards and National Guaranty” 


CTION TAKEN at the annual meeting of the National Lumber 
Manufacturers’ Association held in Chicago this week cleared 
the path for promoting in a national way American standard, 

grade-marked and National trade-marked lumber. 
“The National Lumber 
Manufacturers’ Association will immediately promote by national 
advertising and otherwise the trade- and grade-marks of all regional 
associations whose grading rules conform with American Lumber 


resolution adopted at the meeting follows: 


Standards.” 


Another clause’ in the resolution provides for the licensing of the 
National trade-mark indicating dry lumber in accordance with the 
practice and control developed by each regional association and 
that the National will promote the demand for such trade marked 





One clause in a 
products. 


lumber in national advertising. 
tional’s trade-mark may be used on timbers and heavy joists of sizes 
and grades approved by the regional and National associations in 
any condition of seasoning adapted to the commercial use.of such 
Finally, the use of the National’s trade-mark is restricted 
to lumber that carries the regional grade- and trade-marks and that 
is cut to American Standard sizes and specifications. 

The significance of the adoption of these provisions is in the fact 
that now the whole force and influence of the National Trade Ex- 
tension campaign will be enlisted in promoting trademarked and 
grade-marked lumber cut according to American Lumber Standards. 
That is to say, in the most practical manner possible the lumber 
advertised and promoted by the National Lumber Manufacturers’ 














It is provided further that the Na- 
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Association will be definitely identified with and its quality guaran- 
teed by that organization. This was the final step needed to make 
the campaign fully effective. 





An Overlooked Sales Appeal 


OMMENTING upon the subject matter of the articles that have 

eC recently appeared in the AMERICAN LUMBERMAN advocating 

a more effective liaison between lumber dealers and the 

building and loan associations, for furthering the cause of home- 

building and home modernization, an official of one of these asso- 

ciations writes to express his approval, and in his letter is a sug- 
gestion that seems well worth consideration. 

He says in part: “I think these interests are in common, and a 
campaign of education should be developed through advertising to 
promote pride in homes of the better class.” He suggests, of course 
tentatively, that this campaign should be on a national scale. 

The thing that impresses us most in this suggestion is the idea 
of developing what our correspondent aptly calls “pride in homes.” 
As for a national advertising campaign to promote this idea, the 
wisdom or practicability of starting a new one would seem prob- 
lematical to say the least. Quite naturally, not being in the lumber 
business, the writer of the letter referred to probably is not aware 
of the several campaigns and movements, planned on a nationwide 
scale, that are already under way or definitely projected, all having 
for one of their major objectives the fostering of home building 
and home modernization. But this conception of “pride in homes” 
is well worth thinking about, both by the managers of the promo- 
tion campaigns just referred to and by individual lumbermen, in 
connection with their local advertising. 

Pride of ownership, as applied to homes, certainly has not been 
stressed as effectively as has been done in the case of some other 
commodities. Home ownership has been urged as an economic prop- 
osition, as a step in good citizenship, as an all-important factor in 
the best type of family life, and to some extent, from the aesthetic 
standpoint, but the sense of inner satisfaction that comes from 
ownership, not only of a home, but of one that is fine and attractive 
in every way, even outstanding in the community in which it is 
placed, probably has not been used as forcefully as might have 
been done, and as may yet be done. 

Nor is the suggestion or appeal to build homes that the owners 
may be proud of in any sense an unworthy one, for every “better- 
than-the-average” home built in a community raises the level of the 
entire neighborhood, sets new standards and is a contribution to the 
advancement of society that we call civilization. 





Do Supply and Demand Control? 


TATISTICS have little attraction to many persons and facts 
S in tabulated form are likely to repel even those who would 
profit most by knowing them. Probably, if a straw vote of 
lumbermen were taken a great majority would voice their belief 
that the law of supply and demand is in full force and effect in the 
industry. To say this and to believe it implies of course that when 
the producer of lumber sells his product at an unprofitable price he 
does so because there is a surplus in the market or because demand 
is slack. At least he thinks one of the two conditions exists, and 
therefore he humbly submits to the operation of the sacred law. 

But in view of some things that have repeatedly happened in the 
lumber industry it is apropos to ask whether it is either a surplus 
of supply or a scarcity of demand that induces the seller to part 
with his lumber at a price that returns no profit. The industry is 
now pretty well served with facts regarding production, shipments 
and orders in hand, as well as with price data. Frankly, the prices 
realized often appear to bear no relation at all to the stack and order 
situation. In fact, the charge sometimes has been made that sub- 
scribers to lumber statistical services do not even read the reports 
that they receive daily, evidently preferring information “via grape- 
vine” to that supplied by their own paid servants. 

If the abstract question were asked, “Will the facts about produc- 
tion, orders in hand and prices received help to stabilize and bring 
profit to the lumber industry?” every lumberman would answer 
affirmatively and perhaps emphatically so. Probably, most lumber- 
men act in the knowledge of what they consider to be facts; but 


es 


obviously they do not act in the knowledge of facts from authori. 
tative sources. Such facts, however, are the data on which is based 
the law of supply and demand, and if they are not acted upon the 
law is defied and nullified. The net result is that production igs con- 
tinued in full swing in the face of a surplus. Lumber is forced on 
an unwilling market. Stock is sold at unprofitable figures despite 
a shortage. 

There is reason to believe that the-controlling factor in many 
cases is the condition of the individual producer’s stocks; or of some 
other personal equation, rather than the condition in the industry 
as a whole. When lumber piles up in the yard the urge to get rid of 
it defies all argument, ignores all other facts and outruns all reason, 
What is needed in such a case is a broader view, a more compre- 
hensive survey of the situation, in other words, completer knowl- 
edge. This is supplied by the statistical services now available to 
the industry as a whole. Unless a great majority of the lumber 
producers of the country master these facts and direct their Policies 
in accordance with them, the industry can hardly hope that con- 


ditions will be otherwise than as if such facts were unavailable 
and unknown. 





A Modern Aid to Home Planning 


EWS STORIES and advertisements indicate that an unusual 

CT) number of model-house displays and home-beautiful exposi- 

tions are being held*at the opening of the present building 
season. 

Such efforts are characteristic of the newer merchandising. As 
the matter of providing the mechanics and equipment of modern 
life becomes more professionalized, customers take less interest 
in details and processes and more interest in completed effects, 
Grades of lumber and prices per thousand are still important, but 
these things merge themselves into the problem as a whole. The 
owner of the home feels that he is a poor judge of such matters. 
He selects a dealer in whom he has confidence and leaves these 
details to the lumberman’s professional knowledge. 

But of two things the owner can judge. He can decide whether 
the completed price is within his reach, and he can decide whether 
the completely decorated and furnished house is satisfactory. 
Naturally a customer can not see his own house before it is built. 
But if a group of merchants, working together, can produce a 
successful model house, the assumption is reasonable ‘that the 
same group can do as well with a house designed to fit the 
customer’s purse and his special needs. 

It is becoming clear that in the building of new homes there 
is room for more of this coéperation between lumberman, archi- 
tect, decorator and furniture salesman. 

Only a few years ago there was some conflict between lumber- 
men and manufacturers of interior trim on the one hand and 
architects on the other about the use of stock patterns. Architects 
drew their plans to get desired effects; and if their windows and 
doors were an inch off standard or if the finish had to be specially 
run they insisted that they would not sacrifice their art to the 
arbitrary standards of material men. The material men held that 
these slight variations could make little difference in finished ap- 
pearance and that special manufacture wasted time and added to 
finished costs and so discouraged building. The two sides finally 
studied the matter from a common point of view, and each side 
learned from the other. Manufacturers developed new standard 
sizes, and architects learned how to achieve their effects through 
the use of stock patterns. Both architects and dealer profited, 
and the customer profited most of all. He got his individualized 
house at stock pattern prices. 

A similar approach to a common problem can be made by lum- 
berman, decorator and furniture merchant. If window arrangement 
leaves little wall space for the placing of furniture, the house is 
to that extent a failure. Decorating problems depend for their 
solution upon the placing of doors and windows and upon the 
kind of finish used. There is a constant mingling of interests. 
Even the ice man has an interest in design; for if he must carry 
his ice into the kitchen and soil a clean floor it will not be long 
until mechanical refrigeration is installed and his trade is lost. 

While these better-homes expositions find their real impulse in 
a desire to stimulate sales and while they are highly valuable for 
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that purpose, not the least important result is the practical edu- 
cation of the merchants who take part in them. Under such con- 
ditions they learn to measure and to respect the customer’s interest 
in his home as a completed whole. The lumberman learns to 
consult with his fellow merchants and, to make those reasonable 
adjustments which improve his own service. By such means he 
helps produce what business tradition holds to be the best of 
advertisements, a satisfied customer. 


Cultivating the “Invisible Market” 


~ STRIKING phrase, epitomizing a still more striking truth. 





is that coined by J. H. Foresman, in charge of the retail 

yard department of the Long-Bell Lumber Co., in a general 

letter which he recently sent to the local managers of that concern. 
“All about you is an invisible market for lumber.” That is the 
thesis which Mr. Foresman sets up and defends in a very practical 
and helpful manner. He draws a sharp contrast between the lum- 
berman who is satisfied to know only the routine of conducting a 
lumber yard, who can handle the buying, accounting, collecting 
etc., and do a brisk business when the visible market yields plenty 
of demand, but who falls down when the ordinary sources fail 
and business has to be created; and, on the other hand, the man- 
ager who is alert to opportunities that may be developed, and has 


fitted himself to render his community some special building service. 

This astute lumber sales executive points out the too often over- 
looked fact that outside of catering to the barest necessities, 
markets do not exist ready-made; that demand of the kind and 
degree that builds up large businesses originates not with the 
buyer but with the seller. In support of this he points to the 
innumerable kinds of merchandise now sold in large volume that 
users or consumers never dreamed of until some manufacturers 
made and sold not only the commodities themselves but the idea 
of using them. Farmers did not demand better havesting machin- 
ery than the old-time cradles. The self-binding harvester originated 
in the brain of McCormick, not in that of some wheat grower. 
Coming down to date, the combine was not brought into existence 
by any pre-demand from farmers but was perfected by farsighted 
manufacturers who saw the tremendous field existing for such a 
machine, produced it and created the demand which has resulted 
in sales totaling many millions of dollars. . 

“All about you,” says Mr. Foresman to his yard managers, “is 
an invisible market for lumber. Every person of pride and means 
in your community represents an undeveloped asset. Notwith- 
standing this market is invisible, it is nevertheless real, providing 
the lumberman makes the necessary effort to cash in on it. The 
invisible market is an elastic market, its size depending only on 
the wealth of the community and upon salesnianship.” 








Builds Four Airplane Hangars 


Ponca City., Oxta., April 30.—Harry 
Cragin, local lumber dealer, has built four 
airplane hangars at the Everett Taylor field 
here in response to an urgent request from the 
Chamber of Commerce, as the hangars were 





California Pine Mills 
Are Curtailing 


[Special telegram to AMericAN LuMBERMAN] 


San Francisco, Cauir., May 1. 
—Beginning this week our mill 
will run five and one-half days 
per week only for indefinite 
period. 

Rep River Lumser Co. 


[Special telegram to AMERICAN LuMBERMAN] 


STANDARD, CauiF., April 30.— 
Our mill here to operate on five 
and a half day week beginning 
this week. 

PIcKERING LUMBER Co. 











badly needed. In reward for the service the 
city has promised that when the airport is 
moved, if at any time, all expenses for the 
moving of the hangars will be paid for by 
the city. 





Southern Pine Merchandising 


Detroit, Micu., May 1.— Southern pine 
salesmen met here today to discuss their 
species of lumber, J. F. Carter, field repre- 
sentative of the Southern Pine Association, 
being present to tell the salesmen of the latest 
activities of the association and to obtain from 
them whatever suggestions they might have for 
improving the trade extension work. 


Among the subjects discussed was the 
wrapping of cut-to-length finish, all the sales- 
men offering reasons why the mills should 
better prepare their higher grades of lumber 
fer the market. On the firing line as they 
are they expressed the firm conviction that 
southern pine cut-to-length finish if wrapped 
would enjoy a much broader market in this 
section. 

Along with this discussion came the subject 


of better loading of cars, the general senti- 
ment being that although there has been an 
improvement of shipping by the mills there 
is yet room for additional improvement. 

More and more are the retail arm of the 
industry and industrial plants requiring lum- 
ber cut to exact length. They are becoming 
more exacting in their requirements as to the 
cutting, and it is believed that the time is 
not far distant when no tolerance will be per- 
mitted in cut-to-length material. 


Sete aeeaeaaeesaaeaeaaaea: 


Storm Does $40,000 Damage 


Lauret, Miss., April 30.—A tornadic wind 
which blew through this section Saturday aft- 
ernoon ignored the loosely piled lumber on 
the ramps of the Marathon Lumber Co. but 
damaged the company’s buildings to the extent 
of $15,000 -to $20,000, with a total loss of time 
and cost of repairs estimated at $40,000. The 
wind ripped off the roof of the cooling and dry 
sorting shed and took off the roof of the 
southeast corner of the main mill, 200 feet of 
green sorting shed and a section of the ware- 
house roof. Five smokestacks, each 100 feet 
high and 5 feet in diameter, were wrenched 
from the roof of the boiler room and crashed 
down on the boiler and fuel building roofs, 
damaging them greatly. 

While it is expected that the main mill will 


be idle for approximately three weeks, pending 
repairs, it is thought that the planing mill 
can be placed in operation within two weeks. 


Building Big Newsprint Mill 


MINNEAPOLIS, MINN., May 1.—The Backus- 
Brooks Co. of Minneapolis, through a subsidi- 
ary, the Great Lakes Paper Co. (Ltd.), is con- 
structing a large newsprint paper mill with 
‘capacity of 100,000 tons of paper annually and 
provision for increase later to 200,000 tons, at 
Fort William, Ont., E. W. Backus, president 
of the two companies, announced Monday. 
When completed, the new plant will be the 
largest unit in the Backus-Brooks system, 
which already includes paper mills at Inter- 
national Falls, Minn., and Fort Frances and 
Kenora, Ont. 


Purchase Illinois Retail Yard 


CHAMPAIGN, ILL., April 30—W. W. Walls 
& Co., lumber and building material dealers of 
this city, have purchased the business and real 
estate of the Home Lumber Co., also of 
Champaign, and will combine it with their 
own. A. T. Walls, who is widely known in 
State lumber circles, is president and treas- 
urer of the purchasing concern, and Charles 
M. Walker, secretary. 











National Statistics for Week Ended April 28 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., May 3.—Three hundred fifty-one softwood mills with normal pro- 
duction of 253,398,000 feet, gave actual production during week ended April 28 as 103 per- 


cent, shipments 112 percent and orders 103 percent of normal production. 
were 109 percent and their orders 100 percent of actual production. 


Their shipments 
The week’s figures for 


normal and actual production, shipments and orders follow: 








Ss No. of Normal Actual 
SOFTWOODS— tse mills Output Output Shipments Orders 
Southern Pine Association prartdre tee e eens 101 67,670,000 64,017,000 71,411,000 66,381,000 
West Coast Lumbermen’s Association. ..... 115 111,058,000 131,054,000 147,570,000 129,366,000 
Western Pine Mfrs. Association............ 25 22,421,000 21,789,000 19,582,000 20,804,000 
( alif. White & Sugar Pine Mfre. Agan...... 17 15,014,000 19,804,000 18,668,000 23,383,000 
California Redwood Association............ 13 6,928,000 5,945,000 7,400,000 5,366,000 
North Carolina Pine Association........... 39 7,440,000 5,972,000 7,028,000 5,732,000 
Northern Pine Mfrs. Association........... 7 7,796,000 7,747,000 8,353,000 6,383,000 
Northern Hemlock & Hardwood Mfrs. Assn. 34 15,071,000 3,724,000 3,941,000 2,881,000 
Totals, SOftWOOdS ........cecesesceccees 351 253,398,000 260,052,000 283,953,000 260,296,000 
HaArRDWoops— 
Northern Hemlock & Hardwood Mfrs. Assn.. **10,857,000 8,785,000 6,816,000 5,724,000 
Hardwood Manufacturers’ Institute......... 372+ 73,519,000 42,809,000 49,135,000 51,064,000 
a ee eee eee 84,376,000 51,594,000 55,951,000 56,788,000 


+Units. 


*Normal production is for 72 units. **Normal production is for 52 units. 


#Of West Coast bookings, 39.4 percent was for domestic cargo delivery, 12.6 for export cargo 
delivery, making 52 percent water shipment business, 44 percent for rail delivery, and 4 per- 


cent was local business. 
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Building Material Values 1923-1928 


We have been requested by an official’ of the 
State realty board to furnish him with some 
authentic data as to the relative costs of va- 
rious kinds of building materials during the 
period around and including 1923 to the present 
time. Any information or statistics that you 
can give us along these lines, whether com- 


tensively used in flooring manufacture. 

Beech also is used for small handles, for the 
manufacture of woodenware and novelties, 
agricultural implements, spools and bobbins, 
playground equipment, automobile seat frames, 
cheese boxes and baskets and crates. 


Oak probably is used for a greater variety 
of purposes than any other wood and it is 





Index Numbers of Wholesale Prices of Building Material and Construction Costs 
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He wants in particular a statement showing 
the relative costs for the year 1923 and begin- 
ning of 1928.—INquiry No. 2,135. 

[This inquiry comes from a California lum- 
ber concern. In response to the request, the 
accompanying table has been sent. This table 
is taken from the reports of the bureau of 
labor statistics of the Department of Labor, 
Washington, D. C. Up to and including 1926 
the bureau used the prices of materials for 1913 
as 100 for the base. Beginning with 1927, 
however, 1926 is used as 100. In order to 
make the figures comparable for the whole 
period, the whole of 1927 and January and 
February 1928 included have been converted 
to the 1913 basis.—EprTor.] 


Hickory, Oak, Maple and Beech Bolts 


We are producing a number of clear bolts of 
hickory, oak, beech and hard maple along with 
our chemical wood production and would like 
to know if you can suggest a market for this 
class of material. 

These blocks vary from 8 inches to 30 inches 
in diameter with average diameter of approxi- 
mately 17 inches or 18 inches and are 52 inches 
long. We can select out the clear and high 
grade cuts and ship these in carload lots or 
manufacture into other items and would like 
to have you suggest various markets with 
which we can communicate.—INQuiry No. 2,138. 


[This inquiry comes from the superintendent 
of a large corporation in the South. From 
the diameter and length of the bolts it is in- 
ferred that thev are more adapted to the pro- 
duction of small specialties than to going into 
the regular lumber market. Hickory, of 
course, is largely used in vehicle manufacture, 
particularly for spokes. If the bolts were 
longer, the hickory might be used for shafts 
and poles for buggies. The bolts should be 
available for tool handles, such as hammers, 
axes, picks, sledges etc. Hickory is used also 
for pitmans for mowing and harvesting ma- 
chines, as well as for golf sticks, baseball 
bats, dowels and ladder rungs. 

There is of course some overlapping of uses 
among all the woods and as a consequence any 
list of uses for one would be duplicated in a 
list for another. Maple is used for vehicles, 
for handles, for agricultural implements and 
for laundry appliances, such as mangle rollers 
etc. One of the largest of the special uses 
for maple is in the manufacture of boot and 
shoe last blocks. Of course maple also is ex- 
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hardly too much to say that it is used more 
or less for most of the purposes mentioned 
above. 

One paragraph of this inquirer’s letter in- 
dicates that the concern is prepared to cut the 
bolts into the various dimensions required by 
the purchaser. This would mean of course 
that the log bolts would be converted into 
handle, spoke and other billets. The name of 
the inquirer will be supplied on request.— 
Eprrtor. | 


MorE THAN 2,000,000 forest trees will be 
planted in Ohio during the spring planting, 
according to F. W. Dean, extension forester of 
the State. 


Unloading from Elevated Sidetrack 


Can you furnish the name of some retaj] 
lumber and building material yard that is 
served by an elevated railroad sidetrack? We 
are on the main line of a railroad which is 
elevating its tracks through this city. Our 
present ground level siding will be removed, 
and another brought in from the elevation of 
some 14 or 16 feet. It will drop down some- 
what into our yard, perhaps to a 6-foot level, 
To find just the proper method of unloading 
from an elevated sidetrack is causing us some 
concern. We will be glad to hear from any 
dealer who has been confronted with a simi- 
lar condition and has worked out a solution. 

What allied lines are profitable for retail 
lumber dealers to handle? We have decided 
to enter the builders’ supply field. We will 
build a new two-story .brick office and display 
room, and are out for all the new and im- 
proved ideas to be had with regard to de- 
sign, arrangement and equipment of the new 
building, to best adapt it to its intended pur- 
poses.—INQuIRY No. 2,136. 

[The above inquiries come from a large re- 
tail lumber concern, situated in a fairly large 
city of one of the central States, where it oper- 
ates six retail lumber vards and a millwork 
plant. To this concern has been sent some 
information bearing ypon its needs, but the 
AMERICAN LUMBERMAN will be pleased to re- 
ceive and pass along any information or sug- 
gestions that readers may be able to supply 
from their experiences. Perhaps some dealer 
will be able to offer practical suggestions with 
regard to best methods for handling the un- 
loading of stock and. supplies of every kind 
from an elevated sidetrack. If properly uti- 
lized, the elevation should be an asset rather 
than a disadvantage, because of the saving of 
labor that may be effected through gravity. 
Just the proper relation of the side-track to the 
storage buildings, in order to utilize this fac- 
tor to the best advantage, is a point upon which 
this inquirer would be glad to receive sugges- 
tions, the value of- which would be greatly in- 
creased if illustrated by photographs or even 
by rough pencil sketches.—Ebtror. ] 








NEWS AND 


50 YEARS AGO 


From the AMERICAN LUMBERMAN 


VIEWS OF 








At the annual meeting of the; to fair at about $10 to $11.50,; Valley, an equal assurance that 
Lumber Dealers’ Association of | which may perhaps be taken as| the supply for this time can 
Boston and vicinity, held a few| a fair indication of the market. | not possibly exceed an ordinary 


days ago, J. O. Weatherbee| Shingles are held: nominally at 
was elected president, Henry | $2.10, but no transactions have 
been recorded so far. 
have been no offerings of lath.| cago dealers slashing prices as 
|The temper which buyers have | earnestly as if the whole West 
|so far displayed is not of a|was to be deluged with several 
| very encouraging character. 


N. Clark vice president, Charles 
W. Lewis treasurer and Waldo 
H. Stearns secretary. 

* + . 





A raft containing 500,000 | 
feet of pine logs was towed 
from Erie, Pa., to Tonawanda, 
N. Y., last week; it was for 
S. P. Bliss. 


* . * 


+ 


one, and all the probabilities in 
favor of its being much less; 
and in the face of it all, Chi- 





There 


times the amount it could -pos- 
* | sibly consume. 


The lumbering streams in_ "s..® 
| Aroostook County, Maine, are A 
|said to be at a good driving | Tex., 
pitch, and the logs are moving | Southern yellow pine at pres- 
| forward as rapidly as possible.| ent rule as _ follows: 


report from Beaumont, 
states that prices on 


First 


This season’s Chicago cargo | More than the usual amount | class yellow heart $12; mill 


market opened weak, with piece 
stuff selling at $9, though it is 
claimed that one or two of the i. 
first cargoes brought $9.50. 
Prices have since fluctuated 
somewhat and are now quoted 
at $8.75 to $9.25. Very few car- 
goes of boards and strips have 
been received, and it is difficult 
to make a fair quotation. Sales 
have been reported of common 


condition. 





of timber was cut in that’ sec- | run, $9; second class, sap, $8; 
tion during the past winter. 


dressed and dry from $14 to 
bill timber, $8 to $12; 


7. id 3 


The yard trade is in a queer | Cypress from $6 to $8; all heart 
We have the spec- | cypress shingles, $3.25; com- 
tacle of an active demand for| mon, $2.25. 
lumber—of a demand upon | tinues that “as soon as the fall 
Chicago from sections hitherto trade opens up, the prices will 
almost unknown to its dealers, advance from $1 to $2 per 
an assured great shortage of | thousand feet and all our mills 
supply from the 


The report con- 


Mississipp! | will be overrun with orders.” 
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Southern Pine Stocks Being Reduced; Prices Strong 


Bad weather in a good part of sales territory last week 
took the edge off demand for southern pine, but when this 
js considered it must be admitted that bookings made an 
excellent showing, having reached almost four percent 
above output, which was three percent above full 60-hour 
capacity. Bad weather in producing territory appears to 
be affecting principally the production of smaller units, the 
difficulties of larger mills being mostly concerned with log- 
ging. The small mills are reported to have disposed oi 
most of their stock, and practically all have had to close 
down because of rains and floods, so that concentrating 
yards predict that there will be less small-mill product 
than there has been for several years. Though shipments 
from large mills fell off a little in the last week, they are 
still heavy, and amounted to 11.5 percent more than the 
cut. As for the preceding four weeks they had averaged 
10 percent more than the cut, mill stocks are being greatly 
reduced. The inquiry is active, but as most of the buying 
so far has been by country yards, an expansion in the move- 
ment may be looked for as city yards begin to move lum- 
ber to jobs. Recent price advances in general are firmly 
held, and the whole tendency of the list is upward. 


Eastern Spruce Production Light; Prices Are Firm 


Trade in eastern spruce is rather quiet, because inclement 
weather in the East prevents the development of demand. 
Supplies are light, however, especially as only one of the 
larger New England mills is sawing at present, for the 
starting up of a couple of others has been delayed by bad 
weather, and the smaller plants find operating almost im- 
possible. Base price on dimension remains firm at $42, 
and the probability is that there will be no early increase 
in output that would result in a recession. Supplies of 
Canadian random dimension and boards are also light, and 
quotations are becoming stronger. 


Mill Stocks in Inland Empire Are Greatly Reduced 


Production in the Inland Empire appears to be fully up 
to normal for this season, having reached 100 percent dur- 
ing the week ended April 21, compared with an average of 
101 percent for the corresponding week of the last four 
years. Demand for the first sixteen weeks of this year 
has been 42 percent above the cut, while that of the cor- 
responding period of last year was only 37 percent above. 
Reports from thirty identical mills for the first three 
months of this year, compared with the same period of last 
year, show that they are getting into very favorable statis- 
tical position. Their cut for the first quarter of this year 
was about eight percent less, and their shipments 1.5 per- 
cent larger, so that their stocks on April 1 were 85,000,000 
feet less than on the same date last year. Lumber prices 
have remained on levels that are very unsatisfactory to 
the producers. They find inquiry increasing as the weather 
opens up in sales territory, and are hopeful that they will 
soon be able to put-some advances into effect. 

California Pine Manufacturers Find Trade Improving 

While recent-statistical reports show a seasonal increase 
in production of California pines, telegraphic advices to 
the AMERICAN LUMBERMAN indicate that some of the more 
important mills are curtailing. Mill stocks of No. 3 shop 
and better have been. considerably lower than for this 
time last year, and needed replenishment, as unfilled orders 
for these grades were a good deal heavier. So far this 
year, bookings have amounted to 57 percent more than 
production, and shipments have been slightly ahead of 
bookings. The middle West and East have been buying 
principally shop, and there has been some scarcity of 


Lumber Statistics Appear on Pages 50 and 51; Market Prices and Reports on Pages 84 to 88 


thicker items. Demand from these territories for building 
iumber and finish has been held down by bad weather. 
Recent rains in California have improved the fruit crop 
outlook, so that an active demand for box grades is ex- 
pected, though large contracts for forward delivery are 
not yet being closed. Gains are reported in California 
building demand. The inquiry leads the mills to predict 
an early expansion in the movement. 


West Coast Mills Curtail and Ask Advanced Prices 


West Coast manufacturers appear to be taking a firmer 
stand in regard to prices, and that may be the reason why 
orders fell a little below production during the week ended 
April 28. They are in position to, because bookings since 
the first of the year have amounted to 9 percent more than 
output, so that they have good order files, while shipments 
have kept pace with output and prevented any accumula- 
tion of mill stocks. Recent advices show that some impor- 
tant producing factors are curtailing and are: demanding 
$1 more for uppers than they sold for in recent weeks. 
Export bookings failed to keep to the high totals of the 
preceding week. But both domestic cargo and rail trade 
were maintained, and it is believed that there will be early 
expansion in both divisions, because retail business in the 
East and middle West is becoming lively with better 
weather, and the California market is also improving. 


Northern Hardwood Mills Book Big Week’s Business 


Business in northern hardwoods made a decided im- 
provement in the week ended April 21. In the preceding 
week, bookings had been 27 percent below capacity, but 
gained to 1 percent above capacity. Actual output of the 
mills for the two weeks was about twenty percent below 
capacity. Reports from Cincinnati indicate a considerable 
quickening of interest on the part of buyers. Automobile 
output is maintained on a rather high level, and the fac- 
tories are placing a good many orders for current require- 
ments. But the new factor in the market is the entrance 
of building trades interests on a larger scale. Wholesale 
yards are beginning to build up their stocks for the spring 
trade, as many of the woodworking industries take on 
activity. The flooring makers so far have been taking only 
small quantities, but the millwork plants are busier on 
production. It is believed that, following their present 
shows, the furniture makers will soon begin buying, as 
they are expecting a good year’s business. Total stocks 
of twenty-eight identical northern mills on April 1 were 
14 percent larger than on the same date last year, but dry 
stocks had increased only 6 percent. Very little gain was 
shown in stocks of hard maple, and dry stocks of this 
wood continue scarce. 


Southern Hardwood Bookings Far Ahead of Output 


A greatly improved showing was made by southern hard- 
wood mills during the week ended April 28. Bookings were 
19 percent above actual production, and 4 percent above 
shipments, so that a nice addition was made to files of 
unfilled orders, while shipments of 14 percent more than 
actual cut effected a considerable reduction in mill stocks. 
The output continued restricted, amounting to only 58 per- 
cent of normal. It is probably true that some large orders 
were placed at low prices, but these are evidence that im- 
portant consuming groups find current needs expanding 
and believe the market has reached its turning point toward 
greater strength. Automobile business is good and furni- 
ture plants have been entering the market. Building trades 
demand is opening up and is depleting stocks of whole- 
salers, who have had to replenish them, while prospects 
are for early improvement in flooring and millwork sales, 
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“TX” Field Men Making New Friends for Wood 


Various Division Offices of National Association Engaged in Important Surveys 
to Encourage Wider Use of Forest Products 


Avoiding Tornado Damage 


Wasuincton, D. C., April 30.—L. V. Tees- 
dale, of the Forest Products Laboratory, Madi- 
son, Wis., points out that structural damage 
to buildings by tornadoes and the loss of 
life incident thereto may be avoided or re- 
duced by designing buildings so they can more 
readily resist internal pressure. Property dam- 
age to buildings by tornadoes may be divided 
into two classes—that caused by the explosive 
effect and that caused by flying debris. The 
explosive effect, usually the more serious, oc- 
curs as a result of a difference in atmospheric 
pressure set up by a tornado between the in- 
side and the outside of a building. The sud- 
den drop in external air pressure produces an 
internal pressure which frequently results in 
the blowing out of some portion of the build- 
ing. 

It is possible to relieve the internal pressure 
of air thus set up in a building by providing 
automatic vents in it, says Mr. Teesdale. Ob- 
servations made following the St. Louis tornado 
last September indicate that from 10 to 15 per- 
cent of the outside walls and a similar area in 


the roof should be vented. There are a number 
of methods by which this could be done. If a 
sufficient number of windows or panels were 
designed so that they would open outward from 
internal pressure the necessary venting could 
be accomplished. Special windows equipped with 
hardware which would work on the same prin- 
ciple as the panic bolts used on exit doors in 
theaters would do the trick. Hinged panels for 
use in the spaces between window sills and 
floors or elsewhere in the side walls of a build- 
ing are another venting possibility. Roofs may 
be vented by automatic dormer windows, by 
special skylights, or by hinged roof panels. 

Such automatic vents could be installed in 
existing buildings as well as in new buildings. 
They could be used in all types of buildings, 
large or small, public or private, in the city or 
in the country—even to the farmer’s barn or 
poultry house. The practicability of various 
venting methods could be tested in laboratories. 
This would offer opportunity to work out the 
most suitable types of vent construction. 


Economy in Wood Construction 


All of the new storage warehouses to be 
built by the State highway department of 
North Dakota for storing its highway equip- 





912,377 cars for the week immediately before. 


PRICES 


week before. 


firm at 5 percent. 


with $14.50, the recent highest level. 


of 1 cent a pound over the week before. 


STEEL 


week immediately before. 


FUELS 





Business in Brief 
Possibly, there is more of uncertainty and greater irregularity in the current business situa- 
tion than during any week in recent months. While the stock exchange activity has moderated 
measurably, the sales of stocks have averaged daily above the three million 
GENERAL ™=k. Activity on the produce market, particularly in wheat, has increased 
greatly. Bank clearings for the latest week totaled $11,011,536,000, compared 
with $12,425,645,000 for the week immediately before. 
Review for the latest week were 410, compared with 478 for the corresponding week of 1927. 
Leadings of revenue freight for the week ended April 21 totaled 944,694 cars, compared with 


Irregularity in general conditions is manifested in prices as markedly as in any factor. In 
general the trend has been upward. Dun’s Review reported 30 advances to 28 declines for 
the latest week, compared to 31 and 36, respectively, for the corresponding 
week of last year. Harvard University Society’s index of wholesale com- 
modity prices rose for the week ended April 25 to 97.4, from 96.5 for the 
Dun’s index for the latest month stood at $195.415, compared with $190.478 for the 
corresponding month of 1927. At the end of the week here considered the call money rate was 


Last week reference was made to the steady increase in the price of No. 2 red wheat over a 
period of six weeks. At the latest week end the price was $2.24% a bushel, compared with the 
latest previous price quoted of $1.94. 

PROVISIONS improved produce market, rising to $1.28%4. 
market regained part of the loss of recent weeks, rising to $14.00, compared 

Hogs again dropped slightly, to $9.80, compared with 
$9.90 a hundred pounds for the week before.. Extra creamery butter rose to 46 cents, a gain 


The steel industry continues at a high level of production, showing few signs as yet of the 
customary drop in production at this season. There is, however, a noticeable decline in the 
volume of new orders, and there have been some concessions in price that 
indicate that a reduction of output is likely at an early date. Operations in 
the various producing districts are reported at from 75 to 85 percent of 
capacity, except in the Chicago district, where it is still maintained at 95 percent. Demand 
here from implement manufacturers continued at recent levels and railroads were freely 
requisitioning on contracts, but new orders are less plentiful and prices are not so strong. 


As reported by the American Petroleum Institute, the average daily output of crude petro- 
leum for the week ended April 28 was 2,403,800 barrels, compared with 2,393,750 barrels for the 
The bureau of mines estimated the output of 
bituminous coal, including lignite and coal coked at the mines, at 7,883,000 net 
tons for the week ended April 21, compared with 7,937,000 tons for the cor- 
responding week of 1927. The bureau estimated the output of anthracite for the week ended 
April 21 at 1,604,000 tons, compared with 1,662,000 tons for the corresponding week of 1927. 


Commercial failures reported by Dun’s 


No. 2 yellow corn also reacted to the 
Beef steers on the Chicago 








ment and materials will be of wood construc. 
tion. D. C. Hollopeter, of the maintenance 
department, writes the trade extension depart- 
ment of the National Lumber Manufacturers’ 
Association as follows: 

We are using frame buildings mainly be- 
cause of the economy in the first cost. Also 
because of the fact that there will no doubt 
be many changes desirable as time goes on 
and our equipment increases and we do not 
wish to have any more money than necessary 
invested in buildings unsuited to our needs, 


Wood Casket Promotion Campaign 


A survey of the casket industry, preliminary 
to a campaign for the promotion of wood cas- 
kets, has been started by George E. French 
of the eastern division. To retain the present 
field and regain as far as possible the field 
held by lumber in the casket industry in the 
past, Mr. French suggests the preparation of 
a series of articles for various casket industry 
and undertakers’ journals, a series of talks on 
wood caskets before undertakers’ association 
meetings, a manual for casket salesmen and 
the preparation of advertising copy for the use 
of undertakers in local publications. 


Wood Trusses for Loop Building 


Wood trusses are used in a new temporary 
building being constructed in the Loop district 
of Chicago, according to a report reaching 
headquarters. The trusses are 80 feet in length 
and each contains 2,600 board feet of lumber. 
The architect in charge of the project calls 
attention to the fact that the total of 150,000 
board feet of lumber being used is probably 
the largest amount of lumber installed in any 
one structure in the Loop district in the last 
thirty years. At the end of five years the 
structure is to be razed to make way for a 
42-story office building. 

Field men of the western division report that 
the new Machinery Building to be erected on 
the State Fair Grounds at Sacramento, Calif., 
will be almost entirely of wood. Approxi- 
mately a half million feet of lumber will be 
required. Specifications call for lumber 
“strictly and unconditionally graded according 
to standard grading rules.” The field men re- 
port much difficulty in obtaining dry lumber 
for the building within the time limit. 


Sales Leads From Hangar Bulletin 


Specific sales leads are brought to the atten- 
tion of retail lumbermen through the action 
of the engineering department of the National 
Lumber Manufacturers’ Association in sending 
the bulletin “Airplane Hangar Construction” 
to cities and towns that have flying fields but 
few or no hangars. Through the Airway Bul- 
letin, published by the Department of Com- 
merce, the engineers of the National associa- 
tion obtained a list of some 300 cities and 
towns which have flying fields. This list also 
designated whether the fields were equipped 
with hangars and gave the names of the own- 
ers of the fields. Copies of “Airplane Hangar 
Construction” were sent to retail lumbermen 
in the communities whose flying fields lacked 
adequate hangars, together with personal let- 
ters pointing out the sales opportunity. Let- 
ters received from retailers indicate much in- 
terest in the bulletin and the opportunities it 
offers. 

Many cities,and towns contemplating the 
establishment of municipal airports have com- 
municated through their chambers of com- 
merce requesting additional copies of the bul- 
letin. The publication will be sent to about 
3,000 persons, including pilots, manufacturers 
of parts, operators of commercial flying fields 
and others interested in aviation. 
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Field men of the TX department in letters 
received at headquarters frequently comment 
on the use of wood interior trim in concrete 
ofice buildings now being constructed. In 
the new 8-story reinforced concrete Medical 
Science Building, Portland, Ore., all of the 
doors and interior trim will be of wood, and 
wood frames and sash will be used where the 
building code permits. Wood sash and wood 
interior finish have been specified for the new 
dormitories of the Oregon Agricultural Col- 
lege, Corvallis. 

To Survey Oil Derrick Situation 

R. Y. Hanlon, oil derrick engineer, has been 
employed by the western dvision to make a 
more complete survey of the oil derrick situa- 
tion for the purpose of designing and mer- 
chandising an all-wood derrick. 

An investigation of the situation in this 
field was begun in southern California by 
Earl E. Bowe shortly after the western divi- 
sion was opened. So much interest was shown 
in the project that Manager A. C. Horner de- 
termined to continue the inquiry and have 
an all-wood derrick designed. Ernest Dolge, 
Tacoma lumberman, who is much interested in 
the project, has notified John M. Gibbs, trade 
extension manager, that he will donate the 
site for the erection of a model all-wood oil 
derrick and furnish a part of the lumber 
necessary to build :t. 

The western division is coOperating with a 
woodworking concern in solving the problems 
that arise in the manufacture of wood hat 
blocks. This is one more example of the 
service given by the technical men of the TX 
department of the National association. Ofh- 
cers of the company have experienced some 
trouble with checking of weod and informed 
Mr. Bowe that they could use considerably 
more footage if thoroughly dry material could 
be obtained. 





Jackson Club Discusses Taxes 


Jackson, Miss., April 30.—At the regular 
luncheon meeting, last Thursday, of the Jack- 
son Lumbermen’s Club, the members were en- 
tertained by the orchestra from the Mississippi 
School for the Blind, directed by Mrs. H. 
Hutcherson. Following the musical program, 
there was a round-table discussion on the action 
of the Mississippi legislature in advocating 
placing of a tax of 50 cents a thousand on all 
lumber cut by sawmills in the State. This pro- 
posal naturally has brought a storm of pro- 
test from lumbermen all over Mississippi and 
while the club took no official action at this 
meeting, it assisted in having this unjust tax 
measure killed. The bill was never reported 





Dining room in which shortleaf southern pine in the built-in cabinets, 

to the background, and the mantel of the fireplace, was featured. It 

shows how homey and comfortable a home can be made by tasteful 
selection of the proper lumber finish 


out of the legislative committee, due prin- 
cipally to the efficient work of the lumber in- 
dustry. 


Southern Pine Featured in Home 


New Oreans, La., April 30.—The un- 
limited potentialities in the use of lumber as 
the supreme home finishing material were 
demonstrated as well as the possibilities of 
sound wood construction in the all-southern 
pine model house erected as the centerpiece 
of the recent seventh annual Indianapolis 
Realtors’ Home Show. During the seven-day 








Front entrance milled from southern pine 


show more than 90,000 persons visited the 
structure which was constructed by the South- 
ern Pine Association, its End-Matched Bureau 
and the Indianapolis retail lumber distributers. 

Grade-marked and trade-marked lumber, 
longleaf and shortleaf, was used throughout 
the house which was termed a model in every 
way by architects, contractors and builders 
of the city. It was structurally correct ac- 
cording to the fifteen points of safe and per- 
manent frame construction which have been 
used in demonstrating better built homes in 
seven leading cities of the country by the 
Southern Pine Association. 

Just how homey and comfortable a house 
can be made by the tasteful selection of lum- 
ber finish is shown by the accompanying 
photographs of the Indianapolis southern pine 
model. 





through which 75,000 visitors are estimated to have passed. 
means that the wear and tear on this single strip of flooring was prob- 
ably greater than during the entire life time of an average home 


Awaken to Forestry Possibilities 


New Orteans, La., April 30.—Response in 
the observance of American Forest Week was 
greater than ever before experienced and in- 
dicates an awakening realization in the public 
as a whole to the importance of growing and 
conserving of timber. This was the summary 
of B. F. Smith, of the Industrial Lumber Co., 
Elizabeth, La., of the plans effected by the 
American Forest Week Committee for 
Louisiana of which he was chairman. 

The plans successfully carried out included 
the making of addresses at business men’s or- 
ganization luncheons in practically every im- 
portant town in the State; the broadcasting 
of a forest protection talk over WSMB, New 
Orleans, and KWKH, Shreveport; talks in 
virtually every school in the State; distribu- 
tion of 100,000 pieces of literature on the sub- 
ject to reach from 20,000 to 25,000 people on 
the first mailing; sending of 5,000 letters from 
leaders in forest protection work to leading 
business men; and the publication of articles 
and editorials in virtually every newspaper in 
Louisiana. : 

The organizations of the State, said Mr. 
Smith, gave wholehearted support to the plans 
of the committee both in -furnishing speakers 
and in placing the talks on forestry on the 
week’s programs. Over $1,000 was contributed 
to the fund raised to defray the cost of the 
week’s work, this being donated by the various 
lumber companies. According to W. R. Hine, 
State director, the fund asked was placed at 
$1,000 but the reception of more than that 
amount enabled the committee to extend the 
activity planned for the period. 


Ordinance Hits Wood Shingle 


FRANKForT, IND., May 1—A new roofing 
ordinance now is in effect here designated to 
eliminate eventually the wood shingle. Not 
more than 10 percent of any shingle roof dam- 
aged by fire or rot can be replaced with shin- 
gles and then only by permit to be obtained 
from the fire chief. Until the new ordinance 
went into effect 25 percent of shingle repairs 
could be made. Just a week ago an entire 
house was reroofed with shingles and the fire 
chief compelled the owner to reroof the house 
again using fire resistive materials. 





Putty used to fill in nail holes can be made to 
match the tint of the wood by adding burnt 
umber. 























Entrance lobby with edge-grain southern pine flooring, end-matched, 
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This Dealer Woke Up With a Bang 


When He Found That Outsiders Had Come in and, Through Active Salesmanship, 
Had Secured Business Right Under His Nose 


Leon Herrick, of the Crawford Lumber 
Co., Crystal City, Mo., told a story of out- 
side competition and the way it sneaked up 
on him and what he did about it. He told 
the story at the convention of the Southeast 
Missouri Retail Lumber Dealers’ Association, 
held at Cape Girardeau. He said he had 
been attending conventions for years and 
listening to speeches on aggressive 
merchandising, and he wondered if 
these meetings and if the work of 


tions, Mr. Herrick proceeded to find out quite 
a number of things. The outsiders sold but 
a single type of roof, and they sold it applied. 
They nominally priced it by the square; but 
later checking up indicated that after meas- 
uring the roof these agents would add a few 
squares to the actual size, quote a lump- 
sum price, offer terms of about half cash 


the outsiders, the matter of accurate meas- 
urements of the roof, the presence and re. 
liability of the local company in making 
good any job not completely satisfactory and 
the like. Canvassers began working both 
Crystal City and Festus; and while this 
campaign had hardly gotten started at the 
time of the Cape Girardeau convention, a 
number of jobs had been sold. Of 
course this doesn’t undo the earlier 





the lumber journals really were 
succeeding in waking dealers up. 
They seemed to him at times, a 
drowsy lot, and he told this story 
at his own expense to illustrate his 
query. 


PROPERTY OWNERS 


TAKE NOTICE 


work of the outsiders. That busi- 
ness is gone; and the unwary pur- 
chasers have paid their needlessly 
high prices and will be largely if 
not entirely without recourse if and 
when their roofs have gone bad. 


Some time ago Mr. Herrick read 
of a dealer who suddenly discovered 
that an outside roofing company 
was gathering quite a flock of trade. 
Readers of these columns will re- 
member that a number of such ac- 
counts have been published in the 
AMERICAN LUMBERMAN. This par- 
ticular dealer woke up with a bang 
when he found out how far things 
had gone, got out a handbill, can- 
vassed the town and immediately 
began recovering what roofing busi- 
ness was left. According to Mr. Her- 
rick’s own account, this story did 
not make much impression on him. 
But some time later one of his men 
mentioned the fact that an outside 
concern had sold a roof nearby. 

Still Mr. Herrick was not espect- 
ally alarmed. He was just a little 
curious, but the matter slipped out 
of his mind. Not long after, his 
man mentioned another roofing sale 
made by the alien outfit. He added, 
however, that the owner of the 
house was such a poor credit risk 
he didn’t think the Crawford com- 
pany would have cared to take this 
man on; at least on a credit basis. 
Mr. Herrick thought this probably 
explained the whole matter; that 
the outsiders were getting just a 


An Out of Town Roofing Company may have a representative here 
calling on property owners having houses with roofs needing re-covering. 

Very high prices are being asked on the strength of offering the work 
done on monthly payments and in many cases rash promises are made. 

The manufacturers of ‘‘Mulehide”’ Roofing that we sell are Nationally 
known and stand back of every roll or piece of goods made by them. We 
carry in stock and can supply the same type of roofing and can have it 
put on by local men who are experienced and who will guarantee their 
work and we will guarantee the material. 

To give you an idea of how much we can save you on Diamond Point 
or Saw Tooth Roofing bear in mind that: 

Piain colors in Diamond Point or Saw Tooth Roofing will cost not 
more than $4 per square. 

Mixed colors will cost not more than $4.25 per square. 

We will guarantee the cost of application not to exceed $2.00 making 
the total cost to you not more than $6.25 per square. The out-of-town 
concern has been charging, in some cases at least, as much as $10.00 per 
square. Also if your roof takes only 11 squares to cover it we will not 
tell you it takes 15 squares and make your roof cost $30.00 to $40.00 
more than it is worth. 

Please remember also that we will be in business a good many years 
to “‘Back Up” our guarantee should you have trouble. This should mean 
a great deal to you. ; 

Let them all figure with you but be sure and get our prices and terms 
before you buy. Just fill out the blank below and mail it to us at once 
and our representative will call, figure your needs and advise with you 
without obligating you in any way. Mail the coupon today. 


S. W. CRAWFORD LUMBER CO. 
THE QUALITY AND SERVICE YARD 





Coupon—Detach and Mail 


I am interested in your Roofing proposition. Without obligating me 
in any way, please have your representative call with full information and 
prices. 
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Mr. Herrick got busy and got out ahandbill of his own, putting 
the true facts before the home owners of his territory 


But a very considerable amount of 
potential roofing business re- 
mains; and judging by Mr. Her- 
rick’s personality and his prompt 
reaction when the matter did come 
to light, he’ll sell quite a flock of 
roofs. 

These wandering roofers seem to 
be doing something toward getting 
many local dealers to thinking 
about more active salesmanship. 
The old traditions of the lumber in- 
dustry point toward rather passive 
salesmanship. There are reasons 
for this kind of salesmanship; and 
he is a hard-boiled person who 
says that such salesmanship never 
had a reason for being. Probably it 
still does have a reason in a good 
many places. We imagine that if, 
beginning Monday morning, all re- 
tailers began plowing and harrow- 
ing their sales fields like a demon 
tractor, coaxing and grabbing and 
threatening and in general apply- 
ing strong-arm methods, they would 
scare 40 percent of their customers, 
make 40 percent mad and oversell 
the rest. Aggressive salesmanship, 
like most other good things, needs 
to be mixed with brains. 

Dealers live as neighbors among 
their customers; meet them at 


few people who knew it would be useless to 
ask for credit of a local yard. 

A few days later Mr. Herrick was in the 
office of another business in which he has 
an interest when a young fellow approached 
and asked if he didn’t own such and such a 
house, rented by a certain lady. Mr. Herrick 
admitted that he did. The salesman went 
on to say that the renter had told him the 
roof was bad and ought to be replaced. 

This young fellow was the representative 
of the outside roofers. He had not discov- 
ered that Mr. Herrick was a lumberman, and 
he began his sales talk. Mr. Herrick said 
it was a good talk. Using his ownership of 
the house to give plausibility to his ques- 


and the remainder monthly payments and 
sell the job applied. Mr. Herrick professed 
some reluctance about dealing with an un- 
known concern and asked if anybody else 
had bought. The salesman promptly showed 
him his list of sales; and to Mr. Herrick’s 
amazement it amounted to about seventy 
jobs. Many of the purchasers were promi- 
nent people. 

Immediately he went to his lumber office 
and called a council of war. He hunted up 
the story of the dealer who had met a simi- 
lar situation, studied his methods and got 
out a handbill of his own. This handbill 
called attention to some of the facts in the 
case, such as the needlessly high price paid 


church and the country club and in 
the lodge halls. It takes tact and care to 
urge such neighbors and friends into buying 
without at the same time causing embarrass- 
ment. A dealer doesn’t like to appear a pest 
to his friends. And of course this isn’t all. 
Aggressive salesmanship necessarily adds to 
the overhead cost of doing business. Cost 
accounting comes in at this point. If an 
extra expenditure will gather a sufficient vol- 
ume of business, it will not add to prorated 
cost. But it’s net safe to guess about this. 


Sometimes this higher cost is inevitable and 
must be allowed for in setting prices. 

But the point we have in mind is the fact 
that a crisis, such as the inroads of the out- 
side roofer, gives a dealer a reason for try- 
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ing out some more active selling campaigns. 
In such a case the neighbors can’t well have 
the resentful feeling that the dealer, without 
provocation, has suddenly begun to bite his 
old friends. Anybody can see why he does 
what he does. Somebody is grabbing at his 
livitg and is doing it with methods and at 
prices that don’t bear very much examina- 
tion. Well, once such a campaign is car- 
ried through, the dealer will have quite a 
bit of knowledge about how to carry his 
sales and service to the customer’s door, and 
the customer will have gotten used to the 
idea. We are not saying that it is impossible 
or even extra difficult to start a tactful cam- 
paign without such an incentive. But with 
this incentive, it just has to be done. In 
that sense, the outside roofers are putting 
starters on quite a few retail selling ma- 
chines. 


The Crawford Company’s Yards 


The yard of the Crawford company, in 
Crystal City, is a consolidation of two yards; 
one in that point and the other in Festus. 
The new plant is located so as to serve both 
points. The realm didn’t have the chance 
to visit the yard; but lumbermen who have 
seen it say it is a splendid, modern plant. 
Some idea of the size may be gained from 
the fact that a sign on the warehouse roof 
is composed of letters 12 feet high. All 
stock is under roof. There is a shed where 
damp stock is piled on sticks to dry. Un- 
fortunately this matter of moisture content 
is not yet completely under control. Many 
a retailer in talking about it wouldn’t use 
those words. He’d use shorter and hotter 
ones. But he’ll know what we mean. You 
will note that in addition to the signs on 
the buildings, calling attention to the com- 
pany and its stock, there are several bill- 
poards. Mr. Herrick is interested in a dis- 
play advertising company, and these bill- 
boards are used by this company. Mr. 
Herrick has fitted them into the architec- 
tural scheme of the plant, has control of 
what goes onto them and realises a suitable 
return from their use. 

Charles E. Kiefner, 


great deal about the conflicting develop- 
ments of modern business, centering on this 
question. Business wants quantity, so that 
it may take advantage of mass production 
and mass sales in order to keep prices low. 
But presently it is found that large volume 
is possible only if certain elements of the 
transaction get special attention. Sales 


efforts have to be made, and these extra 
Few people are 


efforts add to sales costs. 








Charles E. Kiefner, the 
lumberman - congress- 
man of Perryville, Mo., 
points out that the lum- 
ber industry needs, more 
than anything else, mod- 
eration in the cost of 
home financing; briefly, 
cheap building money 
and simplicity in the 
financing machinery will 
be a boon to the build- 
ing business 














able to pay spot cash for a house. Credit is 
necessary, and credit, too, costs money. If 
I hire money to work for me I must pay it 
wages. If the risk is great or if the system 
of managing the loans and the repayment 
is complicated, the cost is high. Hence 
mounting costs of sales and of financing, 
which is really a part of sales, begin neutral- 
izing the savings effected by large volume. 
You begin getting a vicious circle started. 
You need volume to keep production costs 
low. But to market a large volume you have 
to make a large and costly effort, and that 
swings prices up. The answer is presum- 
ably to be found in a careful balancing of 
the two, and a careful analysis of methods 
to get maximum results. In other words, 


beginning to tackle the job of financing for 
his customers will naturally begin with the 
good risks. His first step is likely to be 
toward the building and loan idea. This 
tried and true institution has the faculty of 
teaching thrift and of separating those who 
are capable of thrift from those who are not. 
It offers safety at moderate cost. In places 
where special conditions prevail, as for in- 
stance an industrial town where a pressure 
for living quarters forces a certain amount 
of thrift upon wage earners who never be- 
fore have been able to save money, special 
financing machinery is needed, and costs are 
likely to be higher. But even here the costs 
can usually be moderated somewhat by care- 
ful analysis. In any event we commend Mr. 
Kiefner’s statement that one of the things 
the lumber industry most needs is a modera- 
tion of the cost of home financing. Cheap 
building money and as much simplicity of 
financing machinery as is consistent with 
safety are what the building business needs. 


A Remodeling Incident 


Some one at the Cape Girardeau meeting, 
and we believe this was Mr. Kiefner, said 
that a dealer isn’t recommending his serv- 
ice, especially his capacity for directing 
remodeling, if his own plant looks like some- 
thing the junk man is about to haul away. 
This reminds us of an incident.. Last sum- 
mer we got acquainted by chance at a hotel 
with a man who was a stranger in the town. 
He had gotten an old house in a trade and 
had come down to look it over. We’ll not 
mention the name of the town, but it was a 
long way from Missouri. This man decided 
that if he was to rent his house he’d have 
to do some little work on it. It needed a 
new roof, the back porch had pulled loose 
and would have to be largely rebuilt, the 
interior was badly cut up and would be im- 
proved by taking out one partition and mov- 
ing a couple of others, one of the bedrooms 
was dark and needed a dormer window and 
so on. It was a.rather ordinary remodeling 
job that any good@ carpenter could undertake. 

My new friend didn’t know any 

local carpenters, so I 





of Perryville, is 


president of the s 


Southeast Missouri 
association. We ex- 
pected much from 
a congressman as @ 
presiding officer, and 
we were in no wise 
disappointed. In his 
presidential address 
he spoke of business 
research again and 
again. Some  busi- 
ness men seem to 
shy at this word. 
They think it has an 
academic sound and 
that it doesn’t have 
much place in the 
daily dozen of prac- 
tical buying and sell- 
ing. But Mr. Kiefner 
made it clear that business research is 
nothing more than a careful and orderly 
way of finding out what makes sales satis- 
factory and profitable, 

Mr. Kiefner thinks some such study ought 
to be given to the subject of financing home 
buildings. This financing is frequently the 
neck of the business bottle; very easy to get 
stopped up. If we were well enough in- 
formed to do it, we probably could say a 
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Warehouse and office of the splendid plant of the Crawford Lumber Co. at Crystal City, Mo. Leon 
Herrick, general manager, who is interested in a display advertising concern, utilizes part of his 
shed for billboard purposes with attractive results 


research is the necessary medium. 

Mr. Kiefner quoted an article in a recent 
issue of the Atlantic Monthly, in which it 
was stated that the cost of financing a house 
not infrequently amounts to 40 percent of its 
total cost. This is a serious stoppage in the 
neck of the bottle. While we don’t have the 
figures at hand, it is an easy guess that 
where risks are good the financing cost is 
not nearly so high. A dealer who is just 


suggested that he go 
to a local lumber 
yard and talk the 
matter over. Just to 
test out a little 
hunch of mine I 
offered to take him 
to a lumber yard 
near by. I steered 
him around to a yard 
I’d seen the day be- 
fore. I wanted to see 
what sort of an im- 
pression the place 
would make on a 
stranger and a buy- 
ing prospect. My 
friend was about to 
walk by without see- 
ing it, so I called his 
attention to the fact 
that we were at the 
front door of the yard. The paint was peel- 
ing off the office building, and one of the 
front windows was mended with a shingle 
where a pane of glass had been broken out. 
The carcass of a dead truck with the wheels 
off lay unburied at the corner of the build- 
ing. A pile of dirty lath with the bottom 
bundles sunk in the dirt and weeds growing 
up around it was stacked at one side. The 
boards on the front of the shed were broken, 
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and the shed hadn’t been painted in forty 
years. We could see where the rain had 
washed mud down the alley. The bottoms 
of the lumber piles were blackened and 
checked. A bony old team with harness 
wired together was hitched to an old yellow 
wagon that had been nailed up in places to 
keep it from falling apart. The manager, 
with a week’s growth of beard on his face 
and a tobacco tin sticking out of a hole in 
his back pocket was growling at a raga- 
muffin yard man, who was growling back. 
This manager, who was also the owner, had 
told me the day before that he didn’t do no 
advertising, didn’t read nothin’ and thought 
associations were a lot of profane foolish- 
ness. , 

My new friend took a long look at the 
place and its operatives, gave me a speaking 
glance and walked slowly by. We turned 
the corner and walked along the side of the 
shed where old barrels had gone to staves 
and hardened sacks of cement lay among the 
weeds. Neither of us said anything. We 


quickened our pace and left the plague spot 
behind. 


“And now,” said my friend, “suppose you 
take me to a lumber yard.” 


This Yard Glistened 


I did so, very hastily. It was a small place 
without much stock. The office was small, 
but it glistened with fresh paint. There 
were roses out in front. Not a splinter was 
lying on the lawn or the gravel driveways. 
The lumber was fresh and clean, and the 
main shed had some modest architectural 
distinction. 

“This,” I said, “isn’t the biggest yard in 
the town, but I believe it’s the one you want. 
The owner bought this place when it was 
rather run down, and he has proved that he 
knows something about renovation.” 

My friend walked in without hesitation, 
told the pleasant owner at once what he 
wanted, and in a moment they were discus- 
sing the right way to manage the house 
remodeling. Why comment further? 


Ohio Lumbermen’s Golf Meet 


CINCINNATI, Onto, April 30.—Announcement 
was made here today of the completion 0: 
arrangements for the first annual Ohio Lum- 
bermen’s Golf Tournament to be held at the 
Elks Country Club, Columbus, Ohio, June 21- 
22, in which lumbermen, both retail and whole- 
sale and commission men, are invited to par- 
ticipate. The announcement was made by R, 
C. Brokaw, secretary of the Teachout Sash, 
Door & Glass Co., Columbus, who is chair- 
man of the State committee, and codperating 
with Chairman Brokaw are the following dis- 
trict chairmen who will be in charge of handi- 
capping the various entries: Earl Williamson, 
Lakewood Lumber Co., Cleveland; D. R, 
Winn, Gulf Red Cypress Co., Columbus; E, 
M. Bonner, president Atlas Lumber Co., Cin- 
cinnati; Ray Hull, West Side Lumber Co., 
Dayton; Harry Moulton, Moulton Lumber Co., 
Lima; Jud Yoho, Yoho & Hooker Lumber Co., 
Youngstown; H. E. Leake, D. J. Peterson 
Lumber Co., Canton, and F. W. Duttweiler, 
F. W. Duttweiler Lumber Co., Toledo. 


A Convenient, Well Equipped Farm Shop 
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Sioek Erevatrion 


A shop for light repair work is a good investment on the farm. 
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FRontr ELevation 


By courtesy of the department of agricultural engineering of the 


Ohio State University, the American Lumberman presents herewith plans for a farm shop, 16x20 feet. A completely equipped shop built 
from these plans was shown on the University campus at the recent “1928 Farmers’ Week.” ‘This shop is another of the smaller farm 
buildings that can be economically built from short-length lumber 
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Exemplifies Modern Merchandising Methods 


Attractive Displays Visualize Beauties and Conveniences of Up-to-date Home— 
| An Appreciated Service to Prospective Builders 


BatTLE CreEK, Micu., May 1.—The Battle 
Creek Lumber Co., one of Michigan’s oldest 
and most progressive lumber and building ma- 
terial concerns, recently opened the new dis- 
play and sales rooms pictured on this page. 
The display was installed in the office build- 
ing, and is one of the finest and most complete 
to be found anywhere in the country. 

Preparatory to installing the new display, 
W. D. Baker and Donald W. Baker, president 
and secretary of the Battle Creek Lumber Co., 
visited a number of 
dealers in various -— 


sales representatives of the various concerns 
coOperating in the display and sales of ma- 
terials. At the close of the program, all vis- 
itors were conducted through the new display, 
which is located directly over the offices, and 
then to the main show room. 

The week following this introduction to the 
contractors an “open house” period was held. 


‘Through newspaper advertising the company 


kept its name and service before the public, 
and large crowds of visitors attended the 





parts of the country. 
Ideas and informa- 
tion were 
and upon returning 
to Battle Creek defi- 
nite plans were dis- = = 


oe 
i 


obtained, te 





cussed. Into this fine 





new builders’ display 





went all of the good 
and successful points 
found in other deal- 
ers’ offices and dis- 
plays. 

The officials of the 
Battle Creek Lumber 
Co. are firm believers 
in keeping pace with 
the times. The re- 
tail lumber dealer, if 
he is to maintain his 
leading position as a 
merchant of homes 
and all materials go- 
ing into the home, 
must be first to pass 
on practical ideas and information to the builder. 

In the new Battle Creek display, Curtis 
woodwork and other products are shown to 
excellent advantage. There are complete ex- 
hibits of woodwork, flooring, brick, roofing 
and the other materials entering into a home. 
Nothing is left to the imagination. All ar- 
ticles are finished and the furnishings of the 
rooms are most complete and attractive. 

Previous to the opening of the new dis- 
play a banquet was tendered to contractors 
and customers, in the offices of the company. 
Practically 100 percent attendance was re- 
corded. After the banquet, short talks were 
made by the officers of the company and by 
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The fine store and office building of the Battle Creek Lumber Co., Battle Creek, Mich. 


opening of the display, which lasted a week. 
All visitors were asked to register, and in this 
way a very valuable mailing list was secured. 

Prizes were awarded as a means of stimu- 
lating interest and getting people to register. 
These prizes consisted of a number of items 
of Curtis woodwork. 

The Battle Creek Lumber Co. is a firm be- 
liever in concentrating on nationally adver- 
tised, quality lines of materials. In the words 
of President W. D. Baker, “In doing this, 
we have something to sell that the customer 
wants, and something to talk about other than 
price, service and delivery, which are more or 
less obsolete in this new era of merchandising.” 








The Battle Creek Lumber Co. is proceeding 
with a very consistent newspaper campaign. 
Advertisements four columns wide by twelve 
inches deep are being run in the Sunday issue, 
and space of two columns by eight inches is 
taken during the week. This advertising is 
selling the display rooms and the service of 


‘the Battle Creek Lumber Co. to the public, and 


is stressing the advantages of using products 
of known and dependable value. 

Having an excellent downtown location, the 
Battle Creek company 
is particularly fortu- 
nate. It makes the 
office display a regu- 
lar downtown. build- 

| ers’ store, and affords 
opportunity to inter- 
yiew prospects under 
advantageous circum- 
stances. 

The results of the 
display and the open 
house week have been 
most satisfactory, and 
it is expected that in 
the course of time 
this forward mer- 
chandising step will 
result not only to the 
advantage of the deal- 
er but to all building 
prospects who make 
use of the service. 
= Building is changing 

so rapidly, and peo- 

ple through national 

advertising and mag- 
azine reading are becoming so familiar with 
building materials, that it is absolutely neces- 
sary, in the opinion of the Battle Creek Lum- 
ber Co. officials, to offer the maximum in serv- 
ice and help to the prospect. 





IF ANYONE is endeavoring to keep a record 
of all of the multitudinous sidelines that are 
being carried by lumber dealers, let him add 
explosives, as an announcement received this 
week from the Twin Oaks Lumber Co., Eu- 
gene, Ore., indicates that a complete line of 
blasting supplies is being taken on by that com- 
pany. 








At left is seen the attractive display of entrances and exterior doors of different types, and at right is portrayed the living room exhibit 
featured by beautiful woodwork—all Curtis products 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


Ig two men swap Dollars neither profits — but if they swap Ideas both profit 














Dealer’s Contest Creates Interest 


HartrorpD, Inp., May 1.—A total of 118 boys 
and girls have entered a bird-house building 
contest sponsored by the Willman Lumber Co. 
of this city. A good deal of interest is being 
shown and keen competition is looked for. 


Company Buys Two More Yards 


Litrte York, Iut., May 1—H. E. Cham- 
berlin, who has been engaged in the retail 
lumber business here for a long period of 
years, has sold his home yard, as well as his 
branch yard at_ Seaton, to the Hinchliff- 
Yates Lumber Co., whose main office is at 
Galesburg. - In the transaction Mr. Chamber- 
lin acquires an interest in the Hinchliff- 
Yates organization, becoming secretary-treas- 
urer thereof. These additions give the 
Hinchliff-Yates concern, of which FE. E. 
Hinchliff is president, six branch yards, all 
within twenty miles of Galesburg, and all on 

Opens Fine New Display Room 

MICHIGAN City, INp., May 1—The Michigan 
City Lumber & Coal Co. opened a new show 
room on Saturday last, where it has on display 
materials of all kinds which enter into the 
construction and finishing of a complete house. 
The display room has been built with the idea 
of providing the easiest and at the same time 
most satisfactory manner in which the con- 
tractor and builder may show his prospects 
the various materials used in building. 

A small replica of a home displays on its 
exterior six kinds of siding, as well as six 
kinds of roofing. Being arranged side by side, 
they make comparison very simple. 

The interior of the room measures approxi- 
mately 24 by 36 feet. Here are displayed six 


types of interior wood finish, seven of floor 
materials, while one wall is given over to brick 
panels, 
The walls are finished with many beautiful 
arches and the back wall has a fireplace. 
The entire display gives the idea of a new 
home ready for the installation of furniture, 


Home Plan Contest Is Big Success 


INDIANAPOLIS, IND., May 1.—The unique 
home-planning contest conducted by the Capitol 
Lumber Co. of this city, which has recently 
come to a conclusion, proved a great success, 
notwithstanding some misgivings at the outset 








The “Modernize Your Home” 
the Spahn 





& Rose Lumber Co., 








compaign slogan is featured in this current window display of 


Dubuque, Iowa 





and is a decided novelty in the display of 
building merchandise in the most advantageous 
manner. 

The company is one of the oldest in this 
line of business in Michigan City. In advertis- 
ing the display a double page spread in the 
city newspapers was used. 








This Week’s 


Collecting Slow Accounts by Phone 


Everyone is interested in hearing about how the “other fellow” 
succeeds in getting the cash from delinquent customers. Here is 
a method used by the Bourbon Lumber Co., Paris, Ky., with good 
results, according to M. P. Collet, secretary-treasurer : 


“We understand that the AMERICAN LUMBERMAN is invit- 
ing dealers to send in ideas that have been found to work well. A 
new idea, at least with us, is that of calling on the phone those 
customers whose accounts are past due. 
very effective way to collect, often getting the desired results when 
letters couched in the most pleading or the most threatening terms 
have failed to elicit any satisfactory response.” 


Watch for Next Week’s 


Timely Tip 


We have found this a 


“Tip” 











as to whether many boys and girls would enter 
a contest so exacting in its requirements. The 
contest, in brief, was for best plan of a mod- 
ern frame dwelling submitted by a boy or girl 
student of an Indiana high school. 

Seventy-three drawings were entered in the 
contest, and the five Indianapolis architects 
who composed the jury of awards expressed 
themselves as surprised at the high quality of 
the work, which brought out the fact that high 
school pupils are receiving good instruction in 
home planning. 

Horace E. Huey, president of the Capitol 
company, expressed himself as more than 
pleased with the result of the competition. He 
said that when he originated the idea, he was 
dubious as to its outcome, realizing ‘that the 
drawing of plans was a difficult matter for 
high school pupils. “I inaugurated this idea 
of home competition among high school pupils 
of the state,” said Mr. Huey, “with the hope 
that it would stimulate interest in home own- 
ership among the boys and girls who within a 
few years will be taking their places as full- 
fledged citizens in their communities.” 

The first prize design, submitted by Francis 
E. Schroeder, of Indianapolis, is really a thing 
of beauty, besides being practical in the ex- 
treme. This winning design will actually be 
constructed in Indianapolis by one of the 
leading builders, who will be selected by the 
Architects’ Small House Service Bureau. A 
large signboard will be erected in front of the 
home while it is under construction, and dur- 
ing the time that it is thrown open for the 
inspection of the public, on which will appear 
the name of the designer. 

It was a matter of surprise to the architects 
serving as judges in this contest that many of 
the plans are so practical that they can be 
used in actually constructing homes therefrom. 
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Many of them showed marked originality ; in 
fact not a single copied or conventional plan 
was entered by any contestant. 

The first prize winner, Francis E. Schroeder, 
is 19 years old and a post-graduate student 
at the Arsenal Technical high school. The 
second prize winner, R. E. Baugher, 18 years 
old, is a senior in the Kokomo high school, 
and the third prize winner, Morgan J. Lynge, 
17 years old, is a senior in the West Lafayette 


Builds Fine Yard at New Site 


Des Pratnes, Itt., May 1—The Sigwald 
Lumber & Coal Co. has recently changed its 
location, because of its former site being 
needed for a boulevard extension. The new 
location is conveniently situated, being not 
far from the business section. There the 
company has constructed an entire new plant, 
with substantial sheds, warehouses, office and 
other buildings, the entire yard_being a model 
in every respect. With good track facilities, 
location on a paved street, and an uptodate 
plant the Sigwald company now has one of 
the best yards in Chicago suburban territory. 

A little more than a year ago the Des 
Plaines Lumber & Coal Co. built a new plant 
directly east from the business part of town, 
where it has a thoroughly modern layout with 
full equipment. 


Weather-Tight Window Frames 


Sell a home owner comfort and he will rec- 
ommend you to his friends when they get 
ready to build. But sell him something 
“cheap” that causes annoyance and he will re- 
member the annoyance long after he has for- 
gotten the money you saved him. 

Take window frames for example. Are you 
going to be “ace high” with the home owner if 
his floors are 
drafty and his 
windows leak dust 
and water? When 
he is stoking his 
furnace trying to 
heat the great out- 
doors, will he 
thank you for sav- 
ing him aé_ few 
cents on window 
frames? Not if he 
is human. The 
time was when the 
rule of business 
was “Let the buyer 
beware,” but in these days of specialization, the 
buyer has a right to expect that the.goods you 
sell him will yield comfort and satisfaction. 

An accurately made frame that may be in- 
stalled to form a weather tight joining between 
wall and frame may cost the customer a 
trifle more, but he is actually buying home 
comfort, economy in coal bills, and saving his 
wife the annoy- 
ance of dusty 
rooms, stained dra- 
peries and walls. 
No one objects to 
a price if the pur- 
chase gives him 





Fig. 1 


The dealer who is 
trying to meet 
price competition 
with  price-cutting 
is trading dollars. 
setter to sell the 
extra value of 
comfort and satis- 
faction that quality window and door frames 
can give and make the home-owner think be- 
yond the subject of price. 

Fig. 1 shows the ordinary method of install- 
ing a window frame. . Wind, dust and mois- 
ture may filter into house between casing and 
siding, as well as between casing and jamb. 

Fig. 2 shows a weather-tight window frame 
installation. A wide blind stop makes tight 
points with jamb and sheathing, which are fur- 
ther sealed by a strip of building paper. 














Fig. 2 





his money’s worth.’ 


Lumber Company Holds Dmner 


Stockton, Cauir., April 28.—About 50 rep- 
resentatives of the building industry were 
guests of the Stockton Lumber Co. at a dinner 
held on the evening of April 24. Charles G. 
Bird, manager, pointed out that such meetings 
are a strong factor in bringing together those 
engaged in the building industry for a social 
time and mutual help. Prominent lumber 


| This Week's 
AD-IDEA 


“HIDDEN ANSWERS” IN ADS 


Irwin Hanna, manager Cowley-Lanter Lum- 
ber Co., Hopkins, Mo., sends in a very good 
idea for making the “miniature newspaper” 
form of advertising still more effective. By 
the above term is meant filling a certain amount 
of advertising space, usually two or three col- 
umns wide and eight or ten inches deep, -in 
the same position in the paper each week, 
with items of local interest, jokes, and snappy 
references to items handled by the dealer. An 
appropriate title appears at the top, and at 
the bottom of the space is the dealer’s name. 
Mr. Hanna writes: 

“The idea that we want to present is in re- 
gard to advertising. We are using the minia- 
ture newspaper form, jn which we aim to 
work in-items of interest to the general pub- 
lic, as well as advertising. One feature we 
use almost every week is headed “Twenty 
Years Ago,’ the items being taken from the 
files of our local newspaper. “Just recently 
we hit upon a plan for directing attention to 
our weekly advertisement by having the edi- 
tor run on the front page of the paper a set 
of about ten questions headed ‘Hidden An- 
swers.’ The questions asked under that head 
are all based on items to be found somewhere 
in our regular ad, under the head of ‘Twenty 
Years Ago’ or elsewhere. We try to make 
these questions interesting in order that read- 
ers may be impelled to look up and read our 
ad to find the answers. 

“For example, in a recent issue was asked 
the question. ‘Who is the oldest person living 
in Hopkins?” Turning to the ‘Twenty Years 
Ago’ in our ad one reads: ‘Twenty years 
ago the Journal printed a list of the people 
over 70 years of age at that time. The only 
one now living is Grandma Bonar.’ This 
gives an idea how the system works.” 

“Another question was: ‘Some people in the 
Siam neighborhood like our individual hog 
houses; who are they?’ 

“The reader turning to the company’s ad 
appearing on another page of the newspaper 
reads this item: 

“‘Frank Shields and Jode Stewart are 
among the Siam farmers who have ordered 
individual hog houses from us. They both 
spoke about the kind of houses we are putting 
out, saying that they are the best they ever 
saw, in workmanship and quality of the lum- 
ber used’.” 


Another Ad-Idea Next Week 














dealers, contractors, builders, architects and 
realtors were present. The meeting was ad- 
dressed by Tom V. Sawyer, western sales 
manager of the Celotex Co., on the benefits of 
home ownership and the importance of home 
owners keeping their dwellings in good repair, 
and modernized. 


Endorse Idea of Co-operation 


The series of articles that has been running 
in the AMERICAN LUMBERMAN, on the general 
subject of closer codperation between building 
and loan associations and lumber dealers, par- 
ticularly in the modernization of old homes, 
and the making of loans covering the entire 
cost of such work, has elicited some very in- 
teresting letters from building and loan execu- 
tives, as well.as from lumbermen. The fol- 
lowing are a few excerpts from some of the 
most recent contributions to this symposium: 


“The lumber dealer can assist the building 
and loan associations by advertising them to 
their friends and customers and getting them 
to open savings accounts therein. Most asso- 
ciations can loan all the money they can get, 
and of course they loan it all on home mort- 
gages. The greater their financial resources 
the more loans they can make, both for new 
construction and repairs. Our interests are 
identical with those of the lumbermen; boost 
us and you boost yourselves.”"—H. F. Ho tz, 
secretary Ellicott Permanent Savings & Loan 
Association, Buffalo, N. Y. 


“I am glad to express my ideas of codpera- 
tion between lumber and material dealers and 
building and loan associations. I think that 
the interests of all of these are in common, 
and a campaign of education should be devel- 
oped through advertising and personal selling 
to develop pride of homes of the better class. 
This campaign should be nationally organized. 
In such a movement the lumber and material 
concerns must take the big load, for the rea- 
son that building and loan associations operate 
on a margin of one or two percent, and after 
they make the loan, the material man has his 
money and profit and the loan association car- 
ries the risk. Effort should be made in this 
campaign to develop the most substantial 
classes of houses, with all modern conven- 
iences, to instill and foster pride of ownership. 
Everyone can make comparisons, and no man 
or woman can have pride of ownership in a 
cheap or shoddy property. I feel sure that a 
right plan could be developed that would work 
untold benefits to all three sides of the ‘tri- 
angle’-—the material man, the borrower and the 
building and loan association.”—H. W. To tte, 
secretary Mattoon Building & Loan Associa- 
tion, Mattoon, IIl. 

“It seems to me that close codperation be- 
tween the lumbermen and material dealers and 
the officers of the building and loan associa- 
tions would be of material advantage to both 
in the encouragement of the building of new 
homes. It is my opinion that the policy of 
making loans up to 100 percent of the cost of 
repairs and modernization of old homes is all 
right, provided the repaired property would be 
good security for the total amount placed 
against it. This would, I believe, result in 
materially increasing the amount of work of 
that sort done in a community.”—EvuGENE 
Howe, Weatherford, Okla. 


Good Phone Number Is Asset 


The value of a good, easily remembered 
telephone number, especially after the public 
by long usage has become accustomed to that 
number, is illustrated by the fact that two 
retail lumber concerns in Arkansas have gone 
into court to secure a degree fixing the right 
to use a certain telephone number, which the 
telephone company had transferred from one 
concern to another. The older of the two 
concerns is asking damages from the telephone 
company for alleged refusal to continue serv- 
ice under that number and assigning it to the 
competing firm. 
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Slogan Contest Leaves Trail of Happiness 


“I wonder how it seems to be a winner in a great nationwide slogan 
contest,” and “I wonder what the winners are going to do with their 
These are two thoughts that run through the mind of the 
average person when he reads of the results of a big event of this char- 
acter, such as the $15,000 National Lumber Slogan Contest, in which 
some 200,000 individuals submitted approximately 400,000 slogans. 

By invitation of the AMERICAN LUMBERMAN the fortunate ones are 


” 
money. 


OHIO—‘Wood—When Yow’re Materially 
Concerned”: Paul E. Russell, Fremont: 


“I wish to acknowledge with grateful thanks, 
receipt of copy of the AMERICAN LUMBERMAN, 
also your booklet ‘Touch Wood.’ I am en- 
joying both publications very much. How in- 
teresting is the study of trees, and what a 
whale of a kick one gets out of just a peep 
at the business of lumbering! 

“One of my fondest ambitions is to build 
a home of wood, for it is nature’s most beau- 
tiful gift of building material. And, too, when 
I am ‘materially’ concerned, I want not only 
the most beautiful but the best. Accordingly, 
the cash prize awarded me in the recent slogan 
contest will be used to help swell my building 
fund.” 

IDAHO—‘Your Judgment Is Good When 
You Build With Wood’: Edward Smith, 
Boise: 

“Everybody is more or less interested in 
wood, from the days of childhood when he 
first whittles a stick to that happy culmination 


be 





Edward Smith, winner of the Idaho prize, who 
happens to be an artist, sends this caricature 
of himself, sketched from mirror reflection 


when he builds a home for two—plus. Hav- 
ing a couple of ranches besides my home to 
care for, it is rather amusing to be asked, 
‘What are you going to do with that $100?’ 
As a matter of fact, the ‘pride of winning’ is 
all that is left to me as our city council has 
deemed it proper to construct unnecessary con- 
crete gutters in dirt residential districts, con- 
sequently the assessments have gobbled up my 
winnings. If it had not been for this, there 
is nothing that I would rather do with that 
prize than add it to the comfort and appear- 
ance of Home, Sweet Home.” 


NEW YORK—‘For Building Needs, Lum- 
ber Leads’: Mrs. D. V. Nash, New York City: 

“The copy of the AMERICAN LUMBERMAN 
which you sent me was quite a revelation, as 
I had not known before that the lumber indus- 
try had been represented by its own publica- 
tion for so many years. I enjoyed looking it 
through and soon will have read everything 
in it. When we are in position to build, you 
may be sure that my husband and I will not 
do so until we have consulted the latest copy 
of your paper. The truth of the article by 
Dorothy Dix specially impressed me, because 
it is in part the life we are now leading. It 
may please you to know that to remedy this 
very evil, my prize money will become part of 


a fund which we are now accumulating to en- 
able us to move to southern California, where 
we hope to buy a lot and eventually build a 
true American home. 

“The booklet ‘Touch Wood’ arrived this 
morning. Although I have but glanced 
through it, I can see that its many stories, 
besides ‘ being educational, are wholesomely 
written to impress and entertain the youthful 
mind, and my two daughters will delight in 
reading it.” 


NORTH CAROLINA--‘For Building 
Needs Lumber Leads’: Mrs. W. L. Peace, 
Laurinburg, N. C.: 


“Tf I had been fortunate enough to win the 
first prize, I would have put the whole amount 
into buying a home—which I long for witn 
an incalculable intensity. 

“With the $100 which I am delighted to have 
won, I plan to do what I can toward putting 
water and bath into the old home place which 
we are temporarily occupying until it is sold 
for division among the heirs. 

“I think your little booklet “Touch Wood” 
is a masterpiece for clearness, conciseness and 
stimulation. It has been a real pleasure to 
me to participate in this contest. I hope some 
lumber association will put on another contest 


in which I may win a home! 


ALABAM A—‘Growing Trees for Growing 
Needs’: Miss Lila Killebrew, Newton: 

“For some time I have been desirous of tak- 
ing a western trip. The World’s Sunday School 
Convention meets in Los Angeles in July, and 
I have decided to use my prize money for 
that trip. My home is one that my father built 
of yellow pine 57 years ago. It is in perfect 
condition,” 


TENNESSEE —“A_ Growing 
Mrs. Betty Prince, Knoxville: 

“The prize money could not have come at 
a more opportune time. I am opening a stu- 
dio of music, and am going to use the money 
to furnish the studio. By careful planning and 
shopping I find that I can furnish it very 
nicely with that amount, so you see that indi- 
rectly it does prove the value of my slogan.” 


Necessity”: 


ARKANSAS—‘Always Growing”: 
W. Thomas, Walnut Ridge: 

“T want to have a sun-parlor, and will put 
my prize money in the bank until I get enough 
money to build this desired addition to my 
home. I hope that both that bank account and . 
the success of the AMERICAN LUMBERMAN will 
be “Always Growing.” 


Mrs. C. 


WASHINGTON, D. C.—‘Material Satis- 
faction”: Miss Janet W. Meetze: 


“You ask what I contemplate doing with my 
$100 prize money. Although I am employed 
in the Interstate Commerce Commission as a 
draftsman, I dream of some day being a sculp- 
tor, to which end I am striving, with funds 
never sufficient, it seems, to buy the expensive 
materials required. 

“T have now a commission to make a bust 
of the composer, Mr. John Prindle Scott, 


which I had to start with cheap water clay— 
so difficult to use because it must always be 
Now, when I receive my prize 


kept moist. 


telling, exclusively for the readers of this paper, something of their 
intentions regarding the uses to be made of the prize money. There 
appeared in the issue of April 28 a generous instalment of these very 
interesting stories, told by the winners of the capital prizes, and this 
week the AMERICAN LUMBERMAN takes pleasure in presenting the state- 
ments of a number of the State prizes—all $100 each. Another instal- 
ment will follow in an early issue. 


money, I can purchase 100 pounds of Italian 
plastoline and the very efficient boxwood tools 
so essential to modeling, which always give 
‘Material Satisfaction, thereby insuring 
greater success. 

“So you see the wood slogan contest thus 
will help me to lay the foundation for what I 
hope will be my lifework.” 


WEST VIRGINIA—‘Wood, Ever Ready, 
Ever Growing”: Mrs. Zelanda Wellman, Hunt- 
ington, 


The above named lady, who won the prize 
for best slogan from her State, is widely 
known as a worker in the Baptist church and 
has long been a lover of wood and of grow- 
ing trees. 

Mrs, Wellman looks upon the forests as co- 
workers with God and frequently draws illus- 





- Sediwick Kansas 
* American Lumber man”, Apr?) .23 2% 
Gentlemen ;-~ 


. L wish te thank you fer the copy of 
the “American Lumberman™, which you sent me, 
It had severa) articles ‘tn it, which 
L enjoyed very much, besides a com ¢ descriphon 
of the | *Slesan Contest", in which Iwas honored by 
winnine the prize forthe State of Kanses. 
6 A persen cart help to marvel tn this 
Dey of modern machiner ,and the sk7il of American 
workman , of the ——s and beatifu) weys that 
*Weod” can be work ‘ntsc. . o 
Its Specially noticeable in the Furnitore 
and decorations of ovr modern American homes, 
We alse notice in a drive throudh 
the Country , that the Sepmers oon tearind down 
their inadequate houses and bejldind moderhh homes 
for the Sanmer has Wsun te, relize 
that his women folks need the Ren al J 
Conveniences ,os- moch 4s the city man's wife, 


“Kansas Grows the Best 
Wheat im the World’, and im this section 
‘The Arkansas Valley which TI live in , 1s 
becomina noted for its vast production 
of poultity and diary products. Which means 
the boiling of modern bvildinds For the 
protection of machinery and ve stock. 
Ovr loca) lumber yard ina 
town of less, than 4 love population , is 
goind a thrivind business in the way of 
buil9ind materfal , and most § if seems 
tobe b&nd Intec the rora) districts. 
0 This aboot size$ up the 
buildine sifeation in this locality. 
6 wPrsS Sincere 


Heals tblarh 


From winner of the Kansas State Prize 





trations from them in her religious work. In 
a letter ‘to the National Lumber Manufacturers’ 
Association she” states that the spirit of the 
“Divine hand that planted the forests” for the 
use of man was her inspiration in framing 
the slogan that won the State prize for her. 

Mrs. Wellman is Reading Contest Secretary 
of the Woman’s Baptist Mission Society of 
her State. In addition she has charge of the 
Baptist Girls of West Virginia, and last sum- 
mer served as dean of their encampment at 
Alderson, in the mountains of the southeastern 
section of the State. 
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According to Mrs. Wellman, we can read 
“life” in the products that come from the for- 
ests. As she views them, the trees are an invi- 
tation from Nature and an offer of compan- 
ionship to the soul, speaking in their grandeur 
of the wonderful work of the Creator. Ever 
since childhood, she says, she has been devoted 
to the trees and the forests, and they, in turn, 
have served to inspire her in her lifework. 
Mrs. Wellman has always looked upon trees 
as beautiful in themselves, and beautiful in 
the material things they furnish for man’s 
comfort. 


In Wayne County, W. Va., where Mrs. Well: 
man was born, she developed her first love fo 
trees. She brought many specimens from the 
woods and planted them on her father’s farm. 
At sixteen years of age she went to Huntington 
to attend college. Marrying there a few years 
later, she has made Huntington her home. In 
the yard of every home she has occupied dur- 
ing the past twenty-three years Mrs. Wellman 
has planted one or more trees, and one of her 
greatest pleasures today is to visit among the 
well-grown shade trees she planted many years 
ago. 

In the course of last year’s encampment of 
the Baptist Girls, Mrs. Wellman made a trip 
to the woodlands, where axmen were felling 
trees. The girls were told the story of wood, 


how the trees are cut and the logs shipped to 
the mills, the conversion of the logs into lum- 
ber and the distribution of the lumber to thou- 
sands of factories and yards throughout the 
country, where it is converted to man’s daily 
use. Each of the girls in attendance wrote an 


Competition Results in Clean Yard 


Essex, Conn., May 1.—Among the well 
known retail lumber and building material con- 
cerns that are particularly keen on the clean 
yard proposition is the Essex Lumber Co. 

Asked by the AMERI- 











CAN LUMBERMAN tO 
tell what method or 
system it used in get- 
ting such good results, 
L. Bailey, secretary- 
manager, said: 

“The clean yard con- 
test has been helpful in 
interesting our men int 
the appearance of our 
establishment and in 
enlisting them in the 
effort to keep it in 
clean and orderly 
shape. Last summer 








A glimpse of the well-kept yard of Essex Lumber Co., Essex, Conn. 


essay on what she had learned about wood. 
In her letter to the National Association 
Mrs. Wellman stated that she intends to con- 
tinue teaching the story of the forests, the 
communion of Nature and the inspiration of 
the Almighty in his handiwork—the trees. 


we divided the yard 
into sections, and ap- 
pointed a man to each 
section. The contest was on. Each employee 
was striving to improve conditions beyond the 
results achieved by his associates. The net re- 
sult of this competitive effort was a decidedly 
cleaner and more orderly yard, which we are 
trying to maintain in that desirable condition.” 


Renders Complete Lumber Store Service 


MILwavUKEE, Wis., May 1.—The lumber 
store idea is being put over in Milwaukee by 
the John Schroeder Lumber Co., as part of its 
program of merchandising lumber, and resi- 
dents of Milwaukee from all parts of the city 
are coming to the Schroeder headquarters to 
seek the company’s services. ; 

While there is no actual display of lumber 
and building materials such as is found in 
some of the lumber stores installed in other 
cities, there is really a store in actual operation 
at the offices of the company where a heavy re- 
tail business is done every day over the coun- 
ter. 

There is a regular plan and service depart- 
ment where the public can secure advice on 
building homes, summer cottages, garages, and 
other buildings. 

The Schroeder company has made a bid for 
this retail business for a long time in Milwaukee 
through its advertising and its “Hlandy-Andy” 
service, the slogan of which is “A Dozen 
Boards or a Dozen Carloads.” 

“We began to realize a long time ago that 
the day is coming when the individual carpen- 
ter-contractor will be relegated to the past and 
large building corporations will have taken his 
place,” said Ben F. Springer, secretary of the 
company, and also president of the Wisconsin 
Retail Lumbermen’s Association. “Therefore, 
we decided that to save our business when this 
does happen, we must get the public to come in 
contact with us—to know us, so that when the 
contracting business does change from the in- 
dividual to the corporation, the people of Mil- 
waukee will know who we are and will specify 
Schroeder lumber when they are building. 

“Our plan of modern merchandising was 
started, which includes the ‘Handy-Andy’ serv- 
ice. We have gone after the small retail busi- 
ness to acquaint the public with our firm and 
our lumber and products. We installed the 
plan and service department to give that serv- 
ice to the public. We have invited the people 
of Milwaukee to come to us when they need 
small lots of lumber, even one board, for we 
are ready to sell them whatever they need in 
small lots. Before we instituted this service 
the people did not know where to go when they 
only needed a few pieces of lumber for repair 
work, They did not feel like going to a car- 
penter because it was too small an item. We 
have offered them a service which has been 
needed in Milwaukee for a long time and we 
are putting over the idea of a retail lumber 


store in such good shape that people from all 
parts of the city are coming to our office.” 

There is a special retail department in the 
office of the Schroeder company which is only 
a few minutes walk from the business district 
of the city. The men in this retail department 
have all had their training in the yard of the 
Schroeder company and they have a knowledge 
of lumber. When a customer buys small lots 
of lumber, the salesman finds out how it is to 
be used and what it is to be used for. He gets 
this information so that he may better serve 
the customer. It has often happened that a 
customer asked for a board and when he got 
it he wanted to know where he could have it 
sawed into certain lengths. If the salesman can 
find out just what use the lumber is to be put 
to, everything can be taken care of before the 
customer receives the lumber. 

A customer who cares to go into the yards 
to see what he is getting may have this priv- 
ilege, and a man from the yard-is called to 
take him out there. 

The plan and service department has been in- 
stituted to allow the Schroeder company to be 
the central point of contact between the custo- 
mer and the contractor. It can serve a cus- 
tomer who has any kind of a repair job or one 
who is planning to build a home. Mr. Springer 
pointed out that many people have small repair 
jobs to be done around the home and do not 
know where to get a carpenter. The Schroeder 
service need only to be used and the carpenter 
is despatched to the job. The firm has suffi- 
cient carpenters on its call list to do this. 

If it is a new house that is to be built, the 
Schroeder company can furnish plans and ar- 
chitectural service and can secure contractors 
to do the building for the customer. It has 
designs for garages and summer cottages which 
the plan and service department has worked up 
and these are available to customers who buy 
their lumber from the company. 

Mr. Springer showed the American Lum- 
BERMAN representative the order sheets for 
1927 in the plan and service department to in- 
dicate the various kinds of jobs for which the 
company is called upon to furnish contractors. 
There were repair jobs ranging from $1 up and 
new jobs of all kinds. The customers -were 
not confined to one section of the city but 
comprised people from all parts of the city and 
the suburbs. Various carpenters were called 
on the different jobs. 

The AmerIcAN LUMBERMAN representative 


watched the retail department in action and 
there was always at least one person at the 
counter buying one or more boards to take with ~ 
him or her. Women are just as good custo- 
mers as the men are at the Schroeder store, 
and are just as welcome. 

“Women are a factor in the lumber busi- 
ness,” Mr. Springer said. “They consult with 
their husbands in the repair work to be done 
in the home, or in the building of a new home, 
summer cottage or garage. Often they do the 
ordering and they come into the store to buy 
lumber. We are studying this angle and are 
doing all we can to make women buyers feel 
at home when they come into the store, whether 
to buy lumber or to consult with the plan and 
service department. At least 50 percent of the 
calls we get are from women.” 

Before the fire, several months ago, the 
Schroeder company had a room in a building 
other than the office, where there were displays 
of lumber and building materials, and minia- 
ture summer cottages and garages. The fire 
destroyed this, but it is Mr. Springer’s inten- 
tion to replace the display at a future date. 


Indianans Are Reforesting 


Evansvitte, Inp., April 30.—The Jasper 
Veneer Mills at Jasper has heeded the advice 
of officials of the Indiana State conservation 
department and has just completed an exten- 
sive reforestation project. Seventeen acres of 
land on the Pfau farm near Jasper have been 
planted in black walnut. The Veneer Mills 
under the supervision of Virgil Gramelspacher, 
put out 3,000 three-year-old walnut seedlings 
furnished by the State and 60,000 walntits. 
Joseph L. Eckstein & Sons, Jasper Lumber 
manufacturers and retailers, plan to devote 
100 acres of cut-over timber land to refor- 
estation within the next year, it was announced 
by the officials of the company a few days 
ago. Many other Indiana lumber and veneer 
firms are thinking of reforestation more and 
more each year and it is expected that the 
next year will see much of this work done. 


BESIDES 14,000,000,000 feet of merchantable 
saw log timber, it is estimated that Wisconsin 
forests contain 4,000,000 cords of pulpwood, 
2,000,000 cords of mixed bolts, 3,000,000 cedar 
poles, 25,000,000 cedar fence posts, 15,000,000 
mixed ties and 50,000,000 cords of fuel. 
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Kettys, Tex., May 
1—Before these lines 
are in print the Angel- 
ina County Lumber Co. 
will have celebrated its 





J. H. KURTH, 
Keltys, Tex. ; 
Angelina County 
Lumber Coa 





fortieth birthday. In 
1888, J. H. Kurth, sr., 
bought a mill at what 
is-now Keltys, Tex.; and for forty years this 
veteran lumberman, his sons and associates 
have been producing here the high grade lum- 
ber that has made the company’s name synon- 
ymous with quality. Mr. Kurth’s lumber ex- 
perience dates back to 1880; and while he no 
longer takes quite so active a share in the 
burdens of management as formerly, he seems 
to be in the full vigor of life.and spends much 
time in the company’s general offices. Eli 
Wiener, of Shreveport, is president of the com- 
pany, and E. L. Kurth is vice president and 
general manager. 

While the Angelina County Lumber Co. is 
an old corporation as sawmill companies go, 
it still has a long cut of virgin timber ahead. 
In addition to this virgin timber, it is actively 
interested in practical reforestation; and its 
100,000 acres or more of cut-over land prom- 
ises, under this policy of protection and re- 
placement, to keep the big mill going indefi- 
nitely. Retailers who have learned to count 
on Angelina “Sudden Service” and high qual- 
ity lumber may be assured of many more years 
of this satisfactory relationship. 

The offices and mill are interesting and at- 
tractive places to visit. Perhaps one of the 
first things to attract the visitor’s attention is 
the beautiful figured gum paneling in E. L. 
Kurth’s private office. This wood was cut at 
the mill of one of the associated companies. 
In fact this company, through its officers, holds 
many lines of control in the lumber industry 
of the South and West. While the Angelina 
mill cuts no hardwoods, it carries a rather 
complete stock of hardwoods for the con- 
venience of customers who wish to purchase 
this stock to be shipped in mixed cars. 





Always Trying to Improve Product 


E. L. Kurth, who showed the representa- 
tive of the AMERICAN LUMBERMAN over the 
big plant, remarked that his company has be- 
come rather noted in eastern Texas for its 
constant experiments with new devices of all 
kinds to increase the efficiency of production 
and to improve the quality of the product. All 
stock two inches thick and under is kiln dried. 
These kilns have the Welch system of auto- 
matic control both of temperature and mois- 
ture. The visitor notices, too, that there is 
but one man instead of three on each saw 
carriage. A system of electrical and auto- 
matic control makes this possible. 

In one part of the log pond are a number 
of large and specially selected logs. 

“We keep these for special purposes,” Mr. 
Kurth remarked. “For instance, suppose an 
oil man wires or telephones in for a walking 
beam. We get the order today, and if the 
customer isn’t too far away he gets his waik- 
ing beam tomorrow. This is just one feature 
of our ‘Sudden Service.’ Of course for jobs 
like that we get a fair price; but the price on 
such things is fixed and known and, as a mat- 
ter of fact, hasn’t been changed for three 
years. 

“We get out price lists for the benefit of 





Celebrates Its 40th Birthday 


Angelina County Lumber Co. a Producer of High Grade 


Lumber Since Its Founding 


retailers, and our customers know that they 
can depend on these prices until they receive 
another price list. Suppose a retailer has an 
inquiry for stock of unusual size which he 
does not carry, such as 3 by 14-inch, 26-foot 
or something like that. Without our list he’d 
have to write or telephone us, losing time and 
probably irritating his customer. But with 
our list he can look up that item and quote 
a price in complete confidence that he can get 
the stock from us promptly and at the price 
listed. 

“For many years we have been getting from 
30 to 50 percent of our retail orders with the 
price left open. These dealers may have our 
lists or they may not; but they know we'll 
not charge them more than the list, whatever 
it is, and we may charge them less. A reduc- 
tion-from the list, if it is made at all, usually 
comes about in this way: Some large buyer, 
say of a big line-yard company, may induce us 
to make a slight cut on some item with which 
we're over-stocked. If we make such a re- 
duction, we consider that it has set the price 
on that item, and we fill orders at the new 
figure. Of course we pass up some immediate 
profits on individual sales by doing this; but 
it seems the fair thing to do. Probably in 
the long run it helps create confidence that 
increases sales and customer satisfaction. 

“It’s rather curious to watch the develop- 
ment of the buyers for large concerns. No 
matter with what policies they start or how 
completely they know the needs and buying 
habits of the customers of their corporations, 
sooner or later they’re rather sure to become 
hard bargainers who buy on price, even at the 
expense of customer needs. Of course re- 
selling the stock is no immediate concern of 
ours, but it seems a little unfortunate that 


ELI WIENER, J. H. KURTH, JR., 
Keltys, Tex. ; Kurthwood, Tex.; 

President of the Interested in the 
Company Angelina Company 


these buyers so seldom have anything to do 
with selling the lumber they buy. If they had 
to carry the responsibility of selling, it’s an 
easy guess that they’d consider other factors 
than a low wholesale price. 

“Like every other sawmill company that 
looks to the continuation of business, we are 
interested in reforestation. And, like all other 
companies of this kind, we are finding tax 
laws a barrier to such work. A timber crop 
takes so long to mature that reforestation work 
depends largely wpon reasonable and continu- 
ing taxing policies. If confiscatory rates are 








suddenly applied to a 
crop of half -grown 
trees, the whole proj- 
ect is a loss; and until 
there is some assurance 





BE. L. KURTH, 
Keltys, Tex. ; 
Vice President and 
General Manager 





that such things will 
not happen lumbermen 
can not start on refor- 
estation in any large and complete way.” 

_ For some months this company has found 
its best market in exports and railroad mate- 
rial. It has been furnishing lumber for the big 
docks at Corpus Christi. Mr. Kurth was in- 
terested in the fact that the material being 
shipped at the time to this job had been sold 
at a price considerably above the low bid. 
Angelina quality had made the sale. Mr. 
Kurth mentioned also that he had sold some 
ship decking that went to Portland, Ore. “So 
you see,” he remarked, “that while the fir 
men are invading our territory, the business 
isn’t entirely one-sided.” 





Enthusiastically Advocates Pine Flooring 


While Mr. Kurth is interested in a num- 
ber of hardwood plants and is chairman of 
the board of a big new oak flooring plant, he 
is an enthusiastic advocate of edge-grain yel- 
low pine flooring. The Angelina company is 
famous for its heart rift flooring, and much 
of this beautiful stock was in evidence in the 
sheds. “It’s as beautiful a flooring material 
as a person can find,” he said, “and it has the 
important quality of staying in place. Dur- 
ing the floods I knew of some houses that were 
partly under water for weeks, when the water 
subsided, these edge-grain pine floors needed 
only to be cleaned off. They hadn’t buckled 
nor did they later warp. When such a floor 
is laid, it is there to stay.” 

This mill has for the time being stopped the 
manufacture of plastering lath, due to the un- 
favorable price. Some of the stock that for- 
merly went into lath is now made into broom- 
handle stock or pickets for woven fence. A 
considerable market for this fencing has de- 
veloped in the North, where it is used in 
winter for snow barriers along highways. 

While much of the mill’s output goes into 
export or industrial stock it has a large re- 
tail trade. About 80 percent of the output is 
sold for export or for use in Texas. The 
mixed-car trade is very large. An inspection 
of the long line of cars being loaded showed 
but one straight car. This one was being 
loaded with shiplap. 


Operation Has Fully Modern Equipment 


Waste which can not be used in making 
small dimension is burned to generate power. 
One battery of boilers of 500 horsepower 
capacity is used in operating the kilns. The 
company produces its own electric current. 
This plant, including the workers in the woods, 
employs about 350 men. The output averages 
about three million feet a month. 

The town of Keltys, which is but a short 
distance outside of Lufkin, is purely a saw- 
mill town. The company operates its own 
general store, which includes a modern, spick 
and span meat market. “Our various com- 
panies,” Mr. Kurth said, “operate stores which 
sell about half a million dollars worth of 
merchandise a year. These sales net us about 
five percent profit, and no charge is entered 
for rent, lights and the like. It’s terrible, 
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he said with a smile, “how we overcharge our 
men!” : 
Officers Have Wide Range of Interests 


Some idea of the extensive interests of the 
officers of this company may be got from the 
list of offices held by E. L. Kurth. He is 
vice president of the Angelina County Lum- 
ber Co., chairman of the board of the Texas 
Oak Flooring Co., president of the Angelina 
Hardwood Co., president of the Kurth-Zeagler 
Lumber Co., vice president of the Martin 
Wagon Co. and treasurer of the Vernon Par- 
ish Lumber Co. Other officials of the Angel- 
ina County Lumber Co. are: Eli Wiener, 
president, and D. W. Thompson, secretary- 
treasurer. 

Of the Vernon Parish Lumber Co., Kurth- 
wood, La., J. H. Kurth, jr., is president, Eli 
Wiener, vice president, and J. L. Spotten, 
secretary. 


Wagon Concern Markets Some Hardwood 
The Martin Wagon Co., located in Lufkin, 
is a combined lumber and manufacturing cor- 


poration. It produces its own hardwoods; and 
in cutting these hardwoods it of course pro- 


This concern makes the famous 8-wheeled 
logging wagons. In fact it manufactures a 
varied line of standard wagons and trailers, 
and it also does special work. 

The Texas Oak Fooring Co., of Dallas, 
of whose board E. L. Kurth is chairman, was 
organized early this year. It has a $500,000 
plant and of course uses Texas oak. This 
oak, which has the reputation of being unusu- 
ally hard, is well suited to the manufacture 
of flooring. 


Lufkin Is Active Industrial Center 
The Lufkin Foundry & Machine Co., of 


which J. H. Kurth, sr., is president, builds 
sawmill machinery. This company has ex- 


' panded its lines and now manufactures oil 


machinery, including a special pump which is 
having a world sale. 

In fact Lufkin, of which Keltys is in an 
industrial sense a part, is a noted manufac- 
turing center. It may be considered the capi- 
tal of the yellow pine production of eastern 
Texas. The plants in and near Lufkin have 
a payroll running about $2,500,000 a month; 
and, as has been indicated by the above state- 
ments, the Kurth family stands at the front 
of this industrial development. 


Discuss Merits of Southern Pine 


CLEVELAND, Onto, April 30.—The several 
southern pine salesmen in this territory in- 
vited retail lumber dealers, builders and archi- 
tects to their salesmen’s meeting held at the 
Hotel Statler today, in order that facts con- 
cerning southern pine might be placed di- 
rectly before these men. 

After the luncheon J. F. Carter, field rep- 








fs 
ne 





The method of merchandising end-matched 
lumber, soon to be actively tested, was ex- 
plained, this attracting the attention of the 
retailers because it is a departure from or- 
dinary lumber selling practice. 

Those attending meeting were: Walter J. 
Johnston, Southern Pine Lumber Co.; J. Cc. 
Carlton, Abbey Avenue Lumber Co.; R. G. 














Airplane view of offices and plant of the Angelina County Lumber Co. at Keltys, Tex., which for forty years has been manufacturing 
high grade lumber that has made its name synonymous with quality 


duces kinds and grades of lumber not needed 
in the manufacture of its logging wagons, 
trailers, wagons used in the oil fields for haul- 
ing boilers and other heavy articles and the 
like. This surplus is marketed in the usual 
wavy. 

}. W. Lewis, secretary and treasurer of the 
Martin Wagon Co., stated that the new habits 
of hand-to-mouth buying had made necessary 
some changes in the company’s lumber mar- 
keting policies. 

“Some years ago,” he said, “we didn’t think 
we had an order file unless we had ninety 
days’ shipments ahead on the books. This 
made it possible to direct our logging and cut- 
ting to fit actual needs. Now if we have as 
much as ten days or two weeks of orders 
ahead we feel that we're in pretty good shape. 
A man will wire a big order in today and 
want it shipped tomorrow. It’s a harder and 
a more expensive job than it used to be, but 
that’s part of the business. We just have to 
be a little more up on our toes.” 


resentative of the Southern Pine Association, 
addressed the assemblage, explaining the cause 
of squeaky floors, pointing out that floors of 
all species of woods squeak, and without re- 
gard to whether the flooring is plain-end or 
end-matched. The reason for this is that the 
nail loosens in the wood beneath the flooring, 
usually because joists or subfloors were not 
dry when placed in the job. 

Mr. Carter described bulletin No. 556. of 
the Forest Products Laboratory, telling why 
it has to be accepted by thinking people as 
the basis for information having to do with 
lumber used for structural purposes, where 
strength is required. “Uniformity of infor- 
mation” was the slogan, and he indicated that 
tests on all kinds of materials can be made 
in any kind of laboratory without the same 
conclusions being reached, because some sin- 
gle factor is changed at the beginning of the 
test. Perfect comparability of tests is neces- 
sary, he said, if we are to reach proper con- 
clusions regarding our lumber. 


Blum, C. H. Foote Lumber Co.; B. R. Landes, 
Nicola, Stone & Myers Co.; C. L. Hammel, 
Euclid Avenue Lumber Co.; W. E. Box, Natal- 
bany Lumber Co.; R. C. Jones; C. D. Crane, 
Long-Bell Lumber Co.; E. J. Maier, Maier & 
Walsh; Overton R. Hall, Long-Bell Lumber 
Co.; F. J. Chesney, Miles Avenue Lumber Co. ; 
L. C. Lingham, Exchange Sawmills Sales Co. ; 
J. D. Hitchcock, Corlett Lumber Co.; Harley S. 
Clarke, Wickliffe Lumber Co.; William N. Per- 
rin; Fred C. Kuehnle, Caddo River Lumber 
Co.; Reed Camplejohn, Fidelity Lumber Co.; 
J. R. L. Kilgore, Frost-Davis Lumber Co.; D. 
L. Thomas, Miles Avenue Lumber Co.; Thomas 
Gray, Gray Lumber Co.; George N. Comfort, 
George N. Comfort Lumber Co.; B. D. Crum, 
Kirby Lumber Co.; J. F. Carter, Southern Pine 
Association. 


Turee Boy Scout forests of fifty acres each 
are to be started this year in Indiana with the 
purpose not only of stimulating reforestation 
in the State but likewise of interesting this 
enterprising group of young citizens to play an 
important part in State affairs. 





50 


AMERICAN LUMBERMAN 














May 5, 1928 
> >. 7 
National Production, Shipments and Orders 
Wasurncton, D. C., April 30—The following statistics were compiled by the National Lumber Manufacturers’ Association 
Softwoods: Production Shipments Orders 
Week ended: 1928, April 21; 1927, April 22— ........... 1928 9 1928 1927 1928 1927 
ee ee eo es ecu secewsens 64,559,112 56,993,816 73,129,567 58,233,653 68,058,312 57,619,882 
est Coast Lumbermen’s Association.........cceccceeceees 127,028,099 62,455,044 116,831,316 89,714,250 149,213,944 78,011,872 
Western Pine Manufacturers’ Association..........c.ceseeeess 22,218,000 29,570,000 20,280,000 31,469,000 19, 000 25,853,000 
in cn seest tb enbesondserees 7,508, 7,752,000 6,795,000 10,225,000 8,751,000 9,836,000 
Orth Carolina Pine AssOGIAtiOn....ccccccccccccccccccoccecs 10,408,000 7,278,549 11,490,000 7,335,952 11,573,000 5,923,313 
orthern Pine Manufacturers’ Association..........eceeeee. 7,357,200 8,359,300 7,454,400 7,663,100 7,266,000 9,985,000 
Northern Hemlock & Hardwood Manufacturers’ Association.. 2,768,000 2,562,000 2,972,000 2,923,000 2,263,000 2,335,000 
ey CUR as i et ae gevnsamesned me 241,846,411 174,970,709 238,952,283 207,563,955 267,067,256 189,564,067 
California White & Sugar Pine Manufacturers’ Aacosintion. 24,334,000 =e cs eee eee SRSOILBGO ss ccccccces pS eee ‘ 
Sixteen weeks ended above dates— 
rr, ee es co. awe pe eknes bebe te enden ne eet 1,091,348,311 1,070,425,588 1,133,173,908 1,023,278,049 1,181,907,680 1,065,591,712 
West Coast Lumbermen’s Association..........cecseseeeeees 9831,969,384 1,168,168,801 1,778,838,437 1,187,108,623 1,979,686,535 1,260,059,073 
Western Pine Manufacturers’ Association.............+cee0. »682,000 318,967,00 382,922,000 422,037,000 405,801,000 437, 559, 000 
ee) ee er ee oe te cele e keene on einie 133,416,000 110,481,000 113,801,000 129,441,000 122°386'000 147, 389,000 
Sees EOCENE WE MOUOGINEION. ccccccsccdcceceseoeeseocess 102,991,418 122,975,666 105,636,672 124,086,323 103,897,859 106,846,105 
Northern Pine Manufacturers’ Association.........csceeseee. 101,346,100 106,726,300 112,680,800 113,794,600 125,442,000 117,041,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 40, ,000 51,765, 000 35,280,000 52,583,000 39,398,000 52,499,000 
Total softwoods, sixteen weekS...........ccccccrscccccs 3,587,555,213 2,949,509,355 3,662,332,817 3,052,328,595 3,958,488,074 3,186,984,890 
California White & Sugar Pine Manufacturers’ Association.. 242,550,000 —sij wc eee 385,339,000 =e... eee ok eae 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
One DEE: 6A dO6 60069 E646 008 6000 65406 b068665 0060s cEeS 7,680,000 3,016,000 5,823,000 2,152,000 6,200,000 2,455,000 
i oie es el ed a De Ae ee EOS OCC e eke hae 103,987,000 103,134,000 73,587,000 68,179,000 72,768,000 67,013,000 
Hardwood Manufacturers’ Institute— 
One MEE DOD ecA SEER SdeeH TESCO RESHRERCRO FOES EEO COORES 42,761,000 11,788,000 50,187,000 17,888,000 46,886,000 18,564,000 
TE L.. avcthbonsdcietcunciuh oun éneabebesvide'u ce 446,000 357,367,000 612,976,000 398,083,000 641,411,000 417,563,000 
7 
National Analysis 


Wasuincton, D. C., April 30.—The Na- 
tional Lumber Manufacturers’ Association is- 
sued the following analysis for the periods 
ended April 21—orders and shipments being 
shown as percentages of production: 





One Week 16 Weeks 
A. 

Noof Ship- Or- Ship- Or- 
Association— mills ments ders ments ders 
Southern Pine....102 113 105 ft 108 
Trees COOKE. cccces 115 92 117 108 

Western Pine..... 26 91 90 134 14 
California Pines*. 22 96 95 159 157 
California Redwd. 14 91 117 85 92 
N. Carolina Pine.. 55 110 111 103 101 
Northern Pine..:. 8 101 99 111 124 
N. Hem. & Hdw... 24 107 82 86 97 
All softwoods.. .366 99 109 106 113 


N. Hem. & Hdw... 57 76 81 71 70 


Hdw. Mfrs. Inst...3537 117 110 106 111 
All hardwoods. eee 111 105 100 104 
All woods...... 101 108 105 112 


*Sixty-five percent of cut in region. 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 
dicated : 1928 1927° 

= = 


A. 


No. 1 16° 





No. 1 16° 


Sorrwoops— Mills Wk. Wks. Mills Wk. Wks. 
South. Pine...A 102 95 95 104 83 88 
West Coast....A 115 115 109 72 98 108 
Western Pine.A 26 94 83 39 85 59 
Calif. Pines...A 22 130 113 nik aa ae 
Calif. Redwd..A 14 91 107 16 86 88 
N. Car. Pine...C oe 91 70 43 66 73 
North. Pine...A 94 98 o2 ee . 
N. Hem. &Hdw.A 24 106 84 

All softwoods.366 106 100 274 88H 

Harpwoops— 

N. Hem.&Hdw.C 57¢ 106 94 
Hdw. Mfrs. 

i, set hn'e C 353t 58 68 146 48 80 

All hardwood. 410+ 63 70 

eS See 95 94 


*Normal production had been established by 
only six associations for 1927. #Five groups. 


A—Normal based on actual output for pe- 
riods of two to five years. 


C—Normal based on estimated mill capacity. 


7Units of production, having daily produc- 
tive capacity of 38,000 feet. 


SEATTLE, Wasu., April 28.—For the week 
ended April 21, 115 mills report as follows to 


| _ West Coast Review 
| 


the West Coast Lumbermen’s Association: 
Production. 127,028,099 
Shipments, .116,831,316 


| Orders -149,213,944 17% above production 
| Shipments— 
Water delivery: Feet Feet 
Domestic .......... 36,985,082 
| PE “ine ehareedens 15,447,649 
Total water (45%)....@...... 52,432,731 
ee een wgneee eb esa eenee 59,004,372 
ED cna ens. ed eer neekwns oes 5,394,213 
Total shipments............... 116,831,316 
New Business— 
| Water delivery: 
POGGNEED sc ccccoceces 51,162,415 
| PEE bh veceeaeczcus ,826,715 
Total water (55%).......ee.6 81,989,130 
Gg FF: . 3» erry ere ie 61,830,601 
GC  §. tS rT ere 5,394,213 
Total néw business.......... 149,213,944 
Unfilled orders— 
Water delivery: 
Domestic cargo...... 182,451,076 
DE. cévbeeeceoees 158,364,408 
EE TET ee re 340,815,484 
ed eee eonhne Cane eee 171,575,639 
Total unfilled orders........... 512,391,123 








| North Carolina Pine 


Norrotk, Va., April 30—The North Caro- 
lina Pine Association makes the following 
| analysis of figures from fifty-one mills for 
| the week ended April 14: 


Per 
Percent Percent cent 
Normal Actual Ship- 


| Production— Feet oes = ments 
Normal® ..... 10,430,000 
OS — eee 9,006,000 "87 
Shipments ..... 10,220,000 98 113 i ac 
eer 10,976, peed 122 107 


| Unfilled orders..64,198,0 


| 105 

+As compared with iia week, there is 
| an increase in orders of 10 percent, but that 
| week only forty-seven mills reported. 

} *“Normal” is based on the amount of lum- 
| ber the mills would produce in a normal work- 
' ing day. 





Southern Pine Costs 


New ORLEANS, 
ern Pine 


La., April 30—The South- 
Association has issued its cost state- 
ment for February, this being a summary of 
the average cost per thousand feet, board 
measure, of producing and shipping lumber 
not including interest on loans or invested cap- 
ital. The report shows the average cost of 
producing southern pine, including stumpage, 
in February was $24.41 a thousand feet. This 
is based on reports from 76 concerns operating 


84 mills and representing 13814 units that pro- 
duced 257,649,309 feet. This was 95 cents 
lower than the average cost for the previous 
month, and $1.81 lower than the average cost 
during February, 1927. On a reported produc- 
tion of 511,002,153 feet the average cost for 
the first two months of 1928 was $24.88. The 
cost reports for February cover a range from 
a low figure of $18.59 to the high figure of 
$43.32. Of the mills reporting, 37 had costs 
less than the average of $24.41. 


8% below production 


California Redwood 


San Francisco, Cauir., April 28.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended April 21: 








Redwood. White- 

No. of Percent of wood 

Mills Feet production Feet 

Production ..... 14 7,508,000 100 1,788,000 

Shipments .......14 6,795,000 91 1,506,000 
Orders— - 

Received ..... 14 8,751,000 117 1,660,000 

On hand ..... 12 34,670,000 8,080,000 

Detailed Distribution of Redwood 

Shipments Orders 

Northern California*...... 3,150,000 3,917,000 

Southern California* ...... 1,632,000 2,487,000 

. Ae 124,000 31,000 

DE snsentendweee ewe 1,712,000 1,685,000 

POD bn 0e6er venesenee ces 177,000 31,000 

a 6,795,000 8,751,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
TAll other States and Canada. 





Western Pine Summary 


Porttanp, Ore., April 30.—The Western 
Pine Manufacturers’ Association summarizes 


as follows reports for the week ended April 
21 from 26 member mills: 


Per- 
cent 
Percent Ship- 
Production— Carst Feet ofcut ments 
Normal*...... «.. 22,200,000 paps 
CS S ees ... 22,218,000 
Shipments (car). 756 19,656,000 
Local deliveries 624,000 
Total shipments ... 20,280,000 91.28 
Orders— 
Cancelled ..... 17 442,000 
Booked (car).. 743 19,318,000 
DOE wk eked 00 aie 624,000 
Total orders... 19,942,000 89.76 98.33 
On hand end 
EE sin te 2610 67,860,000 


Bookings for the week by twenty five iden- 
tical mills were 105.43 percent of those for 
the previous week, showing an increase of 
988,000 feet. 

*Cars basis is 26,000 feet. 


*Normal takes into consideration mill 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 100 percent 
of normal; shipments, 91 percent of normal, 
and orders 90 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 101 percent; ship- 
ments, 86 percent, and orders, 77 percent of 
normal, 

Production is so seasonable that, during 
two winter montts, actual production 
amounted to only 53 percent of normal, while 


Ca- 


during two peak summer months the produc- 





tion increased to 114 percent of normal. 
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“Northern Hemlock and Hardwood Monthly Report 


OsukosH, Wis., April 30—The Northern Hemlock & Hardwood Manufacturers’ Associa- 
tion reports as follows March production and shipments, and stocks April 1: 


Statistics for March, 1928 


Unsold 

Production Shipments April 1 
Perr 819,000 351,000 5,082,000 
Basswood ..... 4,034,000 3,060,000 21,896,000 
Pn ¢cetevak ,000 A Peer me 
Birch .........13,922,000 9,004,000 77,468,000 
Ss. bie\ana alr waw 3,335,000 2,668,000 16,635,000 
Pe sevehees 17,010,000 12,441,000 64,157,000 
saaatae 79,00 000 872,000 


,00 
1,671,000 





Total hdwd..44,948,000 29,373,000 186,110,000 
Hemlock, 1&2”.18,089,000 13,255,000 124,866,000 





Grand totals.63,037,000 42,628,000 310,976,000 


Stock Summary, April 1, 1928 
Hardwoods isc ' 
Unsold—.. 


Dry.... 73,042,000 

Green. .113,068,000 

Tetel BMROON oc ccsece 186,110,000 

Sold, dry and green... 36,475,000 
Tetel WarGweods... os cccccccass 222,585,000 


Hemlock— 
Unsold, 1x2”—Dry.... 53,647,000 
Green.. 71,219,000 


Total unsold....... 124,866,000 
OE — EES 12,445,000 
Other thicknesses..... 1,921,000 
Tn IEE 6 0 0's oa euseeeces 139,232,000 
=e 361,817,000 


The figures for twelve months, April 1, 1927, to March 31, 1928 
3 . 4 . » make the foll - 
centages of those for the corresponding period of 1926-1927: Paopvcrson— all phn ie 701; 


hemlock, 81; all woods, 94. 


SHIPMENTS—AIl hardwoods, 95; hemlock, 87; all woods, 91. 


Hardwood Stocks on Hand April 1, 1928 by Grades 
























































Sold Unsold Sold Unsold 
ates Dry&Green Dry Green Dry &Green Dry Green 
ar Sort EtmM— 
FAS ...-eesesee ceeeeece 190,000 61,000 | SE ees 130,000 49,000 
Select me DOGG. cis dccea 277,000 13,000 Select & better. 15,000 37,000 ..... atu 
Selects eer arr ee 148,000 34,000 RE it te a eee OPO 25, caine . 
No.1 & better.. 312,000 150,000 191,000 No.1 & better... 113,000 213,000 1,193,000 
ch yO 1,000 135,000 eS 2 ere SRMEO viccashs 
Nos. 1&2 see seeeeees , 79,000 No.2 & better.. 1,296,00 428. 29% 
No.2 & better.: “210,606 868,000 1,301.00 No.2 com. ..-.. "3277000 "752,000 "200,000 
No.3 ap apes. eee sees Hepes. No. 3 com. ..... 1,316,000 303,000 2,776,000 
No.3 com. ..... 220,000 174,000 1,042,000 3,067,000 2,947,000 8,511,000 
Harp MAPLE— 
B 753,000 2,115,000 2,967,000 FAS .......... 194,000 925,000 491,000 
a 89 Select & better. 40,000 876,000 579,000 
5 ETE 489,000 446,000 452,000 Selects ........ 7,000 278,000 60,000 
Selects etter. 20,000 122,000 106,000 No.1 & better.. 2,391,000 4,523,000 4,715,000 
seats “eee s 24,000 83,000 73,000 No. 1 com. ae 332,000 1,864,000 1,786,000 
Selec - i. 000 2.2.0... sevnnsee os. com... 1,445,000 1,516,000 1,214,000 
a? & better.. 1,457,000 1,966,000 2,732,000 No.2 & better.. 2,309,000 7,333,000 11,260,000 
No.1 com ..... 733,000 18,000 1,465,00 No. 2 com. ..... 777,000 2,351,000 2,028,000 
Nos. 1&2 com... 80,000 20,000 841,000 No.3 & btr..... ........ 400,000 75,000 
No. 2 & better.. : 537,000 1,424,000 Heeiee sy Nos. 1, 2&3 com. 257,000 932,000 2,576,000 
os ee + +20 W1S008 ifee'oen Sgacicoe No. 3 com...... 4,219,000 4,541,000 10,058,000 
1,971 5,5 
5,781,000 6,804,000 15,092,000 Saas tii FLOOS SE,AURNCS SE,SERTS 
Brnce— eines” “bade, ao otc. | en a 5,000 104,000 2,000 
FAS sted in Sar cia 548,000 2,780,000 2,899,000 Select & better. ........ 42,000 21,000 
Select & better. 241,000 2,775,000 1,586,000 elects .....1.. .c+ccsee 49,000 4,000 
Selects irate carta di 140,000 1,093,000 852,000 weet & Detter... ...cckws 32,000 137,000 
No. 1 & better.. 1,270,000 4,278,000 4,389,000 I Ce 229,000 27,000 
No.l com. ..... 982,000 3,784,000 3,610,000 wWo.2 & better 143,000 875,000 1,392,000 
Nos. 1&2 com... 190,000 2,715,000 1,411,000 No.2 com. ..... ..:: es. 153,000 169,000 
> a more MP wevees pp NO 8 & btreee. eeeeeeee ene ve. 291,000 
No. etter.. 731, ’ ,0 8,530,0 ‘ ape 
No.2 com. ...:: 2,083,000 5,168,000 7,177,000 N*® Com «+++ --+-- i 
No. $ Died-s:% ‘Manele scaLakeen 6,000 5 
No.3 com. ..... 6,916,000 5,456,000 16,149,000 Oax— 148,000 1,641,000 2,285,000 
| 5, a EPs 
13,101,000 30,859,000 46,609,000 Sctects 2722212... ee ee 
a =e anes No.1 & better... 0.0.22. 13,000 12,000 
No.1'& better: "85,000 21000 “86,000 Now. 12 com... vcerees cee ae, 97,000 
NO. GOs .eecce 6006s eee eV cevseccsece y, 
No.2 & better.. 1,388,000 1,650,000 1,834,000 NOS A ram enirh ees 54000 _— 
7 yy ae 83,000 riya owses, NAS &  earpibpats. 30,000 63,000 
No. ; Ne une. lest ecaereaee 38, : 7 
No.3 com. ..... 38,000 368,000 374,000 No % com. 50,000 = 176,000 150,000 
1,564,000 2,886,000 2,291,000 90,000 351,000 521,000 
Hemlock Stocks on Hand April 1, 1928, by Grades, Reported by 32 Firms 
1- and 2-inch 
Unsold. Sold Other 
1x4-inch and wider 2x4-inch and wider Dry and Green thicknesses 
: Dry Green D Green 1-inch 2-inch Dry Green 
ti Boca ions 87,000 1,842,000 5,431,000 11,539,000 813,000 3,453,000 326,000 537,000 
Merchantable ... 1,736,000 3,583,000 7,584,000 14,513,000 455,000 1,070,000 371,000 190,000 
ES Eien ere 62,000 2,290,000 8,317,000 12,086,000 960,000 1,750,000 11,000 ....... 
(aS RRB, ys 3,755,000 3,266,000 15,583,000 14,881,000 1,539,000 2,405,000 30,000 456,000 
Nos. 4 and 5... 1,600.000 LTSEONO TOPEROG “GEUEOEO fescses — ceccess saseeve becleess 





Column totals 8,879,000 12,699,000 44,768,000 
are 


Identical mill stocks of April 1.: 


Unsold 124,866,000 


Twenty-eight firms reported on April 1, 1927, a total of 
155,216,000 feet of unsold hardwoods, of which 42 percent was dry stock. 


58,520,000 3,767,000 8,678,000 


, , 738,000 1,183,000 
Sold 12,445,000 


Other 1,921,000 


The same firms 


reported on April 1, 1928, a total of 177,447,000 feet of hardwoods, of which 39 percent was 


dry. 
dry stocks were only 6 percent larger. 


Total April 1 hardwood stocks were 14 percent larger than those of April 1, 1927, but 
Twenty-eight identical firms reported on April 1, 1927, 


a total of 122,572,000 of hemlock unsold, and on April 1, 1928, had only 90,069,00C feet unsold, 


the decrease having been 26 percent. 





Southern Pine Barometer 


New Orteans, La., April 30.—For the week ended April 27, Friday, 101 mills of total 
capacity of 157% units (a unit representing monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), report as follows to the Southern Pine Asso- 


ciation: 
Percent Percent 
3-Year Actual 


Production— Cars+ Feet Av. Prod. Output 
Average 3 yrs...... CTGTOIOE <cccace. cucve 
DO 55.4300 t Seba 64,017,439 94.60 ..... 

Shipments* . 3,450 71,411,550 115.53 103.69 

Orders— 

Received* .... 3,207 66,381,693 98.10 111.55 
On hand end 
Weekt .....11,594 239,984,206 ..... e 


*Orders were 92.96 percent of shipments. 

tOrders on hand showed a decrease of 2.05 
percent, or 5,029,857 feet, during the week. 

tBasis of car loadings is March average, 
20,699 feet. 

One hundred mills reported net overtime of 
179 hours, which is 3.04 percent more than full 
60-hour week basis. 





Hemlock and Hardwood 


OsuxosH, Wis., April 30.—The Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion makes the following report for the week 
ended April 21: 


Hardwoods Hemlock 
Units of 35,000 feet daily 


CREE be ccsesendevio 73.5 103.2 
Productive capacity...... 15,439,000 21,687,000 
Actual production........12,384,000 4,529,000 

Percentage of capacity. 80 21 
I ho. a> 4-0 cee we 10,154,000 4,299,000 

Percentage actual cut. 86 98 
Orders received.......... 15,596,000 4,160,000 

Percentage actual cut. 121 - 99 
Orders on hand end week.57,156,000 18,806,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Woods Used in Model Airplanes 


MiLwWaAvuKEE, Wis., May 1—The “hobby” 
of building model airplanes has taken hold of 
nearly 400 people in Milwaukee, and ten classes 
are held at social centers in Milwaukee by the 
school board extension department which are 
instructed by competent men who have made 
a study of building model airplanes. 





Classes were organized last October by the 
extension department as a result of the visit 
of Col. Charles Lindbergh and Lieut. Lester 
Maitland to Milwaukee late in the summer 
which stimulated interest in aviation. The ex- 
tension department enrolled 69 in.the classes the 
first few weeks and since then the interest has 
become so keen that the classes have become 
very large, and boys, men and even women are 
working on model ’planes. 


These “students” have furnished a good 
market here for strips of balsa wood and bam- 
boo, the two species of lumber used in build- 
ing the model airplanes. Balsa wood was se- 
lected for its light weight, being the lightest 
known wood, and bamboo is used for its rigid- 
ity and strength. 


The body and propeller of the model air- 
plane are constructed of the balsa wood, and 
the wings and frame are made of the bamboo 
strips, only the glossy surface of the bamboo 
being used. 


Balsa wood, which is imported from South 
America, is purchased in the New York mar- 
ket by the school board extension department 
at 20 cents a board foot and sold to the “stu- 
dents” at cost. Bamboo is also sold at cost as 
are the other materials which go into the air- 
planes, and stocks of all materials are kept at 
each social center. 


Japanese rice paper covers the frame, body 
and wings of the ’planes and it is glued with 
banana oil, and where heavier fasteners are 
needed on the airplanes, ambrode, a liquid cel- 
luloid, is used. Steel piano wire is utilized for 
the shaft bearings, propeller shafts, rear hooks, 
wing hooks, and the motor S-hook. The motor 
bearing is a washer of aluminum or copper, 
or a glass bead. Rubber bands, one-fourth of 
an inch wide and one-thirty-second of an inch 
thick are used to furnished the “power” for the 
airplanes, 


The air service committee of the Milwaukee 
Association of Commerce has taken cognizance 
of the interest in the building of model air- 
planes and has sponsored a county-wide indoor 
‘model plane flying tournament. 


The events consisted of length of duration 
in the air for the “stick tractor” type which is 
hand launched and for the “commercial” type 
which rises off the ground; and the “commer- 
cial” type had a contest for weight carrying. 


The latest report of the extension ‘depart- 
ment showed that there were 245 models fin- 
ished and 208 unfinished. As the “students” 
ido not stop when they have built one airplane 
the number is believed to be well over 500 now 
which are finished and in process. 
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This is a rear view of great storage shed of the Hammond Lumber 
Co., railroad trackage and electric crane yard for storing timbers 





Electric traveling crane of 11-ton capacity, 90-foot span, which handles 
timbers in yard and unit packages of lumber in big shed 


uick Service for Consumers of Coast Woods 


Quick service to lumber consumers is the 
aim of every prominent manufacturer of 
lumber, and with this object in view the Ham- 
mond Lumber Co. (Inc.), well known pro- 
ducer of Pacific coast _ 
woods, last year es- 
tablished a wholesale 
distributing yard at 
Riverdale, Ill.—one 
of the close-in indus- 
trial centers of Chi- 
cago. This plant was 
built especially to 
furnish prompt and 
efficient service for 
the company’s grow- 
ing list of satisfied 
customers. After the 
completion of the 
warehouse the Ham- 
mond J.umber Co. de- 
cided to erect an of- 
fice building in the 
front part of the yard 
to house the sales de- 
partment, which three 
years ago was trans- 
ferred from San 
Francisco to Chicago, and on April 1 the gen- 
eral sales offices were moved from 360 North 
Michigan Avenue to the new location at 601 
West 138th Street (Riverdale Station), Chi- 
cago, where better accommodations are pro- 








Private office of Sales Manager W. R. McMillan, a splendid example 
of the utilization of redwood for floors, ceiling, panels and trim 
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vided than could be obtained in the former 
quarters. 

The basis for these facilities is to better 
serve the Hammond Lumber Co.’s eastern 
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View showing front of large wholesale distributing warehouse of the Hammond Lumber Co. at firms specializing in 
601 West 138th Street, Riverdale—a suburb of Chicago—and the new and modern office build- 


ing, the interior of which is beautifully finished in redwood and Douglas fir 


trade and to be nearer the center of distri- 
bution of its products, and further to give 
quick service on redwood, Douglas fir, hem- 
lock and California white and sugar pine in 
mixed cars from Chicago. It is conceded 


also that proximity of the new. headquar- 
ters to the Hammond warehouse will facilitate 
prompt handling of orders. 

The plant, including the warehouse, 160x400 
feet, covers 13 acres 
of ground providing 
a storage capacity for 
about 10,000,000 feet 
of lumber. The com- 
pany aims to carry in 
stock a full line of 
yard, factory and in- 
dustrial items for the 
convenience of middle 
western dealers, and 
from the large a3- 
sortments customers 
can be supplied with 
mixed cars and less- 
than-carload lots of 
Pacific coast woods 
on short notice. Load- 
ing and storage facili- 
ties are also offered 


transit shipments, as 
ample trackage space 
is provided. A fea- 
ture of the equipment is a large electric travel- 
ing crane of 11-ton capacity, with 90-foot span, 
which solves the stacking and unstacking prob- 
lem and effects economies in the handling of 
lumber from the car to the transfer dollies 





View showing one side of the well lighted and commodious general 
office completely finished in redwood, except for the fir flooring 
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and lumber piles, or to any part of the large 
warehouse. The runway for this crane is 90 
feet wide by 980 feet long, extending the en- 
tire length of the shed and out beyond to the 
end of the open yard. There are loading and 
unloading facilities under cover for freight 
cars, with transfer tracks from the cars to the 
crane. The plant is served by the Indiana 
Harbor Belt Railroad. 

The office is a 2-story building, 40x60 feet, 
in which are featured redwood panels and in- 
terior trim, and the effects that have been 
worked out with the Marietta Paint & Color 
Co.’s new finishing system are most pleasing, 
as they set forth the many possibilities of 
redwood. It is interesting also to record the 
fact that one of the rooms and the lobby are 
floored with redwood blocks, while in other 
rooms short lengths of end-matched fir floor- 
ing have been utilized to advantage. The main 





office is ornamented with sand-blasted frieze, 
and a belt of sand-blasted panels extends 
around the walls, making a very attractive fin- 
ish. Redwood predominates in Mr. 
lan’s office, which is floored with blocks, and 
has panel walls and panel block ceiling. The 
entire office building is up to date in every 
respect, having automatic oil burning furnace 
for heating. On the second floor a cafeteria 
solves the eating problem for the employees. 

In the Chicago warehouse and concentration 
yards of the Hammond Lumber Co. is carried 
an excellent stock of redwood siding, frames, 
exterior finish; moldings, porch work, columns 
etc., which can be mixed with Douglas fir 
flooring, ceiling, drop siding, finish etc.; also 
numerous items in California white and sugar 
pine and West Coast hemlock. 

The sales office at Chicago handles the out- 
put of the following mills: Hammond Lumber 


News Notes From West 


Prove Cause of Peeling Paint 

Loncview, Wasu., April 28.—Poor paint 
and faulty construction, and not the western 
red cedar siding used, have been proved the 
causes of. difficulty encountered in Columbus, 
Ohio, in painting siding. Acting on complaints 
that paint was peeling from much of the sid- 
ing being used, J. R. Blunt, Otto Hartwig and 
O. P. Warner, all specialists representing the 
West Coast Lumber: Bureau, conducted a 
careful investigation which in one house _re- 
vealed a leak in the roof, permitting water to 
saturate the back of the siding, and in other 
cases. proved beyond doubt that faulty paint 
was to blame for the unsatisfactory condi- 
tion. 


To Cut Alder and Maple 


Sepro-WooLLtey, Wasu., April 28.— The 
Sedro Hardwood Co., which took over the Cory 
mill here, started operations last week. Twenty- 
five men will be employed and the cut will be 
about 15,000 feet of alder and maple lumber 
daily. 


Takes Over Lumber Yard 


Caste Rock, Wasu., April 28.—The John 
Dower Lumber Co. recently bought the J. M. 
Hodges lumber yard at this place, and placed 
R. J. Furrer in charge as local manager. 


Line-Yard Operator on Coast Trip 


SEATTLE, WaAsH., April 28—A. G. Nortz, 
president of the Nortz Lumber Co., of Min- 
neapolis, which operates 31 retail lumber yards 
in Minnesota and North Dakota, is in Seattle 
on a recreational trip. He will leave here the 
end of the week for Spokane, where he will 
—_ a week before returning to the Twin 
ties, 


Some Big Shipments of Coast Cedar 


Port Hammonp, B. C., April 28.—S. J. 
Hartnell, rail shipper connected with the 
Hammond Cedar Co. (Ltd.), of this city 
noted in a recent issue of the AMERICAN LuUM- 
BERMAN an account of a heavy shipment of 
hemlock plank made by the Central Pennsylva- 
nia Lumber Co.. of Williamsport, Pa., which 
recalled to his mind two shipments that had 
been made from this part of the continent, 
which he believes constitute records. Concern- 
ing these two shipments, he says: 

On May 12, 1926, the Hammond Cedar Co. 
shipped to the Duquesne Lumber Co., of Pitts- 
burgh, Pa., a car of western red cedar siding. 
It consisted of 110,000 feet of %x6-inch clear 
bevel siding and 25,000 feet of %x10-inch 
clear bungalow siding. It required 4,400 cubic 
feet of space in which to load this order, the 
weight of which was 80,000 pounds. Its value 
at the mill was $5,327.50. It was shipped in 
C. N. W. 126116, consigned to Clifton, N. J. 

The second instance of an unusual shipment 
was made by this same firm from its Hammond 


plant to Bailey & Delano Lumber Co. at Frank- 
lin Park, Mass., and consisted of more than 
three-quarters of a million lineal feet of west- 
ern red cedar lattice and grounds. This ship- 
ment was made in C. P. 297414 which left our 
plant on March 18, 1927, and if the stock in 
this car had been untied and each piece placed 
end to end it would cover a distance of 148 
miles. 

The above shipments are not, of course, as 
heavy as the shipment of hemlock plank re- 
ferred to by Mr. Mallinson, but I believe they 
are record shipments of western red cedar. 


(Gg @2@2@@@e80204a 


Plans to Resume Operations 


La Granpe, Ore., April 28—Operations will 
be resumed in the Bowman-Hicks Lumber 
Co.’s sawmill here and in the logging camps in 
Wallowa County on May 1. It is understood 
that approximately 215 men will be employed 
in the sawmill and 200 in the woods. One 
8-hour shift will be started, with continuous 
operations in prospect. The Bowman-Hicks 
company has been inactive since last October. 


State Buys Cut-over Land 


_ Otympta, WaAsuH., April 28.—The State has 
just bought from the Eastern & Western Lum- 
ber Co. 13,600 acres of cut-over land in Cow- 
litz County, which will be added to the acreage 
already held by this commonwealth for re- 
forestation purposes. Some of this area was 
logged off 25 years ago and today has a fair 
stand of young Douglas fir trees on it. This 
portion should yield sawlogs again in another 


thirty years, as trees grow rapidly in this sec- 
tion. 4 


Adopt Cooperative Selling Policy 

CHEHALIS, Wasu., April 28—More than 
twenty sawmills of this section and the Grays 
Harbor district have arranged to sell their out- 
put of railroad and car material through the 
Twin Harbors Lumber Co., of Aberdeen, 
Wash. 

Economies in selling costs and better service 
to buyers are expected from the arrangement. 
Buyers will be able to place orders for their 
entire requirements with this one firm, which 
will distribute the business to the various mills, 
thus making possible early shipment of the 
entire order. 

Henry N. Anderson, secretary-treasurer of 
the Twin Harbors Lumber Co., today an- 
nounced the selection of J. C. Smith as man- 
ager of the branch office to be opened imme- 
diately at Chehalis, and through which all sales 
of railroad and car material will be handled. 
Mr. Smith is to resign his present post as sales 
manager of the Carlisle Lumber Co. at Ona- 
laska. 

Coéperative selling of car and railroad mate- 
rial has been carried on for the last year by 
a group of mills operating through the Mickle 
Timber & Lumber Co. at Portland, Ore. This 
group is not affected by the new selling office. 











McMil- . 


Co., Samoa, Calif.; Hammond Lumber Co,, 
Mill City, Ore., and the Hammond-Tillamook 
Lumber Co., Garibaldi, Ore. 

The personnel of the sales department con- 
sists of the following: W. R. McMillan, sales 
manager; W. E. Rutledge, assistant sales man- 
ager; E. C. Codding, in charge of redwood 
sales; J. Kopplestein, in charge of fir and hem- 
lock sales; F. C. Brown, in charge of ware- 
house and less-than-carload shipments. Mr. 
McMillan has been prominently identified with 
the West Coast industry for many years, and 
is a director of the National Lumber Manu- 
facturers’ Association, as well as representing 
the California Redwood Association on the 
trade extension committee of the National or- 
ganzation. Mr. Rutledge has been associated 
with the Hammond Lumber Co. for over eigh- 
teen years, and is well versed in the company’s 
operations and the stocks produced, 


oast Points 


Shingle Mill Capacity Increased 
Coeur bv’ ALENE, Ipano, April 28.—After in- 
stalling new machinery and increasing its 
capacity by one-third, the Lafferty Shingle Mill, 
here, started last week. The mill will produce 

about 25,000,000 shingles during the season. 


X-Ray Discovers Defects in Trees 


Burrato, N. Y., April 30.—Interesting and 
valuable experiments with the X-ray to dis- 
cover the defects in growing trees have been 
carried on lately at Rochester, N. Y., by City 
Forester Thomas P. Maloy and Rex B. Wilsey, 
of the research laboratories of the Eastman 
Kodak Co. They were begun after an appar- 
ently healthy tree fell into a local street. 
While the most suitable form of X-ray equip- 
ment for trees has not yet been developed, 
the usual type of X-ray apparatus was used by 
the experimenters, who assembled it in a 
wooden box and took photographs in various 
parts of the city. The power was obtained 
from the city lines, but a portable gasoline 
motor and electric generator could be used. 


Explaining what has been done, Mr. Maloy 
said: 

In the ordinary inspection of trees all ex- 
ternal defects are carefully noted. Indications 
of the interior conditions may be obtained by 
tapping with a mallet, or boring with an 
auger. However, these methods often fail to 
give sufficiently reliable information. 

It occurred to us that the X-ray exami- 
nation offered the possibility of eliminating 
much of the uncertainty of present methods 
of inspection, and would also avoid the neces- 
sity of damaging the tree. To test the possi- 
bilities of this method, portions of trees al- 
ready cut down were taken into the Eastman 
laboratories and photographed with the X-ray 
machine. The rays distinguished clearly be- 
tween sound wood and the decayed parts; 
they also showed cavities and other details. 
Even the type of decay which merely lessens 


“the strength of the wood without greatly af- 


fecting its solidity was shown plainly by the 
photographs. 

X-ray pictures of this section cut from the 
trees displayed much interesting detail, such 
as the character of the grain, various types 
and stages of decay, worm holes, and even 
worms at work. 

Experiments with the X-ray on telephone, 
telegraph and electric-light poles have also 
been made. With these the decay nearly al- 
ways starts near the ground, and the problem 
is simpler. . 


SoME IDEA of the durability of wood may be 
seen near Michigan City, Ind. Remnants of the 
old plank road built more than 75 years ago 
from that city to Valparaiso were dug up by 
workmen for a utility company engaged in lay- 
ing new gas mains. The road was in excellent 
shape considering the conditions, 
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Late News From the Southland — 


Celebrate “Better Homes Week” 


New Oreans, La., April 30.—The celebra- 
tion last week of “Better Homes Week” under 
the auspices of the New Orleans Homesteads’ 
League was marked with the opening to the 
public of a model home constructed in accord- 
ance with best modern thought in nominal 
price levels. The home is of 6-room, 2-story 
construction and is 
completely furnished. It 
is located at 2529 Dub- 
lin Street. 

The building is built 
in accordance with the 
Southern Pine Asso- 
ciation’ fifteen points 
of good construction. 
The floors are of end- 
matched oak, except 
the kitchen, breakfast 
nook and rear entry. 
Subfloors are of south- 
ern pine, as are also 
the baseboards. Doors 
are of maple panel in 
combination with pine. 
Door frames and win- 
dow frames are of 
cypress. The house has 





paint them, but usually have given up the 
task very soon because of its difficulty. Mrs. 
Watts’ success has come about in large part, 
of course, by reason of her artistic capacity 
and technical skill; but in addition to this she 
knows the big woods, has studied them for 
years and has captured their elusive person- 
ality. Her canvases reveal the cathedral-like 
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many built-in features, 
including 


bookcases, Model home built in accordance with Southern Pine Association’s fifteen 


breakfast nook furni- points of good construction, public opening of which featured “Better 


ture, built-in sink with 
double side cupboards, 
a closet in each bedroom, and a “cellar” clev- 
erly placed in the flooring of a closet at the 
base of the stairs. 

The pine used in construction was furnished 
by the R. L. Hill Lumber Co. and the Orleans 
Lumber Co. The oak came from the latter 
concern. The combination maple panel doors 
came from the Hardwood Products Co. 
through the Badeaux Co. The built-in kitchen 
features were also obtained from the Badeaux 


0. 

Baseboard plugs are placed 18 inches above 
the floor, in accordance with the latest ideas 
and the close grouping of windows affords 
ample furniture wall space. 

The formal opening was presaged by an 
official proclamation from Mayor O’Keefe, and 
the official committee for the function included 
Gov. O. H. Simpson. 


Artist Captures Beauty of Forest 


Lurxin, Tex., April 30—The pine forests 
of the South have found their artistic in- 
terpreter, Mrs. Beulah Watts, of this city, is 
winning the attention not only of lumbermen 
and foresters but also of art critics with her 
paintings of the giant longleaf pine trees and 
the forest vistas which she finds almost at her 
door. Mrs. Watts has lived for many years 
in Angelina County, the center of the pine 
forests of eastern Texas. For a long period 
her husband was sheriff of this county and 
had a national reputation as a peace officer. 
The late sheriff was deeply interested in his 
wife’s artistic work, encouraged her to con- 
tinue, went with her to the woods in search 
of “models” and watched the progress of her 
sketches with endless satisfaction. The mem- 
ory of his sympathy and encouragement 
continues to be her chief inspiration. Mrs. 
Watts has been an artist since childhood and 
has employed her versatile brush upon a num- 
ber of subjects; but the forests with their 
multiple moods of light and shade, their quiet 
power and shifting beauty have had a special 
fascination for her. At present they serve 
as subjects for practically all of her pictures. 

Most visitors to the southern forests feel 
in an indefinite way the beauty and individual- 
ity of these great stretches of longleaf pine. 
A number of other artists have attempted to 


Homes Week” in New Orleans, La. 


upward thrust of the tall columns, the severity 
of pictorial composition, the graceful power 
of the big trunks, the depth of light as it 
sifts through the tops, the delicacy of dogwood 
blossoms and forest flowers and the touches 
of individuality which make one woodland 
scene different from all others. More than 
one artist who has seen only monotony and 
sameness in the pattern of the pines has been 
struck by Mrs. Watts’ power of revealing this 
latent personality. 

A number of prominent lumbermen have 
become interested in Mrs. Watts’ work. E. 
L. Kurth, of the Angelina County Lumber 
Co., Keltys, Tex., speaks with admiration of 


has long studied the southern forests. He 
speaks especially of the fact that irrelevant 
details have been omitted and_ significant 
features have been emphasized to give them 
their true value. This, he remarks, makes the 
difference between art and casual photography. 
J. W. Link, of the Kirby Lumber Co., Hous- 
ton, Tex., has recently purchased four can- 
vases. One of these he displayed in the Kirby 
booth at the Texas retail convention, where it 
attracted much attention. 

Mrs. Watts’ paintings are beginning to ap- 
pear in the big lumber offices of the South; 
and collectors in no way connected with the 
lumber industry are becoming interested in 
her work. Lumbermen and -other lovers of 
the American forests may well be glad that 
this characteristic part of the American scene 
is being recorded in so adequate a way. 


Builds Rotary Veneer Plant 


Macon, Muss., April 30—The Ames- 
Rhymes planing mill here has added a rotary 
veneer plant, to make material for packing 
boxes. The sheets of veneer are shipped in 
carloads of 15,000 to 100,000 feet’ to box fac- 
tories. This mill is steam driven. The gum 
logs are steamed for 6 to 12 hours, according 
to size, and then peeled before sawing. All 
refuse is automatically carried to the furnaces. 
The veneer is stacked in a 25x126-foot shed 
for drying by forced circulation of hot air for 
12 hours. Forty hands are employed. R. L. 
Rhymes is in charge. 


Union Builds Model Home 


Beaumont, Tex., April 30.—Union car- 
penters of the Beaumont local have built a 
model cottage for the purpose of demonstrating 
that native woods, handled by real mechanics, 
can be made into model homes and that these 
homes, properly constructed from the founda- 
tion to the saddle boards, with properly fitted 
doors and windows, will last indefinitely; 
whereas, the same materials hastily and cheaply 
put together, will build a house that looks just 
as well while new, but will require constant 
repairs and within ten or 15 years become 
virtually a total loss. 








Model cottage built by Beawmont Local of Union Carpenters to show 
what native wood and expert workmanship can give in the way of a 
model home at moderate first cost and assurance of permanency. 


his neighbor’s success in glorifying the pines. 
FE. A. Laughlin, of Port Arthur, Tex., an art 
collector and a capable critic as well as a 
lumberman, makes it a point to call his 
friends’ attention to her pictures. He never 
tires of pointing out not only technical excel- 
lencies but also the individual touches which 
are especially appreciated by a person who 





The cottage was tor- 
mally opened to the 
public yesterday. It will 
prove particularly in- 
teresting to young 
couples just starting 
out in life. It is not 
pretentious, but has the 
merit of being easily 
converted into a real 
home. It has every mod- 
ern convenience and the 
kitchen especially will 
delight the woman’s 
eye. The parlor, living 
room, bed room, break- 
fast room and bath 
room are so designed 
as to economize every 
bit of space and at the 
same time make the at- 
tractive features of 
each stand out in a 
most pleasing manner. 

Céincident with the 
announcement of the 
carpenters’ model home 
and the organization 
of a local builders’ exchange to keep Beau- 
mont work in the hands of Beaumont con- 
tractors, material men and mechanics, comes 
the announcement from H. L. Warren, of 
Port Arthur, that he would immediately begin 
an intensive home-building campaign in Beau- 
mont. He expects to build and sell seventy- 
five to 100 model, medium-priced homes in 
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Beaumont during 1928. Mr. Warren has built 
more than 1,500 homes in Port Arthur and 
its suburbs and has been negotiating with 
local interests for some time with the idea 
of making Beaumont his future headquarters. 
There are already five big firms here doing 
this sort of homebuilding and every retail 
lumber yard in the city works hand-in-hand 
with the building and loan associations to the 
end that Beaumont becomes a city of home- 
owners. 


Gain in Lumber Exports to Mexico 


Larepo, Tex., April 30—Lumber exports 
from the United States to Mexico are on the 
increase. This is shown by the records of 
March shipments through Laredo and other 
border ports of entry and the port of Tampico. 
The exports of lumber through Laredo tor 
that month totaled 164 carloads. Approxi- 
mately an equal number of carloads entered 
Mexico through other Rio Grande border 
gateways. Shipments through Tampico for 
the month were large, according to retail deal- 
ers of Mexico, but the figures in carloads are 
not available. Building activities in the larger 
cities of that country show an increase over 
the corresponding month of last year and over 
February of this year. Many new residences 
are being built in the towns and cities to 
provide for the increase of population. The 
influx of people from the rural districts to 
the more populous communities has been going 
on during the last few years and shows no in- 
dication of an early cessation. Retail lumber 
yards throughout the country are carrying 
larger stocks than for several years, it is 
stated. 


A Trophy of Texas Hardwoods 


Beaumont, Tex., April 30.—The gentleman 
in the accompanying picture is neither playing 
a new musical instrument nor is he holding a 
wreath of flowers. Instead he is holding a 
wreath of hand-carved wood made from the 
thirty-four varieties of hardwoods to be 
found in east Texas. It took him two years 
to get samples of the various woods and only 
fourteen years to carve out the separate 
“links” and connect them together in a flex- 
ible, endless wreath by a process which he 
frankly states is his own secret. 

He is W. B. Horn, of Beaumont. As travel- 
ing scaler for the Kirby Lumber Co. during 
1917-1918, he gathered the different specimens 
as he visited the many mills operated by the 
company. At that time he conceived the idea 
of making a permanent record of the hard- 
woods of this section and the “wreath” is the 
result. He catalogs the woods as follows: 
Wild cherry, valuable and very scarce; um- 





Corner of the cardroom ‘in the University Club, Milwaukee, showing 

use of waxed natural finished chestnut in the paneling of the room and 

in the built-in cupboard 
om 





brella china, plentiful and used for ornamental 
work; black walnut, merchantable and found 
in small quantities; merchantable hickory in 
considerable quantities; hard maple in small 
quantities; willow, not enough for marketing; 
yellow pine is also included in the wreath and 
Mr. Horn lists it as “very valuable, but nearly 
all cut out;” oaks include white, plentiful and 
valuable ; red, in commercial quantities. Lob- 
lolly pine is listed as plentiful, while gums he 
classifies as sweet gum, considerable; tupelo, 
considerable and in good demand; red gum, 





ol 


r - 
™ 

. 
“~ 


r 


L4etttec? 


€¢ 


Wilts t aad 











W. B. Horn, veteran timberman of Beaumont, 

Tex., holding up a hand-carved wreath made 

from the thirty-four varieties of hardwoods 
and pines to be found in east Texas 


the same; black gum, same. Others included 
are:. Bitter pecan, considerable; beech, elm, 
linn, sycamore, thorny locust, chinquapin, per- 
simmon and mulberry as found in small quan- 
tities. Magnolia he classes with cypress as val- 
uable and found in large quantities. Cedar is 
classed as valuable and considerable of it; ash, 
scarce and valuable; while hardwoods found 
only in scrub form include birch, dogwood, soft 
maple, prickly ash, white bay and sassafras. 
The “links” in the “wreath” were gathered 
from woods growing in the counties of 





fireplace. 


Orange, Jefferson, Newton, Jasper, 
San Augustine, Angelina and Sabine. 


Unique Use of Natural Finish 


Mitwavukez, Wis., April 30.—Application of 
lumber in its natural finish in two rooms of the 
University Club of Milwaukee has made the 
library and card room two of the most at- 
tractive spots in the building, and the Colonial 
idea of the design has been brought out in 
these two rooms better than in any others dye 
to the effective use of lumber. The building 
has been recently completed and is the out- 
standing type of Colonial architecture in Mil- 
waukee. Minnesota knotted pine in the natural 
finish, waxed, is used throughout the library, 
and chestnut in the natural finish and waxed in 
the card room. This unique use of lumber in 
those two rooms has brought out the beauties 
of natural finished wood so that it is believed 
they will stimulate its use by Milwaukee people 
in building their homes. 

The library is a typical Colonial room with 
a large fireplace in the south end of the room, 
open shelving for the books around four walls, 
two large wooden beams across the width of 
the ceiling, and a massive looking door. The 
fireplace is paneled from floor to ceiling, with 
a molded mantel. Large fluted pilasters, with 
molded caps and bases, are set on each side 
of the fireplace. A large panel of knotted pine 
is placed over the mantel. The fireplace is the 
most striking thing about the hbrary and 
brings out the beauty of the knotted pine to 
the fullest extent. 

The bookcases are of knotted pine entirely. 
The shelving is open. The top of the cup- 
boards form the bottom shelf and there are 
four shelves above this. The cupboards in the 
lower portion of the bookcases around the 
walls, have solid paneled doors and are pro- 
vided with shelves which are also made of 
knotted pine. 

Window casings and trim with reveals are 
of knotted pine as is the door which is of the 
molded and paneled type framed with trim 
and ornamental bead. 

Waxed natural finished chestnut is used in 
the card room for the paneling which runs 
almost to the ceiling. It is vertical board 
sheathing with the grain running up and down. 
A set of cupboards have been built in one 
corner, next to the fireplace, which are wood 
lined. 

In other parts of the building, white pine 
has been used for the exterior woodwork 
throughout, sap gum for all painted and enam- 
eled work, and birch of first quality selected 
clear for the stained mahogany finish. 


Hardin, 














Library in the University Club, Milwaukee, showing one corner and the 
Minnesota knotted pine in the natural finish, waxed, is 


brought out effectively 
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Facts That Affect Hardwoods — 


Floods Curtail Output; Demand Good 


JACKSONVILLE, FLa., April 30.—The hard- 
wood mills are doing what they can to get out 
stock in the face of adversities. Their logging 
has been very much interfered with by rains 
and floods, and the Georgia, southern Alabama 
and western Florida producers are marking 
time until they can get out their logs without 
so much expense as is now being caused by 
high waters. The demand for hardwoods has 
been very satisfactory. Even ash, after some 
months of stagnation, is showing signs of life 
and is in demand for export. Poplar is mov- 
ing very well, as are the better grades of gum. 
Low grade oak is not bringing sufficient return 
to interest the mills. 


Foreign Market Oversupplied 


Battrmore, Mp., April 30.—Harvey M. Dick 
son, secretary National Lumber Exporters’ As- 
sociation, is still disposed to take a rather drab 
view of conditions in the foreign trade. He 
finds that consignments are going forward in 
large volume to the detriment of satisfactory 
returns, claims for allowances continuing very 
numerous. He attributes the disposition of 
shippers to send shipments over on consign- 
ment, and take chances on the market. to the 
financial pressure upon producers. Finding the 
domestic market not as receptive as could be 
desired and facing obligations, they resolve to 
take a chance on the foreign markets, a tempta- 
tion made all the more potent by the ability to 
draw for a large part of the value of a ship- 
ment. To illustrate the extent of consignment 
shipping. Mr. Dickson mentioned an instance 
of an announcement of an auction sale of 
American hardwoods, which showed that fully 
three-quarters of the lumber to he offered was 
sent forward by one American shipper. 


Less Willing to Book Cheap 


Lovisvitte, Ky., April 30.—There is a fair 
movement of hardwoods, especially of auto- 
motive woods, to body or auto woodwork plants. 
Such plants are using a lot of elm, maple, 
magnolia and wormy oak principally, with 
some gum, a little pine and other stuff. Ash 
has been a trifle high for auto use. Flooring 
oak continues in fair demand. There is a fair 
scattered demand for poplar, some movement 
in walnut, plain red and white oak, red gum, 
and cypress. Some hardwood men are feel- 
ing more optimistic as a result of curtailed pro- 
duction by rains and high surface waters. 
The mills have not been quite so willing to 
take on cheap business. The furniture busi- 
ness is still slow, and the building trades are 
not taking material as freely as they had been 
expected to. However, weather has not been 
very good. Hardwood prices on inch stocks, 
Louisville, are: Walnut, FAS, $240; selects, 


$160; No. 1, $90@95; No. 2, $40@45. Ash, 
FAS, $80@85; common, $50@55. Quartere 


red gum, FAS, $95@100; common, $55; plain 
red, FAS, $90@95; common, $50. Quar- 
tered sap gum, FAS, $60@62; No. 1 com- 
mon, $46@48; plain sap, FAS, $50@55; com- 
mon, $39@40. Southern poplar, FAS, $87; 
saps and selects, $70; common, $48@50, Ap- 
palachian poplar, FAS, $100; common, $55; 
saps and selects, $75. Chestnut, $80 and $55. 
Southern plain oak, FAS, red, $70. white. $75; 
common red, $52; white, $55. Appalachian, 
FAS, red, $80@85; white, $90@95; common, 
$57 and $62. Quartered white oak, $110@125; 
common, $60@65. 

W. P. Brown & Sons Lumber Co. had 
plenty of high water trouble last week. A 
flood at Caryville. Fla. forced the mill to 
stop operations. The Zama (Miss.), Fayette 


(Ala.) mills and the Arkansas mills were 
down. The mill at Guin, Ala., is the only one 
in operation. 

The Atlantic Tank & Barrel Corporation, 
with tank works at Hoboken, N. J., and tight 
barrel plant at Louisville, has decided to in- 
stall a keg producing plant at Louisville. 


Furniture Exposition in Progress 


BurraLo, N. Y., May 2.—The semi-annual 
exhibition of the Jamestown Furniture Mar- 
ket Association is being held in the Furniture 
Manufacturers’ Building in that city this week, 
and will continue until May 12. Seventy-nine 
manufacturers are exhibiting. Early American 
styles are shown by many firms, while a few 
disulay the modernist types. Secretary Robert 
H. Cornell states that a large number of buy- 
ers have registered. 

Over fifty members of the newly-organized 
Buffalo Hoo-Hoo Club attended a dinner and 
business meeting at the Lafayette Hotel on 
April 27 and listened to a talk by Sidney Det- 
mers, head of the municipal research bureau, 


Forced Curtailment Strengthens 


Macon, Ga., April 30.—Heavy rains last week 
completely tied up logging and many mill op- 
erations, and the hardwood market became 
stronger. There has been a continuance of 
good business in all hardwoods, with poplar 
and gum taking the lead, at better prices than 
have prevailed. Mills were operating this week 
under much better conditions but production 
was considerably curtailed. Swamps are in 
such condition that it will be some time, even 
though there should not be the normal spring 
rains, before timber can be got out. The rain- 
fall in some sections last week was more than 
8 inches during twenty-four hours. Export 
business continues good, in line with the do- 
mestic demand. 


Demand Better But Returns Poor 


Mempuis, Tenn., April 30.—Hardwood de- 
mand continues fair and production is rather 
low. Present improved demand is not resulting 
in better prices. Many sales are for future 
delivery, made by mills forced to sell, and 




















At the annual convention of the Lumbermen’s Association of Texas, held in Houston, April 
10-12, 1928, one of the most attractive exhibits was that made by the Kirby Lumber Co., of 
Houston. Above photograph illustrates the tastefully arranged display of the varied products 
of this company, which is among the largest manufacturers of southern pine and hardwoods 





on activities of his organization. The next 
Hoo-Hoo concatenation will be held on May 


- 25, when many new members are expected to 


join. 

The Cornplanter Lumber Co., of Warren, 
Pa., has opened a branch sales office at 609 
Genesee Building, Buffalo, in charge of E. J. 
Lamont, secretary-treasurer of the corpora- 
tion. A wholesale business in rough lumber 
will be carried on, including piling, railroad 
ties and cedar poles. 

The campaign of the Joint Charities and 
Community Fund is being carried-on this week, 


with Ganson Depew as chairman and a large: 


number of committees assisting. The head of 
the lumber team is Fleming Sullivan, and the 
lumber quota is $18,300. Among the largest 
contributions to the campaign is that of Mr. 
and Mrs. Ganson Depew, who gave $5,000. 


these sales are holding down prices. The best 
demand continues-to come from the automobile 
group, which is about the only group taking a 
normal supply. A few orders are beginning 
to come from the furniture trade, but not 
enough to have any effect on the market. But 
little better demand is noted from the build- 
ing trades. Flooring manufacturers say busi- 
ness is bad, and are not taking much common 
oak. Demand for oak, in fact, is poor. The 
best demand is for some grades of gum. De- 
mand for elm is still good and this species and 
ash are probably bringing the best prices. Ex- 
port demand continues to hold up well and 
there is every evidence of even better business 
from overseas. The box and crate manu fac- 
turers are not buying very much. 

Weather conditions are not favorable to 
heavy production, but bad weather and high 


For Current Market Prices on Hardwoods See Pages 85 and 86 
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water will not cut production sufficiently, it 
is said, to aid the market. Logging has been 
stopped in some places, but mills can continue 
to operate. There were 424 units reporting 
to the Hardwood Manufacturers’ Institute, 
for the week ended April 24 with sales of more 
than 66,500,000 feet, or about 75 percent of 
normal production. Production was about 
60,000,000 feet, representing an annual pro- 
duction of nearly 4,000,000,000 feet. The re- 
ports came from nine districts. It is said that 
another twenty-five units will be added the 
current week, which shows that at last prac- 
tically all producers of hardwoods, as_ well 
as consumers, are cooperating. 


Production Low; Demand Gains 


Attanta, Ga., May 1—Though hardwood 
sales improved again last week, inclement 
weather forced mills to curtail output still 
further, and it is now less than 60 percent 
of normal. Larger consumers are beginning 
to place some good orders, there being heavy 
sales to middle western body and automobile 
plants, and southeastern furniture and flooring 
plants. Shipments are estimated nearly 20 
percent over output and new bookings larger 
than this. Automotive takings are heavy in 


12/ to 16/4 No. 1 and select white ash, with 
prices considerably higher than they were, 
while No. 2 gum is the most active item in 
the furniture field. Southeastern retailers are 
buying oak flooring. Prices are stationary, 
and generally considered too low by mills. 
Maple flooring demand is improving. 


Larger Orders Being Placed 


CincinNaTI, Oun10, May 1.—A turn for the 


better in the wholesale hardwood, market de- - 


veloped this week with an increase in yard 
orders. This is regarded as a hopeful sign 
of the opening of the building season, as for 
the first time in months the lumber yards have 
attempted to replenish their hardwood stocks. 
Most orders are for immediate shipment, but 
they range from single carlots to as many as 
twenty to twenty-five carloads. Orders from 
furniture factories, piano factories and auto 
body builders continued to be very scarce. 
Planing mills “are sending small orders for 
chestnut, plain oak, ash and maple for interior 
trim. Construction work has been much re- 
tarded by bad weather, building generally be- 
ing a month behind other years. The flooring 
trade has not yet livened up. A few more 


foreign inquiries are being received, but the 
prices are far from satisfactory. Inquiries re- 
ceived are mostly from old customers in Ger- 
many and the United Kingdom and Holland 
and Belgium who know the quality of the Ap- 
palachian hardwoods. 

Demand for southern pine was somewhat 
restricted this week by bad weather and slow 
mill shipments. Spot prices are still $1.50@ 
$3 more than those quoted for mill shipment. 
Yards are taking fair quantities of boards and 
dimension. A better volume of business is be- 
ing placed in cypress also, orders being mostly 
for C finish for interior trim. 


Mills Can Not Log; Closing Down 


Jackson, Miss., April 28—The hardwood 
industry in this immediate territory is suf- 
fering from lack of logs, due to the weather 
preventing woods operations. Some mills of 
this immediate section are now on a three- 
day basis. It is thought that this curtail- 
ment will be a very good thing for the hard- 
wood market in general. Inquiries have been 
fairly plentiful and orders are not being with- 
held. Prices; however, are not at all satis- 
factory to the manufacturers. 


Box Makers Favor Lighter Shipping Cases 


SACRAMENTO, CALIF., April 28.—As a means 
to combat the serious competition of the fiber 
box manufacturers and to wipe out the heavy 
inroads that form of container has made in the 
wooden box business, the Pacific coast group 
of the National Association of Wooden Box 
Manufacturers, which was in session at the 
Hotel Senator here on April 27 and 28, took 
steps looking toward the uniform manufac- 
ture of lighter cannery boxes, revision of 
standard railroad containers and standardized 
grades for box shook. 


Committees were appointed by Walter John- 
son, of San Francisco, chairman of the execu- 
tive committee, who presided at the meeting, 
to handle the latter two problems, but the sub- 
ject of lighter cannery boxes was left with the 
entire membership to act on as a whole. 


Charles McGowan, Robert Farrell, W. H. 
Traynor, Ralph Blasingame and Charles Wis- 
dom were appointed on the committee to con- 
fer with the railroad officials and Government 
authorities regarding the establishment of re- 
vised specifications for standard railroad con- 
tainers for the transportation of citrus fruit, 
deciduous fresh fruit and vegetables. 


Those appointed on the committee to deter- 
mine standard box shook grades were Tony 
Workman, James Canning, C. W. Webster, 
A. G. Veye and Walter Wyman. 


The real issue of the sessions was the ques- 
tion of a lighter cannery box, for it is in this 
type of product that the Pacific coast manu- 
facturers have suffered the heaviest from the 
fiber box competition. There was practically 
unanimous assent from the more than 100 box 
makers from California, Oregon, Washington 


‘and Utah that the wooden box manufacturers 


should adopt a uniform lighter container for 
cannery use than is now made. 

No agreement could be reached, however, 
on the proper size, although Chairman John- 
son and Secretary Rex Morehouse pointed out 
that numerous laboratory tests and test ship- 
ments by the National Association of Wooden 
Box Manufacturers had proved conclusively 
that sides of 7/32 of an inch and ends of %4- 
inch would stand up under all handling con- 
ditions. 

Mr. Johnson pointed out that the railroads 
have demanded of the canners that they use 
a better box than the 100-point fiber box now 
used, because of the excess breakage in han- 
dling. A 150-point fiber box, he said, would 
cost 1%4 cents more than the 100-point box, 
and he believed the wooden box men could 


produce a light enough box that equals this 
in price and yet be a much stronger box than 
fiber. 

Some interesting facts regarding the prefer- 
ence between the two types of containers were 
brought out by Ernest Bauer, of the Salt Lake 
Box & Lumber Co., and Ralph Blasingame, 
of the Sugar Pine Lumber Co. Mr. Bauer 
said that a survey conducted in Utah showed 


that most of the manufacturers and shippers 


preferred to use wooden boxes if they were as 
cheap and as light as fiber boxes, but that 
shippers of glassware and light, bulky ma- 











Mining for sunken cypress logs from which 
to make shingles is still practiced in swamps 
along the Pocomoke River in Maryland. An 
expert prods the soft ground with a long 
sharpened pole, thus locating a buried tree. By 
a process of “know how’ the tree is unearthed 
at its crown end and then sawed into bolts 24 
inches long. Ordinary frows, or cleaving 
knives, are used to split the bolt into 6-inch 
sections, from which rough shingles are then 
rived. An ingenious wooden horse, with a 
foot-operated, hand-made vise, serves to hold 
the shingles as they are dressed down with a 
sharp knife, the completed product rivaling the 
machine made article. Illustration (courtesy 
University of Maryland extension service) 
shows bolt being sawed by one man, the other 
riving shingles from bolt sections 


terial preferred fiber. Mr. Blasingame re- 
ported that the vast raisin interests of - the 
San Joaquin Valley were turning to fiber con- 
tainers although they expressed a preference 
for wooden boxes because they were stronger, 
but did not wish to pay the extra cost of 
wood nor stand the additional freight charge 
of the heavier wooden container. 

A majority of the delegates at the meeting 
expressed a desire to make a bid to regain the 
cannery case business lost to the fiber box 
makers by adopting the lighter box of 7/32- 
inch side thickness and %4-inch end thickness 
and use strapping instead of wire so as not to 
cut the thin sides, thus producing a light,’ yet 
sturdy box at a price competitive with the 
fiber container. 

As a result of the discussion, it was voted 
to have the National Association of Wooden 
Box Manufacturers notify the trade that the 
Pacific coast box makers were ready to pro- 
duce a lighter, cheaper box. In addition to 
this it was agreed that the individual box fac- 
tories would likewise notify their trade of the 
lighter box plans and be ready to supply the 
market with whatever lighter size the individ- 
ual factories deemed wise. 

Uniform box shook grades as a means to 
improve business also came in for considerable 
discussion. It was pointed out that failure 
of the members to live up to the letter of the 
rules adopted two years ago had Created an 
unfavorable situation. It was claimed that 
some purchasers would be given a better grade 
from one mill than they could get from an- 
other mill and that consequently in many 
cases buyers were getting a higher grade than 
they paid for. The committee that was ap- 
pointed on this subject will bring the grading 
rules up to date and endeavor to work out a 
plan whereby the association can appoint an 
inspector to give the final word on disputed 
grades. 

The group also decided to put in a box 
nailing exhibit at the State fair in Sacramento 
next September, the exhibit to be supplemented 
by displays from individual lumber companies. 
. It was decided to hold the next convention 
of the group in Klamath Falls on a date in 
August to be determined later. 

The local sessions opened Friday morning. 
A buffet luncheon was held at noon and a 
cabaret banquet Friday night. Another lunch- 
eon was held Saturday noon, and following 
adjournment the delegates were taken on a tour 
of the Setzer Box Co. and the Sacramento 
Box & Lumber Co. plants. 
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The National Lumber 


Manufacturers’ Asso- 
ciation will, beginning 
immediately, promote 


by national advertising 





JOHN L. KAUL, 
Birmingham, Ala.; 
Retiring President 





and otherwise the trade- 
and grade- marks of 
all regional associations 
whose grading rules conform with American 
lumber standards. This decision was reached 
by unanimous vote during the twenty-sixth 
annual convention of that organization, held 
in the Congress Hotel, Chicago, Monday, Tues- 
day and Wednesday of this week. The asso- 
ciation will further, “subject to the terms of 
an agreement including provision for suitable 
financial guarantees, license the use of a na- 
tional trade-mark indicating dry lumber in 
accordance with the practice and control devel- 
oped by each regional association, when such 
practice and control are regarded by the Na- 
tional association as meeting reasonable stand- 
ards of dry lumber in consideration of the use 
made of the regional products and the condi- 
tions governing their manufacture and distri- 
bution; and will promote the demand for such 
trade-marked lumber in national advertising.” 

The National trade-mark may also be used 
on timber and heavy joists, of sizes and grades 
approved by the regional and national associa- 
tions, in any condition of seasoning adapted to 
the commercial use of such products. The use 
of the national trade-mark, declares the reso- 
lution on the subject, “will be restricted to 
lumber which carries the regional grade- and 
trade-marks, and which is cut to American 
standard sizes and specifications.” 

The adoption of this resolution during the 
Tuesday afternoon session was the outstanding 
action of the convention, and followed a series 
of lengthy conferences at which pros and cons 
were carefully and patiently reviewed and ana- 
lyzed. The subject was first taken up at the 
meeting of the standing committee on trade 
extension and publicity, in session all day 
Monday, preliminary to the opening of the gen- 
eral convention. During this session it met 
with strenuous opposition from certain quar- 
ters in the manufacturing field, on the ground 
that “there is no demand on the part of the 
retail trade for trade- and grade-marked lum- 
ber, and the manufacturers can not foist the 
proposition on the retailers;” and similar con- 
siderations. 

This attitude was combated by a majority 
of those who expressed themselves on the sub- 
ject, and the consensus seemed almost unani- 
mous that trade- and grade-marking was a 
thing of utmost importance, the inauguration 
of which should not be delayed. 


History of Grade-Marking Reviewed 

One of the most forceful speakers on the 
subject was O. O. Axley, of Warren, Ark., 
who reviewed the history of grade-marking 
within the Southern Pine Association. “We had 
our differences and difficulties in starting the 
grade-marking movement, but that is all over; 
it has proved itself a boon to the industry, and 
most of us who grade-mark would not under 
any circumstances abandon the practice. In 
our own case, we will not accept an order call- 
ing for ungrade-marked lumber. About 80 
percent of our orders specify grade-marked 
lumber. That ought to disprove any statement 
that the retail trade and specifying buyer do 
not want it. 








A. C. Dixon, of the Booth-Kelly Lumber 
Co., Eugene, Ore., a West Coast leader, de- 
clared that 90 percent of his trade would wel- 
come a trade- and grade-marking program, 
“provided a sufficiently large number of mills 
participate.” He said the retail associations in 
practically all cases have endorsed it, and 
pointed to a statement filed during the meeting 
by Dwight Hinckley, of Cincinnati, Ohio, in 
behalf of the National-American Wholesale 
Lumber Association, in which the wholesalers’ 
attitude on the question was expressed as fol- 
lows: 


The association’s position on grade-mark- 
ing and trade-marking has been well under- 
stood. We have favored the principle of 
grade-marking and association trade-mark- 
ing, with the clear understanding that noth- 
ing should appear in the grade-mark symbol 





Trade-Marking Resolution 


1. The National Lumber Manu- 
facturers’ Association will immedi- 
ately promote by national advertising 
and otherwise the trade- and grade- 
marks of all regional associations 
whose grading rules conform with 
American Lumber Standards. 


2. The National Lumber Manu- 
facturers’ Association will, subject to 
the terms of an agreement including 
provision for suitable financial guar- 
antees, license the use of a national 
trade-mark indicating dry lumber in 
accordance with the practice and con- 
trol developed by each regional asso- 
ciation, when such practice and con- 
trol are regarded by the National 
Association as meeting reasonable 
standards of dry lumber in considera- 
tion of the use made of the regional 
products and the conditions govern- 
ing their manufacture and distribu- 
tion; and will promote the demand 
for such trade-marked lumber in na- 
tional advertising. 


3. The national trade-marks may 
also be used on timbers and heavy 
joists, of sizes and grades approved 
by the regional and National associ- 
ations, in any condition of seasoning 
adapted to the commercial use of 
such products. 


4. The use of the national trade- 
mark will be restricted to lumber 
which carries the regional grade- and 
trade-marks, and which is cut to 
American Standard sizes and specifi- 
cations. 











to reveal the name 


of the mill, and that 
nothing should be 


published showing this 
connection. We are, and always have been, 
opposed to individual trade-marking. 

In the recent discussions on these ques- 
tions we find decided differences of opinion 
in the lumber industry, both as to grade- 
marking and trade-marking; in fact, there 
appears to be a noticeable lack of unanimity 
of opinion among manufacturers and retail- 
ers. We trust it will be possible for these 
two branches to reach an agreement on 
these matters in such a way as to leave no 





doubt as to the sentiment among their rank 
and file. 


Because of the existing differences of opin. 
ion, as we see them, and because of our ip. 
termediary position, we feel that it will be 
better for us to refrain from further ex. 
pressing a definite opinion one way or the 
other, but the National-American Wholesale 
Lumber Association has an open mind on 
the matter and holds itself in readiness to 
coéperate with any constructive plan which 
meets with the general approval of the man- 
ufacturers and retailers. 

This declaration was emphatically corrobo- 
rated in a short address by W. W. Schupner, 
of New York City, secretary of the National- 
American Wholesale Lumber Association, 


Would Stop Grade Manipulation 


Mr. Dixon declared that the adoption of this 

iprogram would be the only means of stopping 
manipulation of grades, which is causing the 
lumber industry great injury. To prove that 
such manipulation was not merely hearsay but 
indeed a fact, he related that he had within 
the last few days received a letter from a 
nationally known chain of yards asking his 
company to invoice a shipment of lumber % 
per 1,000 higher than the price actually paid, 
or if it did not desire to do so, kindly to send 
along a couple of blank invoices. Another let- 
ter received by him just recently was from a 
retailer who asked that the company pay for 
the expense of erasing its grade-mark from a 
certain shipment of lumber so that he might 
be able to sell it for a higher grade. 
_ “In view of the condition of the industry, 
it is essential that we inaugurate this move- 
ment,” he said. “It is no new thing; it has 
been backed up by the successful experience 
of other industries which are real merchan- 
disers. We can not go on advertising just lum- 
ber; we've got to advertise guaranteed lumber. 
If we don’t, we will find that $4,000,000 out of 
the $5,000,000 we are spending in trade promo- 
tion will be lost, and ten years from now we 
will be asking ourselves if we haven’t lost 
it all.” 

Among the other speakers coming out four- 
square for trade- and grade-marking were 
W. T. Murray, of the Tremont Lumber Co., 
Rochelle, La., W. S. Rosenberry, ,of the Win- 
ton Lumber Co., Gibbs, Idaho; and Walter 


es of the Pickering Lumber@Co., Kansas 
ity. 


Must Advertise Certified Products 

Adam Trieschmann, of Crossett Watzek 
Gates, Chicago, vice chairman of the National 
Lumber Trade Extension Campaign, who pre- 
sided in the enforced absence of Chairman 
H. B. Hewes, of the Jeanerette Lumber & 
Shingle Co., Jeanerette, La., in summing up the 
arguments for a national program of trade- 
and grade-marking, said that at the confer- 
ences which the committee had held with nine 
advertising specialists on Friday and Saturday 
preceding the convention, these specialists all 
agreed that the only remedy for the present 
situation in the lumber industry and the only 
logical solution of the trade extension prob- 
lems is the advertising of certified products. 
He thereupon appointed a special committee to 
draw up a resolution on the subject for presen- 
tation at the general convention, the action on 
which resolution would definitely commit the 
association one way or the other and guide the 
trade extension committee’s future endeavors. 
This committee and advisers consisted of A. 
Trieschmann, chairman; Walter Robison, Kan- 
sas City, Mo.; S. L. Coy, Cloquet. Minn.; R. B. 
White, Kansas City. Mo.; J. L. Camp, jr., 
Franklin, Va; M. L. Fleishel, Jacksonville, 
Fla.; A. C. Dixon, Eugene, Ore.; A. W. 
Cooper, Portland, Ore.; Wilson Compton, 
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Washington, D. C.; O. O. Axley, Warren, 
Ark.; Harold Collins, Rhinelander, Wis., and 
W. B. Greeley, new manager of the West 
Coast Lumbermen’s Association. 

This committee labored far into the night 
and for several hours Tuesday forenoon before 
all angles of the trade- and grade-marking 
subject had been treated and before there was 
thorough agreement on the form and wording 
of the resolution subsequently presented to the 
convention and adopted by it. 


FIRST GENERAL SESSION 


The general sessions opened Tuesday morn- 
ing in the Gold Room of the Congress Hotel 
under the leadership of Third Vice President 
R. E. Danaher, of Detroit, Mich., who occu- 
pied the chair in the absence of President John 
L. Kaul, whose ill health prevented his coming 
to the convention, despite his ardent desires 
to do so. The first speaker was Arthur T. 
Upson, of New York City, manager of the 
eastern division, National Lumber Manufactur- 
ers’ Association, who briefly sketched the ac- 
tivities of his office in connection with the 
trade extension campaign. He gave a graphic 
picture of the systematic manner in which his 
staff worked in collaboration with the various 
wood-using industries, to discover how wood 
can be used by them to best advantage. In 
addition to close codperation with railroads, 
wharf builders, and other large consumers of 
lumber, the division’s field men are constantly 
cooperating with architects, contractors, engi- 
neers and builders, advising with them and 
assisting them at every opportunity in solving 
construction problems. Two other fields in 
which considerable work is done are the casket 
and concrete form lumber markets. Mr. Up- 
son said that the lumber industry still controls 
these markets, but will have to render service 
in order to keep them. He further said that 
the General Motors Co. has spent $3,000,000 
in research in order to discover whether steel 
or wood is best for automobile body building 
The result has been that this great corporation 
has given steel up as a bad job, and hereafter 
will use wood for the bodies of its higher 
priced cars. 

A report on the activities of the western 
division office was next submitted by A. C. 
Horner, of San Francisco. This office, declared 
Mr. Horner, has been eminently successful in 
its work, due in no small part to the sterling 
efforts of Winfield Scott, who has charge ot 
the public relations and newspaper publicity 
department of that office, and who in addition 
as a public speaker is tireless in his efforts to 
fight the industry’s battles, especially in com- 
bating the propaganda that is rife that lum- 
bermen are wantonly destroying the forests. 
Mr. Horner said that at present the major 
part of his work is directed to increasing the 
consumption of wood in the oil fields. Only 
ten or twelve years ago, he said, the oil der- 
ricks were all of wood. Subsequently steel 
has been permitted to supplant wood almost 
entirely for this use, the success of steel in 
this direction undoubtedly being due to its 
being merchandised as a finished product. 
When it is remembered that 30,000 oil derricks 
are being erected in this country every year, it 
will be realized what an enormous market the 
lumber industry has been neglecting, permitting 


western division is now planning to provide an 
advisory service to the oil men, to assist them 
in the solution of their timber problems, “and,” 
said Mr. Horner, “it is heartening to find them 
crying for a service of this kind.” Standard 
specifications for a wooden oil derrick are 
being prepared and will be submitted to the 
American Petroleum Institute for approval. 





it to drift away from it almost entirely. The. 


It is felt that if the work is kept up a large 
part of this business will within a short time 
be won back to the lumber industry. Mr. Hor- 
ner further outlined what is being done in the 
West to foster the universal building code. 


A report on the activities of the National 
Lumber Manufacturers Inter-Insurance Ex- 
change was made by J. R. Black of Jackson- 
ville, Fla., of the Southern Cypress Manu-s 
facturers’ Association. He stated that though 
failures in the lumber industry had cut deep 
into the business of the exchange, remarkable 
progress had been shown under the direction 
of the advisory committee, of which J. W. 
Watzek, Jr., is chairman, and of the Lynn- 
Payne Underwriting Co. attorneys-in-fact. 
Mr. Compton reported a change in the by- 
laws of the exchange, to make it clear that 
its service is rendered to subscribers at cost, 
so as not to subject the organization to Fed- 
eral corporation taxes, 


Moving Picture of Farm Drama 


Director of Publicity Theodore M. Knap- 
pen thereupon told the convention that the 
trade extension committee during its sessions 
the day previous had authorized the publicity 
department of the National Lumber Manu- 
facturers’ Association to lay the foundation 
for an aggressive farm campaign by means 
of filming a moving picture of farm life, 
with a background of lumber, which with the 
codperation of the American Farm Federa- 
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tion will during a period of eighteen months 
be shown to farm audiences in 15,000 agri- 
cultural communities throughout the coun- 
try, forming an entire evening’s entertain- 
ment. This moving picture will not be in 
the form of an advertising stunt but will be 
a real drama throbbing with human interest. 
It will depict the trials of a family on the 
farm and show how the lack of home com- 
forts threatens its disintegration, when the 
happy idea of modernizing the home by 
means of remodeling and reéquipment unites 
the family in sympathy and understanding, 
whereafter it lives on in love and contentment 
in the midst of comfort and modern conven- 
ience. In connection with the exhibition 
of this film will be conducted a contest among 
the farmérs and their wives for the most 
practical plans for farm buildings of any 
description—homes, barns, implément sheds 
or any of the minor structures. “An unusual 
feature of this contest will be that prizes 


will not be awarded in 
cash but in lumber, 
wherewith the prize 
winners may proceed to 
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undertake construction 
or alterations which 
their plans outline. i 

The message of President John L. Kaul 
to the convention was read by his business 
associate J. H. Eddy, of Birmingham, Ala, 
After expressing his keen disappointment at 
being unable to attend, Mr. Kaul declared 
that the National Lumber Manufacturers’ As- 





‘sociation during the last year has been mak- 


ing history as it has never been made before 
in the lumber industry. He said in part: 

We have witnessed in the last twelve 
months the culmination of plans that have 
been long in the making and the beginning 
of actual work along the lines of modern 
trade promotion in behalf of our products. 
We have long realized the need of doing 
what we have now undertaken, but peculiar 
conditions surrounding our industry, the 
great number of units, the apparent diversity 
of interests, and many other things have 
worked together to prevent our making the 
start until within the last two years, Today 
the national lumber trade extension cam- 
paign is in full swing, with an excellent and 
adequate organization at work, with some 
achievements to point to at even this early 
day, and with most encouraging prospects 
ahead. The industry is to be congratulated 
upon having reconciled its differences, per- 
fected its plans and attacked its merchan- 
dising problems with modern methods and 
tools. 


But there is need of more general suppert 
by the manufacturers of good lumber, stated 
the president, saying: “Our present available 
funds are still a little short of the amount 
necessary to make a first class job in each 
of the four features of our campaign—re- 
search, field promotion, advertising and pub- 
licity. Our study of the situation and our 
experience up to this time indicates that we 
shall have a much better rounded program ’ 
when we are-able to finance an annual bud- 
get of $1,250,000.” This sum, he continued, 
is absurdly small when the size and impor- 
tance of the lumber industry is considered 
and when it is compared to the great pro- 
motion expenditures and programs carried 
on by other industries. President Kaul also 
emphasized the vital importance of full sup- 
port of the association’s efforts and policies 
to encourage improvements in the manufac- 
ture and refinement of lumber and to estab- 
lish a preferred standing among lumber con- 
sumers for well manufactured and properly 
seasoned standard lumber. 


Tax Situation Is Explained 


After briefly reviewing matters pertaining 
to the National Lumber Manufacturers 
Credit Corporation and the Inter-Insurance 
Exchange, President Kaul launched into the 
vital subject of taxation, saying in part: 

I want to stress the importance 
porting the association’s activities in the 
field of governmental relationships, partic- 
ularly in respect to taxation. We have had 
numerous instances, one within the past few 
months, illustfating the need of eternal vigi- 
lance in this* connection. In the nature of 
things, the detail of such activities and ef- 
forts can not be known to the rank and 
file of lumber manufacturers, but the re- 
sults are known and felt, and I bespeak 


of. sup- 
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for this phase of our work your better un- 
derstanding and more vigorous support. 
As an instance of what I have in mind, 
there is the matter of distributions out of 
1913 surplus, involving more than $2,000,000,- 
000 in surpluses of lumber companies not 
yet distributed, which under Section 115 of 
the new revenue bill would be taxable to 
stockholders at full surtax rates when dis- 
tributed. We appear to have been success- 
ful in the first step toward correcting this 
injustice in that the Senate finance com- 
mittee has agreed to strike out Section 115, 
which would have entirely eliminated the 
March 1, 1913, provisions with regard to 
distributions by corporations, and restoring 
the language and provisions of Section 201 
of the existing law. However, the matter 
still has a long road to travel. The amend- 
ment as made by the finance committee 
will, in all probability, be accepted and 
approved by the Senate. The revenue bill, 
if acted upon by the Senate, will of course 
have to go back to the House and it will 
be immediately referred to a conference 
committee. It is, of course, necessary that 
members of Congress understand the need 
for and justice in maintaining the provisions 
as carried in existing law, and to this end 
the stockholders in all old established cor- 
porations having undistributed earnings, 
profits, or gains as of March 1, 1913, should 
take the matter up with their representatives 
in Congress to the end that those who will 
be members of the conference committee on 
the part of the House will be advised of their 
views and be urged to work for a prompt 


. 


claring that, there being enough unfinished 
business at hand, the lumber industry’s great- 
est need at present is to finish what it has 
already started. He said: 

The law of supply and demand has not 
been repealed. The balance between pro- 
duction and consumption is not self-regulat- 
ing. The lumber industry for some time has 
been the victim of an unbalanced supply and 

















i —— 
demand equation. The reasons are Plain 
They are frankly admitted except by the 
narrow fringe of skeptical few who believe 
that a debate with the adding machine Will 
be successful if only the debater is suffi. 
ciently persistent. 


Then followed a brief review of the Prog. 
ress of the activities of the National Lumbe 
Manufacturers’ Association since the last ¢j. 
rectors’ meeting. 

Analyzing the financial status of that as. 
sociation, Mr. Compton found this gratifying 
The prospective funds available during 199 
for the use of the trade extension committee 
he said, are regarded sufficient safety to war. 
rant a budget of $943,000, including $300,009 
for advertising, $60,000 for publicity and 
other educational uses, $50,000 for building 
code work, $80,000 for box promotion, and 
$350,000 for other lumber research and pro. 
motion work, liberal provision for codépera- 
tion with such other groups among the wood 
using industries as the wood preservers and 
the manufacturers of sash, doors and mill. 
work, having been made, and for reasonable 
participation in and support of the splendid 
work of the National Committee on Wood 
Utilization. Liberal support for the Home 
Modernization Bureau, recently organized in 
Chicago, is also provided for. Mr. Compton 
continued: 

By common consent the association has 
during the last ten months deferred the 


acceptance and approval of the Senate 
amendment. 
The report of Secretary-manager Wilson 


Compton followed, which he opened by de- 
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port 


active solicitation of further financial sup- 
from 
trade extension campaign. 
to believe 


lumber manufacturers for the 
There is reason 


that the resumption of active 





MAY 5, 1 
—_— 
golicitatic 
ularly 4! 
per, bot! 
in posit! 
the cons 
pe time] 
Lumbe 
have in 
with the 
liberal 1 
campals 
using in 
terest 1} 
of the n 


Mr. ¢ 
there W 
tension 
report t 
cial pol 
its orga 
features 
the w0! 
ments 
In cl 
opportt 
of the 
the as 
lows: 
First 
membe 
in the 
ficient 
of apl 
Seco 
tensio: 
ciatio1 
tensio 
relate 





Lumber Industry’s Prospects as 


[By William L. Newcomer, Consultant, Thi 


I come here today as an un- 
biased outside observer of lum- 
ber conditions and at the outset 
it might be well to say that while 
I am not given to undue opti- 
mism, I frankly believe that the 
worst is over in your industry 
and that a slow but steady im- 
provement in conditions is in the 
offing. Furthermore, your indus- 
try is now beginning to reap the 
benefits of the National trade ex- 
tension program and needless to 
say we of the Brookmire Service 
endorse it heartily. On the 
whole, the outlook for this great 
basic industry is such as to jus- 
tify the statement that the trend 
of conditions during the remain- 
der of this year will be on the 
up-grade and that the way will 
be cleared for the industry to at- 
tain the niche it rightfully de- 
serves in our business structure. 
I shall not attempt to go into the 
technical phases of the industry, 
with which you are so familiar, 
but merely discuss those outside 
factors of fundamental impor- 
tance to each and every one of 
you. 

On the demand side | believe 
there are many factors of inher- 
ent strength. First of all we have 
the basis for expecting a contin- 
ued high rate of general business 
activity. The general business 
structure of our country is sound 
and with little speculation in com- 
modities and no burdensome in- 
ventories a better than normal 
rate of activity is practically as- 
sured for the remainder of this 


*Address before the National Lumber 
Manufacturers’ Association annual con- 
vention, Congress Hotel, Chicago, May 
1, 1928. 





year at least. Some concern is 
felt over the recent rise in the 
rediscount rate of five Federal 
Reserve Banks which undoubted- 
ly foreshadows a further rise in 
the cost of money. Commercial 
paper rates are now at their high 
for the year at 414% but this 
is still below the assumed normal 
of 5% and therefore favorable 
for a continued high rate of gen- 
eral business activity. The peak 
of commercial demand for funds 
has apparently been reached and 
while the Federal Reserve author- 
ities desire to stop the expansion 
in stock market loans they do 
see the wisdom of supplying bus- 
iness with funds at moderate 
rates. As we view financial con- 
ditions it seems reasonable to as- 
sume that any further advance 
in money rates will be temporary, 
thus assuring a sound basis for 
legitimate business expansion 
later in the year. Before going 
into further detail concerning the 
outlook for demand for lumber 
from chief sources | want to sum- 
marize on the general business 
situation as follows: 


Summary of Business 

Business has entered a period 
of hesitation following the ex- 
pansion in heavy industries dur- 
ing the first quarter of the year. 
The outlook for the current quar- 
ter is somewhat cloudy, owing 
largely to conditions in the 
money market and uncertainty 
regarding the effect of the Ford 
resumption on other motor com- 
panies. The situation is being 
sustained by large purchases of 
commodities for actual consump- 
tion and improved export sales. 


For the third quarter, develop- 
ments in the money market, the 
agricultural situation, the build- 
ing industry and the automotive 
industry will be dominant, with 
possibilities of definite business 
expansion. 

The following brief resume of 
the outlook for the chief con- 
sumers of lumber gives some lit- 
tle grounds for cheer. The out- 
look for building which normally 
consumes about 50 percent of 
all lumber is distinctly encour- 
aging. The bright feature is to 
be found in the fact that resi- 
dential building, the type in which 
lumbermen are most interested, 
has been going ahead rapidly of 
late. In March, the latest month 
for which complete figures are 
available, residential contracts 
awarded were II percent above 
1927 while in January and Feb- 
ruary the increases over last year 
were 17 percent and 47 percent 
respectively. Then again we 
know that contemplated residen- 
tial projects are growing and the 
favorable spread now existing be- 
tween contemplated figures and 
actual contracts awarded fore- 
shadows a further gain in resi- 
dential construction. During the 
first quarter of this year residen- 
tial building contracts awarded 
were 22 percent greater than a 
year ago whereas total contracts 
showed a gain of approximate'y 
6 percent. 

The current ratio of new floor 
space involved in building con- 
tracts to total lumber production, 
which is a fairly reliable indicator 
of the current demand and sup- 
ply situation, continues in a fa- 
vorable position, thus indicating 


the probability of a further rise 
in lumber prices. With contracts 
and contemplated building dur- 
ing the first quarter of this year 
running well above last year, it 
appears safe to assume that actual 
construction in progress during 
the spring and early summer 
months will hold at the current 
level, that is to say the highest 
in the history of our country. 
This will have a far reaching ef- 
fect not only on the lumber in- 
dustry but on general business ac- 
tivity as well. 


Strong Supporting Factors 


The outlook for industries such 
as automotive and furniture is 
bright enough to justify the ex- 
pectation that they will prove 
strong supporting factors during 
coming months. The Ford Mo- 
tor Co. is once again under way 
after many months of idleness 
and as a result the industry is 
running at a higher rate than 
last year. Besides all the soft- 
wood lumber used for various 
purposes, the automobile indus- 
try used during 1926 about I! 
percent of the total amount of 
hardwood lumber. The furniture 
industry should feel the stimulus 
of better general business activity 
which means increased employ- 
ment and the addition of furni- 
ture in houses. The recent spurt 
in new residential building also 
augurs well for the immediate 


future of the furniture industry. 

Demand for lumber from other 
sources such as the railroads, the 
sash and door and box industries 
should hold up as well if not bet- 
ter than during 1927. The farm- 


ers will wind up another good 


_ 


Se 


Brook: 


year 
stren 
such 
they 
incré 
the 

barn 
repl: 


F 
situ: 
are 
obt: 
sho 
exp 
mu 
rav 


like 
tio: 
is | 
otk 


re 








that as. 
atifying, 
Ng 1993 
nMmittee, 
to war. 
$300,009 
ity and 
building 
on, and 
nd pro. 
oOpera- 
le wood 
CTs and 
d mill. 
sonable 
plendid 
Wood 
Home 
1Zed in 
sMpton 


on has 
ed the 
1 sup- 
or the 
reason 
active 


as 


ut , Thi 


Tr rise 
tracts 
 dur- 
| year 
ar, it 
actual 
uring 
mmer 
rrent 
ghest 
intry. 
g ef- 
r in- 
iS ac- 


rs 
such 
e is 
 ex- 
ove 
ring 
Mo- 
way 
ness 
y is 
‘han 
soft- 
ious 
dJus- 
| 
: of 
ure 
ilus 
vity 
loy- 
rni- 
yurt 
ilso 
ate 
ry. 
her 
the 
ies 
et- 


‘m- 
od 


MAY 5, 1928 


AMERICAN LUMBERMAN 61 





—————__O— 

solicitation for additional subscribers, partic- 
ularly among those manufacturers of lum- 
per, both hardwood and softwood, who are 
in position to benefit most directly from 
the consistent work now under way, will 
pe timely and probably effective, 

Lumber manufacturers of eastern Canada 
have in active prospect plans for joining 
with the lumbermen of British Columbia in 
liberal participation in the trade extension 
campaign. A number of miscellaneous wood 
using industries likewise have shown an in- 
terest in securing access to the _ services 
of the national trade extension organization. 


Mr. Compton stated that as of April 24, 
there was a surplus of funds for trade ex- 
tension purposes on hand of $224,930.20. The 
report thereupon reviewed in detail, the finan- 
cial policy of the trade extension committee, 
its organization and personnel, administrative 
features and like data. He also touched upon 
the work of various committees and depart- 
ments of the association. 


In closing, Mr. Compton pointed to a few 
opportunities for adding to the effectiveness 
of the principal activities now conducted by 
the association, enumerating these as fol- 
lows: 

First—Encouragement among your fellow 
members of additional financial participation 
in the national lumber trade campaign, suf- 
ficient at least to provide an annual budget 
of approximately $1,250,000. 


Second—Codperation with the trade ex- 
tension committee and officers of that asso- 
ciation in an effort to focus the trade ex- 
tension facilities upon specific and logically 
related projects of primary importance. 





Third—Standardization is necessary to ene 
able the lumber industry to hold its markets 
in competition with highly standardized come 
peting material. But without intelligent 
control of production and the careful adape 
tion of supply to consumption much, if not 
most, of the potential advantages of stan- 
dardization will have to be forfeited, not- 
withstanding whatever else may be done or 
omitted. 
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Fourth—Recognition of the fact, amply 
tested by the experience of America’s most 
profitable industries that idéntified products 
of dependable quality have the best—per- 
haps the only—permanent chance for the 
preference of consumers. American stan- 
dard lumber identified by proper marking 
controlled by official inspection and made 
secure by financial guarantee, offers the 
lumber manufacturers a vital opportunity to 
convert this sound principle into profitable 
performance. 


Election of Officers Unanimous 


Upon conclusion of Secretary-Manager 
Compton’s statement, O. O. Axley, as chair- 
man of the nomination committee, was called 
upon for his report which was unanimously 
adopted as follows: 

President—E. L. Carpenter, of the Shev- 
lin Carpenter & Clarke Co., Minneapolis, Minn. 

First vice president—W. M. Ritter, W. M. 
Ritter Lumber Co., Columbus, Ohio. 


Second vice president—R. E. Danaher, De- 
troit, Mich. 


Third vice president--A. C. Dixon, Booth- 
Kelly Lumber Co., Eugene, Ore. 
Treasurer—John H. Kirby, Kirby Lumber 


Co., Houston, Texas. 
Secretary-Manager—Wilson 
Washington, D. C, # 
The following chairmen of standing com- 
mittees were also appointed: 


Economics Committee—R. 
Marinette, Wis. 


Advisory Tax Committee—Frank G. 
ner, Laurel, Miss. 


Trade Extension and Publicity Commit- 
tee—A. Trieschmann, Chicago. 
Utilization and Waste Prevention Com- 


Compton, 


B. Goodman, 


Wis- 








year soon, and with the recent 
strength in agricultural prices 
such as wheat, corn and cotton, 
they should be in a position to 
increase their appropriations for 
the necessary repairs to fences, 
barns etc., in addition to some 
replacement of obsolete houses. 


The Export Situation 
Finally we come to the export 
situation in which many of you 
are vitally interested. Figures 
obtained from reliable sources 
show that the crating of goods 


exported consumes about half as . 


much lumber as is exported in its 
raw state. The foreign situation, 
while somewhat confusing, is 
likely to improve. The stabiliza- 
tion of the Italian lira last year 
is undoubtedly the forerunner of 
other stabilization plans, which 
means a continuance of economic 
recovery in foreign lands. With 
the prospects of heavy exports of 
merchandise for some time to 
come the demand for lumber for 
crating purposes is likely to con- 
tinue well sustained. As for the 
exports of lumber in its raw 
state, we expect the upward trend 
which began in 1921 to continue 
throughout this year. 

In final summary of demand 
conditions, it should suffice to 
say that considerable improve- 
ment has been witnessed since 
the beginning of the year and 
that a more than even chance 
exists that further improvement 
will be seen this year. 


Bearing on the Future 


Now, if you will, I shall dis- 
cuss a subject which on the sur- 
face is unfavorable yet it will 


have an important bearing on 
the future of the lumber indus- 
try. I refer to the high rate of 
failures in lumber and allied 
lines. You know that in any in- 
dustry where the productive ca- 
pacity is large there is naturally 
a tendency to over-produce at 
times. Lumbermen are now well 
aware of this fact, since figures 
show they are gradually bring- 
ing about the needed adjustment 
between supply and demand. The 
competition for the lumber dol- 
lar, particularly since early 1927, 
has been extremely keen. Prices 
in many instances are below the 
cost of production and many 
firms insist on selling lumber for 
whatever it will bring. Frankly, 
I believe this reckless price cut- 
ting phase is a sort of last des- 
perate attempt on the part of 
many weak producers to secure 
ready cash in the hopes that they 
may survive. The ill effects of 
the recent depression are brought 
home to us when we learn that 
failures in lumber and allied lines 
during 1927 numbered 850, the 
highest ever recorded. The lia- 
bilities involved of $44,000,000 
also established a high record for 
all time. During 1927 the aver- 
age liabilities per failure in- 
creased, thus indicating that the 
advance conditions gradually af- 
fected larger concerns in the in- 
dustry. During March the fail- 
ures numbered ninety-three, 
which is only a trifle below the 
high record of last December. 
Elimination of many weak firms 
will doubtless continue until pro- 
ductive capacity in the industry 
is considerably reduced. Many 
firms are bound to fail before 


good times again make their ap- 
pearance and other weak firms 
are likely to merge with stronger 
ones, These steps are inevitable 
and are bound to work for the 
benefit of the entire industry. In 
the failures situation then, we 
have what might be termed “the 
darkness which precedes the 
dawn.” 
Crisis Is Passing 

In concluding, I wish to say 
that I believe the crisis in the 
lumber industry is passing. It 
has made heroic efforts. to obtain 
a firmer footing, and if our sta- 
tistics are to be trusted, the ef- 
forts so far this year have been 
successful. If the industry is to 
attain its former relative impor- 
tance however, greater concen- 
tration on merchandising and re- 
search problems will be neces- 
sary. 

Lumber is one of the great, 
basic, essential materials ot hu- 
man existence. It is one of the 
two or three most useful and 
adaptable substances on the 
planet. No country ever got 
along without wood or ever will. 
Countries which do not have it, 
import it at great expense. In 
the United States where it is 
still—relatively to many coun- 
tries—plentiful and cheap it is 
not prized because not used to 
the extent it deserves. 

We have it on the authority of 
responsible and technically com- 
petent men that wood is better 
and cheaper for many purposes 
than its substitutes. We know 
that the laboratories have devel- 
oped methods of treating wood 
which overcome its defects for 


Seen by an Outside Observer’ 


Brookmire Economic Service (Inc.), New York City] 


certain important uses. Other 
methods can be found to other 
ends. New uses can be discov- 
ered, old uses revived. 

Here, we believe, is the heart 
of the matter. These places 
where wood can drive out and 
keep out all substitutes offer the 
direly needed opportunity for ex- 
panding the market for lumber. 
If they are sought out, a suitable 
product offered and aggressively 
merchandised, the industry is on 
the way to real recovery. Tech- 
nical research, market analysis, 
advertising, brands, organized 
merchandising—t hese are the 
means of rehabilitating the lum- 
ber industry. 


Price Advances Indicated 


If | were a consumer of lum- 
ber in large quantities, | would 
most certainly sufficiently con- 
tract for requirements of both 
softwoods and hardwoods 
through the third quarter of this 
year. A close study of funda- 
mental conditions seems to indi- 
cate that conditions are about 
right for further price advances. 
So long as sales methods and or- 
ganization within the industry are 
continually being renovated, and 
new uses sought out, current 
prices will not prevail forever. 
Producers can contribute their 
part by following a conservative 
production schedule, while sales 
departments can do their share 
by merchandising lumber on the 
basis of quality rather than price. 
If this advice is followed, it will 
not be necessary to auction lum- 
ber to the.highest bidder, but it 
will result in obtaining a. satis- 
factory price for your product. 
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mittee—M. W. Stark, Columbus, Ohio. 

Forestry Committee— George S. Long, Ta- 
coma, Wash, 

Transportation Committee—W. N. Wrape, 
jay City, Mich. 

Standardization Committee—C. C. 
pard, Clarks, La 

Credit Corporation Committee—E. H. Bur- 
gess, Chicago. 

Inter-Insurance Pxchange 
W. Watzek, Jr., Chicago. 


The newly instituted board of directors 
consists of the following: 


California Redwood Association—F. R. 
Adams, Chicago; W. R. McMillan, Chicago. 


California White & Sugar Pine Association 
—H. D. Mortenson, Klamath Falls, Ore.; R. E. 
Danaher, Detroit, Mich. 


Hardwood Manufacturers’ Institute—W. M. 
Stark, Columbus, Ohio; Max D. Miller, Mari- 
anna, Ark, 

North Carolina Pine Association—C. F. An- 
derson, Marion, 8S. C.; J. Ross McNeal, Nor- 
folk, Va. 

Northern Hemlock & Hardwood Manufac- 
turers’ Association—R. B. Goodman, Mari- 
nette, Wis.; W. A. Holt, Oconto, Wis. 

Northern Pine Manufacturers’ Association 
—Rudolph Weyerhaeuser, St. Paul, Minn.; 
H. C. Hornby, Cloquet, Minn. 


Southern Cypress Manufacturers’ Associa- 
tion—H. B. Hewes, Jeanerette, La.; C. 8S. Wil- 
liams, New Orleans, La. 


Southern Pine Association—F. W. Reimers, 
Hammond, La.; . O. Axley, Warren, Ark.; 
M. L. Fleishel, Jacksonville, Fla.; R. B. White, 
Kansas City, Mo.; Chas. S. Keith, Kansas 
City, Mo.; M. J. Scanlon, Minneapolis, Minn.; 
A. J. Peavy, Shreveport, La. 


West Coast Lumbermen’s Association—E. 
G. Griggs, Tacoma, Wash.; A. C. Dixon, Eu- 
gene, Ore.; W. B. Nettleton, Seattle, Wash.; 
Cc. D. Johnson, Portland, Ore.; F. C. Knapp, 
Portland, Ore.; J. D. Tennant, Longview, 
Wash. 


Western Forestry & Conservation Associa- 
tion—E. T. Allen, Portland, Ore. 


Western Pine Manufacturers’ Association-— 
A. W. Cooper, Portland, Ore.; W. S. Rosen- 
berry, Gibbs, Idaho; J. P. Hennessy, Minne- 
apolis. 

At Large—J. L. Kaul, Birmingham, Ala.; 
W. M. Ritter, Columbus, Ohio; John W. Blod- 
gett, Grand Rapids, Mich.; W. L, Saunders, 
Cadillac, Mich.; G. W. Dulaney, Jr., Chicago; 
J. W. Watzek, Jr., Chicago; J. H. Kirby, 
Houston, Texas; Frank G. Wisner, Laurel, 
Miss.; Edward Hines, Chicago, 


Shep- 


Committee—J. 





The convention was strongly urged in the 
report of the advisory tax committee, sub- 
mitted by Chairman Frank G. Wisner to op- 
pose any Federal corporation income tax ma- 
terially higher than that placed on businesses 
of other forms, and to insist that this tax be 
reduced to a reasonable rate as rapidly as 
the condition of the Treasury will permit, also 
that no other form of Federal income tax be 
further reduced until the corporation tax has 
been placed on a more appropriate level. Re- 
ferring to the taxation subjects treated in 
President Kaul’s letter, Mr. Wisner declared 
that the unjust system of corporation income 
taxation should be explained to the stock- 
holders and especially to the army of em- 
ployees who own stocks in the concerns by 
which they are employed, and their support 
actively enlisted in the struggle for a more 
just tax level. 


TUESDAY AFTERNOON 


The Tuesday afternoon session opened 
with a statement from F. E. Cartwright, chief 
engineer of the National Lumber Manufac- 
turers’ Association, regarding the activities 
of this department. As these activities are 
closely linked with those of the national lum- 
ber trade extension campaign they are in 
large measure confined to the technical angle 
of trade promotion, supplying field men with 
reference material, preparing plans and 
schedules for research work, preparing re- 
ports and data on lumber and competing ma- 
terials, and the like, the last phase of these 
activities including analysis of the advertising 
claims of competing materials, which has re- 
sulted in the publication of a number of hand- 
books on lumber versus steel framing* steel 
sash face and common brick etc. 

Mr. Cartwright made a significant state- 


ment when he said that fire losses as at 
present reported are undoubtedly exagger- 
ated, which has sent his department into a 
study of this important matter in order to 
formulate a more accurate system of fire loss 
reporting. 

W. F. Shaw, manager of the Chicago di- 
vision of the association, followed with his 
report. “I have often asked the retail lum- 
ber dealer, ‘What can we do in connection 
with the trade extension campaign to help 
you the most?’” Mr. Shaw said. “Invariably 
the answer has been, ‘Tell us more about 
lumber.’ This teaches that we must not only 
get the facts about lumber, but we must learn 
to disseminate them in the fields where they 
are most needed—where they will reach 
dealer, consumer and public.” 

Illustrative of the interest in wood that 
the campaign has aroused and the keen de- 
mand for information, Mr. Shaw told of 
the contents of his mail that morning, which 
ran from requests for data on building codes 
to requests for plans for implement sheds. 

“Our contacts with the retailers have been 
highly interesting and successful,” said Mr. 
Shaw. “We have found rapidly growing en- 
thusiasm regarding correct farm uses for 
lumber. The retailers’ schools so far con- 
ducted have been eminently successful and 
we plan eventually to hold similar schools 
for carpenters and contractors, to teach them 
correct methods of using lumber.” 

The speaker further outlined the work 
which his division is doing among the archi- 
tectural students at several of the leading 
universities—those who in a few years will 
be writing the specifications. 


Correlation with Forestry Essential 


An important document was next read to 
the convention by E. T. Allen, secretary of 
the Western Forestry & Conservation Associa- 
tion, it being the report of the forestry com- 
mittee as drawn up by Chairman George S. 
Long, of the Weyerhaeuser Timber Co., Ta- 
coma, Wash. It called attention to the né- 
cessity of taking some action, fo ,asaure the 
public mind that the use of lumber is not 
contributing to the destruction of the coun- 
try’s forest resources, but rather to their per- 
petuation. In view of the growing impor- 
tance of forestry consideration in almost ev- 
ery activity of the association, requiring its 
publicity department to be thoroughly sound 
and prompt in defining and representing these 


_activities, the association has recently em- 


ployed F. W. Reed, giving him the title of 
industrial forester and making him assistant 
to T. M. Knappen, director of publicity. Mr. 
Reed will make a survey of the part “the 
lumber industry is taking and may take to 
further dependable forest production to keep 
lumber a dependable product, so that the 
facts in this connection may be available to 
the industry and the public alike.” Com- 
menting on this development, Mr. Long 
stated: 


I feel that for the time being the Na- 
tional association should confine its activi- 
ties along this line, especially the survey 
by Mr. Reed, to a study of what is now 
being attempted in forest management in 
the various regional districts, and at the 
same time gathering as much information 
as possible of the regional viewpoint of what 
is practical and possible to be done further. 
When we get this picture fully before us 
coupled with expressions from each regional 
association as to what is practical and feasi- 
ble, we will have gathered information that 
will guide us more intelligently, so that we 
can decide as to what can be recognized as 
proper forestry functions for the National 
association to endorse. 

A further suggestion is that each regional 
association be asked to study its local con- 
ditions and problems as they pertain to for- 
estry management, and submit its recom- 
mendations to the National association for 
its consideration. In the meantime, while 
this gathering together of important infor- 
mation is under way, the forestry committee 
should focus its activities on those general 
problems that come up from time to time 
when the questions are of national character. 


aia 

Heartily endorsing Mr. Long’s viewpoint 
R. B. Goodman, chairman of the Committee 
of economics, presented the following resolu. 
tion, which was unanimously adopted, this 
action being considered one of the two oyt. 
standing accomplishments of this convention: 


Resolved, That the interest of this as- 
sociation in forestry as a national program 
be extended to the consideration of the loca} 
aspects and developments of forestry in the 
several forest regions to the fullest extent 
it may prove constructive and practicable to 
act as a clearing house to aid the regiong] 
associations in their efforts to bring about 
definite forestry programs fittéd to their re. 
spective regions. By thus contributing to 
the promotion, coérdination and interrelation 
of local programs, this ,association can add 
to its past service in the development of q 
national program to assure the perpetuation 
of wood-using industries and a sustained 
supply of forest products. We, therefore, en. 
dorse the proposed survey of forestry prog- 
ress and needs, suggesting its being ear. 
ried on codperatively with other agencies, in 
order to assure its completeness and accu- 
racy, and also that it be assisted by infor- 
mation from the constituent regional asgo- 
ciations and by the council of the forestry 
and economics committees, in order to assure 
adequate recognition both of regional view- 
point and of broad, constructive, national 
policy representing the industry as a whole. 


A well considered and well-knit analysis 
of “Lumber Prospects in 1928-29” was next 
presented by W. L. Newcomer, of the Brook- 
mire Economic Service. This paper is printed 
in full on pages 60-61 of this issue of the 
AMERICAN LUMBERMAN. 


Findings of Standardization Committee 


O. O. Axley thereupon reported for the 
standardization committee, which at its meet- 
ing on Monday and after full consideration 
of proposed revisions and amendments of the 
American standards for softwood lumber, 
took the following actions: 

Recommendation 1—Nomenclature of com- 
mercial softwoods; unanimously approved. 

Recommendation 2—Edge grain; approved 
by divided vote with the recommendation 
that the term “vertical grain” be inserted 
in parenthesis immediately following the 
term “edge grain” in revised Section 21 of 
the Standards. 

Recommendation 3—Basis for measurement 
of sizes and 

Recommendation 4—Lumber dryness; not 
approved by a divided vote. 

Recommendation 5—Clarification of Table 
of Lumber Sizes; unanimously approved. 

Recommendation 6—Patterns; unanimously 
approved with the reservation that those 
patterns of drop siding and rustic now pro- 
duced by the various subscribing associations 
in response to a steady retailer and con, 
sumer demand, but which were eliminated 
as standard patterns by the consulting com- 
mittee on lumber standards be added to the 
series of siding patterns recommended to 
the general lumber conference as American 
standard. 

Recommendation 7—Shingles; in view of 
the fact that no representatives of the pro- 
ducers of western red cedar shingles were 
present, no action was taken on this recom- 
mendation. 

Recommendation 8—Measurement and dry- 
ness of factory lumber; no action taken. 

Recommendation 9a—7,000 Molding Series; 
retention of the 7,000 series as American 
Standard reaffirmed by a divided vote. 

Recommendation 9b—Quality standardiza- 
tion; no objection voiced to the statement 
of the Central Committee, that because of 
certain inherent differences, similarly named 
grades in the different softwoods are not 
completely interchangeable. 


Among other standardization matters 
brought up before the committee was the 
proposal that the grade names of First grade, 
Second grade, Third grade and Fourth grade 
for end-matched softwood flooring be included 
in the American Lumber Standards, and that 
bundling of such flooring in 10-foot lengths 
containing both short and the longer lengths 
be made standard. It was unanimously rec- 


ommended that this proposal be first referred 
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» a 
to the subscribing associations for considera- 
jon. 
e Variety of Resolutions Adopted 

Mr. Axley also presented the recommenda- 
tions of the utilization and waste prevention 
committee, which, inasmuch as the waste 
revention contest as conducted during this 
and previous years has not fully accomplished 
the primary objectives of stimulating employ- 
ees to develop methods and machines for re- 
ducing waste and costs, suggested that more 
general interest might be stimulated by a 
new method of awarding prizes. Instead of 
ten competitive cash prizes of $50 to $750, it 
recommended that “$100 be awarded by the 
National Lumber Manufacturers’ Association 
to each original meritorious device of proved 
practicability, condition of eligibility etc., to 
be otherwise the same, and that these awards 
be made currently throughout the year as cir- 
cumstances warrant by correspondence with 
the committee members.” This recommenda- 
tion was unanimously adopted by the con- 
yention. 


Resolutions were further presented by Mr. 
Axley expressing the association’s keen re- 
gret at the passing during the last year of 
four of the prominent members—W. B. Still- 
well, William Irvine, Francis B. Hubbard 
and Judge A. L. Flewelling. The convention 
rose to its feet and remained standing for a 
few moments in silence in honor of the mem- 
ories of those who have gone beyond. 

There was also a resolution unanimously 
adopted expressing the association’s apprecia- 
tion of the wise guidance and splendid serv- 
ices of the retiring president, John L. Kaul, 
and instructing the secretary-manager to “ex- 
press to Mr. Kaul by telegram and by copy 
of this resolution our esteem and affection 
and our good wishes for his better health.” 

At the suggestion of the California White 
& Sugar Pine Manufacturers’ Association, a 
resolution was adopted authorizing the pres- 
ident to appoint a committee to wait upon the 
director of the Field Museum of Natural His- 
tory, Chicago, with the request that the mu- 
seum devote one of the exhibits halls to an 
adequate presentation of American woods of 
commercial importance. Another resolution 
stated that “whereas the character, appear- 
ance, durability, attractiveness and comfort 
of the buildings housing our nation reflect 
upon the character and ideals of the Amer- 
ican people . . . . the National association 
commends the slogan ‘Good Architecture Pays’ 
adopted by the Producers’. Council.” 

Referring to the vital subject of Federal 
corporation income tax a resolution was 
unanimously adopted to the effect that 

The National Lumber Manufacturers’ As- 
sociation believes that there is no sound 
reason supporting a corporation tax rate 
materially higher than that placed on busi- 
ness done in other forms; that the corpora- 
tion tax should be reduced rapidly as con- 
dition of the Treasury permits to a rate con- 
sistent with that assessed on individuals and 
partnerships, and that other forms of Fed- 
eral income tax should not be further re- 
duced until the corporation tax has been re- 
duced to a just and proper level. 


The value of reciprocal insurance was the 
subject discussed by J. J. Lynn of the Lynn- 
Payne Underwriting Co., attorneys-in-fact 
of the subscribers of the National Lumber 
Manufacturers’ Inter-Insurance Exchange. 
“Stop losses of fire at lumber mills and yards 
and you will have removed one fundamental 
basis for the claims so generally made that 
lumber is easily inflammable,” said Mr. Lynn. 
“Furthermore it will lower your insurance 
rate.” The speaker explained the reciprocal 
plan of insurance, which he said is the only 
logical one for the lumber industry, it being 
the only line in which actual fire losses regu- 
late the premiums. 

J. W. Watzek, jr., chairman of the Inter- 
Insurance committee, followed Mr. Lynn by 
stating that the exchange has made excellent 
progress during the last year and has been 
placed on a thoroughly sound basis, with fair 


rates. He said that while $3,000,000 worth 
of policies had been lost through business 
failures or written off on account of being 
undesirable risks, the exchange has made up 
this loss and added $3,000,000 in new busi- 
ness. 

Adam Trieschmann, as chairman of the 
trade extension and publicity committee, 
thereupon brought in the report drawn up 
by the special committee on trade- and grade- 
marking, which was unanimously adopted as 
printed elsewhere in this report. 


ANNUAL BANQUET 


The annual banquet on Tuesday evening was 
one of the most interesting and enjoyable 
events of the kind in the history of the asso- 
ciation. In the absence of President John 
L. Kaul, Frank G. Wisner, of Laurel, Miss., 
presided as toastmaster and demonstrated that 
he was just as much at home in this capacity 
as in that of tax adviser to the lumber indus- 
try. The principal speaker was Senator Pat 
Harrison, of Mississippi, and in the course of 
his address he paid a splendid tribute to Mr. 
Wisner’s effective work in behalf not alone of 
the lumber industry, but of business generally, 
in connection with tax legislation in Wash- 
ington. Senator Harrison was in fine form, 
his subject was “Presidential Timber,’ and 
he made a wonderfully favorable impression 
upon those who heard him. He briefly dis- 
cussed tax legislation, declaring that while he 
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held no brief for the corporations, he was con- 
vinced that the corporate income tax rate is too 
high and is doing all in his power to have it 
reduced to 11 percent. The first speaker on the 
banquet program was H. W. Farrington, of New 


York, whose subject was “The May-day House 


That America Built.” Mr. Farrington’s appear- 
ance before the lumbermen was especially fit- 
ting, as it was to his wife the second prize of 
$2,000 was awarded in the recent National 
slogan contest, her winning entry being “Use 
Wood—Nature Renews It.” 


WEDNESDAY MORNING 


Prize awards in the annual waste preven- 
tion contest conducted by the National Lum- 
ber Manufacturers’ Association were an- 
nounced by Arthur T. Upson at the opening 
of the Wednesday morning session, which 
was presided over by A. C. Dixon, of Eugene, 
Ore. 

First prize of $750 fell to T. E. Heppen- 
stall, of Long-Bell Lumber Co., Longview, 
Wash., for an electrically operated device 
which automatically determines and records, 
at any desired location, the moisture content 
of lumber as it dries in the kilns. Second 
prize of $500 went to A. H. Onstad, of the 
Weyerhaeuser Timber Co., Tacoma, Wash., 
for a mechanically operated loading device 


for delivering lumber to high-speed planers 
and similar machines. Third prize of $250 
was awarded to O. T. Jones, of the Boise- 
Payette Lumber Co., Boise, Idaho, for a table 
for box-board cut-off saw equipped with 
stops, quickly adjustable by operator to frac- 
tions of an inch. 

Prizes of $100 each were also awarded to 
Mrs, Dudley Brown, widow of Dudley’ Brown, 
deceased, Chewelah, Wash.; Peter Hoglund, 
Scott & Howe Lumber Co., Ironwood, Mich., 
and John T. Tawlks, Weyerhaeuser Timber 
Co., Everett, Wash., while $50 prizes were 
awarded to H. F. Biedermann, Kaul Lumber 
Co., Tuscaloosa, Ala.; H. J. Leaf, Coos Bay 
Lumber Co., Marshfield, Ore.; P. N. Pana- 
baker, Winton Lumber Co., Coeur d’Alene, 
Ida., and R. W. Stockemer, Dierks Lumber & 
Coal Co., Dierks, Ark. 

The importance. of keeping a strict watch 
over building code developments was em- 
phasized by John M. Gibbs, manager of the 
National Lumber Trade Extension Cam- 
paign, in his report. “What would it avail 
the lumber industry to spend any amount of 
money on trade promotion if cities and States 
were to be permitted to legislate at will 
against wood?” he demanded. “Building 
codes are mandatory, and if they are inimical 
to lumber they shut off the sale of our prod- 
uct in one of our most important fields, 
and there will be no way of getting around 
it. We must therefore watch building code 
ordinances and legislation most carefully and 
must be ready to raise our voice in the de- 
fence of lumber whenever any discriminating 
action is threatened.” 

Mr. Gibbs described the success so far of 
the trade extension campaign as “almost 
Providential.” However, he warned, the task 
is tremendous and close and continued co- 
Operation on the part of the entire industry 
is absolutely necessary to reach the goal set. 
While it is important to put lumber to every 
use of which it is capable, he said, it is 
equally important to keep lumber from being 
used where it is not capable of rendering 
meritorious service. “One of the things most 
directly responsible for the substitution of 
other materials and our loss of markets,” 
he declared, “is the fact that lumbermen in 
the past have permitted their product to be 
used where it never should have been used, 
or sold species for uses for which those par- 
ticular species were never intended.” 

Mr. Gibbs continued by giving a compre- 
hensive picture of the organization, functions 
and plans of the trade extension committee. 


Advertising Agency Change Announced 


Director of Publicity Knappen, in his re- 
port which followed, made the announcement 
that whereas the national advertising in the 
past has been placed through two advertis- 
ing agencies, a different and single agency 
is about to be engaged under instructions 
from the trade extension committee. Al- 
though both the old agencies have worked 
indefatigably and intelligently, he said, the 
dual agency plan has been found unwork- 
able. He continued: 

We have now available for the purchase 
of advertising space in a national campaign 
approximately $140,000, with ample funds 
for incidental expenses and follow-up litera- 
ture. The nature of this campaign is neces- 
sarily indeterminate owing to our decision 
to change advertising agencies. It will not 
be hastily entered upon. The general aim 
of the publicity department is to couple 
most if not all of its advertising with.some 
form of action or exploitation that will tend 
to convert interest into purchase. 


The speaker further detailed the work of 
the publicity department, the advertising cam- 
paigns in the farm and specifying buyers’ 
publications, which have brought gratifying 
results. The film “The Romance of Sleepy 
Hollow” has been one of the department’s 
most effective projects, fifty films having 
been on the road for several months and 
having been shown to approximately 150,000 

(Continued on page 67) 
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Tie Producers Unafraid of Substitutes 


Hor Sprincs, Arx., April 30.—At the tenth 
annual convention of the National Association 
of Railroad Tie Producers, held here at the 
Arlington Hotel, last Tuesday, Wednesday and 
Thursday, officers were elected as follows: 

President—Robert E. Lee, Hobart-Lee Tie 
Co., Springfield, Mo. 

Vice president—J. J. Schlafly, Potosi Tie & 
Lumber Co., St. Louis, Mo. 

Vice president—F. M. Fonville, George W. 
Signor Tie Co., Shreveport, La. 


Secretary-treasurer—Roy M. 
Louis, Mo. 


Directors—Pacific Coast district, J. Walter 
Kelly, Charles R. McCormick Lumber Co., San 
Francisco, Calif.; North Central district, W. J. 
Foye, Foye Lumber & Tie Co., Omaha, Neb.; 
Northeastern district, F, C. Parrett, Baker 
Wood Preserving Co., Washington C. H., Ohio; 
Southeastern district, C. D. Christian, Stan- 
dard Tie & Lumber Co., Meridian, Miss.; South 
Central district, J. C. Fritschle, Hussey Lum- 
ber Products Co., St. Louis, Mo. 


Assurances were given by three speakers on 
the convention program that producers of the 
wooden cross tie need have no fear of sub- 
stitutes. The speakers who stressed this were 
J. M. Kurn, president of the St. Louis-San 
Francisco Railway, who spoke at the annual 
dinner of the association; Nelson C. Brown, 
professor of wood utilization, New York 
State College of Forestry, Syracuse, N. Y.; 
and Earl Stimson, chief engineer of mainte- 
nance, Baltimore & Ohio Railway, Baltimore, 


Md. 


I would like to say to you, said Mr. Kurn, 
that during my lifetime and possibly the life_ 
time of a few successors, we will never have 
a tie, and I refer to the tie that you produce, 
that will give such transportation results as 
the present tie, the wooden tie. I possibly 
should say the treated tie, and I will. The 
concrete reinforced tie, or any of the substi- 
tutes heretofore considered or used for the 
tie you produce, will never be enjoyed by those 
who possibly will continue to use the steam 
railways for their transportation. 

Mr. Kurn said that transportation feels the 
necessity for building up of a better contact 
relationship, and that the Frisco welcomes 
any suggestion which may mean an improve- 
ment in its relationship with the public. 


Failures of Substitute Ties 


The subject of Mr. Brown’s paper was “The 
Failure of Substitutes for Cross Ties,” and 
he summarized these failures as follows: 

1. Corrosion. This is exceedingly serious 
in moist climates, particularly with the drip- 
ping of moisture from refrigerator cars. 

2. Difficulty with insulation. This is an 
exceedingly serious difficulty and has not as 
yet been overcome in spite of long and care- 
ful experimentation. 


3. The extreme rigidity as compared with 
the resilient wooden tie. This results in the 
racking of the rolling stock and even in the 
shearing of rail fastenings, 


4. The much greater expense due to weight 
in laying and tamping of the substitute ties, 
particularly the metal ties, 


5. In case of concrete ties, there has been 


shattering of the material rendering it wholly 
unsuitable. 


Mr. Brown said in-closing: In the light of 
the experience of the last thirty-four years, 
it is interesting and perhaps somewhat amus- 
ing that so eminent an authority as Dr. B. E. 
Fernow, chief of the government division of 
forestry, made the statement in 1894, that 
“Although progress in this direction in our 
country (the substitution of metal for wood 
in railroad ties) has been slow, yet it can be 
a question of only a short time when this 
saving of forest supplies, which will at the 
same time insure greater efficiency, safety and 
final economy, will be forced upon them by 
the waning of forest supplies and as the rail- 
road companies begin more and more to as- 
sume a permanent and less speculative char- 
acter.” 


Our virgin forest supplies probably will last 


Edmonds, St. 





from 35 to 60 years or more according to 
various estimates. Even today many of our 
cross ties are cut from second and third 
growth timber. As time rolls on, more and 
more ties will be cut from lands that have 
already been cut over for saw timber. Even 
today about one-half the output of southern 
pine lumber is cut from second or third 
growth timber. Eventually all our ties will 
be cut from forests that have been renewed 
naturally or through some system of intended 
forest management. The future of the wooden 
cross tie, properly treated, is assured, in spite 
of much paper space devoted to talk about 
substitute cross ties. 


Future of the Demand 


It was declared in Mr. Stimson’s paper on 
“The Future of the Cross Tie Demand,” that— 

Despite the fact that for years inventive 
genius has spent itself in an effort to produce 
a tie as a substitute for and to displace the 
wooden tie, such efforts have so far met with 
but scant success. Substitute ties of almost 
every conceivable design and made of various 
materials and com- 
binations of materials 
have been’ exploited 
and none have met 
the requirements of 
service or of economy. 
The treated hardwood 
cross tie, adequately 
protected by a prop- 


R. E. LEE, 
Springfield, Mo. ; 
Elected President 


erly designed tie plate, 
firmly secured to the 
tie, bids fair to hold 
its own against the 
substitute ties as long 
as you gentlemen are 
able to supply the de- 
mand for the wooden 
cross tie. 


Mr. Stimson showed that the demand for 
cross ties will likely decline for a number of 
years to come and then gradually increase 
with any increase in track mileage, but per- 
haps never return to the magnitude of past 
demands, and he expressed the hope “that with 
the proper conservation method the supply of 
tie timber will be perpetuated and that the tie 
producers will never fail to produce to meet 
the demand.” 

“Forests and Floods” was discussed by W. 
W. Ashe, secretary National Forest Reserva- 
tion Commission, Washington, D. C., who de- 
clared that “forests have no universal influ- 
ence. On sandy and gravelly soils their in- 
fluence is very low, at times neutral. On clay 
and silty soils in hilly and mountainous re- 
gions of heavy and concentrated precipitation, 
their influence is at a maximum. But even un- 
der these conditions their functions are regu- 
latory and supplemental rather than primary 
and basic.” 

Other Topics Discussed 

Charles O. Paulsell, of the Potosi Tie & 
Lumber Co., Piedmont, Mo., spoke on “The 
Problems of the Field Man,” and Roscoe 





A. R. FATHMAN, 
St. Louis, Mo.; 
Retiring President 


Hobbs, president of the Hobbs Tie & Tim- 
ber Co., St. Louis, told, “What the Tie Pro- 
An op- 


ducer Expects of the Field Man.” 


timistic view of business conditions was given 
by H. C. Baldwin, of the Babson Statistics) 
Institute, and Charles H. Brough, former gov- 
ernor of Arkansas, and now of the Arkansas 
Public Service Information Bureau, spoke a 
the dinner, following Mr. Kurn’s address, 


Former Gov. John M. Parker of Louisiana 
who was visiting Hot Springs, spoke inform. 
ally of the necessity for flood relief, and 
asked that the convention send a telegram to 
President Coolidge asking favorable action on 
the pending flood-relief measure, on account 
of its urgency. This was done, the telegram, 
which also declared that it was the view of 
the convention that flood relief is a national 
matter, being signed by A. R. Fathman, 
president. 

Mr. Fathman, who is vice president of the 
Western Tie & Timber Co., St. Louis, told of 
the progress of the association in his annual 
address. The association is strong financially, 
and has accomplished great good for the tie 
industry, he said. Mr. Fathman pointed out 
that the purpose of the association is to ob- 
tain a closer relationship between its members, 
others engaged in the tie business, and with 
the consumers of ties, and he continued: 

This association has drawn the men engaged 
in the tie industry more closely together, 
thereby creating a kindly feeling for one 
another (that did not exist before its organi- 
zation) although at times competitive busi- 
ness causes the keenest rivalry. All of us 
who were engaged in the tie business during 
the war and up to 1919, well remember the 
chaotic condition of the industry, and the 
benefits derived by the forming of this asso- 
ciation can not be measured, 

Mr. Fathman presided at the sessions and 
at the annual dinner. 

Other important reports were those of the 
secretary, E. A. Morse, vice president, Potosi 
Tie & Timber Co., St. Louis; the treasurer, 
C. D. Christian, Standard Tie & Timber Co., 
Meridian, Miss.; the committee on statistics, 
E. A. Pershall, vice president T. J. Moss Tie 
Co., St. Louis, chairman; and the committee 
on industrial ties, Howard Andrews, president 
Nashville Tie Co., Nashville, Tenn., chairman. 

The question of the next meeting place was 
left to the board of directors. 

The attendance at the sessions was the larg- 
est in the history of the association, the regis- 
tration being nearly 200, and it was the best 
convention the tie producers have ever had. 
The entertainment features included a sight- 
seeing tour of Hot Springs, a luncheon at 
Mountain Valley Springs through the cour- 
tesy of the Potosi Tie & Lumber Co., St. 
Louis, and a luncheon given by the associa- 
tion at the Arlington, all for the ladies, a dance 
on the first evening of the convention and the 
annual dinner on the second evening. 

The by-laws and constitution were amended 
so as to combine the offices of secretary and 
treasurer. 


Winners in Tie-making Contest 


The tie-making contest, which was sponsored 
by the Western Tie & Timber Co., was one of 
the outstanding features of thé convention. 
The contest was won by Ben Stubbs, of Douglas 
County, Missouri, who finished his tie in 18 
minutes and 20 seconds. Sam Collins, of Rock 
Spur, Ark., finished 25 seconds later and 
Charles Collins, of Howell County, Missouri, 
was third. The judges were U. S. Pitney, of 
Hot Springs, Ark.; John Foley, of the Pennsyl- 
vania Railroad, Philadelphia, and Oscar Bond, 
of Bond Bros., Louisville, Ky. E. J. Stocking, 
of the Kettle River Treating Co., was time- 
keeper. A. R. Fathman, of the Western Tie & 
Timber Co., was in charge of the contest. 

The three tie-makers who engaged in the 
contest were chosen in preliminary contests 
held earlier in the month and were brought to 
Hot Springs as the guests of the Western Tie 
& Timber Co. 
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Associations Plans and Activities 


May 7—Cincinnati Lumbermen’s Club, Cincinnati, 
Ohio. Annual. 

May 7-10—National 
Hotels Chalfonte-Haddon Hall, 
N. J. Annual, 

May 7-11—Chamber of Commerce of the U. 8. A., 

Washington, D. C. Annual. 
8-10—Associated Cooperage 

America, Hotel Jefferson, St. 

nual. 

May 10—Appalachian Hardwood Club, Cincinnati, 
Ohio. 


Fire Protection Association, 
Atlantic City, 


Industries of 


my Louis, Mo. An- 


May 14—Southwestern Ontario Retail Lumber Deal- 
ers’ Association. Annual meeting and cruise. 
Sarnia to Windsor and return, via Steamer 
“Hamonic.” 


May 17—Southern Cypress Manufacturers’ Associa- 
tion. hs Charles Hotel. New Orleans, La. 
Annual. 


May 17-18—Florida Lumber & Millwork Associa- 
tion. Orlando, Fla. 


May 21—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting board of 
directors, 

May 23—Georgia Retail Lumber & Millwork Asso- 
ciation, Lanier Hotel, Macon, Ga. Semi-annual 
meeting. 

June 19-20—Canadian Forestry Association, Fred- 
ericton, N. B. Annual. 


July 18-19—Southern Sash Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 


Southwest Ontario Cruise Postponed 


CuHatHaM, Ont., April 30.—M. R. Bogart, 
secretary of the Southwestern Ontario Retail 
Lumber Dealers’ Association, this city, an- 
nounces that the annual cruise of the organ- 
ization, scheduled to take place on May 7, has 
been postponed one week, until May 14. This 
postponement has been necessitated because 
of ice conditions in the upper lakes, delaying 
the opening of navigation. 


Carolinians for Good Will Tour 


CuarLotTe, N. C., April 30.—The first of 
the good will motorcade tours will be made 
May 12 by the Carolina Retail Lumber Deal- 
It will include Greensboro, 
Winston-Salem, High Point and Durham. At 
least a half.dozen officers and directors of the 
association will accompany the motorcade. 
After the good will tour covering the cities to 
the north other trips will be announced. In 
this way it is hoped to build up a lively in- 
ae in the association and secure new mem- 
ers, 


Series of Illinois Meetings 


Announcement is made by the Illinois Lum- 
ber & Material Dealers’ Association, Chicago, 
that a series of nine district meetings will be 
held during May. Each meeting will open 
with a noon dinner, with the district chairman 
officiating, and will be followed by discussion 
of constructive subjects of interest to every 
retail dealer. 

Those who will take part in the programs 
as speakers are Ray Durham, State president, 
who will attend five meetings; George F. Col- 
ton, vice president, four meetings; A. C. 
Gauen, former president, three meetings; Fred 
M. Faber, director at large, five meetings; 
R. A. Songer, director at large, two meetings ; 
Henry O. Reitsch, Rockford, two meetings; 
R. E. Bateman, Downers Grove, one meeting; 
and Joseph J. Springman, Alton, a former di- 
rector, two or three meetings. 

The schedule of meetings is as follows: 

First district, Aurora, Tuesday, May 8, Au- 
rora-Leland Hotel. 

Second district, Dixon, Wednesday, May 9, 
Elks Club. 

Third district, Galesburg, Thursday, May 10, 
Galesburg Club. 

Fourth district, La Salle, Tuesday, May 15, 
Kaskaskia Hotel. 

Fifth district, Champaign, Wednesday, May 
16, Inman Hotel. 

Sixth district, Springfield, Thursday, May 17, 
Abraham Lincoln Hotel. 

Seventh district, East St. Louis, Wednesday, 
May 23, Broadview Hotel. 


Eighth district, Effingham, Tuesday, May 22, 
Benwood Hotel. 

Ninth district, Carbondale, Thursday, 
24, (hotel to be announced.) 


May 


Texas Forestry Association Annual 


Lurxin, Tex., April 30—E. L. Kurth, vice 
president and general manager of the Angelina 
County Lumber Co., was elected president of 
the Texas Forestry Association, which closed 
> thirteenth annual meeting here last Satur- 

ay. 

FE. O. Siecke, of College Station, was elected 
secretary, and Beaumont was chosen as the 
place of meeting for 1929. 

Saturday morning the visitors were taken in 
autos to the big forestry project of the South- 
ern pine Co., twelve miles west of Lufkin, 
where 25,000 to 30,000 acres of cut-over land 
are fenced and used to demonstrate reforesta- 
tion methods. 

The report of Mr. Siecke, director in the 
Texas forest service, on progress in fire pro- 


tection was made at the afternoon session Fri- _ 


day. He said millions of dollars had been 
expended in agricultural research work, but 
only $2,000,000 had been appropriated by the 
legislature to find out the best way to grow a 
timber crop. 

Forestry is an economic land problem and 
must be developed as a part of the agricultural 
program, J. E, Sanford, assistant manager and 
commissioner of agriculture of the East Texas 
Chamber of Commerce, said. 

In ‘the roundtable discussion a special law 
which taxes the land on a fair valuation and 
which requires a severance tax when the tim- 
ber is cut but exempts the young timber from 
taxation was declared necessary. 


(Raa e: 


Carolina Wholesale Club Meeting 


Cuartotte, N. C., April 30—Group insur- 
ance, uniform contracts and the question of 
admitting to membership salesmen of cement, 
plaster and roofing etc., engaged the atten- 
tion of the Carolina Wholesale Lumber Sales- 
men’s Association, which met here on April 
27 at the Hetel Charlotte. The question of 
admitting cement and other salesmen to mem- 
bership was. brought up by Secretary Henry 
Barge, of Charlotte, and after considerable 
discussion it was apparent that there was no 
unanimity on this problem and the matter was 
left open for further discussion. 

The matter of maintaining a credit list to 
guide the membership through the shoals of 
poor risks, slow pay and crooks came in for 
considerable discussion. L. A. Meikeljohn, a 
mill operator of Cheraw, S. C., opened the 
discussion with some of his experiences, and 
many others followed in similar vein. No 
definite decision was arrived at except that 
the members should assist one another and 
report questionable methods to the secretary. 

Following discussion on the subject of 60- 
day aceeptances and the suggestion that whole- 
salers and retailers agree on uniform terms, 
President W. B. Montgomery was instructed to 
name a committee to work out uniform terms 
with a like committee of retailers at a joint 
meeting in Asheville. The wholesalers seemed 
to favor a 2 percent 60-day acceptance. 

Discussion upon “the profits of yesterday” 
brought out the fact that no business could 
succeed on a profit of less than 5 percent, the 
sentiment being that 10 percent would be nearer 
correct. In order to avoid the cancelation 
bugbear, it was suggested to salesmen that 
as a precaution they use order blanks with a 
line prominently displayed to the effect that 
the sale is under the terms of the Southern 
Pine Association or some other influential 
organization. 

The matter of group insurance to the ex- 


tent of assessing each member $5 and paying’ 


the total assessment to the beneficiary of a 
deceased member was carried with but one 
dissenting vote. 

Among thdse who took part-in the discus- 
sions were Harry Goeller, H. F. Beal, J. H. 
Belew, B. A. Dukes, R. R. Griffin, E. E. 
Hanks, R. L. Kennon, L. A. Meikeljohn, C. 
B. Minshall, A. W. Pruitt, J. C. Shepherd, 
C. B. Williams, John V. Cathey, and others. 
Among the women attending was Miss Nancy 
T. Alexander, who is a vice president of the 
association. 

The meeting closed with a banquet in the 
evening, attended by members and their wives. 


Virginia Dealers Confer 


RicHMmonp, Va., April 30.—Forty-seven rep- 
resentatives of the Virginia Lumber & Build- 
ing Supply Dealers’ Association met here at 
the William Byrd Hotel, on April 13, follow- 
ing an afternoon meeting of the board of di- 
rectors of the association. The evening meet- 
ing_was a conference of dealers of the asso- 
Ciation’s second district. T. C. Ruffin, of Ruf- 
fin & Payne (Inc.), Richmond, was chairman, 
and he spoke briefly of the association’s ideals 
and purposes. J. Watts Martin, of Norfolk, 
president of the association, made a few re- 
marks on the value of local meetings held in 
Norfolk. Bruce H. Helfrich, of George Hel- 
frich & Sons, Baltimore, gave a very sensible 
talk on lumber retailing, his theme being bet- 
ter merchandising and he told of the ways in 
which he had applied his theories to his own 
business. He urged that the sales force should 
be instructed to sell material instead of price. 

Business in Virginia, Mr. Helfrich said, is 
very stable, and while there will be no recession 
this year, but little expansion is expected. He 
urged the dealers not to try for volume but 
for business that would produce a reasonable 
net profit. 

President Martin submitted the applications 
of the following concerns for associate mem- 
bership: | Addington-Beaman Lumber Co. 
(Inc.), Dalton Lumber Co. (Inc.), McEwen 
Lumber Co., M. McKann & Co, (Inc.), and 
Murray Lumber Co. (Inc.), all of Norfolk. 

The following concerns have joined the or- 
ganization since the publication of the last 
current membership list: John C. Fink Lum- 
ber Co., Richmond; J. P. Hochman, Shenan- 
doah; Nettleton & Co., Covington; Richmond 
Lumber Co., Richmond; and Shewey Supply 
Co., Buena Vista. 


Woodwork Executive Council Formed 


Just preceding the recent annual meeting of 
the Millwork Cost Bureau, held in Chicago, 
there was formed the Executive Council of 
Woodworking Associations of America, which 
it is hoped may become a codrdinating agency 
in the millwork industry. It being found im- 
possible to get a man to take the responsibility 
of heading the council, a resolution was finally 
passed that the secretary, Henry T. Lumb, of 
the Lumb Woodworking Co., Poughkeepsie, 
N. Y., and one other member of each regional 
association, would constitute the council. 

The Millwork Cost Bureau will function 
temporarily as the central office or clearing 
house for correspondence pertaining to the 
council. A resolution was adopted to under- 
write a fund of $1,000 to take care of any 
extra clerical expense, and. it was thought best 
to apportion this amount among the four 
larger regional associations as a starter. Other 
regional associations are to be considered and 
invited into the executive council as members, 
and also to share part of the expense. 

Rather than attempt too much at first, it 
was thought best to start out with one propo- 
sition; namely, that of conferring with the 
American Institute of Architects regarding 
furnishing proper details with plans when ask- 
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ing for estimates, and to agree upon a code 
of fair practice between the architects and the 
woodworkers, 

At the organization meeting the Eastern 
Millwork Bureau was represented by President 
George W. Crooks, secretary William Lucas. 
The Millwork Institute of California and the 
Pacific Northwest Millwork Association were 
represented by George Cornwall. The Mill- 
work Cost Bureau was represented by E. J. 
Curtis, secretary O. L. Appleton, Charles A. 
Rinehimer and other directors. The Southern 
Sash, Door & Millwork Manufacturers’ Asso- 
ciation was not represented, on account of the 
illness of secretary C. B. Harman, but the 
wholehearted support of the southern associa- 
tion is counted upon. Commenting upon the 
need for such an organization, Mr. Lumb said: 

“There is no doubt that the feeling is 
stronger than ever before that we need na- 
tional codperation in our industry, but appar- 
ently we must start in a small way and build 
up confidence. We are getting to a point 
where we realize that our biggest competitors 
are not other woodworkers, but producers of 
substitutes who are getting a bigger share of 
the consumer’s dollar than we are. Only by 
united effort can we compete with their na- 
tional programs, only by all getting together 
can we carry the expense of research work to 
meet the progressive methods and policies of 
these competitors. It is the trend of the times 
for all industries to organize nationally.” 


Asks for Prompt Reports on Stocks 


Mancuester, N. H., May 1.—President 
Harry K. Rogers, of the New Hampshire 
Lumbermen’s Association, is sending out a no- 
tice to members calling their attention to the 
importance of mailing in their stock reports 
promptly. “The value of these reports to you 
can not be too strongly emphasized,” President 


Rogers states in his bulletin. “The secretary 
of our association is continuously receiving re- 
quests from box shops and lumber users for 
information as to the location of certain kinds 
and thicknesses of lumber. If your report is 
on file with the secretary, and appears to con- 
tain some of the items inquired for, this infor- 
mation is passed on to the applicant. We have 
no doubt that many sales have been consum- 
mated through this service. We do not ques- 
tion that this service alone is of enough value 
to warrant membership in the association and 
we believe this feature should be especially 
stressed to bring in new members to the asso- 
ciation.” 


Four L Tenth Annual 


Tacoma, Wasu., April 28.—More than 200 
delegates from Washington, Oregon and Idaho 
attended the tenth annual convention of the 
Loyal Legion of Loggers and Lumbermen, 
held here yesterday at the Winthrop Hotel. 
Ernest Dolge, well known lumberman of Ta- 
coma, presided at the first business session. 
Norman F. Coleman, first president of the 4L, 
described the first five years of the legion’s 
existence and its progress in fostering a spirit 
of codperation between employers and em- 
ployees. 

Ralph H. Burnside, of Raymond, Wash., for 
the employers, and Jesse Walker, of Winches- 
ter, Idaho, for the employees, were leaders in 
an open forum during which reminiscences of 
the early days of the legion were brought out. 

One of the three speakers at the afternoon 
session was Huntington Taylor, of Coeur 
d’Alene, Idaho, who discussed the value of the 
4L to the employer. 

A general discussion on the value of the 
legion to the industry and to the public was 
led by George J. Osgood, of the Wheeler, Os- 
good Co., of Tacoma, for the employers, and 
George H. Clark, of Bend, Ore., for the em- 





ployees. Mr. Clark suggested that all lumber 
made by the member mills be marked as the 
product of a standard 8-hour day and also that 
the legion take a more direct interest in the 
waste prevention campaign carried on by some 


of the mills. 

George Pearson, of Bend, Ore., 
the employees’ wood promotion 
which he largely originated. 

The annual banquet of the legion in the 
evening was featured by addresses by Goy, 
Roland Hartley and Maj. Everett G. Griggs, 
of the St. Paul & Tacoma Lumber Co. Goy, 
Hartley censured the lumbermen for their fail- 
ure to codperate to obtain a fair price for 
their lumber, which resulted in wanton de- 
struction of the forests. Maj. Griggs sup- 
ported the governor in some particulars but 
took issue with him by stating that in twenty- 
five years the lumber mills will be operating 
on timber cut from reforested land. 

This morning’s program included visits of 
inspection to the principal Tacoma mills and 
an open forum at the 4L hall, conducted by 
E. P. Marsh, United States labor conciliator, 
at which industrial facts and trends were dis- 
cussed. 


reported on 
campaign 


Southern Mil!-vork Men to Meet 


ATLANTA, Ga., 1—The Southern Sash, 
Door & Millwor@Manufacturers’ Association 
will hold a grofip meeting at Richmond, Va., 
Thursday, May 10, with headquarters at the 
Jefferson Hotel, it was announced this week 
by C. B. Harman, Atlanta, secretary-manager 
of the organization. The meeting will be 
largely for members of the association in 
Virginia, but members and non-members in 
the nearby States have also been invited to 
attend. 
meeting of the Virginia Retail Lumber Deal- 
ers’ Association, which is scheduled for the 
same day at Richmond. 


Coming and Past Activities of the Lumber Clubs 


Evansville Club to Meet 


EVANSVILLE, Inp., April 30.—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club will be held at the Vendome Hotel 
here, Tuesday evening, May 8, it has just been 
announced by Claude Wertz, the president. 
This will be the last regular business meeting 
until September, although the club will give 
an outing some time during June or July at 
Mesker Park, near the city. 


eeaeranaananaane 


Pleads for Sound Merchandising 


ToLepo, Onto, April 30.—Sound merchandis- 
ing vitalizes business life and is the best pro- 
tection against unethical practices, declared 
Robert C. Dunn, vice president and trust offi- 
cer of the Ohio Savings Bank & Trust Co., 
of this city, at a dinner given by the Toledo 
Lumbermen’s Club at the Chamber of Com- 
merce a few evening ago, when it acted as host 
to a large gathering of lumbermen, architects, 
contractors, builders, supply dealers and real 
estate men. 

“As guardian of the mobile credit of the 
community, the banker must look deeper than 
into the financial statement given him when 
he finances your business,’ said Mr. Dunn, 
“He must know that you are conducting your 
business along sound, modern lines. You may 
talk about ethics, codes and codperation, but a 
lot of problems will solve themselves if you 
are sure that the business you transact is 
profitable.” 

There is no cause for worry regarding the 
future of the lumber industry, the speaker 
continued, if lumbermen will strive for effi- 
cient distribution and will codperate to make 
it possible for the consumer to use his product 
at a profit. 

Among the other speakers of the evening 
were J. Gardner Leach, president of the 


Toledo Lumbermen’s Club; L. R. Putman, of 
Chicago, merchandising counsel of the South- 
ern Pine Association and the Maple Flooring 
Manufacturers’ Association, and Adam 

Kuhlman, president of the Chamber of Com- 
merce. Karl P. Aschbacher, of the Kelsey & 
Freeman Lumber Co., acted as toastmaster. 


'af@eae2e22e02 82082) 
Memphis Club Activities 

Mempuis, TENN., May 1.—At the last regu- 
lar meeting of the Lumbermen’s Club of Mem- 
phis, held at the Hotel Gayoso last Thursday, 
a free will offering was taken up at the door 
for the local Community Chest and $198.50 
was realized. This amount was immediately 
turned over to John W. McClure, member of 
club, and president of the Community Chest, 
who thanked the club members for their help. 

Announcement was made by Keith Spurrier, 
chairman of the entertainment committee, that 
the annual golf tournament of the club will 
be held over the course of the Colonial Coun- 
try Club on Thursday afternoon, May 24. The 
last meeting prior to the summer vacation will 
be held on that day at noon at the club house 
and the tournament will follow. 


Appalachian Club to Meet 


Cincinnati, Onto, May 1.—Members of the 
Appalachian Hardwood Club will hold their 
next session May 10 at the Hotel Sinton. A 
feature of the meeting will be the election of 
a successor to Frank R. Gadd, secretary-man- 
ager, who resigned recently to return to his 
former work with the Hardwood Manufactur- 
ers’ Institute with headquarters at Memphis. 
Several applicants are under consideration by 
the executive committee, but it is not known 
who will be chosen as Mr. Gadd’s successor. 


Cincinnati Club Annual 


CincinNATI, Onto, May 1.—Notices were 
issued this week by Secretary Robert B. Warn, 
of the Cincinnati Lumbermen’s Club, announc- 
ing that its annual meeting will be held Mon- 
day, May 7, at the Hyde Park Country Club 
at 6 p. m. Edward H. Ward, of the Dwight 
Hinckley Lumber Company, will be electea 
president without opposition, succeeding Roy 
E. Thompson, president of the Thompson 
Hardwood Lumber Co. There will be no 
speaking and no form of entertainment other 
than the dinner. 


Pleads for United Codperation 


Stevens Pornt, Wis., May 1.—A plea jor 
the retailers to know each other personally 
and to act as a unit for the good of their busi- 
ness was made by Ben F. Springer, Milwau- 
kee, president of the Wisconsin Retail Lumber- 
men’s Association, at the meeting of the Cen- 
tral Wisconsin Retail Lumbermen’s Club at the 
Hotel Whiting here on April 26. L. R. An- 
derson, president of the club, presided. 

“The lumber business is simply a_reflection 
of what is going on in all lines of business 
now,” Mr. Springer said, “but we are all com- 
ing back to fundamentals and sensing a ‘some- 
thing’ in our business. We are groping in 
the dark for a solution of general business 
conditions. We should think of ourselves as 
divorced from our business and on a desert 
island and we will then see how we would act 
as a unit under such a situation.” Mr. Springer 


said that the retailer has lost a big bet in los- 
ing contact with his customers because of con- 
tractors and architects and he urged the mem- 
bers to get this contact back again. 

He advised the retailers to be “on their toes” 
on collections all the time, and said that one 
of the best methods of guarding each other 
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eee 
against losses is for the interchange of credit 
information. 

Don S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, talked 
on the cement situation in the State, and also 
on the work other lumber clubs are doing. 

Mr. Bigsbie, of the Dewey Portland Cement 
Co., told of conditions in the cement industry 


National Adopts 


(Continued from page 63) 
people in many hundreds of rural communi- 
ties. 

Consumers of lumber are in many cases 
still using methods employed 300 years ago, 
declared Dudley F. Holtman, assistant di- 
rector of the National Committee on Wood 
Utilization, Washington, D. C. Conse- 
quently, in order to promote closer utiliza- 
tion of lumber, much educational work must 
be done among the consumers as well as 
among the lumber manufacturers. There is 
a consumer responsibility for the wider use 
of lumber that must not be neglected, and 
when this responsibility is realized, it will 


work to the benefit of the entire industry. 





Some of the officers and members of the National Lumber Manufacturers’ 
B. & O. “Lumber Special” for Washington (D. 


Mr. Holtman told of an exhaustive work en- 
titled “Economics of Wood Utilization and 
Construction,” now being prepared by the 
National committee, which will give the in- 
dustry the sort of text book that architects, 
engineers and builders have long needed and 
a foundation on which can be built a system 
of technical information to the consumer of 
the kind offered by the steel and other lead- 
ing industries. 

“How Hoo-Hoo can be helpful to the lum- 
ber industry in its entirety and to the Na- 
tional Lumber Manufacturers’ Association in 
the conduct of its trade extension campaign 
in particular” was the subject of Henry R. 
Isherwood, St. Louis, Mo., secretary of the 
Concatenated Order of Hoo-Hoo. The Or- 
der’s 12,000 members represent the pick of 
lumberdom, he declared, all anxious to serve 
the best interests of the industry. 


To Rebuild Run-Down Farm 


Chairman Dixon here took opportunity to 
tell of the work of Hoo-Hoo in his section, 
which included plans for the construction of 


and Mr. Palms, of the O. & N. Lumber Co., 
talked about the use of paper sacks vs. cloth 
sacks in the handling of cement. 

Business in the territory covered by the club 
is fair to good according to a survey of the 
members, but the backward spring has hurt 
the retailers so far this year. There is some 
remodeling and repair work being done. 


Trade-Marking 


a model home in Eugene, Ore., and the re- 
building of an old run-down farm on one of 
the main highways near that city. This last 
enterprise will be “a practical demonstration 
of what a little money to buy a little lumber 
and a little paint with, plus a lot of ideas, can 
do for the- farmer.” He then introduced 
Paul Grady, of Chicago, secretary of the Na- 
tional Association of Wooden Box Manufac- 
turers, which has formed a close alliance 
with the National Lumber Manufacturers’ 
Association in its trade extension campaign 
for the purpose of joint promotion of the 
wooden box. 


The biggest thing that ever happened in 
the wooden box industry, said Mr. Grady, 





Association, boarding 
C.) Conferences, following Chicago convention 


was when his association joined hands with 
the National lumber manufacturers in this 
enterprise. The wooden box is going ahead; 
it is regaining its old-time favor and its pro- 
duction volume is increasing every day. All 


this is due largely to trade promotion and‘ 


educational work. 

In promotion work, he continued, it is es- 
sential to keep in step with progress. New 
developments in competitive materials or 
articles must be watched, and new types of 
merchandise must be evolved to meet such 
developments. There is only one bad thing 
about the box industry at the present time, 
concluded Mr. Grady, that being demoralized 
prices, a condition for which, he said, con- 
ditions in the lumber market were respon- 
sible. Stabilized lumber conditions and 
prices would react very beneficially to all de- 
pendent industries. 

This concluded the convention, just in time 
for the delegates to lunch hurriedly before 
boarding the “Lumber Special” which left at 


12:50 o'clock in the afternoon over the Balti- — 


more & Ohio railroad for Washington, D. C., 











Year After Year 


Insurance 
Protection 


Dependable 
beyond Question 


At minimum cost consistent with 


sound indemnity, and never 
more than the premium deposit. 


LUMBER 
UNDERWRITERS 


A. B. BANKS & CO., MGRS. 
LITTLE ROCK, ARKANSAS 























I BUY 


for several good firms, including Herman H. 
Hettler Lumber Co. of Chicago. Our present 
staff can take care of more buying without 
much additional expense, and we want another 
good account. 


On request we will tell you about our capa- 
bility, and reponsibility—we will assure our- 
selves as to yours. 

We have a thorough knowledge of buying for 
retail yards, industrial plants, railroad car shops, 
export trade or California requirements. 


Elmer C. Wertz Lumber Co. 
1026 Liggett Bidg., Seattle, Wash. 
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FOUND 


Paul Bunyan’s Saw Dust Pile.—Each ‘dust’, being 
of the proper size and remarkably smooth, makes a 
most effective business card. The dust of different 
woods and cuts has been painstakingly separated. 


Write for Sample Cards of this 
Wonderful Material. 


CARDS OF WOOD, Lowville, N, Y. 




















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill 








68 AMERICAN LUMBERMAN 


May 5, 1928 








WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 
I Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 


50 Gallons, $50.00 


Freight Allowed East of Mississippi 
Booklet mailed on request. 


CindreiMih 


Department R 
SPRINGFIELD, 














Coupon Books 


SAVE 


Labor and Money 


Our facilities enable 
us to give exception- 
ally prompt service 


FOR SAMPLES AND PRECES 
WREETS 


SOUTHERN COUPON CO, tnwIvoHM, 4 


3 











A LANGE Glass Edger 
Soon Pays for Itself 


ECAUSE it saves time, labor and cuts 

repair and replacement costs a 
Lange Glass Edger soon pays for itself. 
It will grind, smooth and polish the 
edges and bevels of plate glass for fur- 
niture, shelves, doors, show cases, etc. 
Widely used for auto glass repair work. 
No experience necessary, as we supply 
complete instructions for operating, all 
necessary tools and supplies. Wherever 
Lange Glass Edgers have been installed 
they have soon paid for themselves in 
time and labor saved. Mail coupon to- 
day for our complete catalog. 


Henry G. Lange Mach.Wks. 


166 North May Street, CHICAGO 
Dependable Since 1882 
“Henry G. Lange Machine Works, 
166 No. May Street, Chicago 


Send us your complete catalog of Lange Glass Edgers 
and full information about your machines, per your 
offer in American Lumberman. 

Name 


Address 
City. State 
































where the seventh annual general lumber con- 
ference of producers, distributers and consum- 
ers was to be held the following day, Thurs- 
day, at the Department of Commerce, to con- 
sider proposed revisions and additions to the 
American Lumber Standards for softwood 
lumber. This conference was to be followed, 
on Friday and Saturday, by the annual meet- 
ing of the National Committee on Wood Util- 
ization. Approximately eighty of the lumber- 
men attending the Chicago convention had re- 
served passage on the “Lumber Special.” 


DINNER TO EDITORS-PUBLISHERS 


Monday evening the publishers and editors 
of the lumber and allied trade journals were 
the guests of the National Lumber Manufac- 
turers’ Association at a delightful dinner at 
the Congress Hotel, at which a goodly num- 
ber of the leading lumber manufacturers 
from different producing sections and execu- 
tives of the various lumber trade organiza- 
tions represented at the convention broke 
bread with the press men. Following the 
dinner the publishers were called on one by 
one to say what was nearest his heart, as 
were many of the manufacturers and other 
personages present. The speeches were all 
of the briefest character, but nevertheless 
conveyed a true spirit of fellowship and 
service which permeated the entire gathering. 

John M. Gibbs, manager of the National 
Lumber Trade Extension Campaign, opened 
the speech-making with a few appropriate 
remarks, introducing as toastmaster for the 
evening Frank G. Wisner, of the Eastman- 
Gardiner Co., Laurel, Miss., ex-president of 
the National Lumber Manufacturers’ Asso- 
ciation. Mr. Wisner expressed his keen re- 
gret at the enforced absence of John L. Kaul, 
of Birmingham, Ala., president of the asso- 
ciation, who through ill health had been pre- 
vented from attending the convention. As 
his spokesman under the circumstances, Mr. 
Wisner introduced J. H. Eddy, of the Kaul 
Lumber Co., who conveyed Mr. Kaul’s re- 
gret at his inability to appear in person to 
thank the trade press for its many and im- 
portant services to the National association, 
trade extension committee, and to the lum- 
ber industry as a whole, and to join with its 
representatives in the pleasurable social in- 
tercourse of the evening. By unanimous vote 
the guests requested Chairman Wisner to 
have a telegram sent to Mr. Kaul, convey- 
ing to him their appreciation of him person- 
ally and sincere wishes for a speedy recov- 
ery from the illness from which he has been 
suffering for some time. It was also de- 
cided to send telegrams to S. F. Horn, of 
Nashville, Tenn., and James Boyd, of New 
Orleans, La., expressing regret at their in- 
ability to attend this annual get-together. 

Chairman Wisner stated that it had been 
hoped that James E. Noble, jr., of Sana- 
torium, Miss., winner of the first prize in 
the National Lumber Manufacturers’ Asso- 
ciation recent slogan contest, would be pres- 
ent. This proved impossible, however, due 
to the young man being confined at the Mis- 
sissippi State Hospital suffering from tuber- 
culosis and medical advice being strongly 
against his leaving the institution at this 
time for any lengthy period. Mr. Wisner 
stated that he was especially happy that the 
$5,000 prize should have fallen to a young 
man so greatly in need of finances. 

T. M. Knappen, director of publicity of the 
National Lumber Manufacturers’ Associa- 
tion, told that the lumber industry in fact 
meant more than a $5,000 slogan prize to Mr. 
Noble, inasmuch as the institution in which 
he is being cared for is built on grounds do- 
nated by the Eastman-Gardiner Co., of which 
Mr. Wisner himself was one of the heads, 
and that Mr. Wisner himself was one of the 
group which financed the construction of the 
first unit of the institution. Mr. Knappen 
stated that an attempt had also been made 
to secure the presence of Mrs. Harry Webb 
Farrington of New York City, winner of the 
second prize in the slogan contest, but, inas- 





much as she was prevented from making g 
trip to Chicago by business reasons, Mr 
Knappen introduced as her “pinch-hitter” 
her husband, noted clergyman, poet and goj.’ 
dier, who made a happy, virile speech. 

Mr. Farrington declared that when his wife 
read to him her slogan, “Wood: Use It; Na. 
ture Renews It,” he knew right off that it 
was in the big money, but he could not quite 
understand why it could not just as well 
have been one of her other two slogans, 
both of which are somewhat in a humoroys 
vein—“Wood Saved Noah; Ship Us Some” 
and “Knock on Wood; It Brings You Luck” 
Mr. Farrington declared that this slogan con- 
test must have brought to hundreds of thoy. 
sands, as to himself and his wife, a greater 
understanding and greater appreciation of 
wood and of the outstanding personality and 
importance of its producers. 

“You have the proud distinction of being 
associated with a great industry and a great 
material that is indispensable to humanity, 
that possesses great beauty, and that is capa- 
ble of bringing great happiness to mankind,” 
he said. “It is in the field of wood and lum- 
ber and the homes that grow out of it that 
is reflected the true American spirit. 
being your great distinction, my message to 
you is ‘Be yourself; express the spirit of 
America and of wood.’” 

Brief remarks followed from the editors and 
publishers of the various trade journals, and 
also from several of the outstanding lumber- 
men present, including Col. W. B. Greeley, 
who has recently resigned as chief of the 
United States Forest Service to become the 
head of the West Coast Lumbermen’s Asso- 
ciation. 


Begins District Manager’s Duties 


Monte Vista, Cotro., April 30.—Earl M. 
Hiatt, of Malcolm, Neb., has assumed his 
duties as district manager for the J. H. Mel- 
ville Lumber Co. of Broken Bow, Neb. Mr. 
Hiatt will reside here. The J. H. Melville 
Lumber Co. recently 
bought out the H. H. 
Bakken Lumber Co. 
of Monte Vista and the 
Center Lumber Co. of 
Center. 

Mr. Hiatt says his 
acquaintance with the 





EARL M. HIATT, 
Monte Vista, Colo.; 
New District Manager 





J. H. Melville Lumber 
Co. dates back to boy- 
hood when the elder 
Mr. Melville owned 
three lumber yards in 
the southeastern part 
of Nebraska. Later, 
when the company had 
moved to the western part of Nebraska and 
acquired five good lumber yards in that part 
of the State Mr. Hiatt first became actively 
associated with the company at its head office 
at Broken Bow. Since that time he has been 
very intimately acquainted with the Melville 
boys, who have had charge of the business 
since their father’s death in 1917. 

More THAN 200,000 trees are being planted 
by the West Virginia game and fish commis- 
sion in the Seneca forest nursery in Pocahontas 
County. The new trees include 8,000 balsam 
fir, 50,000 white pine, 100,000 red pine and 
50,000 norway spruce. With approximately 
12,000 new trees to the acre, it is expected to 
produce between 40,000 and 50,000 board feet 
to the acre in the next 50 years. When the 
trees are large enough to transplant they will 
be sold at cost, which runs from $2 to $6 a 
thousand. 
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Now It’s Spring 
I worked all winter to get gold; 

[ hired and fired, and bought and sold; 
And now it’s April, almost May, 

And now I do not feel that way. 
There’s somewhere else I’d like to be, 
There’s something else I’d like to see, 
And I’d be glad to close the till 

And never sell a single bill. 


Up north I'd like to wake some dawn, 
Where still a little snow hung on, 

And catch the smell of bacon, and 

Some coffee boiling close at hand. 

I'd like to eat, and then go out 

And see what all the song’s about, 

Walk down some road still wet with spring 
And hear the latest robin sing. 


I'd nibble at some wintergreen, 
Against an old pine stump I’d lean, 
And try to count against the sky 

A flock of wildgeese flying high. 
I’d walk until my feet were sore, 
Until I couldn’t walk no more, 
And then I’d find some open place 
And let the sun beat on my face. 


It isn’t hard to hunt for trade 

When money’s all there’s to be made, 

But spring is different it seems, 

A time for memories and dreams. 

There are old girls I had forgot, 

And friends, who still may live or net, 

I'd like to find. Though wealth’s one thing 
All right in winter, now its spring. 


We See b’ the Papers 


The loudest syllable in paternalism is pay. 

“Crime is a game at which you can not win,” 
says a placard. 

Spring is late in Italy. 
has had other things to do. 

Don’t talk about Kiki Cuyler’s hitting if you 
are hitting only .127 yourself. 

King Gustav is still playing a wonderful game 
of tennis, but the Prince of Wales seems to be 
falling off. 


We are surprised to note that the gentleman 
who won the tennis match at Rome was not 
Mussolini. 


Well, we just hope the German flyers don’t 
get a Jimmy Walker-Johnny Walker idea of 
us, that’s all. 


The cavalry has adopted the armored car, 
and it wouldn’t be a bad idea in some of our 
cities for the average citizen. 

United States tourists spent $640,000,000 in 
Europe last year but before they could spend 
it they had to see America first. 

_ Now they say the Prince is going to try fly- 
ing. Well, just remember, Your Highness, that 
it's different from falling from a horse. 

It would be a terrible joke on some Congress- 
men if the President didn’t veto some bill that 
they voted for with their fingers crossed. 

A farmer who has a pigsty needn’t wonder 
why he has flies, any more than a nation that 
has great cities need wonder why it has crime. 

The European flyers all went to church Sun- 
day morning, and then, fearing that they might 
have offended America, all went to a show in 
the evening. 

We saw the other day that Corinth had had 
an earthquake, but we hasten to assure the 
friends of Mark Elledge that it was Corinth, 
Greece, and not Corinth, Miss. 

The man slated to be the new United States 
marshal at Chicago is named Henry C. W. 
Laubenheimer. lis parents must certainly 
have thought that time was no object. 


Probably Mussolini 











That woman we stared at in the train the 
other day probably thought we were admiring 
her; when, as a matter of fact, we were trying 
to remember whether Wolf-Ferrari wrote the 
book or the score of “L’Amour de Tre Re.” 


One of the first things that a wise parent 
learns is that, if it amuses the child and doesn’t 
hurt anybody else, let him do it. So we see 
no reason why Jim Watson shouldn't be a 
candidate for the Republican nomination if he 
wants to. 


Between Trains 


Futon, N. Y.—The annual dinner of the 
Chamber of Commerce was held tonight, and 
the organization did considerable pointing with 
pride, which it had a perfect right to do. The 
movement of the farmers may be away from 
the farms, but on the other hand the movement 
of the manufacturers is toward the small towns, 
where labor troubles are less and living con- 
ditions better. Probably every boy will con- 
tinue to be filled with that yearning to go to 
the big city to seek his fortune; but the time 
is rapidly approaching when the city will tell 
him that, if it is his fortune he is seeking, the 
place to seek it is in the smaller cities. In 
other words, they will tell him, if he wants a 
job, the most likely place to find it is in his 
home town. The young man who starts out to 
find his fortune generally winds up by looking 
for a job, anyway, which is the first step toward 
fortune. 


Etmira, N. Y.—We always were an admirer 
of Elmira, having visited this city many and 
numerous times. This time we stopped off by 
invitation of the Exchange Club, and we ex- 
changed felicitations, and other things. 


RocuHester, N. Y.—Back to Rochester to at- 
tend the annual convention of the master 
plumbers of the State. It was nine o’clock 
when we sat down to eat and eleven-thirty 
when we got up to speak; but what is time to a 
plumber? But it was a magnificent party, ex- 
ceeded in size only by the Republican and 
Democratic. The plumber is a pretty impor- 
tant factor in the home, although a lot of people 
may not realize it. He sometimes does more 
to keep us in health than the doctor does. An 
ounce of sanitation is better than a pound of 
cure. 

We wonder what the plumbers would do, 
though, if we lumbermen didn’t build houses 
for the plumbers to plumb? Honest to good- 
ness, the plumber, the grocer, the drygoodsman, 
the furniture dealer and every other merchant 
in town ought to pay the retail lumberman a 
commission. But most of the time they leave 
it to him to promote all the house building and 
home owning, in spite of the fact that, when 
the building is built, the lumberman is about 
through, while the other merchants’ benefits go 
on forever. 


The Lower Grades 


I wonder how the Lord will grade 
Us fellows in the lumber trade? 
Will he just call a certain few 
Selects, and have no No. 2? 

Not all of us are No. 1; 

Both good and evil we have done. 
Will God just pick the very best 
Of men, and then reject the rest 


Well, I have noticed this on earth: 

The poorest scoots were something worth 
For something, mighty poor indeed 

The board that didn’t serve some need. 

It might not make a table-top, 

But there was somewhere in the shop 
Where they could use some No. 3. 
Perhaps the Lord wants even me. 


These Tiger _ 
Bunks Stand 
Punishment 











Cut your overhead costs by buying bunks 
that don’t come to pieces after a few 
months. Get the bunks that are good for 
many jobs, many years—Tiger Bunks! 

Built for hard usage of heavy steel with 
triangular braces at every joint. Even the 
link fabric will hold the weight of half a 
dozen men. 

No bolts to drop out and get lost. Re- 
movable lower deck is held in place by 
lugs. Uprights fold snug under upper deck 
for compact shipment. Entirely protected 
by brown rust- 
proof enamel. 

All-steel— they 
are easily kept 
clean, sanitary and 
free from vermin, 
the curse of old- 
fashioned, breaka- 














a ble wooden bunks. 
Se Comfortable and 
Also made Pn een t roomy, too. Your 
men willlikethem. 


Link fabric held at each end by high 
carbon, oil-tempered helical springs. 

Low in price because of our quantity 
production. By far the best bunk for the 
money—and the cheapest in the long run. 
Popular with lumbermen and contractors 


' the world over. 


























Number Style Size Weight 
1485 Double (Extra Heavy)..| 4-6x 6-5 146 
1485 Double (Extra Heavy)-..| 3-0x 6-5 107 
1485 Double (Extra Heavy)--| 2-6x6-5 100 
1585 Double (Heavy) -------- 4-6 x 6-5 142 
1585 Double (Heavy) -------- 3-0 x 6-5 93 
1585 Double (Heavy) ----..--- 2-6 x 6-5 85 
1586 SE aS 4-6 x 6-5 75 
1586 ET: 3-0 x 6-5 49 
1586 Es 2-6 x 6-5 45 

If your supply house doesn’t carry Tiger Bunks in 
stock —with the crouching tiger stamped on each 


bunk—write us direct for prices. No reason why you 
shouldn't have the best! 


Haggard & Marcusson Co. 
1107 West 37th Street 
CHICAGO 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





MILLS: * *¢ 
Resboro, Ack, We Solicit. 
Mauldie Ark Your Patronage 











Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“kena Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 
BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 


Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 


Johnstown, Pa., Title & Trust Bldg. 
Seattle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bidg. 











Stowers Brand 


SOFT TEXTURED 
TENNESSEE MOUNTAIN 


Oak Flooring 


Stowers LUMBER 


& Mec. Co. 


HARRIMAN, TENN. 


Manufacturers Since 1912 








Office head- Specialized 
uarters for the office buildings, 
umber Indus- designed and 
try, ali Trans- 4 Suilt expressly 
portation lines, to serve the 
and Govern- needs of busi- 
ment agencies ness, commer- 
of the Pacific cial and indus- 


Northwest. trial concerns. 





At the heart of the business district of the me- 

tropolis of the Northwest, this is the ideal 

office location for wholesale, manufacturing, 

exporting and importing firms. 
Metropolitan Building Company 
1301 Fourth Avenue 


Seattle 




































Forest Fire Prevention Handbook 

In connection with Maj. Stuart’s declaration 
of policy, attention may be called to Miscel- 
laneous Publication No. 20, “A Forest Fire 
Prevention Handbook,” prepared primarily for 
use in Oregon, which State contains nearly 
one-fifth of the remaining virgin merchantable 
timber left in continental United States. In 
addition to this merchantable timber, which 
covers an area of some 18,730,000 acres, there 
are in Oregon about 7,725,000 acres of land 
classified as immature growth, which with ade- 
quate care and protection from fire will pro- 
duce another timber crop. The booklet not 
only includes material on fire prevention, but 
also presents a general survey of the forests of 
Oregon, the forest organizations of the State, 
causes of fire, effects of fire, educational 
methods of fire prevention and how fires are 
detected and fought. It is especially adapted for 
school use. Copies are available free on ap- 
plication to the Forest Service. 


‘ Announces Policy as Chief Forester 


“Our administrative and educational policies 

and procedure are the product of many years 
of experience and have become pretty well 
stabilized. They are the outcome of the con- 
structive minds of my predecessors, Pinchot. 
Graves and Greeley. and of the teamwork of 
the Forest Service organization itself. I shall 
continue the tradition that is handed down to 
me from my predecessors and shall strive to 
keep on in the course already marked out.” 
_ This statement was made by Mai. R. Y. 
Stuart, who on May 1 succeeded William B. 
Greeley as chief of the Forest Service, releas- 
ing the latter to take over his new work with 
the West Coast Lumbermen’s Association and 
its affiliated bodies. 


From its inception, continued Maj. Stuart, 
the Forest Service has concentrated on the 
task of having the forest lands of the coun- 
try made productive and kept continuously so. 
To it was assigned in 1905 the administration, 
protection and improvement of the national 
forests, now aggregating 159,000,000 acres. 
Its field was later broadened to include co- 
Speration with the States, with public organ- 
izations, with industries and with individuals 
to better protect and utilize our forest re- 
sources, and to derive from them the maxi- 
mum benefits in watershed protection, in pub- 
lic health and in public recreation. 

The record of the Forest Service is an open 
book. Its policies, severely tested, have 
proved sound; its personnel has won public 
confidence. Successive Congresses and Admin- 
istrations have approved and strengthened its 
efforts in building the foundations for a na- 
tional forest policy. The public has been 
most generous in its support and codperation. 

Gratifying as has been the progress made 
in forestry within the short span of years in 
which public attention has been directed to 
it, we are still at the beginning of our course. 
Neither public agencies nor private agencies 
have nearly met the requirements to assure 
a continuous supply of timber to meet our 
national needs or to assure that lands suited 
only for forest production will be kept pro- 
ductive. There must be greater participation 
by government—Federal and State—in forest 
land ownership, more assistance from it to 
owners of forest land in the protection and 
administration of their tracts, and more ready 
willingness by it to correct inequitable taxa- 
tion methods on growing timber crops. 

The persisting indifference among some of 
our citizens toward forest fires must be over- 
come. The too frequent attitude of the for- 
est land owner that no responsibility rests 
upon him to refrain from destructive harvest- 
ing of his crop must be changed to an interest 
in and championship of timber growing. In 
short, there must be more interest by the 
public in the timber grower, and more in- 
terest by the forest land owner in growing 
timber for public needs. 

As at its inception, the Forest Service holds 
before it the goal of having all lands through- 
out this country primarily suitable for timber 


growth produce timber. 


Toward this Boal 
are also directed the efforts of State foreg; 
departments and of other public and Private 
agencies, in increasing numbers, working ef. 
fectively, both directly and in coéperation, 


within their respective fields. There can he 
no question that the public will sustain this 
common effort to break down the obstacles 
which keep so many millions of our foregt 
land acres unproductive. 

There must be a _ united determination 
throughout the country that national and 
State forest policies be built up which wil] 
provide continuously for the wood needs of 
the public, for the control of erosion and 
floods, for a pure and bountiful water supply, 
and for the health and recreational benefits 
afforded by properly managed forest lands, 
Such policies are essential to sustain in a 
prosperous condition the industries, labor and 
communities dependent upon our forest re- 
sources. 
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To Represent General Contractors 


Secretary of Commerce Hover has ap- 
pointed Col. D. H. Sawyer, of Washington, 
secretary of the Associated General Contrac- 
tors of America, as a member of the National 
Committee on Wood Utilization. Col. Sawyer 
has been prominent for years in the construc- 
tion field and is a director of the American 
Society of Civil Engineers. 

He will represent the Associated General 
Contractors on the committee in the aspects 
of its program dealing with the use of wood 
in building and construction. As the principal 
activity of the committee in this field at pres- 
ent is the compilation of a most complete man- 
ual on the use of wood in construction, Col. 
Sawyer has been assigned to the control com- 
mittee supervising the preparation of this im- 
portant publication. 
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Lumber Export Recommendations 


Recommendations for strengthening the posi- 
tion of American lumber exporters in the mar- 
kets of the world were placed before the lum- 
ber division, Department of Commerce, by the 
lumber export executive committee, a represen- 
tative group of exporters, at its recent meet- 
ing here. 

On the ground that profitable exports of 
lumber and wood products are dependent to a 
large degree upon expert investigations of lum- 
ber market conditions abroad, the committee 
recommended extension of the department’s 
service in this respect by the addition of a 
few more lumber specialists detailed to some 
of the more important centers not now so cov- 
ered. 

The committee likewise recommended the 
compilation of an authentic lumber export 
manual. Such a publication, it was pointed 
out, would prove of service to the experienced 
exporter and at the same time provide a valu- 
able guide to lumber companies contemplating 
entering the export field. 

Believing that a more widespread knowledge 
of American construction methods throughout 
the world would influence foreign sales of 
American lumber and forest products, the com- 
mittee recommended that the work of the sev- 
eral divisions of the department covering build- 
ing materials and construction be codrdinated 
in an effort to make American methods more 
generally known abroad. 

It was also recommended that the depart- 
ment urge participation by American lumber 
exporters in foreign fairs by providing exhib- 
its. It was felt that the American lumber 
industry has overlooked the advantages result- 
ing from such participation. ; 

Since permanent and profitable export busi- 
ness in lumber and wood products has been 
found to be dependent upon following the 
established sales channels abroad, it was 
recommended that the Department of Com- 
merce continue the present practice directed 
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_——_ 
toward discouraging direct export of lumber 
to consumers and importers in “agency” mar- 

ts. 
sl a part of the softwood export trade is 
adhering to American standard lumber grades 





and sizes, with others using different export 
grades and sizes. The division of simplified 
practice was asked to make a study of the 
situation in an effort to determine the best 
export practice. 








“Stepping” Trolley for Logging Use 
The use of a line span or a cable tramway 
is frequently the cheapest and most practical 
manner of moving materials or of tapping 
otherwise inaccessible or isolated areas of 
yaluable raw materials. However, when a 
long span of skyline is necessary, the weight 
of the rigging is generally in direct relation 
to the length of the span; that is, the longer 
the reach, the heavier and more expensive the 
installation. 

This same argument holds for the installa- 
tion of a cable tramway—plus the fact that 
the cable in this case generally is supported 
py “gooseneck” brackets and on one side of 
the line only, in order that the ordinary trol- 
ley or carriage can pass over the support. 





—— 











Hoxie stepping trolley which can be used to 
advantage in logging operations 


This means either heavy brackets, if the in- 
tervening spans are long, or a large number 
of brackets if the span is short. 

Quite recently there has been perfected a 
type of carriage or trolley that will run on 
a line supported on both sides—by actually 
“stepping” over the line support. This equip- 
ment is known as the Hoxie stepping trolley. 
A 2-ton working model of this stepping trol- 
ley has been in operation for over a year and 
has won the approval of prominent engineers, 
contractors and loggers throughout the West. 

Among the outstanding features of this 
unique equipment are: There is no limit to 
the load capacity of the cable tramway on 
which this stepping trolley is used. More 
supports to the line is all that is needed to 
carry increasing weights—and it doesn’t 
matter how close the supports are placed, for 
the carriage “steps” over them. Then, too, 
because of the lighter rigging which this type 
of cableway permits, both as to the line itself 
and its equipment, the cost of such an instal- 
lation is fully 50 percent cheaper. 

In logging operations, small trees can be 
used for supports to the main line by placing 
a spreader between them. In the absence of 
trees, an A-frame can be used, both portable 
or otherwise. 

The stepping trolley can be used on a single 
main line cable with empties returned over 
the same, or provision made for a lighter re- 
turn cable for the empties for the reason that 








complete curves can be made at desired ter- 
minals, thus providing for continuous loads 
in a given direction. Incidentally, it is prac- 
ticable to have switch points in a tramway 
equipped with stepping trolleys, so that loads 
may be fed to the main line from several 
landing points, at any time and quantity, de- 
pendent only upon the power of the roading 
engine. 

One of the most valuable uses to which such 
line equipment may be put is in the elimina- 
tion of much expensive railroad construction. 
The big advantage of the supported line over 
which the stepping trolley operates, lies in the 
fact that it can be stretched across country 
regardless of contours, for the line can be sup- 
ported as frequently as occasion or the load 
demands. Furthermore, there is no reason- 
able limit to the distance such a line instal- 
lation can be profitably used. By making the 
roading line an endless one and by driving 
this through several turns over a gypsy 
sheave on the roading engine, the operation 
would be a perpetual one, with loads and emp- 
ties on the road at the same time, and with 
no loss in production due to idle periods; such 
as if the line were only running one way at 
a time. 

To get the full efficiency from such a prac- 
tical installation as this stepping trolley ca- 
bleway, it is essential that it be constantly 
productive. This can best be done by feeding 
to it with such equipment, say, as “Caterpil- 
lars.” These are very flexible and mobile— 
work with a small crew—and, since the ca- 
bleway can be located almost anywhere, the 
feeding units would always be working at 
their fullest efficiency. 

This stepping trolley has a wide adaptabil- 
ity to other industrial fields and to construc- 
tion as well. For such work the development 
of portable A-frames would facilitate the op- 
erations, and here again there is no practical 
limit to the distance that can be reached nor 
the weight handled. By merely utilizing more 
supports to the line as needed, these variables 
are cared for. 


U. S. Forester at Toronto 


Toronto, Ont., April 30—At the annual 
meeting of the Canadian Club, held here last 
week, and as part of the American Forest 
Week campaign, W. B. Greeley, chief forester 
of the United States, was the guest of honor, 
and at the head table with him were a number 
of directors of the Canadian Forestry Associ- 
ation, including William Finlayson, minister of 
lands and forests for Ontario. 

In his address, Col. Greeley reviewed the 
problem of reforestation in the United States, 
expressing the opinion that a considerable part 
of the land most seriously abused by destruc- 
tive logging and fire must in the long run be 
assumed by public agencies. First, there should 
be every reasonable encouragement for farm 
forestry and industrial forestry through edu; 
cation and research, and land taxation systems 
should be rectified. Second, public forest own- 
ership should be extended where it is apparent 
that private enterprise can not do the trick. 
Col. Greeley declared that the United States is 
envious of Canada’s 90 percent public forest 
ownership and also envious of the opportunity 
which this gives Canada as a nation to control 
the destinies of its forests. He declared that 
Canada had been more foresighted than the 
United States and that the latter’s task of for- 
est restoration is thereby more costly and more 
difficult. 

Following the Canadian Club luncheon, Col. 
Greeley and directors of the Canadian Forestry 
Association held a meeting at the King Ed- 
ward Hotel, with W. E. Golding, president, in 
the chair. Plans were discussed for combat- 
ting the fire hazard during the coming season. 
































Supercedar 
Advertising 


sends customer to the 
lumber dealer 


Women want Supercedar clo- 
sets. Thousands have written 
us so. We refer them to retail 
lumber dealers, who in turn can 
apenas a carpenter for the 
job. 

Good clean profit for you in 
this superior closet lining seal- 
ed at the mill in substantial 
cartons. 














































































































































Write for samples, 
circulars and prices. 
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WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 




































































CThe 
BELLEVUE :STRATFORD 


PHILADELPHIA 
“he choice of discrim 
inating Philadelphians 
and particular travelerr- 





Jamous for its 
courteous service and 
homelike environment. 


Centrally Located 
BROAD at WALNUT 
J.M. Rosinson, Manager | 
Affiliated Hotels | 


NEW WILLARD 
Washington 0c 



















WALDORE-ASTORIA 
New York 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


We annually produce 40,000,000 feet of 

i zi Louisiana Red Cypress 
‘pk Lumber, Lath 

and Shingles 


Also Tope t Lumber, and have Complete 
laning Mill Facilities. 


Dibert, Stark & Brows Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 






, farming, 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 

discount drafts. 
Commercial Credits 
for exports & imports 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Mrokers 








WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama - Pacific 
Internationa! Exposition 


GRAND PRIZE 


ALSO Al ASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapecity S6e0Axes @Tools 
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6“ 
Come on Home” 
in your 
Mome Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?— anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Americanfiumberman 


431 South Dearborn Street, 
Chicago, Ill. 


IS PISPISGHIS HIS HIS HIGHISHIGCHICGPHICVICGHICHIG HI 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 
a 


























Special department handling export lumber shipments, 







New Logging Cruiser for Woods Work 


That the loggers give a tractor the toughest, 
most gruelling demands in their work in the 
woods is well known among tractor designers 
and engineers. Hence, the Caterpillar Tractor 
Co., of San Leandro, Calif., has brought out 
a new logging tractor specially designed to 
meet the requirements of the lumbering indus- 
try. Based on past records and observations 
of woods bosses, camps superintendents and 
engineers who have been studying the trac- 
tors in the woods during the last few years 
while they were revolutionizing logging prac- 
tices, the new “Caterpillar” is the answer. 

In spite of the fact that a recent investiga- 
tion brought to light 19 of the first Thirtys 
and Sixtys built 
by the Caterpillar 


and semi-finished materials. 


industry is one of the largest purchasers of rail 
transportation. 


The automobil, 


Finds 2-ton Truck Most Economica] 


Three trucks—one each of 1-, 2- and 2%. 
ton capacity—are employed in the delivery 
service of the Bourbon Lumber Co., of Paris, 


Ky. The i-ton is equipped with extension 
frame and special axle with gear shift and 
high speed, and is used for light city delivery, 
The 2-ton is utilized for heavy city and coun- 
try delivery, while the 2%-ton is employed in 
unloading cars and hauling lumber from the 
railroad switch to sheds and stacks, as well 





Tractor Co., and 
that all were still 
on the job at 
contract 
work ete, a spe- 
cial logger was de- 
signed to meet the 
requirements of 
the woods. The 
question of stam- 
ina was not 
since many of 
these oldest trac- 
tors still running 
have done from 
20,000 to 25,000 
hours useful work 
in hills, sandy 
soils and swamp. 

Surveys show 


that hundreds of 
“Caterpillars” are 
running 2,000, 3,- 


000 and on up to 


even 5,000 hours a 
year where two 
shifts of drivers 


are used to get 23 
hours run a day in 
the Imperial Val- 
ley. In fact, there 











are four Sixtys in 
a fleet across the 


border in Lower 
California that 
will have set a 


high record of 7,000 hours work each inside a 
year’s time if they are kept at their task until 
September. 

Thus the “Caterpillar” has proved the ques- 
tion of stamina, or “guts,” as the “Cat skin- 
ners” in the woods say. But the woods de- 
mand more all the time, and the new special 
logger is the “Caterpillar” engineers’ answer 
to the loggers’ more. 

Here are a few of the new features built 
into the new tractor: Front bumper made of 
6-inch channel iron, heavy mill plate crank 
case guard, extra heavy track links, double 
thick track shoes, 16- and 20-inch, heat treated 
and one-half inch thick, special transmission 
case cover made of %-inch mill plate, extra 
heavy reinforced draw bar, Jewel steel final 
drive housing, heavier front idler recoil- 
springs, heavier transmission case and a 
heavier front pull hook to permit the tractor 
to be used in tandem if needed. 


Automobile Barometer of Business 


Because of its economic importance as _ the 
nation’s largest industry, the automobile busi- 
ness has become a barometer of industry in 
general, in the opinion of O. P. Pearson, sta- 
tistician of the National Automobile Chamber 
of Commerce, speaking before the Salesmen’s 
Association of the Paper Industry at its recent 
annual meeting in New York City. One finds 
a close relationship between the curves of the 
automobile industry and general business over 
a period of several years, due to the fact, the 
speaker held, that the motor industry buys 14 
percent of the finished rolled steel and iron, 80 
percent of the domestic consumption of gasoline 
and is a major purchaser for many other raw 


Three-quarter front view of new special “Caterpillar” Sixty logging cruiser 
manufactured by the Caterpillar Tractor Co., of San Leandro, Calif. 


as for heavy short hauls when other trucks 
are in use. 


The Bourbon Lumber Co. states that the 
1-ton truck does the work of three single 
horse-drawn vehicles; it has been in use sev- 
eral years, has given excellent service and is 
still in splendid condition. The 2%-ton truck 
does the work around the yard very satisfac- 
torily. “It is the most powerful truck we 
have ever owned, but owing to its slow speed 
it does not pay to make long hauls with it,” 
says M. Peale Collier, secretary-treasurer of 
the Bourbon Lumber Co. “The 2-ton has been 
in use a number of years but is in excellent 
condition and has given fine service. Our only 
objection to it is that it has hardly speed 
enough for long hauls. We are convinced that 
the 2-ton high speed truck is the most eco- 
nomical. 


“We consider trucks cheaper for long hauls 
and light city delivery, but think for short 
hauls the teams are cheaper. Regarding the 
life of a truck, that depends on the make and 
the quality of the driver. Some drivers can 
destroy a truck in two to three years, while a 
good man can make the same truck last ten 
years. The overloading of trucks can be done, 
if the truck is a good one, with reasonable 
safety provided the driver is careful. In our 
opinion it is economy to use the light truck, 
employ a good driver and overload occasion- 
ally when necessary rather than to buy the 
heavy trucks,” 


MorTor VEHICLE production estimated on the 
basis of shipping statements was reported by 
the National Automobile Chamber of Commerce 
to be 425,000 in March as compared with 335,872 
in February and 417,686 a year ago. 
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Lumber Moisture Content Is Topic 


WasuHincTon, D. C., April 30.—The Balti- 
more Lumber Sales Club held its regular meet- 
ing last Wednesday evening at the Hamilton 
Hotel, this city, inviting all the retailers of 
Baltimore, Washington and the surrounding 
territory as its guests. -It-was a large gather- 
ing and a representative one. 

The club presented J. F. Carter, field repre- 
sentative of the Southern Pine Association, as 
its speaker for the evening, Mr. Carter having 
been asked because of the impression which 
had been made at the January meeting in 
Baltimore which he had addressed. 


On this occasion Mr. Carter presented a 
great deal of the educational material about 
lumber and about southern pine which he had 
previously presented, adding to it some new 
ideas which had developed within the last few 
months. His discussion of the subject of dry 
lumber vs. air-dried lumber which is not dry 
was an illuminating one in that he went into 
detail to explain how non-dry joists or sub- 
flooring material produce the squeaks which 


. Jater develop in flooring, the flooring getting 


the blame; and proceeded still further to show 
why plaster cracks are quite largely the re- 
sult of using joists which have not been 
dried before the building is erected, and why 
doors and windows are so often out of align- 
ment. In this connection he explained the 


proper moisture content of wood when used, 
or the “balancing moisture content.” 
Shrinkage was explained very aptly and was 





The mystery house near Des Plaines, Ill., owned by E. C. Cook, of 
the Acorn Lumber Co., Chicago 


illustrated by him so that the gathering under- 
stood to a far better extent why wood shrinks 
and to what extent it shrinks. 


Mr. Carter laid down the broad statement 
that Bulletin 556 of the Department of Agri- 
culture, the bulletin of the Forest Products 
Laboratory on “Mechanical Properties of 
Commercial Woods,” should be accepted as the 
foundation of faith by all who use wood, be- 
cause the greatest wood testing laboratory in 
the world accepts that bulletin as its own 
“bible.” In making this statement he explained 
what this bulletin is and why it exists. Grade- 
marking received a very large part of his at- 
tention, and he expressed the opinion that 
profit-making retailers would soon be handling 
nothing else but grade-marked lumber because 
they would discover that the American public 
can be fooled only a part of the time. 

At the close of his talk the meeting turned 
into an open forum, Mr. Carter answering any 
questions which were put to him, or stating 
where the answers might be found. 


Those present were: 


A. B. Church, Robert R. Sizer & Co.; A. V. 
Charshee; John R. Stephenson, Southern Pine 
Sales Corporation; H. D. West; W. C. Harri- 
son, W. M. Ritter Lumber Co.; R. Q. New- 
comer, Frost & Davis Lumber Co.; D. S. Fel- 
lows, Kaul Lumber Co.; F. M. Roberts, Roberts 
Lumber Corporation; Thos. S. Hauck; George 
T. Garrity; James T. Garrity; W. J. Appel, 
W: J. Appel Lumber Co.; N. W. Dumont; John 
Taylor, J. R. Thames Co.; J. Irving Duffy, 
Lafayette Mill & Lumber Co.; W. P. Ames, 


Murphy & Ames (Inc.); D. Shaffer, jr., C. F. 
Shaffer Lumber Co.; 
bler & Ford (Inc.); 


W. F. Strombler, Strom- 
George C. Taylor; S. P. 


* 

Thompson, W. A. Pierce & Co.; Joseph Leckert, 
Columbia Brick & Coal Co.; T. Paul Speaker 
and W. A. Church, jr., W. A. Church (Inc.); 
G. Carville Bowen and Geo. N. Bowen, of Geo. 
N. Bowen; Chester A. Jones, T. J. Shryock 
Lumber Co.; Benjamin Kolker, Maryland Lum- 
ber Co.; John G.. Layton, Galliher & Huguely 
(Ine.); Wm. C. Kirkley, W. C. Scherer Co. 
(Ine.); Henry M: Wiegand, Martin T. Wiegand 
and Geo. M. Hostetler, Martin Wiegand Es- 
tate; J. Frank Kelly, D. B. Arnold, J. G. 
Claridge, C. C. Gardner and F. C. Rogerson, J. 
Frank Kelly (Inc.); F. Bowie Smith, James 
Lumber Co.; H. L. Ryan, H. L. Ryan Lumber 
Co.; Jack Waters, Geo. E. Waters Co.; C. S. 
Walker of Geo. E. Walker; L. W. Freund, John 
S. Wilson Co.; I. H. Ketland and James S. 
Smyth, W. A. Smoot Co. (Inc.); R. B. Dunn, 
Frank Libbey & Co.; Geo. A. Rucker, Murphy 
& Ames (Inc.); W. A. Middleton, W. A. Middle- 
ton, jr., John F. Middleton, Robert G. Timber- 
lake and K. D. Coffman, W. A. Middleton Co. 





House of Many Kinds of Wood 


The house shown in this picture is not only 
built of more kinds of lumber but it con- 
tains more specimens of furniture of rare 
hardwoods, fashioned into antique shapes, 


than any other house in northern Illinois. It . 


is a mystery house, inasmuch as the present 
owner does not know, has never been able 
to find out by whom and how long ago, at 
least, one end of the house was built. From 
a small structure of two or three rooms it has 
grown to be 80 feet long, with the center gal- 
lery, 42 feet long and 16 wide. 

One imagines, when 
he approaches the 
place, that he is in 
Vermont or New 
Hampshire, judging 
from the New England 
appearance of this 
elongated, homey struc- 
ture out on a high bank 
of the Des Plaines 
River. In the build- 
ing as it now stands 
there gre nine rooms 

sflivided into a library, 
iving room, radio 
room, dressing room, 
three bed rooms, bath, 
dining room, kitchen 
; and closets. Separat- 
ing the two gables a long, wide gallery ex- 
tends trom the front to the rear at the river’s 
edge. 

In finishing the rooms, chestnut, pine, oak, 
and maple have been used, while in the fur- 
niture, picked up from different sections of the 
United States, fine specimens of rosewood, 
birds-eye maple, walnut, prima vera or San 
Domingo mahogany, and French burl walnut 
are to be seen. There is one huge piece, an 
armoire put together with bolts, once owned 
by a sister of Ben Butler, and brought up 
from New Orleans. The panels are of solid 
walnut an inch and a half thick. In the din- 
ing room is a rosewood sideboard the duplicate 
of which in the antique market brought $700. 

But the various woods are not all in the 
house ; a great variety are outside scattered about 
on several acres of improved land surrounding 
the house. There are no less than five vari- 
eties of hawthorns, in a grove of which is a 
giant hackberry, the largest to be seen in this 
part of the State. There are various fruit 
trees and aged wild grape vines, while the 
river bank is lined with tall willows, furnish- 
ing protection for the banks and affording a 
much valued wind-break. 

The whole, located just outside the corporate 
limits of Des Plaines, Ill., is one of the most 
delightful country places near Chicago. It is 
owned by Mr. and Mrs. E. C. Cook. Mr. 
Cook is connected with the Acorn Lumber 
Co., Chicago, and as an experienced lumber- 
man he acquired the fad of picking up both 
rough and manufactured lumber enabling him 
to show. such valuable specimens from many 
different places. 





Tune In On This 
Good News *.. 





From - 
Pittsburgh . 


December 19, 1927. 


Southwest Lumber Sales Corp., 
Albuquerque, New Mexico. 


Attention—Mr. A. A. Hood, 
President. 
Gentlemen: 


During the past year we have had occasion 
to use quite a few carloads of your Arizona 
White Pine, mostly in a boxing grade, and 
we would advise that the stock both for 
grade and texture has been very satisfactory 
to ourselves and to our customers. We think 
it compares very favorably with the stock 
shipped from Eastern Oregon and from the 
Inland Empire. 


We sincerely hope to be able to send you 
a great many more orders during the com- 
ing year. 


Wishing you the compliments of the sea- 
son, we are. 


Yours very truly, 


ACORN LUMBER COMPANY. 
By H. F. Domhoff, 
President. 
x * KK * 
A saving of three or four days on deliveries 
is worth considering. Our mills have this 
advantage over other Western Pine manu- 


facturing centers. We would like to prove 
this to you on future orders. 


*k * kK * 


Write for Latest Stock List 


Also tell us to put your name on our mail- 
ing list to receive future market data, 
prices, etc. This will do much toward sim- 
plifying your lumber buying. 


Southwest Lumber 
sales Corporation 
451 Occidental Life Building 
ALBUQUERQUE, NEW MEXICO 


Arthur A-Hood. Pres. J.ARobison, Secy. 

WG. Ramshaw, VP RF. Lilley, Treas. 
whe. Selling eeu 4 . 

- : ; 

y lee 0 senate Ee 

Flagstaff, Ariz. mina 


Annual Capacity 300 Million feet 
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Hardwoods 
Plain and Quartered 


OA Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


; The 


Mowbray GRobinson 


Lumber Company 
CINCINNATI, OHIO 
































Old 
Reliable 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Rapid: 























Grand Rapids, Mich. 


Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
































FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 




















S 


EE eee 
Se LXO*  UMBER COMPANY © 


— ——— 


——) 





Manufacturers 


Short Leaf Pine and Hardwoods 
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News Notes from Am@ic: 


Tacoma, Wash. 


April 28.—The report by Frost Snyder and 
Roy W. Sharp, on the hearing before the 
State public service commission on the tow- 
boat rates, was the principal matter before 
the Tacoma Lumbermen’s Club at yesterday’s 
meeting. The committee reported that tow 
boat operators are far from unanimous in 
the approval of the proposed new tariff and 
that in many cases, if the new rates are ap- 
proved, the log-buying mills will suffer con- 
siderable losses. It was decided to continue 
the committee work. Mr. Snyder, who is 
leaving for the East next week, asked to 
be relieved. The club voted to enlarge the 
committee. The commission’s hearings will 
be resumed at Olympia May 14. 

E. W. Latie, general manager for the new 
Tacoma & Oriental Steamship Co., was a 
guest at the meeting and spoke briefly, ask- 
ing the support of the Tacoma lumbermen 
in -the venture. 

Robert Malone, formerly in charge of the 
ship sales department at Washington, D. C., 
of the Shipping Board, also attended and 
made a short talk to the lumbermen. 

The club adopted resolutions expressing 
the regret of the membership at the death 


' of George W. Howe, who died yesterday. 


Reports received here from San Francisco 
of- the organization of a Pacific-Atlantic 
Lumber Corporation, to handle Pacific coast 
lumber sales to the Atlantic coast, were re- 
ceived with much interest by local lumber- 
men. It is understood that four of the larg- 
est lumber companies of the Coast are in- 
volved. The firms listed as interested are 
Charles Nelson Co., Sudden & Christensen, 
the Charles R. McCormick Lumber Co: and 
the St. Paul & Tacoma Lumber Co. Maj. 
Everett G. Griggs, president St, Paul & Ta- 
coma Lumber .Co., declined to discuss the 
plans other than to confirm the report that 
his firm is one of those interested. 

Total water shipments of lumber from Ta- 
coma during March were 58,788,023 feet 
valued at $1,135,136. These figures include 
the lumber, log, lath, cross arm and box 
shook shipments. There was an increase of 
11,000,000 feet over February. 

Cargo shipments last week: From the 
Baker and Shaffer terminals and Portacoma 
piers, 5,400,000 feet; Defiance Lumber Co., 
450,000 feet: Dickman Lumber Co., 700,000 
feet;.St. Paul & Tacoma Lumber Co., 5,400,- 
000 feet, and Puget Sound Lumber Co.,. 500,- 
000 feet—a total.of 12,450,000 feet. Destina- 
tions: Atlantic coast, 5,160,000 feet; Califor- 
nia, 2,250,000 feet; Japan and China, 2,100,000 
feet; East Indies, 400,000 feet; Australia, 
1,400,000 feet; South America, west coast, 
1,000,000 feet, and Europe, 140,000 feet. Other 
than lumber: The Atlantic coast took 12,000 
doors and 2,000,000 shingles. The East Indies 
took 650° tons box shook. South America, 
west coast, took 750 tons box shook. Eu- 
rope took 9,000 doors and 100 tons plywood. 

The Shaffer terminals, of which Ralph H. 
Shaffer is president, have leased the old 
Milwaukee dock and will make it a modern 
pier. The new Tacoma & Oriental Steamship 
Co. will make the new dock its Tacoma 
headquarters and a large proportion of the 
box shook manufactured by the Shaffer Box 
Co. will hereafter move over the pier. The 
dock will be known as Shaffer terminal No. 
2. Pier No. 1, on the west side of the har- 
bor, will also be operated by the company. 

A program for the development and pro- 
tection of its timber lands in Pierce County 
has been adopted by the St. Paul & Tacoma 
Lumber Co. according to an announcement 
made today by Maj. Everett G. Griggs, presi- 
dent. The company has signed an agree- 
ment with the Western Forestry & Conserva- 
tion Association which aims to keep the tim- 
ber holdings permanently productive. The 
agreement follows a study of company’s 
holdings by E. T. Allen and U. G. Jacobson, 
of the association. 

Spruce veneer manufactured by the Buf- 
felen Lumber & Manufacturing Co. was used 
for the wings and fuselage of the Lockheed- 
Vega airplane which carried Capt. George 
H. Wilkins across the Arctic wastes, accord- 
ing to word received by John Buffelen. 


John Dower, president John Dower Lum- 
ber Co., was revealed this week as a poet 
as well as a business man. In the current 
issue of The Lariat, an Oregon magazine, is 
a poem by Mr. Dower entitled “My Wife.” 
It was a private tribute to Mrs. Dower, but 
friends of the Tacoma lumbermen, impresseq 
by the poem, sent it to the Lariat without 
Mr. Dower’s knowledge. 


Seattle, Wash. 


April 28.—From the standpoint of unfilleg 
orders, the fir industry is in the strongest 
position it has occupied for more than a year, 
The weekly report of West Coast Lumber- 
men’s Association dated April 21 shows un- 
shipped balances averaging 4,455,575 feet, 
The first sixteen weeks of this year, as com- 
pared with a similar period of 1927, has seen 
an increased volume of logs produced and 
lumber made. Yet the mid-April inventory 
of logs in Puget Sound showed only 250,000,- 
000 feet, which is a shrinkage of 20 percent 
from the footage of a year ago. Since that 
time several logging sides have been taken 
off, thus curtailing the input. Recently there 
has been some lessening of production in 
Grays Harbor and other districts. This is 
particularly true of cedar mills, some of 
which have been forced to close temporarily 
because of an insufficient supply of logs. 
Cedar siding prices advanced another dollar 
last week, while red cedar shingle prices re- 
mained unchanged. Cedar log prices are 
strong at $17 and $30, and higher prices 
for cedar products are freely predicted. Fir 
uppers have advanced $1 and complete stocks 
are harder to _find.>Common is priced about 
the same as last week, with occasional or- 
ders being placed a little lower: 


Portland, Ore. 


April 28.—Reparts as to condition of the 
lumber market here in general are conflict- 
ing. Fir prices, however, are about the same 
as a week ago. All report an active call for 
car material. The pine market is active at 
firmer prices. The fir log market remains 
unchanged, with an active demand in the 
Columbia Rive#.district, where most of the 
camps are nq in operation. Japan con- 
tinues an ac purchaser of hemlock and 
red cedar logs. 

Maj. Robert Young Stuart, who on May 1 
succeeds Col2 William G. Greeley as chief of 
‘the Forest Service, will be a Portland visitor 
-during the coming summer. 

A forest tax study will be begun in Ore- 
gon in June by Fred R. Fairchild, professor 
of political economy at Yale University. 


_ Denver, Colo. 


April 30—Retail yards in the State are 
pretty well stocked and are buying only to fill 
out. Building is going ahead in Denver. All 
records for April have been smashed. Retail- 
ers in otlier sections of the State report busi- 
ness better than last year. Building is more 
active in country districts than it has been for 
some time, due to the fact that farmers of 
Colorado have enjoyed two years of good crops, 
and expect another good crop this year. Prices 
remain the same in the Denver market. 

Jay T. Chapin, of the Chapin Lumber Co. 
and treasurer of the Mountain States Lumber 
Dealers’ Association, recently returned from a 
vacation trip to California. 


Spokane, Wash. 


April 28.—Somewhat warmer weather and 
some wind have combined to give very much 
better drying conditions for lumber and roads. 
Snow is deep in the mountains, and lower and 
later than in a good many years. More opti- 
mism seems prevalent among manufacturers 
and there is some talk of advance in prices. 
Volume remains about the same, with some 
increase in inquiries. 

Members of the Spokane Hoo-Hoo Club at- 
tended the meeting of the Chamber of Com- 
merce Tuesday noon in a body to hear Dr. 
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E. O. Holland, president Washington State Col- 
lege, discuss the need of conservation and 
reforestation. A special meeting of the club 
was held Wednesday noon in honor of John M. 
Gibbs, general manager trade extension com- 
paign of the National Lumber Manufacturers’ 
Association. In the afternoon Mr. Gibbs met 
with a large group of manufacturers. Friday 
noon at the regular weekly club meeting, Judge 
George E. Erb, of Lewiston, gave a most in- 
structive address on conservation and reforesta- 
tion. He pointed out that the general public 
must be educated but that while this job of 
education is up to the lumberman, it is much 
better to secure fair minded, public spirited 
men to do the talking, to remove the suspicion 
of self interest which might be charged against 
lumbermen. 


Kansas City, Mo. 


May 1.—Some sales managers reported that 
last week was about the dullest the lumber 
trade had experienced so far this year. The 
volume of orders was made up largely of 
country business, the ‘city demand having 
fallen off. Demand in Kansas City was very 
light and suburban business poor. Orders that 
eall for more than one car, and even single 
straight car orders, have been scarce, most 
buyers wanting wide assortments. Transit 
cars are harder to sell, and few of them are 
being offered in this market. 

A fire Saturday afternoon at the Dierks 
yard at 1901 Woodland avenue caused a loss 
of $15,000. 


Milwaukee, Wis. 


May 1.—A survey by architects in Milwau- 
kee indicates that they are preparing for a 
building program this spring and summer 
which will be in excess of $50,000,000, and 
all agree that it is a healthy growth which 
has been brought on by the steady expansion 
of the city and its suburbs. Retail lumber 
dealers regard this survey as an indication 
that they will continue to enjoy a good vol- 
ume of business. So far this year the 
retailers have beert doing a nice business. 
There is considerable competition in Mil- 
waukee, however. Buying continues in 
the wholesale market, where prices are 
being held firm and quite steady. The 
wholesalers are being pushed for deliveries 
but they are having difficulty in getting lum- 
ber through from the Coast. Northern pine 
and hemlock are moving in good lots to 
eountry yards, and prices are holding very 
firm. Northern hardwoods continue spotty 
and there is no forward buying 


Duluth, Minn. 


April 30.—Strength in box lumber is a fea- 
ture in nothern pine, attributable to good de- 
mand and to a falling off in output of smaller 
operators. Other industrial demand has 
brought about substantial reductions in hold- 
ings of ‘Nos. 4, 5 and “6” boards. Demand from 
agricultural districts for lower grades is also 
running well ahead of estimates. Lower 
grades are stiffening, but prices of others are 
unchanged. Sawmills and jobbers are looking 
forward to a broader demand for medium 
grades as retailers are finding that more bills 
are coming in for figures. Seasonal improve- 
ment was reported in middle West inquiry for 
lath, which are being supplied by smaller op- 
erators. The lath market is steady. 

Sawmill operations are well up to schedule. 
The Johnson-Wentworth mill, Cloquet, is down 
for repairs, but the Northern mill there is 
operating full time. The Virginia & Rainy 
Lake Co., Virginia, Minn., is also running at 
capacity. Advantage is being taken of the 
waiting period in moving logs from the camps, 
to carry through repairs upon the company’s 
smaller mill. The International Lumber Co.’s 
sawmill operations at International Falls, 
Minn., are also up to schedules. 

The Edward .Hines Hardwood & Hemlock 
Co. will start construction shortly on an 18- 


mile railroad along the west side of the Flam-- 


beau River, south from Loretto, Wis., to the 
Rusk County line. It has from eight to ten 


icas Lumber Centers 


years logging south of Loretto. A 10-mile 
branch will also be built into the timber. 

The Lake Nebagamon Hardware Co., Lake 
Nebagamon, Wis., has opened a retail yard 
there. 

Eighteen candidates were initiated at a con- 
catenation of the Duluth Hoo-Hoo Club last 
Friday evening. Charles Matson, Vicegerent 
Snark, came in for warm congratulations upon 
the stunts introduced. 


Toronto, Ont. 


April 30.—-The New Brunswick government 
is taking steps to carry out the provisions 
of legislation whereby $200,000 was provided 
for a suitable building at the University of 
New Brunswick for the forest scliool, the de- 
partment of geology and the library. 

A. D. McLean, who recently took charge 
of the hardwood department of A. N. Dudley, 
wholesale lumber. dealer; Toronto, is well 
known in forést products circles, particularly 
in central. Ontario. — 

Mr. and Mrs. T, H. DeCew, of “Tara Hall,” 
Sault Ste. Marie,. Ont., recently celebrated 
the sixtieth anniversary of their wedding. 
On April 18. Mr. DeCew passed his eighty- 
fifth milestone, 


Philadelphia, Pa. 


April 30.—Speaking before the April lunch- 
eon meeting. of. the Philadelphia. Wholesale 


Lumber. Dealers’ Association, Field Engineer’ 


R. E. Ellis, of the Southern Cypress Manufac- 
turers’ ‘Association, urged honesty in recom- 
mendation of woods for specific purposes: Ac- 
cording to Mr. Ellis, the association will advise 
against cypress where the wood does not suit. 
Mr. Ellis stated that the friendship of archi- 
tects has been cemented by the refusal of the 
association to circulate plan books and ‘so en- 
eroach upon the prerogatives of architects. 
The modern policy of using woods promis- 
cuously, he said, has aroused the suspicion of 
the public. That lost ground can be regained, 


Mr. Ellis said, has been demonstrated more- 


quickly and to greater measure than even the 
most optimistic had estimated. Producers of 
cypress are now supplying dry material, and 
ninety percent of tidewater cypress is trade 
marked, and five percent grade marked. This 
reference to the marking of cypress renewed 
the discussion of trade and grade marking. 
The atmosphere became thick with animated, 
friendly arguments, and Mr. Ellis, a champion 
of both trade and grade marking, was forced 
to admit the logic of some-of the opposing 
statements, 

President J. H. Derr, of the Pennsylvania 
Lumbermen’s Association, gave some interest- 
ing facts about lumber in a talk over the 
radio through station WLIT on Friday night. 

The Collingdale Millwork Co., Collingdale, 
Pa., is building a large showroom on Chester 
Pike in Sharon Hill. Although specializing in 
millwork, the company will also feature vari- 
ous other building accessories. 


Pittsburgh, Pa. 


May i1.— Unparalleled weather conditions 
along the Atlantic coast and a considerable 
distance inland have halted the movement of 
lumber, especially the shipment of pine from 
the South. Snow fell last Thursday night to 
a depth of a foot to twenty inches in the 
Allegheny mountain region, including a large 
part of the Pittsburgh district. It was the 
heaviest snowfall ever experienced in this re- 
gion so late in the spring. Simultaneous 
heavy rains in the South demoralized ship- 
ping of pine from Georgia and Alabama. Bi- 
tuminous coal mine situation in Pennsylvania, 
eastern Ohio, and West Virginia is no better. 
Steel mills are averaging about the volume 
of business that has prevailed for the last 
month.* Prices of southern pine continue to 
show a strengthening trend. Two-inch and 
thicker No. 2 common and better dimension 
and 11-inch No. 2 common air dried boards and 
Georgia roofers continue scarce, and prices 
are firm at the recent advances. A further 
improvement in the tone of Appalachian hard- 
wood business is reperted. Some items are 
showing strength, while others are perhaps 


It’s Well Made 
—It Sells Well 


We help lumber dealers sell our flooring 
by making sure that it is as nearly perfect in 
manufacture as good flooring can be. Thus 
Hudson Oak Flooring has become a strong 
favorite with retail lumber dealers. It’s gain- 
ing sales every day as a result of the splendid 
satisfaction it delivers. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis,Tenn. and Vicksburg, Miss. 


- 


HUDSON 
_ OAK FLOORING 





LONGLEAF : 
HEAVY PITCH Pine 
For Export and Interior Trade 


We make shipments from 
New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents. 


Moss Point, Cedar Lake 


Daily 
Capacity 
400,000 Feet 


MILLS AT 
Howison Ten Mile 








North Carolina Pine ial 
West Virginia Hardwood 














Dried CASING 
W Man - , 
a tag 5 BASE AND 
Capacky. 250,000 feet MOULDINGS 
pan Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA, 








Truce OAK FLOORING .. 
THE Best Oak Hoouing = 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 











i 


a) Ee 


76 


AMERICAN. LUMBERMAN > 


May 5, 1928 





| 


Northern Wood 


bl eas? 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


Myis~=6——Ss Lumber Co. 


WIS. 


Try 
Us 




















A Brand to 


Tie to 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage. 
fSladstone, Mich. & Lumber Company 


Chicago Office: 1331 Monadnock Block. 
Minneapolis Office: 516 Lumber Exchange. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
4 17 


{ 

















Surface Measure 


ESTIMATOR 


A new publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid es imatiny of contents of fractional 
| sizes of lumber, veneer, fibre boardand stock used 
| in the manufacture of interior a dxterior finish, 
| anels, doors, sash, blinds, door and window 
rames, etc ,etc. Send for circular containing 
sample pages. 


Pocket Size (434 x 6%"’) $5.00, Postpaid. 
| American Lumberman | 



























431 So. Dearborn St., CHICAGO, ILL. 


———-)) 





Slightly weaker. Oak, poplar and chestnut 
are continuing to move freely to the automo- 
bile, furniture and box manufacturing indus- 
tries. There has been little change in south- 
ern hardwoods for some time, and some items 
continue scarce. The white pines and other 
western woods continue unchanged. 


Beaumont, Tex. 


April 30.—Some pine mills report that cer- 
tain items are scarce, especially No. 2 in 
inch stock, and they have advanced prices 
from 50 cents to $1. Reports from Chicago 
territory are that there are a good many 
transit cars, and advanced prices are not 
readily paid. The weather continues ‘to cur- 
tail production, and some low grade items 
are not very plentiful. 

The hardwood market shows a little bet- 
ter tone. Orders have picked up somewhat. 
Magnolia is in good demand, and oak flooring 
is more active. Tidewater red cypress still 
leads the market, both in demand and price. 

The Kirby Lumber Co., of Houston, has 
moved its hewn tie and piling department 
from Silsbee to the American National Bank 
Building here. J. R. Keig, department man- 
ager, will continue in charge. R. A. Meyer, 
of the Kirby sales department, who has main- 
tained offices in the Goodhue Building, will 
move to tie department headquarters. 


. Shreveport, La. 


April 30.—Southern pine demand is fairly 
good and prices are being maintained un- 
changed. Business’seems to be coming from 
all the usual sources, but there is not a great 
deal of oil field buying. Shipments have been 
delayed by heavy torrential rains the last 
week, and logging is much hindered. On a 
few lines, there has been some difficulty in 
getting cars, but scarcity is not general. 


Laurel, Miss. 


April 30.—Throughout this section, severe 
rains have materially interfered with log- 
ging, ‘manufacturing and shipping. A great 
many of the little mills have been forced 
to close down entirely, and a number of the 
big mills have lost considerable time. The 
drying of yard stocks has been held back. 
A number of the mills report trouble in 
finding sufficient dry stocks to fill properly 
the orders now on the books. Prices are 
considerably stronger, especially on lower 
grades. It may be safely said that the mar- 
ket on low grade beards, Nos. 1 and 2 com- 
mon, and on dimension, is $1.50 to $2 higher 
than it was three or four weeks ago. The 
retail trade continues to urge quick ship- 
ment, indicating that retail stocks must be 
very low. 


Birmingham, Ala. 


April 30.—Retail business has been some- 
what spotty, on account of continued rain. A 
few yards took off their salesmen so as to 
catch up with deliveries. Mill prices are more 
than five percent over last week’s, with rain 
making stock hard to get. Dealers here have 
absorbed the advance, but are buying spar- 
ingly. Several believe a retail price advance 
will be necessary. Most dimension items 16- 
foot and under, secured near here, sold at 
$20.50 for 2x6-inch and $22 fer other items, 
but 18- and 20-foot lengths had to come from 
further away and at higher freights, so sold 
at $25 for 2x6-inch and $27.50 for 2x8- and 
2x10-inch. Recently 12- to 16-foot jumped 
from $19.50 to $22.50. The 2x4-inch, 16-foot 
are in good demand, and the 12-foot are in 
growing demand because the tendency in this 
section is to build 12-foot rather than 14-foot 
rooms. 

Work has been started on the Clanton cotton 
mill, ene of about twenty-five to be erected in 
Alabama by the Alabama Cotton mills. The 
general contract went:to Cook-Batson Co., of 
West Point, Ga. This company is manufac- 
turer and dealer in pine and has started con- 
tracting. It has ben securing the most of 
these jobs, having made a specialty of con- 
struction of complete towns. The Montovallo 
Mining Co., Aldrich, Ala., has let contract for 
materials for fifty residences, to be con- 
structed by day labor. End matched flooring, 
ceiling and siding are to be used. 

E. D. Stringfellow, of the Stringfellow Lum- 
ber Co., who has returned from its mills, says 
the Northport plant has been out of commis- 


tt 
sion for a week, and the Jericho plant for 
several days. 

The Cleveland Lumber Co., Jasper, Ala. in 
conjunction with the North Alabama Lumber 
Co., which is its retail department, has opened 
a sales office here with D. W. Hester in charge, 

The Hedona Lumber Co., one of Birming. 
ham’s newest retail firms, announces the com. 
pletion of buildings and formal opening, also 
removal of the sales department to the new 
yard. 

At a meeting of creditors of the Gibbs Lum- 
ber & Coal Co., W. C. Daniel, temporary re. 
ceiver, was named trustee and will wind Up its 
affairs. A new firm may be organized. 

E. Bridgers, formerly of the Sumter Lum. 
ber Co., Electric Mills, Miss., has become sales 
manager of the J. M. Griffin Lumber Co., Holo. 
paw, Fla. 


Jacksonville, Fla. 


April '30.—Heavy rainfall and Swelling 
streams have seriously hampered operations 
in all parts of the Southeast. Western Florida 
has been especially hard hit, some of the larger 
mills there having had to close. A good many 
Georgia mills, too, have been forced down, 
Mills in north and central Florida have not 
been quite as hard hit but their logging has 
been curtailed and log shortage may stop mill 


operations. The rains have seriously inter- 
fered with shipping and drying. Shipments 
have fallen to a minimum. 

Cypress is in increased demand. Mills are 


getting orders for a very nice assortment 
in practically all grades, especially in finish, 
They are probably not getting as large orders 
for upper grades that they would like to have, 
but with almost all mixed orders calling for 
a little “A” and “B” they are moving some 
stocks.that have been rather stagnant for a 
time. , Orders are running heavy to cheaper 
grades. Some factory stock has moved but 
at unattractive prices. Re-manufacturing, 
formerly onty from an accumulation of odds 
and ends, is now mostly from these factory 
grades. -Mills equipped to re-manufacture into 
trim and cut-to-length stock are getting much 
better average than $30 for their No. 1 shop. 
This policy leaves the shop market to those 
that do not have re-manufacturing facilities. 
There is certainly no shortage of 4/4 factory. 

Reports from pine manufacturers seem to 
carry a very optimistic air. Their business is 
holding up very well. Prices are steady and 
the demand warrants a slight quickening of 
mill production. Orders are varied and have 
been of a nature to take care of the accumu- 
lation of stocks. The orders for timbers and 
special cutting are sufficient to take care of 
the needs of the mills. 

The annual Golf Tournament and outing of 
the Lumbermen’s Club will be held May 10 at 
the San José Country Club and the San José 
Hotel, located about six miles from this city 
on the banks of the beautiful St. Johns River. 
Arrangements are in charge of M. F. Parker, 
chairman entertainment committee. 


Jackson, Miss. 


April 28.—Smaller mills have liquidated 
practically all of their dry lumber. A decided 
scarcity is noted in 2x4-inch, 8 and 12-foot; 
2x6-inch, 18 and 20-foot; 2x8-inch, 12 and 14- 
foot and 2x10-inch, 16, 18 and 20-foot. Last 
week there were torrential rains and severe 
wind storms and the plants were unable to 
operate. The demand for shed stock from 
larger mills has been less brisk but mill 
stocks were somewhat reduced. No. 2 floor- 
ing has moved out in an unusually good 
volume. No. 2 shiplap, 8- and 10-inch, is 
quite scarce and most mills are reporting 
oversales. The price is firm. Lath are show- 
ing some advance, and some mills predict a 
shortage because a large number of lath 
manufacturers have turned to production of 
other items. Export demand has not been as 
brisk, but sales have covered practically all 
items from Rio deals to export saps. Sawn 
timbers are somewhat weaker, but the in- 
terior market on heavy timbers is still good, 
and the mills have been able to make nice 
sales on special cutting contracts. Some 
nervousness is felt in this immediate section 
due to the continuance of heavy rains and 
the rapid rise of tributaries of the Mississippi. 
Practically all of the rivers in Mississippi are 
now at flood stage. Small mills have been 
practically put out of business, for the 
ground has been so soft that it has been im- 
practicable and unsafe to log these mills. 
The price of rough green stock from small 
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mills has declined to such a point that a 
number of the operators are closing down. 
Those in the concentrating business think there 
will be less No. 2 and better dimension this 
spring and summer than for several years, 
and do not desire to sell large blocks for 
future delivery. The mills are taking orders 
for immediate needs, but withholding quota- 
tions covering long-time shipments. 


Boston, Mass. 


May 1.—The Blanchard Lumber Co. has 
cleaned up all of the supply of logs at Portage 
Lake and last week closed down its mill until 
the spring drive comes in. The Madawaska 
Lumber Co. had intended to start its Maine 
mill last week, but has been delayed by bad 
weather. The Woodstock Lumber Co. an- 
nounced last week that its mill at Eagle Lake 
can not be in operation before the middle of 
May. With only one principal source of sup- 
ply in Maine at present, for frames contain- 
ing much long and wide lumber, spruce di- 
mension is very firm despite the quiet demand. 

The Woodstock Lumber Co., of Boston, has 
peen appointed selling agent for the J. J. New- 
man Lumber Co. 

Stockholders of the Atlas Plywood Corpora- 
tion and the Empire Manufacturing Co. will 
be asked, at a special meeting to be helt 
within a few days, to approve the recommenda- 


tions of the directors of both companies for 
their merger. President Ralph M. Buck, of 
the Atlas Plywood Corporation, stated that 


Strips are scarce and strong. There is still 
a brisk demand for low grade cypress, poplar 
and for gum except the 4/4 No. 2 common 
sap. 

There has been a good demand for mixed 
cars of flooring ete., but a number of planing 
mills have been kept busy dressing Nos. 1 
and 2 pine box into roofers, also on cypress 
roofers, and poplar dressed and resawn, as 
well as box bark strips. Surplus stocks have 
been cut down and prices are a little stronger. 
Kiln dried roofers continue in good demand, 
although buyers hesitate because of higher 
prices. Air dried 6- and 8-inch roofers are 
very active and heavy rains make stock very 
scarce, so that the price is higher. Some mills 
quote $19 on 6-inch air dried roofers f. o. b. 
cars Georgia main line rate. 

At Silver City, N. C., the High Point Bend- 
ing & Chair Co. is building a new cross piling 
kiln room, 20x42 feet, for drying hardwood 
stock. The drying equipment will be installed 
and construction superintended by the Moore 
Dry Kiln Co., of Jacksonville, Fla. 


Vancouver, B. C. 


April 28.—Conditions look a little more 
favorable in the lumber industry this week. 
Export merchantable prices are a little 
stronger and have been raised 50 cents to 
$1. Clears have been raised from $1 to $2. 
The demand is stronger and the mills are 
fairly well booked up with business. Or- 


ders for large quantities of railway ties are 























Shriners from all sections of the United States, who gathered in Miami, Fla., for their annual 
convention this week doubtless found that lumber contributed a great deal to their comfort while 


they were in the city. 


Great quantities of lumber were utilized in building the grandstands, a 


section of which is here pictured 





the acquisition of assets of the Empire Manu- 
facturing Co. would put the business in a 
strategic position to expand its trade in the 
South and provide additional plant capacity. 


Norfolk, Va. 


April 30.—North Carolina pine sales have 
been limited because mills have little to sell 
that buyers really want, and in addition the 
southern producing States have been flooded 
with heavy rains. Even at some of the very 
large mills, production has been slowed up. 
Prices on the better grades are holding steady, 
while advances have been made in lower 
grades, 

There has been a fair demand for 4/4 edg 
No. 2 and better band sawn, but circular sawn 
has been quiet. Edge 4/4 No. 3 has been 
very quiet. No. 2 and better 4/4 stock widths 
have not been very active but mills do not 
have much and expect slightly higher prices. 
Advances are a little hard to get. No. 3 4/4 
stock widths continue very quiet. Sales of 
5/ and 6/4 stock widths No. 2 and better have 
also slowed up, but mills do not seem to have 
much to offer. Miscuts, No. 2 and better 4/4 
are moving a little better, but bark strips are 
quiet. 

Sales of 4/4 edge No. 1 box, kiln dried 
rough, also edge and stock widths haye been 
much larger, and at good prices. There has 
also been a fair demand for this item dressed 
and resawn, kiln or air dried. Mills could sell 
a great deal more No. 1 stock box. The rainy 
weather is holding back air drying and causing 
more demand for kiln dried. Edge 4/4 No. 2 
box continues very quiet. No. 2, 4/4 stock 
box has been very active, rough and dressed, 
in all except 12-inch widths, and is 50 cents 
to $1 higher than it was two weeks ago. Edge 
box, 5/ and 6/4, has not been active. Box 
bark strips, 4/4, have been a little quiet. 


still being offered, but the mills are refus- 
ing this business at present prices. Mills 
are well booked up with Japanese business 


for May-June’ shipment. The Australian 
market still remains quiet but indications 
are that it will buy for the last half of this 
year. 


The Canadian water trade to the St. Law- 
rence River is good. Reports on conditions 
in eastern Canada are that considerable 
quantities of timbers, especially for Govern- 
ment harbor works, will be required during 
the season. The Port of St. John have re- 
ceived a vote of $8,000,000 from the Dominion 
Government, and the Port of Quebec $4,000,- 
000, to be spent on harbor works. The situ- 
ation in the Atlantic coast market remains 
steady, and stocks are pretty well cleaned 
up. The demand for May shipment is quite 
active, and buyers are beginning to ask for 
quotations for June shipment. It is believed 
that present prices will remain steady al- 
though there is no indication of any ad- 
vance. Shingle business continues to come 
in in good volume, and prices are strong. 

The fir log market continues soft, fifty 
percent of the sales last week being made 
50 cents to $1 under list. There is a decline 
in the volume of unsold stocks in this spe- 
cies. The cedar log market continues strong, 
and there is an appreciable improvement in 
the demand for clear logs. The demand is 
also strong for assorted No. 3 logs. This 
development is due to heavy order for cedar 
tie and dimension material from northern 
Manitoba and Ontario. Cedar log stocks 
show no gain as yet. The hemlock log mar- 
ket continues strong, all sales reported dur- 
ing the week being made at list or better. 

On Friday, April 27 at the Canadian For- 
estry Association dinner at the Georgia Ho- 
tel, P. Z. Caverhill, chief forester for Brit- 
ish Columbia, addressed a_ representative 
gathering of lumbermen and business men. 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Old 
Growth 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 


Western Wood Products Co., 2251 S. Loomis St. 





r 
Soft Yellow 


FIR 








Flooring Finish 
Siding Moulding SPRUCE 
Ceiling Thick Clears CEDAR 
Factory & Industrial Stock HEMLOCK 
Fir Plywecd WESTERN 
PINE 


Try us on your next order. 





SULLIVAN 
LUMBER CO. 
Portland, Oregon 


\ 














: ) 
CALIFORNIA SALES OFFICE: 
Redwood | i:is:2it. 
Finish—Siding San Diego Office: 
Dealers find it easy 00 fesedlie 
to sell this beautiful, and 
durable stock. Los Angeles Office: 
Write today for list 397 Pacific 
and prices. Electric Bldg, 
ALBION om, ~~ 
LUMBER CO. i 
General Office: Albion,Calif. \_ J 

















This Finish is 
Finer Quality 


It’s made from selected stock. It’s made 
by finish specialists. Costs a little more— 
worth ,a lot more You sell 


WILLIAMS, 


for a better price with an extra margin of 
profit for yourself. Other dealers are 
doing it and making extra profits. Ask us. 


Williams Fir FinishCo. 


Incorporated 
“Seattle’s Finest Finish” Seattle, Wash. 
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Co PACIFIC COAST Co 








TRY OUR 
No. 2 Common S45S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
ba Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E.Wade, - - - =~ = Lincoln, Nebraska 


























To Best 


seve Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 


Don’t worry 


about forced production or capital 
needs. Finance yourself with 
long term bonds. We know 
Western timber and operating 
conditions and will place at your 
disposal our many years of fi- 
nancing experience. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
SOT STARK CROCKER-FIRST NAT. BK. B0G. SARTLETT BLDG. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 








Minneapolis, Minn. 


May 1.—While in the Northwest there is a 
substantial building activity, much of the work 
is held back by bad weather. If warm weather 
had arrived early, there undoubtedly would 
have been a sharp stimulus to retail lumber 
sales. This statement is based on the large 
number of inquiries. The farmers already are 
late in their seeding operations, and will give 
their major attention to putting in the 1928 
crops. Lumber retailers, however, believe 
that the pressing need for buildings will force 
a considerable amount of construction and re- 
pair work. In the cities, indications now 
point to one of the largest building years in 
history, although architects and contractors 
do not expect that the high record established 
in the first post-war years will be topped. An 
encouraging feature is that the Northern 
Pacific Railway reported March earning fig- 
ures which were the largest for that month in 
seven years. 


Albuquerque, N. M. 


May 1.—Prof. J. V. Wager, of Colorado Col- 
lege, Colorado Springs, accompanied by C. C. 
Chappell, H. H. Honnen, Miss Helen F. Hender- 
son, S. W. Schortinghuis, and J. F. Simon, 
five students of forestry, visited the George E. 
Breece Lumber Co., Whitmer-Jackson, and 
Santa Fe Railway wood preserving plants, 
and forest pathological laboratory in Aubu- 
querque, and the White Pine mills in Berna- 
lillo last week, continuing to the Breece and 
A. B. MeGaffey companies’ operations on the 
way to the mills and logging of the Cady Lum- 
ber Corporation at McNary, Ariz. 

Mrs. Fred C. Andersen, who has spent the 
winter at Monkbridge Manor, and Mr. Ander- 
sen, who has meantime visited Albuquerque 
seven times, returned the last of the week to 
Bayport, Minn., stopping at Kansas City en 
route to visit Mrs. Andersen’s mother. 

B. A. Bumpus, who has been running the 
planing mill for his nephew, E. P. Randall, 
Taos retail lumberman, the last two years, 


expects to return soon to his old home at 
Hebron, Me. 


New York, N. Y. 


May 2.—Inquiry today among. wholesalers 
and retailers indicates that business has — 
started off the last spring month with fairly en- 
couraging activity. Wholesalers. .complain 
chiefly that orders are for small amounts. - Re- 
tailers say they are unusually busy, particu- 
larly suburban yards. The Westchester re- 
tailers seem to be somewhat better satisfied 
with’ the situation than others, though the 
Long Islanders are also fairly content. 

The lumbermen of the city are looking for- 
ward to Friday night, when the Nylta Club 
will celebrate in honor of its Long Island con- 
tingent. George Bahr, the Long Island secre- 
tary, will be on hand with five reels of motion 
pictures taken in Long Island yards, and these 
will be the feature of the evening. There will 
be a dinner in the National Republican Cluk 
before the meeting. 

Representatives of the Long Island, New 
Jersey and Westchester associations will con- 
fer Friday at Hotel Pennsylvania with manu- 
facturers of gypsum, for the purpose of iron- 
ing out some difficulties that have come into 
the trade. 

Robert S. LaDu, of W. M. Crombie & Co., 
was a speaker at last Friday’s meeting of the 
Nylta Club. 

Andrew S. Dykes, president Dykes Lumber 
Co., was installed last night as president of 
the New York Rotary Club. He is the first 
lumberman to hold this office. Mr. Dykes also 
was heard over the radio a night or two ago. 
speaking in behalf of “Camp Cheerful,” Ro- 
tary’s big summer outing ground. 

Henry Cape, wholesaler, has moved his office 
to No. 20 West Fortieth Street. 

The Franklin Lumber Co., Newark, N. J., 
has just about completed work on its new 
plant at Port Newark. 

An involuntary petition in bankruptcy has 
been filed against the R. S. McConnell Lumber 
Co., this city, and against Ralph S. McConnell 
as an individual. Three creditors list liabili- 
ties in excess of $32,000. 

R. H. Bockmeier, sales manager Brockwell 
Lumber Co., Coeur d’Alene, Idaho, has been 
spending some time in New York and the East. 

Neil LaPrese sailed for Europe recently, ac- 
companied by Mrs. LaPrese, 


ele 
John F. Burke, prominent wholesaler, on Ma 
1 moved his offices from 1238-39 Aeolian Builg. 
ing, New York City, to Room 1207, Griffith 
Building, 605 Broad Street, Newark, N. J., just 
opposite the Park Place entrance of th 


hattan tube. © Man. 
Macon, Ga. 


April 30.—The roofer market is showing 
further improvement this week. Production 
was reduced last week, and is still low, be- 
cause of heavy rains in middle and southern 
Georgia. Sunshine this week has enabled the 
mills to speed up shipments, which are in ex- 
cess of present production. Manufacturers 
here say that they are receiving better offers 
for their product than at any time since the 
first of the year. 

Leon Clancey, secretary Roofer Manufactur- 
ers’ Club, after consolidating from manufac. 
turers’ reports on actual sales; said that the 
roofer market during the week ended April 28 
was very strong at $18.50 for 6-inch, ang 
$19.50 for the wider widths, with buyers offer- 
ing $19 and $20 quite freely. The latter figure 
appeared to be the general price. Average 
prices for the week ending April 28 were: 4. 
inch, $15.70; 6-inch, $18.86; 8-inch, $19.85; 10- 
inch, $19.85, and 12-inch, $19.81. 

Movement of longleaf has been held up a 
second week by flood conditions. The situa- 
tion is rapidly clearing up, however. Rail- 
roads, which suffered heavy damage because 
of the flood of last week, have been big buy- 
ers of piling and timbers. 


Atlanta, Ga. 


May 1.—-While southern pine output in 
Georgia is considerably less than normal due 
to bad weather, orders continue improving 
steadily and most large mills are well sold 
ahead. Call is largely for No. 2 common 
grades. No. 2 pine flooring is active in Atlanta 
territory, and steady improvement is seen in 
call for ceiling and partition. Mills are hav- 
ing a hard time in filling orders for dimension. 
No. 2 prices are showing a much stronger 
tendency. Industrial demand for structural 
lumber is good while railroads are placing 
sizeable orders for timber and car material. 
Bad weather has slowed up logging operations 
of roofer mills and with demand improving 
steadily they are unable to fill all orders for 
immediate delivery. 


Hymeneal 


GAYHARTT-TRENT. At Blue Diamond, 
Ky., Friday, April 27, John S. Gayhartt and 
Miss Eva Willie Trent were married in the 
presence of a few close friends. Mr. Gay- 
hartt is a lumberman of Pine Top, Ky., a 
member of the firm of Gayhartt & Smith. The 
bride is the daughter of John M. Trent, for- 
merly in the lumber business in Clinton 
County, Tennessee. Mr. and Mrs. Gayhartt 
are taking a novel wedding journey—a horse- 
back jaunt across the mountains. They will 
make their home at Pine Top. 


ANDERSON-PANGBORN. Announcement 
of the engagement of Claude J. Anderson and 
Miss Ruth Frances Pangborn, both of Tacoma, 
Wash., was made April 21 by the parents of 
the bride-to-be. Miss Pangborn is the daugh- 
ter of Mr. and Mrs. Redmond H. Pangborn, 
her father- being vice president and general 
manager of the Shaffer Box Co. Mr. Anderson 
is a member of the office staff of the Tacoma 
Veneer Co. and is the son of Mr. and Mrs. 
W. P. Anderson of Enid, Okla. The wedding 
will take place in mid-June and the young 
couple will make their home in Tacoma. 


DICKIE-EVERSOLE. At Avawam, Ky., April 
28, at_ the home of the bride’s parents, Miss 
Juda Belle Eversole and Charlie Robert Dickie 
were married. The bridegroom is a young 
lumberman of Avawam and the bride is a 
daughter of Allen L. Eversole, a lumberman 
of Troublesome Creek, Ky. 


JENNINGS-FAHERTY. Curtis P. Jen- 
nings, president of the Berthold-Jennings 
Lumber Co., of St. Louis, Mo., and Mrs. Nan 
Gilbert Faherty, daughter of Mrs. J. P. Gil- 
bert of St. Louis, were married on April 28 
at the home of the bride’s mother, with Rev. 
Mr. Bushman of the Tyler’ Presbyterian 
Church officiating. They will make their home 
in Aliceville, Ala., where the headquarters of 
Mr. Jennings’ company recently was removed. 
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GEORGE T. RIDDLE, 81 years. old,.presi- 
dent of the Riddle-Rehbein Manufacturing Co., 
st. Louis, manufacturer of sash and doors, 
mill work and packing boxes, and who had 
peen engaged in the lumber and planing mill 
industry in St. Louis for 63 years, died in 
that city on April 26 of a complication of 
diseases. He had been in ill health for 13 
years, but was active in his business until 
two weeks ago... Mr. Riddle was a _ former 
president of the Franklin Bank, which was 
recently merged with the American Trust Co. 
George Treadway Riddle was born.in St. 
Louis, Feb. 22, 1847, son of Alexander and 
Mary E. (Treadway) Riddle, and was educated 
in grammar and high schools in that city. 
He began his business career in 1863 as a 
clerk in the provost-marshal general’s office 
in St. Louis, remaining until the end of the 
Civil War. He was a clerk and bookkkeeper 
with James and William Patrick, lumber mer- 
chants, from 1865 to 1870, when he became 
secretary of the Mississippi Planing Mill Co., 
which was succeeded in 1878 by the Riddle- 
Rehbein Manufacturing’ Co. He is survived 
by his widow, Mrs. Fredericka Mohrenstetcher 
Riddle, and four daughters: Mrs. E. T. Brad- 
pury, Mrs. Arthur Birge, Mrs. Edward A. 


Morse and Mrs. Thomas T. Poleman all of 
St. Louis. 
JOHN A. SPENCER, head of the John A. 


Spencer Lumber Co., Chicago, died April 29 
following an illness of several weeks. Mr. 
Spencer was well and favorably known in the 
lumber trade in the 
Chicago territory, with 
which he had been con- 
nected for about 15 
years. For six years 
he was a salesman for 
the Long-Bell Lumber 
Co., later becoming Chi- 
cago manager for the 
Burton-Beebe Lumber 
Co., which connection 





THE LATE 
JOHN A SPENCER 





he held for three years, 
after which he organ- 
ized the John A. Spen- 
cer Lumber Co., spe- 
cializing in southern 
pine, Inland Empire 
and West Coast mill- 
work items. He was 
president of the Cen- 
tral Association of 
Traveling Lumber and 
Sash and Door Sales- 
men in 1926. Mr. 
Spencer was born on 
Dec. 14, 1884, at Hollins, Ala., and his passing 
is mourned by a host of friends. He is sur- 
vived by his widow and an li-year old daugh- 
ter, Irene. Funeral services were held May 
1 at Oakwoods Cemetery chapel under the 
auspices of Square Lodge, No. 978, A. F. & 
A. M. In addition to his membership in 
Square Lodge he was also affiliated with In- 
dianapolis (Ind.) Chapter No. 5, R. A.M. Some 
of Mr. Spencer’s close friends in the Chicago 
trade acted as pallbearers, these being Charles 
L. Baxter, Charles L. Baxter Lumber Co.; W. 
L. Godley, Pickering Lumber Co.; T. W. Leh- 
mann, Lucas Lumber Co.; Bray Jones and 
Orville Murphy, Foster-Munger Co., and Ed 
Dollarhide, Dollarhide Lumber Co. Mr. Spen- 
cer was a member of the Concatenated Order 
of Hoo-Hoo, No. 36,832, and was also affiliated 
with the South Bend Hoo-Hoo Club No. 25, of 
South Bend, Ind. 


THOMAS R. WALL, 62, Oshkosh, Wis., lum- 
berman and financier, died at his summer home 
on Lake Winnebago south of Oshkosh on April 
28. Death followed a stroke of apoplexy suf- 
fered on April 17 from which he never re- 
gained consciousness. He was stricken while 
in the office of the Torrey Cedar Co., at Clin- 
tonville, Wis. Mr, Wall was president of the 
Wall Lumber Co., the Winneconne Lumber Co., 
secretary -treasurer of the Wall- Spaulding 
Lumber Co., and secretary-treasurer of the 
Torrey Cedar Co., of Clintonville. He was a 
director of the First National bank of Oshkosh 
and of the First National bank of Clintonville. 
Mr. Wall had lived in Oshkosh all his life ex- 
cept for a few years at Clintonville. He is 
survived by his wife and two children. 





M. L. MUNSERT, 79, member of the firm of 
Munsert-Perkins Logging Co., which operates 
at Argonne, Wis., died on April 22.. Mr. Mun- 
sert started to manufacture shingles at Clin- 
tonville, Wis., in 1891 and 18 years ago became 
identified with the logging company. He was 
president of the First National bank of Clin- 
tonville for eight years. He was active in 
local politics also. 





.. D.* BEACH: CARRE, prominent real estate 
man and lumberman of New Orleans, La., died 
‘at ‘his'home there ‘April. 26, after a week’s ill- 
ness.. He was, born in New Orleans in 1870, 
was educated in the schools of that city, and 
resided ‘there’ throughout his life. He entered 
the -lumber business, conducted by his. father, 
WwW. W. Carre, and soon became vice president 
of.the comipany.!. When the business was sold 
in 1926 to Hortman-Salmen (Inc.), he entered 
the real estate ,business with his son, D. Beach 
Carre,’ jr,.; Mr., Carre was married in 1898 to 
Miss Leilia’ Morey, who survives him. The 
thirtieth -annivérsary of their marriage was 
celebrated the day before his death.. The de- 
ceased was active in church work, being a 
trustee and’ chairman of the board. of stew- 
ards of the First Methodist Church. He was 
a Mason, being a member of Louisiana Lodge 
‘No. 102, F. and A. M., the Orleans Delta Chap- 
ter, R. A. M., and the Indivisible Friends 
Commandery, Knights Templar. He is sur- 
Vived by his’ widow, two brothers, three sons 
and two daughters. 


GEORGE T. HOWE, prominent timber owner 
and logging operator of Tacoma, Wash., died 
April 26 after an illness of four months. Mr. 
Howe was a member of the firms of Scott & 
Howe, the Cispus Logging Co. and the Howe- 
McGibbon Timber Co. He was 67 years of age. 
Mr. Howe was born at Grand Rapids, Mich., 
and spent the early part of his life in that 
vicinity in the lumber and timber business. In 
1894 he formed a partnership with David C. 
Scott and until 1912 the firm was interested 
in the lumber business at Ramsay and Iron- 
wood, Mich., and in Northern Wisconsin. Mr. 
Howe removed to Tacoma in 1908 and was fol- 
lowed in 1912 by Mr. Scott and the old partner- 
ship was renewed in the Pacific Northwest 
after the sale of their middle western hold- 
ings. Mr. Howe is survived by his widow, 
one daughter, Mrs. Hazel Howe Opie, and one 
son, Chauncey D. Howe, all of Tacoma. He 
was a member of the Masons, the Elks, the 
Tacoma Country & Golf club, the State Cham- 
ber of Commerce, the Tacoma Chamber of 
Commerce and the Tacoma Rotary club. 


HARRIET FELLOWS FLANNER, widow of 
George C. Flanner, died April 24 at the Pres- 
byterian Hospital, Chicago, from pneumonia 
Mrs. Flanner had been president of the Flan- 
ner Co., widely known manufacturer of maple 
flooring and other lumber products, with head- 
quarters at Blackwell, Wis., since the death 
about five years ago of her husband, George 
Cc. Flanner. Funeral services were held on 
April 26 at Graceland Cemetery chapel. She 
is survived by three sons—Frank F., John 
H. and Pnilip D.—and two daughters, Kath- 
erine L. Flanner and Maude F. Imlay. Frank 
F. and Philip D. Flanner are in active charge 
of the Blackwell operations. 


MRS. E. H. POLLEYS, wife of E. H. Pol- 
leys, president of The Polleys Lumber Co., 
Missoula, Mont., passed away after a. brief 
illness, as the result of a major operation, 
on March 24. Mrs. Polleys was a native of 
Montana, having been born at Virginia City. 
She lived most of her 51 years at Missoula 
so left a large number of friends and ac- 
quaintances in Montana and the West and 
many in lumber circles. The immediate sur- 
viving family, who mourn her departure are 
husband, a brother, in Spokane, and a sister, 
in Missoula. 


, 


M. F. DIAL, lumberman, aged 67, died at 
his home at Kedron, Ark. He was with the 
Kendall Lumber Co. at Kendall for many 
years and later engaged in the real estate 
business. He again entered the lumber busi- 
ness with the Parke Graves Brothers Lum- 
ber Co, at Doyleston, Ark. 








DuRING RESTORATION operations at the old 
St. Thomas Anglican Church, St. Thomas, 
Ont., interesting evidence of the solidity of 
construction methods a century ago was dis- 
covered. Workmen engaged in repairing the 
exterior removed the old face boards of the 
church and came upon the original eaves- 
troughing made from 40-foot lengths of clear 
white pine timber, 7 inches by 12 inches. The 


old eavestroughs are examples of the crafts- © 


manship prevailing a century ago, the church 
having been built 105 years ago. The tops of 
the timbers were neatly hollowed out to form 
the troughs, while the faces of the timbers 
were skillfully molded by hand in a neat design. 
The eavestroughs were fastened to the building 
by large spikes. 


CI CALIFORNIA C—— 


” Maca White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best'Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 
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CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings ; Flitches- 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 








Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, is : 
306 North Michigan Avenue Chicago 
W. O. W. Building, - - Omaha 
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order. 
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Resawed Fables 


is a collection of the funniest 
prosewritingsof ‘the lumber- 


man poet.” 
It is the everyday experi- 
rman, told 


ences of the lum 
with a smile. Every lum 
man owes it to hi 
Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 














May 5, 1928 





80 AMERICAN LUMBERMAN 





CHICAGO 














3-Ply Fir Panels 


We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
of the largest and oldest Fir and 
Spruce yeneer mills on the Pacific 
Coast. See us on 3-ply and 5-ply 
panels. Wholesale carload lots only. 


GRAM-WILLIS LUMBER CO. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 














Redwood Products 





Redwood Sales Company 
360 No. Michigan Ave. Chicago, Il. 








Builders’ Commercial Agency 
1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Reduce Those Credit Losses 


—by selling on the ratings and reports of an 
agency that has specialized in this field for 
over 50 years. 

Clancy’s Red Book Serv- 
ice covers the lumber buy- 
ing trade thorougly, re- 
. porting new names and 
rating changes TWICE a 
week. 


Ask for rates and 
Pamphlet No. 49-S. 


Our Collection Depart- 
ment is always at your 
command whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICACO 
Eastern Headquarters: 35 So. William St., 
New York City 


O TIMBER ESTIMATORS 0 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tet 























TIMBER ny 
ESTIMATORS Fibs 
Lemieux Brothers & Co. 
ESTABLISHED 1906 


4 ehone Main 2479." NEW ORLEANS 
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LOSING praipn & Bryant 

Have you a problem to solve in I ng, log 

transportation or harvesting tan rk an 

sugpentine economically? “Logging” will 

tell you how. An invaluable reference book 

for ng superintendents, timber owners, 

etc. loth, $4.50, postpaid. 








American Lumberman “ Dente * 














F. P. Hixon II, treasurer of the Adams- 
Kennedy Lumber Co., returned Monday from 
a two weeks’ vacation in Hot Springs, Va. 


John W. Anderson has moved his office from 
Suite 837 to larger space in Suite 832 of the 
Roanoke Building, 11 South LaSalle Street. 


R. E. Slaughter, president of the Cascade 
Lumber Co., Yakima, Wash., was in Chicago 
last week in the course of an extended busi- 
ness trip. 


W. W. Brown, manager of the Northern 
Hardwoods Sales Co., spent most of the week 
visiting among northern hardwood consumers 
in lower Michigan and Ontario. 


The Chicago Lumber & Coal Co.’s local of- 
fice was moved this week from Suite 901 
to Suite 1039 Roanoke Building, 11 South 
LaSalle Street, telephone Randolph 3808, 


J. C. Liggett, secretary-treasurer of the Ad- 
ams-Newell Lumber Co., Deemer, Miss., when 
in Chicago this week stated that orders for 
southern pine were being received in satisfac- 
tory volume. 


The Chicago sales offices of the Central Coal 
& Coke Co. have been moved from Suite 1223 
McCormick Building, 332 South Michigan 
Avenue, to more commodious quarters in 
Suite 1334 of the same building. 


Harry P. Williams, of the F. B. Williams 
Cypress Co., was elected president of the 
Chamber of Commerce recently organized in 
Patterson, La., where he resides and where 
the plant of the company is located. 


F. L. Adams, president of the Adams-Banks 
Lumber Co., Morton, Miss., was in Chicago 
this week calling on the local distributers of 
southern pine. He reported that the company 
was enjoying a good volume of business. 


Hugh A. Hazen, of Rockford, Ill., represen- 
tative of the Bissell Lumber Co., of Ladysmith, 
Wis., when in Chicago this week stated that 
the demand for northern hardwoods from the 
furniture trade is spotted, and would not likely 
show much activity until after the summer 
furniture shows. 


L. W. Bonnell, treasurer of the Chicago 
Lumber & Coal Co., St. Louis, Mo., spent 
Tuesday of this week in Chicago conferring 
with C. E. Gillett, manager of the Chicago of- 
fice. Mr. Bonnell reported business last 
month somewhat below the usual normal vol- 
ume due to bad weather slowing up shipments. 


Eugene Bridgers, of Laurel, Miss., has been 
appointed sales manager of the J. M. Griffin 
Lumber Co., of Holopaw, Fla. He has been 
connected with the lumber industry for about 
eighteen years, and prior to joining the Griffin 
company was assistant general manager and 
manager of sales of the Sumter Lumber Co., 
of Electric Mills, Miss, 


J. W. Cook, president of the Coeur d’Alene 
Box & Manufacturing Co. Coeur d’Alene, 
Idaho, has been spending a week in Chicago, 
among his old friends in the box business here. 
Business, he said, is picking up. Mr. Cook 
looks as handsome and is as genial as ever; 
the Coeur d’Alene country evidently keeps 
them young and vigorous. 


R. H. Bockmeier, sales manager of the 
Blackwell Lumber Co., Coeur d’Alene, Idaho, 
stopped over in Chicago on Monday of this 


. week on his return to headquarters following 


an extended eastern business trip. He reported 
that the demand for western pine is improving 
in the East, and is- well pleased with the vol- 
ume of orders the company is receiving from 
that section. 


J. F. Wigginton, president and general man- 
ager of the Louisiana Red Cypress Co., New 





Orleans, La., spent several days in Chicago this 
week in the course of an extended business 
trip, during which he will visit Cleveland, §¢ 
Louis and other important consuming centers, 
While here he conferred with L. E. Hooper 
jr., manager of the company’s Chicago office. 


Ward A. Dwight, president of the Dwight 
Lumber Co., San Francisco, Calif., spent sey- 
eral days in Chicago this week en route home 
after attending the annual meeting of the Na- 
tional-American Wholesale Lumber Associa- 
tion in Atlantic City, N. J. He has been put- 
ting in the time since then investigating busi- 
ness conditions on the Atlantic coast and jn 
eastern territory. Mr. Dwight found the out- 
look very encouraging for business and looks 
for a big movement in lumber this year. 


Announcement has been made by the Lucas 
Lumber Co. that, effective May 1, T. W. Leh- 
mann has become connected with the company. 
Mr. Lehmann is well known in local lumber 
circles, having been engaged in the selling end 
of the business since 1917. In 1923 he became 
associated with the Charles L. Baxter Lumber 
Co., and four years later operated under his 
own name, specializing in western woods, 
Previous to affiliating with the Lucas’ Lumber 
My! Mr. Lehmann was with C. W. Pendell 

0. 


Southern Pine Salesmen to Meet 


Announcement has been made of a luncheon 
meeting at the Palmer House, Chicago, at 12:15 
p. m., May 8, of the sales representatives of 
subscriber mills of the Southern Pine Associa- 
tion. The feature of the meeting will be a dis- 
cussion of the program prepared by J. F. Car- 
ter, of the End-Matched Bureau of the South- 
ern Pine Association, embracing the plan to 
circularize and solicit the contractors direct in 
an effort to sell them on end-matched sheath- 
ing, sub-flooring and end-matched form lumber. 
The local committee in charge of the arrange- 
ments for the meeting consists of F. R. Lin- 
roth, chairman, Exchange Sawmills Sales Co.; 
H. N. Rogers, Eastman, Gardiner & Co., and 
R. U. Fletcher, Peavy-Wilson Lumber Co. 

H. W. Bishop, of the Bishop Lumber Co., 
prominent local retailer, will be one of the 
principal speakers. 


Rare Wood From Western Panama 


The Field Museum of Natural History, Chi- 
cago, announces that a “magic log” will soon 
be on exhibition at the museum. In the quest 
of this rare bit of wood, G. Proctor Cooper, 
war veteran and forester, risked his life in the 
steaming jungles of Bocas del Toro in western 
Panama. Last December Mr. Cooper sailed 
for Panama to conduct his explorations under 
the joint auspices of the Field Museum of Nat- 
ural History, Yale University School of For- 
estry, the New York Botanical Gardens and 
the United Fruit Co. 

The magic wood—“magic” to the Indians of 
Panama, who impute to it marvelous curative 
powers—is the Bloodwood Cacique, one of the 
rarest woods in the world, according to Prof. 
Record, who is research associate in wood 
technology at Field Museum, and a member of 
the faculty of Yale University School of For- 
estry. It is scarcely more than a name to 
white men who previously have penetrated the 
region, and even among the Indians who prize 
and cherish it, only the wisest can recognize it, 
says Prof. Record. “Cacique” means chieftain, 
and represents the esteem in which the Indians 
hold it. Bloodwood is descriptive of its glow- 
ing ruby-and-black coloration, in some lights 
suffused with a golden sheen. Prior to Mr. 


Cooper’s discovery of two logs on the present 
expedition, only one small fragment no bigger 
than a man’s finger, obtained by a_ timber 
cruiser from a native and sent to Prof. Record 
at Yale, was known to exist outside Panama. 
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Bloodwood Cacique comes not from a live companies, having been organized in 1905. In 
tree, but from rotting chunks and logs in the 1927 it had a premium income of more than 
jungle, Mr. Cooper states in a letter to Prof. $5,500,000, with assets of $3,700,000 and sur- C ir | C A G O 
‘Record. It is the almost imperishable heart of plus of $750,000. The Lumbermen’s Mutual 
a fallen trunk that the ants and worms have — Casualty Co. of Chicago was organized in 1912. ° 
— picked clean of bark and sapwood, and left to It had a premium income in 1927 of more Winegar-Gorman 
bees this molder half-buried in the putrescent litter, he than $6,700,000 with assets of $6,900,000 and | 
and | writes. There is something uncanny about net surplus of $1,208,000. Lumber Co 
an St. striking one of these seemingly decayed sticks EE GD e 
enters, ingi light the deep red, sound and : : : 
and bringing to hig e p red, s . 
= Q0Der, solid wood, he says. In the ~— rites of the - ar ™ —— a Birch, Maple, Ash, Basswood, 
ce Pa ~~ See 4 T r ioe $ a . . 
. primitive natives, a piece of the wood placed NEW ORLEANS, LA., May 1.—J. 5. Otis, sec Elm 
Dwight sem a bad wound is believed to staunch the  retary-treasurer Horace Western Lumber Co., , White Pine, Hemlock, Lath 
nt sey. flow of blood and quickly heal the injury. of Logtown, Miss., is in the Touro Infirmary Mills:— Winegar, Wisconsin and Bonifas, Michigan 
'e¢ home They believe also that a bit of it behind one’s here in a critical condition due to injurigs re- Sales Office: 
the Na- ear will purge the blood of fever. ceived in an automobile accident at Slidell, 39 So. LaSalle St OO emai LL 
\ ssocia- caossasenrrese oa La., on April 28. Mrs. Otis was also injured, . “9 » TLL 
en put- To Operate in Close Affiliation but not severely. Lamar Otis, a son, the driver, 
g bes. Boston, Mass., April 30.—It has been an- iieht poor ge twe ps gg co «Reng FRED H. BURNABY FRED L. LEIDINGER 
anc _ c "4 ; “ - 
he o s nounced following a meeting of the board of five children were practically unhurt, as also INLAN D EMPIRE 
ut directors of the Federal Mutual Liability In- aon tay tenet at Gee Clee & eee 
looks surance Co. of Boston that arrangements have of Mr *Oti , . LUM BER Co 
” been completed under which the company will > ag ee Wh p rs 
Lucas in the future be operated in close affiliation ite Pine—Pondosa Pine 
r Leh. with the ye ange mages °. of Suburb Uses Wood for Homes Spruce—Fir and Larch 
mpany. Chicago. In furtherance of this plan James , Petipa : 
heading S. Kemper, president of *the Lumbermen’s, is Probably Palatine, Cook County, baggie Tan Pacific Coast Products 
ng end elected president of the Federal. Charles B. the best reason of any suburb in northern Telephone Central 5691 
ecam Jopp, president of the Beacon Trust Co. of Illinois for claiming to be the most extensive Suite 1026 : 
pie Boston, who has been president of the Federal user of lumber with which to build unusually Conway Building, CHICAGO 
er his Mutual for a number of years, becomes chair- large frame ae a bien 4 a ; 
vO man of the boards. J. Waldo Bond, F. P. Dre- people seem to be so thoroughly we to 
aaa sel and Ira G. Hersey, vice presidents, continue wood with which to make new homes homey WHITE STAR LUMBER COMPANY 
endell in their present capacities. George J. Farns- that nearly the whole town is built of that athe ny ome 
worth and H. G. Kemper, vice presidents of _ kind of material. A great proportion of them Jobbers of Yellow Pine, Fir and Red Cedar : 
the Lumbermen’s Mutual, become vice presi- are quite new and attractive. . Manufacturers of HEMLOCK and CEDAR 
eet In one of two aa Sales Agents for Redwood Manufacturers’ Co., and 
Per dwelling houses in this “1. F.C.O.” Maple, Beech and Birch Flooring. 
rye: town four families are 
#215 sheltered. Erwin  D. 
dl Orth, head of the Tib- PILSEN LUMBER COMPANY 
$Ocia- ts, Cameron Lumber White Pine — Yellow Pine 
a dis- = > : f Hemlock, Lath and Shingles 
Car. el — 4 poe Wh ad Straight or Mixed Cars. 
outh- ese, f h ° Quick shipments from our mills or from a 
section of the city large stock in our seven acres of yard at 
in to where there are also Laflin and 22nd Sts., _—- - CHICAGO 
ct ss four families under one 
eath- roof, there is a separate 
nber, building that comprises Be ee ENGLEMANN SPRUCE 
inge- tour garages, one for We own and represent exceptional quality stocks in 
Lin- each of the families in Engelmann Spruce, Sitka Spruce and Western Pine. 
Co. ; the dwelling. We represent Nicola Pine Mills,Ltd., Merritt, B. C 
and In proximity to the PAUL MILLER CO. 
corner of Plum Grove LUMBER 
Co., Avenue and Richmond General Offices: 308 W. Washington St., CHICAGO 
the Street there are no less 
than five unusually 
ae private residences. PIKE DIAL LUMBER CO. 
ne of these houses 
na ho 0 tee Seles WESTERN WOOD PRODUCTS CO. 
Chi- frame building in the High Grade Western Yard and Factory Stocks 
300n rear, used as a 2-car DOUGLAS FIR — SITKA SPRUCE 
uest garage and for general From Our Chicago Yard or Direct From Miil. 
per, utility purposes. All Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 
the of these structures have 
ern finished attics which 
rm render them three Every Lumberman 
der stories in height. : 
lat- The large houses are Should Have This Book 
~ to be seen in every sec- SS prail the mew vole 
and tion of the city, fur- TOTE-ROAD ume of verse by Mr. 
nished with the most ’ AND TRAIL ge gy a 
Pate (Top) The head of a lumber concern, with his family, and three other per A em < \ wo erat ¥ most important and 
the families occupy this 4-family frame house. (Below) Four families they are 5" ak show. iv has come from bis 
of. living in the frame house shown at right each have a garage in the acter as to make them 7 a the ripe genius of 
od 4-car structure pictured at the left the most livable sub- sesciation, as boy 
ot urban homes in Cook and man. wth the 
a ~ Ss. 
4 , $ r County. : assembles in @ sin- 
to dents of the Federal and directors of the com- The same extensive use of wood as a build- gle volume the best 
he pany. E. E. Hooper, secretary, and Homer W. ing material prevails in the new subdivisions Site ct conebhanes 
ize Chandler, treasurer of the Lumbermen’s Mu- which Palatine has been pushing faster than in book form. 
At, —_ also become directors of the Federal Mu- other suburban territories. stances hemes on” . 
in, tua ~ r 
9 ‘ ° b r logger 
ns There is also added to the Federal Mutual _A COAL COMPANY, which owns several strip- greater joy, or serve as a more ¥ clcome gift 
v- board Harry E. Stone, president of the Lumber ping mines in Pike County, Indiana, has a a ee 
its Mutual Fire Insurance Co. of Boston; George started a force of men reforesting the spoil in the manner of which it is pa at ge ng 
ir. E. Briggs, president of the Lexington Lumber banks thrown up by the big shovels in strip- ay Ee. BL ye he - ALS 
“ a Rg — = — “x! the ot the, = and rock from the coal. series of oil paintings by Oliver, Komp, 
umber Mutual. It is understood that later ousands of pine trees will be planted on ' ‘ ; ee 
7 there will be other additions to the directorate. the banks. Several years ago sweet clover American Lumberman 
( The Federal Mutual Liability Insurance Co. was planted, but the freezing and thawing 431 S. Dearborn St., CHICAGO, ILL. 
a of Boston is one of the older mutual casualty weather killed it out. 
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c— HOTELS C— 
Radisson Hotel 


MINNEAPOLIS, MINN. 
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HEADQUARTERS 
for LUMBERMEN 


HOTEL BENSON 


Portland, Ore. | 


E believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 


Keller and Boyd 
Owners and 


Operators 

















The Center of Social Activities 


Kingshighway at Lindell Blvd., 
opposite Forest Park. 


500 Rooms with Bath—Single or en Suite 
.50 and up. 


HOTEL CHASE, St. Louis 


Frederic C. Skillman Geo. T. Thompson 
Managing Directors 
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Lumberman’s perm 
Does a Man’s Work 


Shows at a glance number of bd. ft. in given num- 
ber of pieces, how many pieces it takes to make a 
o- number of bd. ft., cost of any number of bd. 

t. between 2 and 29,000 by quarter dollars from $6 
to $75 per M. Includes tables for figuring lath, 





shingles, wall board; tables for estimating stud- 
ding, joints, rafters, roof sheathing, shiplap, floor- 
ing, etc , etc. 

Will save its cost in 3 months. 
to be without it. 








You can’t afford 


Price postpaid, 
bound in leather $8.50. 


American Lumberman 
431 South Dearborn Street, CHICAGO 























Business Changes 


CALIFORNIA. Temple—C. J. Richards sold to 
F. M. Van Houten. 

COLORADO. Center—Center, Lumber Co. sold to 
J. H. Melville Lumber Co. pin, . 

Craig—Craig Lumber Cd. has been sold to the 
Lindas Lumber Co. of Wichita, Kan. 

Craig—Dickinson-Owens Lumber Co. sold large 
part of its stock to Sterling Lumber & Investment 
Co., of Sterling. H, Givelar will be general 
manager, 

Monte Vista—H. H. Bakken Lumber Co. 
to J. H. Melville Lumber Co. 


IDAHO. Payette—Payette Mill 
sold to Van Petten Lumber Co. 


ILLINOIS. Champaign—W. W. Walls & Co. 
purchased the business and real estate of Home 
Lumber Co. and will combine with their own. 

Hillsboro—Isaac Hill Lumber Co, sold to H. H. 
Sonnemann, of Vandalia, and Frank Holland, of 
Ramsey, Ill., and becomes one of the chain of 
Sonnemann Lumber Co. 

INDIANA. Richland—w. . Collins has _ sold 
lumber yard to Evansville Planing Mill Co. and will 
remain as manager. 

IOWA. Council Bluffs—Crawford Fayram Lum- 
ber Co. changing name to Crawford Lumber & 
Coal Co. 

Nemaha—P. T. Perion sold to Paulson-Finkbine 
Lumber Co. 

Truro—Clure-Smith Lumber Co. 
Genson Lumber Co. 


KENTUCKY. Burning Springs—Hale \Lumber 
Co. sold to George H. Schroer Lumber Co. 

Stamping Ground—Stamping Ground Lumber Co. 
succeeded by J. H. Patrick. 


sold 


& Lumber Co. 


sold to J. E. 


LOUISIANA. Uneedus—Uneedus Lumber Co. 
moving to Centreville, Miss. . : heal ae 
MICHIGAN. Eau Claire—Eau Claire Lumber 


Co. sold to Charles Schadt, 
Richard Judd, of Dowagiac. 
remain as manager, 


MISSOURI. Dodson—Dodson Planing Mill chang- 
ing name to Dodson Sash &. Door Co. 

NEBRASKA. Scottsbluff—Cook Lumber Co. sold 
to E. J. Waite. 

NEW YORK. Gouverneur—Prospect Street Lum- 
ber Co. takes over the building supply business of 
Edward H. Vaile. . 

Williamson—Corteville & Mehiew succeeded by 
P. J. Corteville. 

NORTH DAKOTA. Hanks—Jensen Bros. 
ber Co. sold to Rogers Lumber Co. 


OREGON. Eugene—T. J. Seufert has sold his 
interest in the Twin Oaks Lumber Co. (Inc.) to 
John J. Rogers. 

Portland—Williams Ave. Planing Mill succeeded 
by Henry Frazer. 

SOUTH CAROLINA. Batesburg — Batesburg 
Lumber Corporation merged with Twin City Lum- 
ber Co. 

SOUTH DAKOTA, Stickney—Winnor-Adams Co. 
sold to John W. Tuthill Lumber Co. 


TEXAS. Ralls—DeBolt Lumber Co. sold to Fox- 
worth-Galbraith Lumber Co. 


WASHINGTON. Bellingham — Baker Lumber 
Yards sold to Columbia Valley Lumber Co., Bel- 
lingham Sash & Door Co, and Western Wood- 
working Co. 

Seattle—River Logging & Lumber 
name to Deschutes Pine Timber Co. 


WISCONSIN. Antigo—Mehne & Nielson buy 
mill property of Henshaw Lumber Co. and will 
convert it into a material yard. 

Fort Atkinson—Atwood-Koeberl Co. 
Jones & Schofield. 

Hubbleton—Hubbleton Lumber Co. 
Auer-Braun Lumber & Supply Co. 


BRITISH NORTH AMERICA 


ONTARIO. Rodney — Neil Graham, lumber 
dealer, who some time ago sold out to William 
Morris, has repurchased the business and is oper- 
ating again under his own name. 


of South: Bend, and 
E. A. Peters will 


Lum- 


Co. changing 


succeeded by 


succeeded by 


Incorporations 


ARIZONA. Yuma—Yuma Lumber Co., incorpo- 
rated; capital, $25,000. 

ARKANSAS. Brinkley—Brinkley Lumber Co., 
incorporated; capital, $25,000. 

CALIFORNIA. Stockton—Star Lumber Co., in- 
corporated. capital, $50,000. 

DELAWARE. Dover—Omhundro Lumber & 


Stave Co., of Philadelphia, chartered under Dela- 
ware laws; capital, $50,000. 


FLORIDA. Gainesville—Central Florida Excel- 
sior Mill, incorporated. 

St. Petersburg—All States Lumber Corporation, 
incorporated. 

ILLINOIS. Chicago—Green Box Co., incorpo- 
rated; capital, $20,000. 


Chicago—B. R. Ringwald & Sons Co. increasing 
capital from $25,000 and 500 shares no par value 
to $60,000 and 1,000 shares no par value. 

Rankin—Rankin Lumber Co., incorporated; capl- 
tal, $30,000. 

LOUISIANA. Hammond—City Lumber & Supply 
Co., incorporated. 

Shreveport—Welori 
capital, $428,000. 

MARYLAND. Williamsport—G. A. Miller Lum- 
ber Co., incorporated; 200 shares, $1,100 par value; 
old concern. 


Lumber Co., incorporated; 





' MICHIGAN: Detroit—Dewey Lumber & Coal Co 
ingoemeseness — $50,000; - retail. ‘- 
ngalls—Ir arley Lumber Co, changing ca 
stock from $100,000 common to $60,000 Pn. 

and: $40,000 preferred, 
MINNESOTA, 


Nevis—Nevis Lumber & § 
Co., incorporated; capital, $10,000. upply 
MISSISSIPPI. Columbus—Bigbee Veneer & Lum- 


ber Co., ingorporated; -capitaj, $25,000. 
Ma{tiesburg—Home Lumber & Building Supply 
Co.::Ingorpatated; jcapital,: $10,009; ‘aid’ concern, * 
NEW JERSEY. Newark—Utility. Lumber Sales 
Corporation, incorporated; capital, $25,000. 
Rahway—Rahway Lumber Co., increasing capi- 
tal to $100,000; old concern. . 


NEW YORK. Brooklyn—Maple Contracting Co 
incorpérated; capital, $5,000. ‘e , r 
. Brooklyn—Mantell Parquet 
incorporated; capital, $20,000; 
tell, 37th St. and Church Ave. 
. New York—Third Avenue Lumber Co., incorpo- 
rated; capital, $20,000. 

New -:York-——Consolidated: Panel- Corporation, in 
corporated; capital, 


Floor Corporation, 
address John Man- 


$50,000. f 
, New York—Hard Wood & Pine Sales Corpora. 
tion, incorporated; capital, $10,000; Alex Rudman, 
246 .E., Tremont Ave. 

..New York—Hold-Meredith Lumber Corporation 
increasing capital to $250,000. ’ 

.Northville—D. B. Abrams & Sons, incorporated; 
capital,. $120,000; D. B, Abrams, already in lumber 
business, incorporator. 

' OHIO. - Cleveland—Standard Barrel Co., incor. 
porated; 240 shares no par; to manufacture bar- 
rels, ‘kegs and other wood, products. 

PENNSYLVANIA. Indiana—Musser Forests, in- 
corporated; capital, $25,000; Fred A. Musser, in- 
corporator; to deal in lumber. 

Sunbury—Central Builders’ Supply Co., incorpo- 
rated; capital, $29,000; lumber and building mate- 
rials; address Arthur R. °Conser. 

TEXAS. , Tyler—East Texas Crate & Basket Mfg 
Co. increasing capital from $5,000 to $20,000. 


VIRGINIA, Richmond—aAlpine Lumber Co., in- 
corporated; - 

Waverly—Waverly Pole & Lumber Co., incor- 
porated. 

WASHINGTON. Seattle—Pacific Northwest Red 
Cedar Lumber Agency, incorporated; capital, 


$5,000; saw and planing mills. 

Seattle—River Logging & Lumber Co. increasing 
capital to $1,500,000 and changing name to Des- 
chutes Pine Timber Co. 

WISCONSIN. Madison—Castle & Doyle, incor- 
porated; capital, 1,500 shares preferred, $100, and 
2,000 shares common, $100 par value, to operate 
lumber and building supply business. 

Milwaukee—Rex Millwork Co., incorporated: 
capital, $75,000; to manufacture millwork, sash and 
doors. 

Milwaukee—Central Building Material Co., incor- 
porated; capital, $10,000. 

North Milwaukee—North Milwaukee Lumber & 


Supply Co., increasing capital from $75,000 to 
$100,000. 
NORTH BRITISH AMERICA 
ONTARIO. London—Gilchrist Lumber Co., in- 
corporated; 4,000 shares no par value; to deal in 


lumber, timber, shingles, lath, sash, doors, portable 
houses, etc, 


New Ventures 


ALABAMA. Alabama City—Alabama City Lum- 
ber & Supply Co. opening retail lumber business. 

Birmingham—Lasseter Lumber Co. opening re- 
tail business. 


CALIFORNIA. Julian—Ransom Bros. Co. will 
open on Main St.; lumber, building materials and 
eed. 

GEORGIA. Savannah—Atlantic Log & Export 
Co. opening wholesale lumber business. 


LOUISIANA. Ruston—E. L, Tuten, who for 
many years has been connected with the Wyatt 
Lumber Co., is opening a wholesale and retail 
lumber business at Ruston. 

MISSOURI. Kansas City—Harrison Cale open- 
=e  epeneeeeeens lumber business at Ponce de Leon 

otel. 

St. Louis—Clover Leaf Lumber Co. opening 
wholesale lumber business at 1474 Arcade Bldg. 

Troy—Kemper Lumber Co. opening. 

NEW YORK, New York—Ewing & Dekalb (Inc.) 
opening wholesale yellow pine business at 274 Mad- 
ison Ave. 

NORTH DAKOTA. Hettinger—John L. Clement 
will open lumber business. 

OHIO. Canton—City Lumber Co. opening retail 
lumber business. 

Columbus—Doddington Co., which has operated 
four retail yards in Columbus, has acquired the 
site of the Linden Lumber Co., 1850 Denune Ave., 
and will erect modern yard and mills, retailing in 
name of Linden Lumber Co. with David Shade as 
manager. 

Monroeville—Monroeville Woodworking Co. re- 
cently started in business here. 

OREGON. Portland—Atlas Mfg. Co. opening at 
1686 Mallory Ave., to manufacture wood novelties. 

Bandon—C. P. Holmes and associates have en- 
chee in business under name of Alder Re-Saw 
Plant. 

Klamath Falls—Frank Boutin and W. & 
Forsythe have engaged in sawmill business as 
Boutin Mill Co, 

TEXAS. Dougherty—Wooldridge 


Lumber Co. 
opening branch lumber yard. 
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& P. 16 miles from Floydada; shipments via Railway, and Texas Southeastern Railroad, 
Quanah. ) may be stopped for creosoting in transit at 


New Mills and Equipment 


ARKANSAS. Monticello—Chamber of Commerce 
announces that site has been secured for location 
of Ozark Badger Lumber Co., now operating mills 
at Wilmar and Barham, which will erect a plant 
here and also plans later erection of furniture 


lant. 

p MISSISSIPPI. Newton—E. B. Nettleton and 
J. BE. Welch recently purchased timber holdings 
of the Hopkins Lumber Co. near here and will 
erect planing mill here in near future. Both are 
connected with DuBois Lumber Co., of Lake, Miss. 


NEW YORK. Cohoes—Cohoes Mill & Lumber 
Co. will erect new plant to replace the one which 
was burned. 

OKLAHOMA, Enid—Work of construction of 
L. H. Thorne Planing Mill has been completed and 
machinery is being installed. 


TEXAS. Beaumont—Reported that Beaumont 
Export & Import Co. will erect a $75,000 sawmill. 


Casualties 


KANSAS—Paola—Paola Lumber & Coal Co. loss 
by fire, $60,000. 

LOUISIANA. Meridian—Meridian Lumber Co.’s 
sawmill destroyed by fire; loss, $250,000. 

MASSACHUSETTS. Lynnfield—Fire destroyed 
three lumber storage sheds and stock of mahogany 
pelonging to E. E. Elder on Elder’s Hill, near here; 
loss, $75,000. . 

Medford—Storage and baling plant of William 
H. Champlin (Inc.), wooden box factory destroyed 
by fire; loss, $100,000. 

MISSISSIPPI. Pinola—Plant of Dewitt Smith 
Lumber Co. destroyed by fire; will be rebuilt. 

OREGON. Beck—Morrison Saw Mill destroyed 
by fire; loss, $20,000. 

WASHINGTON. Woodlawn—Acme Cedar Export 
Co., loss by fire in sawmill, $5,000. ’ 


LUMBER TRANSPORTATION 


Transit Privileges on Lumber 


MEMPHIS, TENN., May 1.— Announcement 
is made by J. H..-Townshend, secretary-man- 
ager of the Southern Hardwood Traffic Asso- 
ciation, that the Southern Freight Association 
is considering a proposal to amend all tariffs 
naming rates on lumber to provide that when 
transit privileges are granted the minimum 
charge for transportation and transit will be 
the through rate plus 2% cents a hundred 
pounds, with a minimum charge of $7.50 a car. 
He announces that the Southwest is not in- 
volved and that the Mississippi Valley lines, 
especially the Illinois Central, will undoubt- 
edly withhold publication. The rule, however, 
involves all carriers in-the South, and a formal 
objection to this change will be filed for mem- 
bers of the Southern Hardwood Traffic Associa- 
tion by Mr. Townshend. 

The form of the rule is objectional, states 
Mr. Townshend, and would mean that present 
transit arrangements at many points would be 
affected, probably meaning higher rates in 
many places, and it is for this reason that ob- 
jections will be filed and the case carried to 
the Interstate Commerce Commission if neces- 
sary. 

The proposal of the Southern Hardwood 
Traftic Association to permit the use of two net 
rough material rates on Southwestern lines 
which do not now authorize this arrangement 
will be considered by the Southwestern Freight 
Bureau on May 4, and prompt approval is ex- 
pected. Members of the traffic association 
will be represented at this meeting. 














Gain in Revenue Freight Loadings 

WASHINGTON, D. C., May 2.— Revenue 
freight loadings for the week ended April 21 
amounted to 944,694 cars, compared with 912,- 
377 cars for the week of April 14, or an in- 
crease of 32,317 cars. Loadings for the week 
of April 21 were distributed as follows: For- 
est products, 65,372 cars; grain, 39,601 cars; 
live stock, 27,445 cars; coal, 149,015 cars; coke, 
10,247 cars; ore, 9,186 cars; merchandise, 259,- 
359 cars; miscellaneous, 384,469 cars. 


Lumber Treating Privileges 
AusTIN, Tex., April 30.—An order has been 
issued by the Texas railroad commission 
granting new lumber treating privileges on 
shipments in east Texas. Shipments originat- 
ing at points on the Angelina & Neches River 
Railroad, the Groveton, Lufkin & Northern 


Beaumont, Houston or Orange, under the 
same conditions as on lumber originating at 
Lufkin on the Texas & New Orleans Railroad. 
Shipments originating at points on the Nacog- 
doches & Southeastern may be stopped for 
creosoting in transit at Beaumont, Houston or 
Orange under the same conditions as lumber 
originating at Nacogdoches. 


Inquiries and Orders for Freight Cars 


In the latest issue of Railway Age ap- 
peared notices of inquiries and orders for 
freight cars as follows: 

INQUIRIES—The Erie, 500 box cars of 40 tons 
capacity, 400 automobile furniture cars 40 ft. 
6 in. long, 100 automobile furniture cars 50 
ft. long of 50 tons capacity and 5 depressed 
flat cars of 100 tons capacity, repairs, 2,485 
box cars. 

OrDERS—Pacific Fruit Express, 400 steel un- 
derframes for refrigerator cars, from Pacific 
Car & Foundry Co.; Cudahy Packing Co., 
100 underframes for refrigerator cars, from 
Pullman Car & Manufacturing Corporation. 





Trouble and Litigation 


LITTLE ‘ROCK, ARK., April 30.—On peti- 
tion of the Continental National Bank & Trust 
Company of Chicago, Judge Martineau re- 
moved W..E. Thompson, of McGhee, as re- 
ceiver of the Thane Lumber Co. and appointed 
J. A. Lamb, of Bogalusa, La., with instruc- 
tions not to operate plants of the company 
nor to cut timber from its mortgaged hold- 
ings, but to sell the mortgaged timber and 
logs, live stock and perishable property and 
deliver the proceeds to the Chicago bank. In 
addition, the receiver also is to deliver to the 
Chicago Lumber & Coal Co. lumber called for 
under contracts and mortgages. The lumber 
company must post a $50,000 bond with the 
receiver. Mr. Thompson was appointed re- 
ceiver by Judge George T. McDermott of To- 
peka, Kan., while he was holding court at 
Helena recently, suit having been filed against 
the Thane Lumber Co. by Samuel H, Fuller- 
ton, to whom a mortgage had been assigned 
by the Bradley Investment Co. The case was 
transferred to Little Rock. A counter claim, 
contending for a prior mortgage, was filed 
with its answer by the Continental National 
Bank & Trust Company of Chicago and Calvin 
Fentress, trustee, for holders of the $650,000 
bond issue of the Thane Lumber Co., dated 
Nov. 1, 1924, of which $537,000 was said to be 
still outstanding. These bonds constitute a 
first mortgage on properties of the Thane 
Lumber Co., which has large holdings in 
southeast Arkansas and in Mississippi, ac- 
cording to the counter claim. 


CINCINNATI, OHIO, April 30.—Howard M. 
Sedgwick, hardwood wholesaler, who formerly 
had offices under the name of the i s 
Sedgwick Lumber Co. at 607 Neave Building, 
Cincinnati, today filed his statement of assets 
and liabilities in the United States bankruptcy 
court. His assets were listed at a total of 
$64,960 and his liabilities at $55,745. Among 
the larger unsecured creditors are Wood Mo- 
saic Co., Louisville, Ky.; W. R. Willett Lumber 
Co., Louisville, Ky.; Vail Cooperage Co., Ft. 
Wayne, Ind.; G. S. Stewart & Co., Norwalk, 
Ohio; Thomas E, Powe Lumber Co., St. Louis; 
‘ Lamar Lumber Co., Bogalusa, La.; Ingham 
. Lumber Co., Kansas City, Mo.; Dayton Veneer 
Co., Dayton, Ohio; Cherry River Boom & Lum- 
ber Co., Philadelphia; Birch Valley Lumber Co., 
Tioga, W. Va., and Beechwood Band Mill, 
Cordele, Ga. 


His Hobby Is Fishing Rods 


' Kaukauna, Wis., May 2.—Omar Graef, of 

the- Union Lumber Co. of this city, has de- 
veloped a hobby of making fishing rods and 
flies and when he gets through his work at the 
office he goes home and works on the rods and 
flies. He has a room in his home devoted ex- 
clusively to fishing tackle. Often he thinks 
out some freak design for a fly or a new 
| means of strengthening a rod, and at his first 
opportunity works out the idea. 

The rods are made from bamboo and cane, 
while bits of silk, linen thread, fur and 
feathers are used for the flies. The rods re- 
quire a great amount of work and Mr. Graef 
often spends a month during his spare time in 
building one. He gets nearly as much pleasure 
and fun from making the fishing equipment as 
he does using it, he says. 











VANDERBILT 
HOTEL 


Thirty-fourth Street East 
at Park Avenue 
NEW YORK 


DMIRABLY situated 
on the Crest of Mur- 

ray Hill. It is convenient 
to the business, shopping 
and theatre centers and 
to the Pennsylvania and 
New York Central Rail- 


way Terminals. 


Its clientele is made up of 
intelligent travellers from 
all parts of the World. 
One finds in the dining 
rooms excellent service 
and a perfect cuisine. 
Every bedroom is an out- 
side room and. each one 
has its own private bath. 


* TARIFF 
Single room with bath 
$4.50 per day and up 


Double rooms with bath 
$8 per day and up 


WALTON H. MARSHALL 
Manager. 
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Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the w eek ended April 26: 

— ane Finish, All 10-20 | - Casing and Base Shiplap | en” gee Longleaf Timbers 
X< Yu. > | 

mawer, -10-20.. 61.45 | “eget Bouse: | Taare ee 54.41 | 9 zo rk, | Meo No. 1 Sq. E&S $4s, 

No. 1, 6-20'.... 45.93 ix8” ree ao 8s Ee aaseoiereiaies: 55.34 | 2X8” ....-55 30.76 | 510” 16° 95.89 | 20’ and under: 

1x3” F.G.— =! 1x5 and 10”. 51.00 | 5 and 10”. 62.75 | “a ; (10- 20’): | . 18&20’ ie 27.90 ae (gam veldad 27.65 
s&Btr, 10-20’ .. 36.70 1x12” 59.27 Fencing $18. 10-20 1x8” ........ 21.94 | No. 2— ee a Jee, 

om oy TOS) ++ eee | ant, oe: 55.37 | No.1— BN escsies 22.04 | ox 4”, 107 20.92 WP sknpienvia 45.77 

viene, *°* ser 6/4 & 8/4x4, | 31.30 | No. 3 (all 6-20’): | i. oo *** ee siete etal 

B&Btr, 10-207 .. 57.24 ¢/ Saat * eaxi 4.91 | ot st eeeees 34.40 ELE 16.72 | alii 21.96 

1x4” F.G:— Seatac"! ne a, | @O_ 2 See -sincece 16.81 | 18&20’ 23.42 | No. 1, %”, 4"... 2.63 

B&Btr, 10-20’ .. 38.29 patented GE - “Bpeohreae a.43 2x 6”,10° ..... 17.23 | No. 2, %”, 4’... 153 

No. 1, 10-20 30.73 | B&better Surfaced: SY a: lah 1° | Shortleaf Dimension, Oe icsce 18.48 

No. 2, 10-20’ 23.23 1x4” 44.78 1x4” 13.94 | S1S1E | Oe sews 19.06 Byrkit Lath 

Ceiling 1x6” 11122222 43°85 1x6” 3.623225 1456 | No. 1— 18&20’ .. 21.21 | 4 and 6’....... 2.88 

%x4”, 10-20’—  epbreqyt sy: 39 | 2x 4”, 10" . 24.84 | 2x 8”,10" ..... 19.68 | 8 and 10’...... 14.03 

Py ésoenten 31.71 1x5 and 307 . - ea | Boards, 818 or 528 12’ 24.60 | a wees 18.43 12’ and longer. 15, 50 

a Eh wesesbane 29.58 "aot 59.01 | .<- 1 (all 10- re BS capi 25.37 | ee 22.02 

Se ae eee 20.37 5, haat. 6&8" 60.17 | x8” prt 18&20’ 26.58 | 18&20’ 19.69 | Car Material 

Partition B/4x5, 10812". 68.79 | 1x19” veenes $651 2x 6,10" ..... 21.68 | 2x10",10" ..... 19.00 | (Al 1x4 & 6”): 

” ; >, } DAALS seen vee 6 6 | 9° 99 ~ ° 
aa 40.50 | 688"... 56.25 | No. 2, (ail 10 to 20): 16° 21221 3nd | ie” 1721 3269 | BE&Btr. 9 and. 
Drop Siding 2. 8/4x5 a bee e+ 18&20’ 25.04 | 18&20° 19.89 i. ; 

1x6”, 10-20’'— 10&12” .... 66.50 | iyo" °7° "°°" 26.56 | 2x 8”,12" ..... 23.05 | 2x12”,10’ ..... 19.50 9 & 187, : - 38.25 

B&Btr ........ 38.61 C Surfaced: No. 3 fall 6-20’): . Mee 25.89 | Se wcaes 19.37 | No. 2 random.. 20.75 

i E sntee eins 34.91 OS" eee 37.88 | 1x8” ........ 17.03 18&20’ 24.52 | Meee 21.84 

No. 2. - 24.05 arenas 39.75 | =: aaah 17.15 | 2x10",10" ..... 27.50 | 18&20’ .. 21.74 Car Sills 

Jambs, B&Btr. Oe ber dwnss i ie | rere 17.68 | er 23.05 No. 3— S4S sq.E&S— 

1%, 1} & 2x4 1x5 and 10”.. 45.14 | No. 4, all widths } Je 28.09 | oer 14.17 Up to 9”, 34-36’ 36.00 
2 oe ees Seee § 8 SEES” cceceds 52.75 | and lengths. 8.50 18&20° 27.71 | ME” . wadense 12.26 Up to10”, 34-36’ 43.56 
Prices f.0.b. Chicago on kiln dried Engel- The following are f. o. b. mill prices: Seattle, Wash., April 28.—Eastern prices per 

mann white spruce boards, S4s, D&M, shiplap, No. 1 Hemlock Boards, slis— —a four or five bunches, f. oO. b. mill 

drop siding, ceiling and standard patterns in 8’ 12’ 14’ 16’ re: 

lengths 6. to 16-foot, containing not more than ‘- ss $27.00 $28.00 $28.00 o7s.00 Tat Gentes, GianGasd Stet 

10 percent of shorts nor more than 50 percent | = ees eee: yt oes o0.33 we Extra stars, 6/2 ......++.+se+eees $2.05 $2.15 

of 16-foot: nenetter No.1 No.2 No.3 | 1x10" 220022! $0.00 «34.00 «= 34.00 | S50 | ESEO Shere, 0/8. nwa n nn anecnrees oie (es 

4/4 5/4 6848/4 4/40 gf/4e As ae | INES” onc ceee 34.00 35.00 35.00 36.50 ee Coens CSRS SOPH «> 5020 ) ” 

4” $56 $82 $82 $53.00 $40.00 $33.00 | Extra clears, mixed with lumber.. 2.35 2.45 

ere 61 82 82 54.00 40.50 35 00 | For merchantable S1S deduct $3 from price ED 6hn Or Kerk bebe eee REECE ROE 00 3.15 

fein 65 82 82 54.00 39.00 35.00 | of No. 1; for No. 2, deduct $5. NE ig oe cde s hehe ee nnee eka we 3.05 3.10 

a a 80 85 85 55.00 40.60 3500 | For shiplap or flooring, add 50 cents to | Perfections ...........:2+eeeeeeee 4.05 4.15 

oe ones ae 95 85 60.00 47.00 35.00 | prices of No. 1 boards. ‘ I ie ie hic a Wh dine bins mB Se 9.50 9.75 
*For 5/ 6/ or 8/4 in No. 1, ada $10 to orice Grating stock, = os, 38. 6” and oe. 6 Deeeiae, 87, B78 6 06.06 vcwese ccs 2.70° 2.85 

of 4/4 in, same width; in Ne. 3, add $8; in | 94 longer, No. 2, $26.00; No. 3, $22.60. Pirst Grades, Rite-Grade Inspected Stock 

o. 3, a ‘ | No, 1 Hemlock, S1s1E— 9 

Random Widths, 6- to 16-foot lengths— | x 8’ 10’ 14’ AE ~~ ol ieeeeeeebien 220 
No. ‘. 5/* $31.50; 5/4, $36.50; 6/4, $38.50; a | -wenwees $31.00 $31.00 $30.00 $31.00 ———_“ ee 2 60 2.90 

8/4. $42 oe re 28.00 29.00 29.00 $1.00 | Dertects, 5/2 ........sssveseeeese B45 8.25 
No’ 5. 4/4, $25.50; other thicknesses, $29.50. | 2X 8” ..--... 30.00 = 31.00 30.00 31.00 | Firekas .......--.ssscceccccceece 3.40 
For all rough stock, add $2. 50. ae: édeeews 30.00 32.00 32.00 33.00 Perfections 4.15 4.25 
Spruce lath, 4-foot, No. 1, $8; No. 2, $6.95. pe 30.00 33.00 33.00 ee fee ee Pete eee re KeRe lee ‘ ' 

No. 2 hemlock, rough, 6’ and longer, 2x4” Second Grades, B. C. Stock, at 
and wider, $22.00; ix” and wider, 933.00. inti + —-yeaa Xxx attle $3.20 
Fo oO. mension, deduct rom price -4 ’ we eeBBiccccccccese . 
WEST COAST SPRUCE am. + $ P eee $0.90@ .95 XXXXK LIT 3.45 
_ ae 1.10@1.15 ee 4.05 
i Com. clrs.. 1.65@1.75 Perfections ..... 4.25 
[Special telegram to AmerIcAN LuMBERMAN] 
Portland, Ore., May 1.—The following are NORTHERN PINE 

. sel mixed carlots prevailing here today: | RED CEDAR SIDING 

“inish— Factory stock— | Duluth, Minn. April 30.— Following are . 
1x12” ..-..... 65.00 Orr $26.00 | . : : Seattle, Wash., April 28.—Prices for red 
ix Eee oy: Ban: sp iiuiewean 27.00 | prices on northern white pine f. o. b. Duluth: cedar siding in mixed cars, new bundling, 8- 

Bevel siding— 14, tee eeeees 28:00 | Common Boarps AND FEencinc— to 18-foot, f.o.b,. mill: 

NT ge ee See oc caennce ae | eo eee 19 414 tt a6 &. fb tei Bove Giting, %4-inm, . 
i,x@” cathy | No. 2, 1m 47 wcccccce a x Tidt — 
eee an nerens 26.00 Green bax intr. 16.00 | 4g gst 46.00 46.00 48.00 | 4-inch ............ $21.00 $22.00 $18.00 
I cccvece - 50.00 50.00 48.00 Ee 24.00 21.00 
ta cocvece ve eee et 2s ee ee 31.00 27.00 22.00 

MED” scccecss ld . : Clear Bungalow Siding 

WEST COAST LOGS i: Ce cosenesa 34.00 34.00 40.00 %-inch %-inch 
: rn ee+ 86.00 36.00 89.00 RM icy a coe + nto ha a 3 ae $45.00 $37.00 
[Special telegram to AMERICAN LumBERMAN] a sabia iin oes raged ape RY adelante aa aa eee 54.00 42.00 
Portland, Ore., M. — arke a- Z1OF ncccccce a yj . EE - nG Anan s Kea Ke Oe anee 65.00 . 

— a ee, es See 1x12” 11221111 48.00 43.00 = 42.00 

ri u - 1, $22.50; N No. 3, 1x eeeeenee 26.50 26.50 iy +4 

ir, rellow: No, 1, 2.50; . I | ecccee e ° . le 

Big, allow: No. i sans; No 2, gr; wo | USE BO SB | POPLAR BEVEL SIDING 
Fir, red: Ungraded, $15@1 1x10” ° «+ 33.00 32.00 82.00 j 
Cedar: $15@16. 1x12” ........ 84.00 33.00 33.00 Louisville, Ky., April 30.—Poplar bevel sid- 


Hemlock: Ungraded, 


$10.50 and $11. 
Spruce: No. 1, $25; 


No. 2, $19; No. 3, $13. 


Everett, Wash., April 28.—Log quotations: 


Fir: No. 1,.$24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $17; 
lumber logs, $30. 

Hemlock: No. 2, $11@12; No. 3, $13@14. 

Spruce:: No. 1, $28; No. 2, $18; No. 3, $11. 


Vancouver, B. C., April 28.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, » $16; No. 3, » S12. 

Cedar: No. s $23: No , $16; No. 3, $8. 

Hemlock: $11. 





For all white pine No. 1, 2 and 3, add $1; 
ix4 & wdr., 6 to 20’, No. 4, $26.00; No. 5, $18. 
For S1S or S2S add $1. For resawing add 


$1. S4S, D&M, drop siding etc., add $1 
No. 1 Pieces Strurr, 81S1E— 

10’ 12’ 14’ 16’ 18&20’ 
2x 4” ...$33.50 $32.50 $31.50 $31.50 $33.50 
2x 6” ... $1.50 30.50 30.50 30.50 2.50 
2x 8” ... 33.50 383.60 31.50 31.50 383.60 
2x10” ... 37.50- 87.50 37.50 385.50 87.50 
2x12” ... 38.50 38.50 38.50 386.50 38.60 

No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
SIDING 4- AND 6-INCH, 4- TO 20-FrooT— 

Necwsy 

Bébtr. E &btr 
xeon $41. 50 $36 50 $27. 00 $17.00 Se. 00 
6” ....+. 46.00 41.00 31.00 20.00 35.00 





ing manufacturers report 
and steady movement. 
ville is unchanged: 


good production, 
The market at Louis- 


No. 2 


FAS Select No. 1 
6-inch ..... a oes +9 $28@ $30 $22.@ $28 
ae 220 24 
4-inch ..... 50 Ye 4 36 22 24 is rH 





SOUTHERN PINE TIES 


New York, April 30.—Following are quota- 
tions on southern pine ties, f. o. b. New York: 


All 8’ 6”— Sap Heart 
ME “SRS R btn cd vcowevernep ae $1.35 $1.65 
: , lie TORE Covecee 1.25 1.55 
Ge” “Sovcecccavcesteccetoses 1.15 1.25 
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DOUGLAS FIR NORTHERN HARDWOODS | APPALACHIAN HARDWOODS 
[Special telegram to. AMERICAN LuMBERMAN] ‘ Following are prices of northern hardwood, Cincinnati, Ohio, April 30.—Average whole- 


Portland, Ore., May 1.—F. o. b. mill prices 
on actual sales of fir, April 27, 28 and 30, di- 
rect and wholesale, reported by West Coast 
mills to the Davis atintion Bureau, were 
as follows: 


Vertical Grain Flooring 


B B&btr. C D 
Ree Cc cecevecewis $34.50 $33.75 $29.00 inne 
inn ssheenebs veee 33,00 aears gases 
5/4K4" we cece eee F 34.50 bid he — 
Flat Grain Flooring 
ee oe 23.50 18.50 
A es 29.75 26.50 
Mixed Grain sian 
SC ccnseeee ren $15.50 
‘Ceiling 
Ese” .ccccvsvves — 23.75 19.25 
ee wee 24.25 19.00 
Drop ome, = 
Pre r Te TT 24.50 
ere eT 3875 25.50 ciate 
a er 25.50 
Pinish, Kiln ‘Driea and ‘Surfacea 
1x6” ixt* ‘“ixl?” 
OTE. 6 sic nwenwmeaaand $35.00 $40.75 $48.75 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
I erry $18.25 $16.75 $16.75 $20.00 
De B ccseendeave 10.00 10.75 11.00 12.75 
EE wae eae Se a4 8.50 7.25 7.25 = 
Dimension 
12’ 14”. 16 18’ 20’ 22&24’ 26&32’ 
No. 1, 2” thick— 


4”.$16.25 $16.25$17.75 $18.75 $18.50 

6”. 15.50 15.25 17.00 17.00 17.50 $20.50 $20.75 
8”. 16.00 16.00 17.00 17.00 17.25 20.50 21.50 
10”. 17.50 17.25 17.50 15.75 16.50 21.50 22.00 
12”. 17.00 17.00 18.00 18.00 18.25 21.25 21.75 


2x4”, 8’, $15.75; 10’, $16.25; 2x6”, 10’, $13.75 
ae 2x6” 2x8” 2x10” 2x12” 
No. 2 . $11.00 at 00 $12.25 anes 7 — ~ 
No. 3 6.50 75 ‘i 
No. 1 oun Timbers 

3x3 to 4x12” to 20’, surfaced ......... $18.50 
Bes to EBKis” tO 40’, TOUR oo ccciccviccss 17.50 
5x5 to 12x12” to 40’, surfaced ......... 18.25 

Fir Lath 
i ie: ee NG a aie arg rae e wor ako $2.25 

B&better, Flat Grain Car Siding, 9 or 18’ 

sah aneede knee ws CaaS a when eek aes $29.75 
Se sbags eee eae ve Nes necnee ean ee baled 35.00 





INLAND EMPIRE PINES 


Portland, Ore., April 28.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, April 25. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Feet Average 
Sold Price 


’ Pondosa Pine 


2,500 1x8” No. 1 common 82S AL. 50 
330,000 1x8” No. 2 common 82S AL.. 22.47 


378,500 1x8” No. 3 common S2S AL. 19.33 
171,000 4/4 No. 4 common S2S RW RL. 14.36 
30.500 Ix” D select S2S RL......... 43.52 
43,500 5&6/4x4”&wdr. D sel. S2S RL. 47.46 
102,500 1x6 C select S2S RL........... 64.13 
29.500 5&6/4x4”"&wadr. C sel S2S RL... 62.95 
62,000 6” C bevel siding (SM)........ 31.58 
2,150,000 5&6/4 No. 3&btr. shop S2S— 

i atic sb ded ecb ater eb eee eae 35.73 
Re pO re rene Settee 23.73 
ee er eee 17.72 

Idaho White Pine 
22,500 1x8” No. 1 common 82S RL.... 39.73 
69,500 1x8” No. 2 common S2S RL.... 28.94 
112,500 1x8” No. 3 common S2S AL.... 22.25 
199,500 4/4 No. 4 common S2S RW RL. 18.00 
149,000 1x6” D select S2S RL.......... 45.97 
9,500 5&6/4x4”"&wdr. D sel S28 RL... 59.32 
3,000 1x6” C select S2S RL.......... 63.83 
10,500 5&6/4x4”&wdr. C sel S2S RL.. 74.32 
30,000 6” C bevel siding SM.......... 40.00 

Larch and Pir 
18,000 2x 4” 16’ No. 1 dimension...... 18.88 
3,000 2x10” 16’ No. 1 dimension...... 18.87 
33,500 1x8” No. 3 common S2S RL. 16.68 
2,000 4” C&btr. vert. gr. flooring RL. 35.75 
3,000 6” C&btr. D/S or rustic RL.... 28.50 





. b. Wausau, Wis.: 


pa 
FAS Sel. No.1 No. 2 No. 3 
4/4 tes” joy 6 $ 70.00 $ 55.00 $ 38.00 $ 19.00 
5/4 .. 0.00 85.00 65.00 40.00 20.00 
| 110; 00 95.00 65.00 40.00 20.00 
8/4 - 115.00 100.00 75.00 45.00 the 
Basswoop— 
4/4 ... 72.00 62.00 47.00 31.00 22.00 
5/4 . 72.00 62.00 47.00 32.00 23.00 
6/4 75.00 65.00 652.00 35.00 24.00 
8/4 - 82.00 72.00 68.00 35.00 24.00 
10/4 . 90.00 80.00 65.00 45.00 eee 
a -»- 100.00 90.00 75.00 55.00 owe 
stock, “4, $75; 65/4, $80 or on grade; 
ras. ¥390: No. A $70. 
1x4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, $75. 
BircH— 
4/4 86.00 66.00 44.00 28.00 19.00 
5/4 91.00 71.00 52.00 34.00 20.00 
6/4 96.00 76.00 58.00 36.00 20.00 
8/4 101.00 81.00 70.00 44.00 21.00 
10/4 110.00 100.00 90.00 60.00 “es 
12/4 115.90 105.00 95.00 60.00 ° 
3/4 ... 80.00 65.00 40.00 25.00 eae 
5/8 ... 77.00 62.00 35.00 25.00 —e 


For 10-inch & wdr., add $30; 8-inch & wdr., 
ead $15; for 65-inch & wdr., 8-foot & lgr., add 


Price of é & 6-foot lengths, $28. For sel. 


red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
ies $20; one and two face clear, $70; run of 
pile 


Sorr ELmM— 
4/4. 65.00 55.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 28.00 22.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 90.00 80.00 73.00 40.00 “ae 
12/4 95.00 85.00 78.00 45.00 we 
Rock EtmM— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 50.00 28.00 20.00 
8/4 80.00 60.00 35.00 %25.00 
10/4 - 95.00 75.00 50.00 peaked 
2/4 105.00 85.00 55.00 30.00 
*Bridge plank 
Sort MAPLE— 
4/4 62.00 52.00 42.00 24.00 19.00 
5/4 70.00 60.00 50.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep Oak— 
4/4 100.00 80.00 65.00 40.00 17.00 
5/4 . 105.00 85.00 70.00 42.00 19.00 
6/4 110.00 90.00 75.00 45.00 19.00 
8/4 - 115.00 95.00 80.00 50.00 20.00 
Harp Map.Le RovuGH F.ioorine Stock— 
No.1 No.2 No.3A 
com. com. com. 
Oe. amiioun tans eewauen Oe 00 $30.00 $20.00 
EE cb pints oa uss enn een 3.00 33.00 23.00 


Harp MaprLE— 
Sel. No. — 
S 6"&wdr. 6”"&wdr. No.2 No.3 
OM: xccm Ge00 $ 52.00 $ iar i M0.60 $ 17.00 
ar 65.00 33.00 


75.00 5.00 0 . 
/4 80.00 70.00 $8.00 33.00 19.00 
8/4 88.00 78.00 65.00 34.00 21.00 
10/4 103.00 93.00 78.00 45.00 30.00 
12/4 ... 108.00 95.00 83.00 50.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 ... 160.00 145.00 130.00 60.00 35.00 


Add for straight FAS, $10; 8-inch and wider, 
so 10-inch and wider, $30; 12-inch and wider, 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following peroentnans 
of 12-inch and wider, 4/4, 10 percent; 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BEECH— 


FAS’ Sel. No.1&Sel. No.2 No.3 
5/8 No. 2 com. & better. .... $33.00 $16.00 
4/4 ...$ 55.00 $40.00 $35.00 25.00 19.00 
5/4 60.00 50.00 40.00 30.00 22.00 
6/4 70.00 60.00 - 50.00 35.00 22.00 
8/4 80.00 ..isiee 60.0 40.00 25.00 
Enp Driep WHITE Mapiz— 
FAS and 
Nos.1 & 2 Nos.1 & 2 
CS EE ee eae $110.00 $ 85.00 
Dl ceenvaedoeeveccee eu - 115.00 90.00 
PE ceasencvevevesccsces, CE 95.00 
8/4 eeeeeeeeeaeeeeeereeeee 130.00 105.00 


sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OAk— 


4/4 5/4&6/4 8/4 
SE Sahecen ae rit ter, $145@155 $155@165 
eae 105@110 110@115 115@120 
No. 1 com.... 80@ 85 85@ 90 90@ 95 
No. 2 com.... 45@ 50 54@ 59 Bee 60 
Sound wormy, 43@ 45 52@ 57 55 60 
QUARTERED Rep OaAk— 
| eres: $110@115 
No. 1 com.... 60@ 65 
No, 2 com.... 40@ 45 
PLAIN WHITE AND Rep Oak— 
er $105@110 $115@120 $125@135 
Selects ...... 70@ 75 75 80 85@ 90 
No. 1 com 60@ 65 70@ 175 75@ 80 
No. 2 com 45@ 50 50@ 55 51 57 
No. 3 com.... 22@ 24 23@ 25 24@ 27 
Sound wormy. 46@ 48 60@ 62 60@ 65 
Basswoop— 
Je $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.... 53@ 55 58@ 61 65@ 79 
No. com.. 28@ 31 33@ 38 38@ 43 
CHESTNUT— 

/ ere $ 90@ 95 $105@110 $115@120 
No. 1 com - 55@ 60 60@ 65 65@ 70 
No. 3 com.. 20@ 21 21@ 22 21@ 22 
Sd. wormy and 

No. 2 com.. 29@ 31 33@ 35 35@ 37 
No. 1 common : 

& better, 

sound wormy 35@ 38 40@ 42 42@ 44 


BircH— 
> Sra $100@110 $105@115 $110@120 
No. 1 common 
and sel. ... 65@ 70 70@ 75 70@ 75 
No. 2 com.... 33@ 35 38@ 40 40@ 42 
BEECH— 
) ea 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com 40@ 43 45@ 48 45@ 5v 
No. 2 com.. 25@ 28 28@ 30 30@ 33 
PoPpLaAaR— 
Panel & No. 1, 18” & 
ee $135 $150 $160 
| ea 105 120 130 
Saps & Sel... 80 95 110 
+ eer 63 68 67 
No. 2 A... 38@ 41 44@ 46 46@ 48 
eB inwasta 26@ 28 28@ 30 30 
MAaPLE— . 
 Pererr --$ 70@ 75 $ T5@ 80 $ 83@ 8&8 
No.1 common 
and sel. .... 46@ 61 58@ 63 63@ 68 
No. 2 com.... 34@ 36 40 38@ 40 





WEST VIRGINIA WOODS 


Philadelphia, Pa., April’ 30.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, ny) er’ Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85 


Chestnut: FAS, 4/4, $88@90; 5/ pe 6/4, 
$110. Common, 4/4, $55 @57; 5/ and 6/4, $60 
@62. Sound wormy, 4/4, '$40@ 42. No. 2, 
4/4, $28@30. 


Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. reas saps, 4- inch and uD: i $85; 6, 
and 6/4, $95@100; 8/4, $100@11 Common, 
ang $62@65; 5/ and 6/4, hs MAE 5/4, $78 @8s0. 

2—A coamnee, 4/4, $4 3@45: 5/ and 6/4, 
349; 8/4, $51@54. No $—B common, 4/4, $30; 
wae and 6/4, $32@33; 8/4, $34@36. 


a4 Oak: FAS, 4/4, $110@115; 5/ and 6/4, 
$116@120: 8/4, $120 @125. Common and select, 
o $60@ 62 50; 5/ and 6/4, $65@67.50; 8/4, $76 
@75 common, 4/4, $45 @47. 50; 5/ and 
6/4, "$470.60 8/4, $50 @55. 


White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; +e $130@140. Common and select, 
s/t $70@75; 5/ and aol $75@80; 8/4, an te 
No, 2 common, Daas 50@53; 5/ and 6/4, $55@ 
58; 8/4, $60@63 





BLACK WALNUT 


Cincinnati, Ohio, April 30.— The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 

FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 


$265 
Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
$180. 


No. 1, 4/4, $92.50@95; 5/4, $105; 6/4, $115; 
8/4, $130. 





No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 
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OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended April 21, as reported by the 
Oak Flooring Manufacturers’ Association: 


x2%” 38x1%” %x2” %x1h” 
Ist qtd. wht...$104.64 the vee Meee 
lst. qtd. red... 80.81 ata a 53.36 
2nd qtd. w&r.. 67.10 . .... $50.92 50.69 
lst pln. wht... 72.02 $ 63.99 59.83 44.06 
lst pln. red... 69.15 61.51 53.20 43.39 
2nd pin. wht.. 60.88 56.19 41.16 38.22 
2nd pin. red... 60.51 48.48 39.87 39.71 
Srd war. ..... 39.99 35.14 30.47 31.10 
en seed ees 17.75 17.49 eas 11.00 
x2” Y%xl\v fex2” &x1%” 
Ist qtd. wht...$ 70.50 $ 81.61 $104.50 
Ist qtd. red... 70.50 71.14 eae 
2nd qtd. wér.. 61.59 61.26 57.67 
Ist pln. wht... 66.77 67.50 67.02 
Ist pln. red... 66.18 nae 62.50 woes 
2nd pin. wht... 54.08 atin ions 54.88 $41.55 
2nd pin. red... osen ie 50.28 eee 
3rd wér....... 36.58 36.38 38.20 
WEEE secss'en 15.00 Pas toes 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 


April 21: 
MFMA MFMA MFMA 
Maple— First Second Third 


DE skecesacusecidives $71.19 $61.60 $42.36 


PHILADELPHIA PRICES 


Philadelphia, Pa., April 30.— Wholesale 
prices secured from authoritative sources ex- 
clusively for the AMERICAN LUMBERMAN are 
as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 





Mississippi 
Southern Northern | 

Florida Florida Georgia 

DE vveceesave’ $41.00 $44,50 355.00 
EE deinen eh ceed 40.00 42.50 51,00 
DT sve econwee 41.00 44.50 51.00 
a nennaéwe 50.00 52.50 56.00 
5&10x10” ....... -- 48.00 49.50 54.00 
PE icvcenee ++ 60.00 64.00 63.00 
DE” ore. esese 57.00 61.00 61.00 
MEE” woscce heen “Sees 67.50 71.00 
56&14x14” ...... “06 eece 64.50 69.00 
EE occese eoee eese ecas 83.00 
DT sie secede. cede eoce 77.00 


Lengths 22 to 24 feet, add $2. . 
2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x234-inch Face 
(Rail Delivery) 
B&btr. ht. rift.$85.00 No. 1 sap flat. .$44.00 
Bé&btr. sap rift. 70.00 No. 2 sap flat.. 29.00 
B&btr. flat...... 50.00 No. 3 sap flat.. 19.00 
Air Dried No. 2 Common Boofers 
rx6”, %x5%....$27.00 1x10", 2 9% ..$29.00 
1x8”, %x7%.... 28.00 1x12”, %x11%.. 29.60 


~ Shortleaf Dimension, S48, %4-inch Scant, 
+ 10- to 16-foot 


akewemente $28.00 2x10” .........$29.50 
tt eesaeeee Sf | i  .aeeeeeee 31.00 
Da akenewen -+ 28.00 
North Carolina Pine Floo: 
No. 2&btr. No. 3 No. 4 
rr Oe ae $67.00 $63.00 nr 
Oe ae ae - 47.00 39.00 $28.00 


Kiln Dried North Carolina Roofers 


1x6”, %x5%....$30.00 1x10”, %x 9%..$32.00 
1x8”, %x7%.... 31.00 1x12”, %x11%.. 33.00 
t#-inch thick, $1. more. 
Red Cedar Bevel Siding 
Ee ED accocccessviccesesoeseesec Rt 
a. Ge cocecce ccccccccccccccccccs 68.080 
Te ME dcceeseécvcesccnscucceseen GUO 


Maple Plooring f.0.b. Philadel 


§x2% I= gyx2% 

MFMA First grade.......... 79.50 83.00 

MF'MA Second grade.......... 69.50 75.00 

MFMA Third grade....... «++ 49.50 53.00 
Pondosa Pine Dressed 

Cc D No. 2 No. 3 

lx 4” woeees $ 67.50 $57.50 $44.25 $36.75 

SPOT a 72.50 62.50 41.25 38.25 

ms chercwus 72.50 62.50 41.25 38.25 

i <¢seenees 82.50 72.50 41.25 $8.25 

i ~ sese¥ ed xe 97.50 87.50 44.25 39.25 

13” and up..... 102.50 92.50 48.25 43.25 

Lath, 4-foot No. 1 
Pn Jo seeps aewes $6.75 c.if.—$7.00 delivered 
PE e6b0ededes 5.15 c.i.f.— 6.75 delivered 





RECEIPTS. AND. SHIPMENTS 


Receipts and shipments at Chicago were re- 


ported as follows by F. H. Clutton, Secretary, 
Board of Trade: 


Roceipts from April 2 to April 28, inc. 














umber -? Shingles 
nt Sina eene heesaes 319,401,000 34,630,000 
SEN + datal odin e cath warn 316,640,000 37,054,000 
SOOMOGNE 2 cccdcete 2,761,000 se ee 
PD ne dawaas, <= Salewel wire 2,424,000 
Receipts from Jan. 1 to April 28 

Lumber Shingles 

SE as wereipar ie atcdtehe 1,217,282,000 124,447,000 
6 ewes wn mera die 1,240,723,000 123,156,000 
a a ae eee 1,291,000 
eee 8 eee. ee 

Shipments from April 1 to April 28, inc. 

Lumber Shingles 

DE. Ksb-wawnsaw en mine 104,436,000 35,482,000 
Be . Aas wanes Oak ee 135,637,000 35,982,000 
WOGPORSS .ccccccse 31,201,000 500,000 

Shipments from Jan. 1 to April 28 

Lumber Shingles 

St a cadsbwe member we 135,637,000 35,982,000 
EN ae ee 104,436,000 35,482,000 
INCTEABE 2. ec ccccee 31,201,000 500,000 





For Editorial Review of Current Market 
Conditions See Page 37 


. NORTHERN PINE 


MINNEAPOLIS, MINN., May 1.—Industrials 
still are taking a fair amount of northern pine, 
with retailers buying in small lots. Inquiries 
are keeping up well. Buying is largely for 
current needs. Dry stocks at the mills are 
becoming short. Prices are steady. 


BUFFALO, N. Y., May 2.—Northern pine de- 
mand is fair, and shows some improvement 
over a short time ago. The call is largely for 
the better grades as well as low grade stock, 
but there is some increase in the inquiry for 
common grades. Prospects are for better de- 
mand this month than last, partly because of 
increased building. Local yards are carrying 
fair assortments, but stocks have run down to 
some extent, on account of the closed season 
of navigation. 


EASTERN SPRUCE 


BOSTON, MASS., May 1.—Production of 
eastern spruce frames is still very light and 
prices are firmly held despite quiet demand. 
Provincial random continues to strengthen. 
There are now very few dimension mills run- 
ning on either side of the line. Dry boards 
are very scarce and firm although there is 
little inquiry. 


HARDWOODS 


CHICAGO, May 2.—Most northern hard- 
wood consumers are represented in the market. 
Automobile body plants are taking 6/4 and 
thicker No. 1 common and better maple and 
elm. Flooring maple is moving freely to floor- 
ing manufacturers who are working to ca- 
pacity. Demand from the furniture trade is 
spotted, although some orders are being placed 
for Nos. 1 and 2 common maple, birch and 
elm. No. 3 hardwoods are in good demand, 
with dry mill stocks scarce. Prices hold firm. 


NEW ORLEANS, LA., May 1.—The hard- 
wood market last week was quiet. The export 
movement was said to be holding up well, the 
principal demand being for oak and gum, 
Recent heavy rains and flooded streams in the 
South were causing curtailment and will prob- 
ably result in higher prices. 


ST. LOUIS, MO., May 1.—Call for southern 
hardwoods continues quiet and spotty. Prices 
are maintained at low levels. Thick elm, gum, 
maple and sound wormy oak are in active de- 
mand by the automobile body trade, and most 
of the business is in these stocks. Slight im- 
provement has developed in oak flooring and 
radio cabinet woods, such as red gum. Weak- 
ness prevails in low grade box factory stock 
and interior finish. 


MINNEAPOLIS, MINN., May 1.— Cold 
weather has delayed buying of northern hard@- 
woods. Sash and door mills await the open- 
ing of building work, and other industrials 
also are holding off. Prices are steady. 


BUFFALO, N. Y., May 2.—Hardwood buying 
in most cases is for immediate needs, In- 





i 


| dustrial plants are not disposed to carry any 


extensive stocks. Furniture plants are holding 
off buying until after their expositions, py 
are looking for a favorable trade this year 
Prices in most hardwood items are not much 
changed. 


FIR, SPRUCE, CEDAR 


CHICAGO, May 2.—The fir situation at this 
time is unchanged from a week ago, although 
prospects are encouraging for a more active 
demand soon from retailers and industrial cop. 
sumers. ‘Upper grades have advanced about $1 
during the last week, and in some cases more, 
but common grades remain-.unchanged in price, 
Demand for Sitka and Engelmann spruce js 
on a seasonable basis and prices of these 
woods hold steady. 


BALTIMORE, MD., April 30.—The fir move. 
ment is about holding its-own, with distrip- 
uters continuing cautious. Fir is not losing 
any: of its popularity,- but must face keen 
competition from other stocks, so that mar- 
gins of profit can not be brought up to at- 
tractive levels. Dealers with large facilities 
are more and more working in the direction 
of the mixed car trade. 


NEW YORK, May 1.—Wholesalers report 
numerous orders being placed in all parts of 
the district, but complain that retailers are not 
buying in quantities commensurate with their 
needs. Most of the large cargoes arriving are 
on consignments and conditions in the harbor 
are satisfactory. 


KANSAS CITY, MO., May 1.—Fir demand 
here was slow last week and it is hard to 
get prices, because of the low prices of com- 
peting woods. The demand is mostly from 
country yards in the western and northern 
part of this territory, and buyers want mixed 


cars. 
CYPRESS 


NEW ORLEANS, LA., May 1.—Cypress trade 
as a whole was possibly slowed up a trifle last 
week, but local operators. are holding their 
own. 


CHICAGO, May 2.—April volume in cypress 
was a little better than in March. Demand 
is spotted at present, although all consuming 
interests are represented in the market, orders 
coming out from retailers, tank manufacturers 
and greenhouse interests. Prices hold steady 
and mill stocks are in good assortment. 


ST. LOUIS, MO., May 1.—All users of yellow 
cypress are ordering occasionally to fill in 
present stocks. Buying covers Nos. 1 and 2 
cypress, shop and selects. The market is un- 
changed. Trade in red cypress is steady, with 
yards placing most of the business. 


HEMLOCK 


CHICAGO, May 2.—Country yards and in- 
dustrial consumers are taking good quantities 
of northern hemlock. Dry mill stocks are 


“badly depleted and most mills are now. ship- 


ping out practically green stock. Prices are 
firm at $3.50@4 off the new Broughton list of 
March 19, 1928. 


NEW YORK, May 1.—The first of May finds 
little improvement in the hemlock situation. 
Prices are firm. Little néw business is de- 
veloping. - . 


BOSTON, MASS., May 1.—Eastern lengths 
of clipped. hemlock boards have sold at $33, 
the highest price since the summer of 1925. 
There are very few offerings of dry lumber 
and demand is quiet. Random boards are $31. 
There is a fair trade in western hemlock and, 
with transit supplies smaller, prices have 
grown firmer. 


WESTERN PINES 


CHICAGO, May 2.—Demand for California 
white and sugar pine from the sash and door 
consumers continues on a satisfactory scale. 
Dry mill stocks are considerably broken in 
assortment, and prices are firm with a higher 
tendency. Retailers and industrial consumers 
are placing some fair sized orders for Idaho 
and Pondosa pines, mill stocks of which are 
generally well assorted. Prices hold steady. 


BUFFALO, N. Y., May 2.—Not much activity 
is shown in California pines, the buying being 
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restricted to immediate needs. Retailers in 
gome sections are buying a litle more freely, 
due to the fair amount of expansion in build- 
ing activity, but the trade is not as active as 
sometimes at this season. Mills are holding 
prices steady in most items, and are predict- 
ing that an advance will take place soon. 


KANSAS CITY, MO., May 1.—Demand for 
western pines here has slowed down a little, 
with a decrease in volume of orders from 
country yards. The industrial demand also 
is a little slower. Prices have shown no 


change. 
REDWOOD 


CHICAGO, May 2.—April volume was slight- 
ly below the preceding month. The first two 
weeks of April were rather slow, but in the 
latter half more activity was shown by red- 
wood consumers. Mill stocks are well as- 
sorted as a general rule, and prices hold 


steady. 
SOUTHERN PINE 


CHICAGO, May 2.—Southern pine is moving 
in good volume in the local market, retailers 
placing substantial orders for dimension, 
boards and shiplap. Many of the large mills 
are short on some of the popular items such as 
8-inch boards and 2-inch dimension. Country 
yard demand is good, orders running largely to 
6- and 8-inch Nos. 2 and 3 boards. Orders 
from industrial consumers are on a seasonable 
basis. Prices are firm with a tendency to ad- 
vance. 


ST. LOUIS, MO., May 1.—The volume of 
business in southern pine is maintained on a 


steady basis. The featurable demand comes - 


from country yards interested in mixed cars. 
No. 2 boards are notably active. Most city 


yards are out'of the market. Industrial trade - 


continues fair. Prices are stronger as a result 
of shortage of dry stock. 


KANSAS CITY, MO., May 1.—Southern pine 
demand fell off a little last week in the mid- 
dle West and Southwest, but otherwise de- 
mand was about the same. The weather is 
to blame for some. of the slackness. There is 
a good export demand, and a fair volume of 
industrial business. 


BOSTON, MASS., May 1.—Current busi- 
ness is no more than fair. . Flooring is still 
rather quiet and prices easy and somewhat 
irregular. There is a good demand for roofers 
and, with offerings still limited, prices retain 
a fairly firm tone. Arkansas finish and mold- 
ings are in growing demand. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., May 1.— With 
prices holding firm, neither buyers nor sellers 
are showing eagerness to negotiate for large 
contracts. Northern lath mills are cutting 
again. This year’s cut of lath bolts is of 
smaller volume than usual. There is some 
movement of shingles but the trade is await- 
ing warmer weather. Clears are quoted about 
$2.30, and stars $2.10. 





KANSAS CITY, MO., May 1.—The better 
grades of shingles are in best demand and 
prices are holding well. Common grades are 
weak. The demand for lath is just fair, with 
most of the business going to western mills. 
Siding demand is slow and most buyers are 
satisfied with mixed carlots. 


NEW YORK, May 1.—Eastern spruce lath 
are scarce with some wholesalers, and there 
has been a great reduction in stocks held by 
those who were complaining of a great surplus 
a few months ago. Some lath are coming in 
and are finding a good market at firm prices. 
Eastern spruce lumber is very firm in price, 
and some items are scarce. West Coast 
Shingles are plentiful, but prices are fairly 
firm and the May market promises to show 
improvement. 


BOXBOARDS 


BOSTON, MASS., May 1.—The boxboard 
market is not really active, but there is a good 
volume of spring business, and prices are well 
Maintained. Contracts already on books of 
Producers and recent inquiries indicate that 
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Lumber in Home Building 
The Frame 


Good construction is not a matter of cost, but of knowing 
how to select material and put it together properly. 


Good workmen insure the construction details, and Long 
Leaf Yellow Pine guarantees the material. Long Leaf .- 
Yellow Pine is the unequalled framing lumber, as it is 
the strongest, hardest, toughest of structural woods. 


NATALBANY dimension is Long Leaf at its best, sawed 
parallel with the growth and taper of the log, uniformly 
seasoned, tight-knotted, smooth in machine work, ac- 
curately graded, bright, straight, and full of life. 


A home of NATALBANY materials will retain its in- 
vestment value at a minimum of initial and upkeep cost. 


LAN BNI BN BN 7 7 7 WN BN BNW BN BN BBV BV WV BN BNR BN BN BY BN BN BN BNA BBVA 


Mills 71-72-73 
on the Illinois Central Speedy Mainline 


NATALBANY | 


LUMBER COMPANY, LTD. 
SALES OF FICE 


HAMMOND, LOUISIANA 


A “Complete Supply’ of Hardwoods from the 
Pearl River Valley Lumber Company, Canton, Miss. 
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THE STEVENS IS THE LARGEST HOTEL IN THE WORLD 









3000 
Outside Rooms 


3000 
Private Baths 
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“T do not marvel so much at the architec- 
tural grandeur and tremendous capacity 
of the world’s greatest hotel, as I do at 
The Stevens cleanliness, friendliness, rea- 
sonableness, service and courtesy.” 

R. B. ALLEN 


Manager West Coast Lumbermen’s Association, 
SEATTLE, WASHINGTON. 









The Stevens Room Rates 
Number of Rooms SingleRate Double Rate 


Fixed-Price Meals 


JAPANESE LUNCH ROOM 


201 $ 3.00 $ 4.50 Breakfast 45c Luncheon 65c Dinner $1.00 
822 3.50 5.00 COLCHESTER GRILL AND OAK ROOM 
° 976 4.00 6.00 Breakfast 60c and 75c Luncheon 85c Dinner $1.50 

po 5.00 7.00 Sunday Dinner $3.00 

od r~ 4 MAIN DINING ROOM 

135 8.00 8.00 Luncheon $1.25 Dinner $3.00 per person 
57 9.00 9.00 A la carte service at attractive prices is available in 
43 10.00 10.00 | restaurants at all meals. 


Centrally located, Hotel La Salle, under Stevens management has for many 
years been recognized as the standard of excellence in modern hotel service. 


THE STEVENS 


THE WORLD’S GREATEST HOTEL 
Michigan Boulevard, + H I eC A G O 


Ernest J. Stevens, 
7th to 8th Streets 


Vice President and Manager 











RETAIL LUMBER YARD 
For Sale— 534 PLANING MILL 


Fine Location - Good Business—R. R. Trackage. 
Yard and Buildings cover about 4% acres. 
Convenient to all parts of City. 


Memphis Lumber Corporation, Memphis, Tenn. 











elt 
1928 will furnish a larger market for box 
lumber than last year. Mill stocks are now 
somewhat larger than a year ago, but much of 
this material has already been sold. Round 
edge white pine boxboards, inch, are $28 @ 30. 


CLAPBOARDS 


BOSTON, MASS., May 1.—Retailers are buy- 
ing clapboards a little more freely, though 
there are not many large orders. Eastern 
spruce and native white pine continue very 
scarce and firm. Wholesalers are carrying 
adequate stocks of Coast clapboards and main. 
taining fairly steady prices. 


| HOO-HOO DOINGS 


Kansas Cityans in Spring Party 


Kansas City, Mo., April 28.—The annual 
spring party of Kansas City Hoo-Hoo at the 
Blue Hills Club last night was the largest af- 











fair of the kind ever given here and was’ 


hugely enjoyed by the 275 lumbermen and 
their ladies who were present. Mrs. Frank 
R. Watkins was in charge of the arrangements 
and she was given tribute by all those present 
for the perfection of the details. 

The guest of the evening was the Senora 
Dolores Del Toro, who was escorted to the 
place of honor on the arm of A. T. Bring, 
president of the Kansas City Hoo-Hoo Club. 
In honor of the senora, the ladies present were 
all provided with large Spanish combs. When 
the dinner was ended, the senora was called 
upon for a few remarks and proceeded to live 
up to her name by “throwing the bull” all over 
the place. Following her remarks, a Mexican 
election was held and the senora was given 
a unanimous vote, as is the custom in Mexico, 
but immediately was taken out and_ shot. 
Upon investigation, it was found that the 
senora really was James F. Gdodman. Other 
entertainment was provided by Mrs. Percy 
Allen, who sang “Trees,” and Miss Eleanor 
Marshall, daughter of Larry Marshall of the 
exchange, who gave a violin solo. Mrs. C. F. 
McKnight gave a dramatic reading. Follow- 
ing the entertainment features dancing was 
indulged in. 


Hoo-Hoo Hear Good Forestry Talk 


Stockton, Cauir., April 28.—Members of 
the local Hoo-Hoo Club met in joint session 
with the Rotary Club on April 25 to listen to 
an interesting address by H. N. Wheeler, lec- 
turer for the United States Forest Service, 
who gave a fine illustrated talk on the nation’s 
forest resources and the need for preserving 
them against fire, and for encouraging refores- 
tation. The meeting was attended by fifteen 
local lumbermen who lent their support and 
endorsement to the proposition of forest fire 
prevention and reforestation that was effec- 
tively put across by the speaker of the day. 


Toronto Hoo-Hoo in Annual 


Toronto, Ont., April 30.—Following a din- 
ner at the Diet Kitchen, Toronto Hoo-Hoo 
Club No. 53 held its annual meeting here on 
April 27 and elected officers for 1928 as fol- 
lows: Vicegerent Snark, T. A. Paterson; presi- 
dent, W. B. Tennant;, first vice president, K. 
M. Brown; second vice president, J. A. Rol- 
land; secretary-treasurer, G. B. Van Blari- 
com; executive committee, Charles Irvin, 
Charles McCabe, D. H. Van Wart, J. Wach- 
ter‘and A. R. Stinson. 

The chief speaker at the meeting was Mor- 
gan Eastman, of the Consolidated Shingle 
Mills of British* Columbia, who told about the 
lumber industry in British Columbia and of 
the organization he represents, which was 
formed to market British Columbia red cedar 
shingles. The Consolidated Shingle Mills rep- 
resents approximately 93 percent of the total 
cut of British Columbia shingles, which are 
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nt as 
marketed under the trade-mark “Edg wood” 
and are all heart, all clear and all edge grain. 
Mr. Eastman told of the merchandising plan 
of the Consolidated Shingle Mills and how it 
had secured the wholehearted codperation of 
the lumber dealers. 

Winners of the first, second and third prizes 
in the wood identification class examinations 
conducted by Prof. J. H. White at the conclu- 
sion of his series of lectures, which have been 
conducted this winter, were then awarded their 
prizes. Prof. White was made a member of 
Hoo-Hoo through the action of Rex Chesbro, 
member of the Supreme Nine. 

S. P. Westaway, of the Canadian Forest 
Products Publicity Association, gave an inter- 
esting address on the work of his organization. 


Hoo-Hoo Plant Trees 


MILWAUKEE, WIs., May 1.—Milwaukee Hoo- 
Hoo held their annual tree planting festivities 
on Saturday afternoon, April 28, at the sum- 
mer home of Rudolph and Louis Best, at 
Spring Lake, north of Milwaukee. They 
planted a number of Norway pine, other pine 
trees, and spruce, on the tract of land which 
has been set aside for planting each year. 


E. A. Ehlert read Joyce Kilmer’s poem 
“Trees” and Ben F. Springer, John Schroeder 
Lumber Co., Milwaukee, and president of the 
Wisconsin Retail Lumbermen’s Association, 
gave a brief talk, pointing out that what the 
Milwaukee Hoo-Hoo Club was doing in ob- 
servance of American Forest Week was just 
a cross-section of what was happening through- 
out the country. 

A beefsteak dinner was served during the 
afternoon. About 25 members attended the 
ceremonies. 


News From Hoo-Hoo Headquarters 


St. Louts, Mo., May 1.—Reports of recent 
Hoo-Hoo activities were made public at inter- 
national headquarters. here today as follows: 

Dallas, Tex., April 24, concatenation organ- 
ized by Ben Varner, Vicegerent Snark, and 
Parson Peter A. Simpkin, chaplain of the order, 
followed by the formation of Hoo-Hoo Club 
No. 75. 

The Douglas County (I1l.) Hoo-Hoo Club was 
recently organized at Villa Grove, with the 
following officers: President, August Held, 
Alexander Lumber Co., Villa Grove; vice presi- 
dent, James K. Horton, of Horton Bros., Gar- 
rett, and secretary-treasurer, H, U. Potter, 
of the F. H. Jones Lumber Co., Tuscola. 

Amarillo, Tex., April 21, twenty-one candi- 
dates initiated at concatenation, staged by W. 
L. Blake, recently appointed Vicegerent 
Snark. 


May 8, the first of a series of golf tourna- 
ments for Wisconsin lumbermen, sponsored by 
the Milwaukee Hoo-Hoo Club will be held on 
the Lake Ripley course, near Cambridge, with 
Fred C. Holstein, mayor of Fort Atkinson, as 
hast to the players. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 

_ 1,666,087. Tilting saw guide. Freeman E, Col- 
lier, Minneapolis, Minn., assignor to Foley Saw 
Tool Co., same place. 

1,666,272. Logging hook. Charles W. Spiering, 
Cathlamet, Wash. 

1,666,632. Sawing machine. Walter B. Stone, 
Webster, Mass., assignor to Electric Storage Bat- 
tery. Co., Philadelphia, Pa. 

1,666,795. Firewood-splitting machine. William 
R. Schmidt, Beemer, Neb. 

1,666,906. Wood-turning machine. Carl L. Mat- 
tison, Rockford, Ill., assignor to Mattison Machine 
Works, same place. 

1,666,987. Saw tooth. Percy L. Billingsley, Or- 
lando, Fla, 
on™. Chain saw. Lee C, Field, Cincinnati, 

0. 


1,667,668. Apparatus for manufacturing matched 
flooring. Clarke R, McLaughlin, Longville, La. 
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This Is Fine 
Lumber to Sell 


Its lightness, softness and 
whiteness please the carpenter, 
the contractor, the home own- 
er. It is manufactured in a_ 
modern mill and no effort is 
spared in preserving and en- 
hancing the high quality of the 
raw material that comes from 
our fine tract of timber. You 
can depend on Craig Mountain 
lumber 100%. 


Let us have your inquiries. 





SALES REPRESENTATIVES: 
G. S. Patterson, 
W. J. Schiller, 
4347 Benton Blvd., Kansas City, Mo. 


R, D. Hunting Lumber Co., 
Merchants Bank Bidg., 
Cedar Rapids, Iowa. 


Oconomowoc, Wis. 


Alex W. Stewart 
931 Lumber Exch. Bldg.. 
Minneapolis, Minn. 
D. Clinton Van Ostrand, 
P. O. Box 99, Omaha, Nebraska 
W. H. Lewi 


8, 
406 Chamber of Commerce Bldg., 
Denver, Colo. 











Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President. W. C. GEDDES, Vice-Pres. & Gen. Mgr. 
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Quality OAK FLOORING 


lives up to its name in every way—the finest quality 

Southern Oak, uniform in milling and grading. It’s the 
c kind of flooring builders want and therefore sells quickly 

rir ro fe; if’ ya for dealers. Try some and see for yourself. 

widths. Order in carlots or Ll. C. L. to suit your requirements. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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“KILMOTH” 
Closet Lining 


Manufacturea from 
Tennessee Aromatic 
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Overseas Lumber Market Review 


WASHINGTON, D. C., April 30.—Lumber stocks 
are moving into consumption at a greater rate 
in Great Britain and the prospects as a whole 
are believed decidedly brighter than last year, 
according to Capt. E. A. Selfridge, lumber 
trade commissioner, London. An element of 
extreme caution is quite noticeable, however, 
and buyers are reluctant to commit themselves 
to any extent in forward purchases and dis- 
posed to confine themselves to immediate re- 
quirements. 

Consuming industries are reflecting the in- 
creasé in British trade, with some more .back- 
ward than others. Shipbuilding is improving, 
but in thé opinion of the British lumber trade, 
most of its requirements for the coming year 
have already been filled. Furniture manufac- 
turers are coming into the market.. House 
construction is not as encouraging as last 
year, although a large number of artisan 
dwellings are still needed but builders are not 
inclined to commit themselves on account of 
the uncertainty regarding the housing subsidy. 

Capt. Selfridge states that it is not consid- 
ered likely that the Swedish and Finnish ex- 
porters will yield their present firm position 
regarding prices. Large stocks. were carried 
over from last year by British importers who 
have been gradually liquidating them and are 
in no hurry to commit themselves for future 
supplies. They expect a decided decrease in 
pine shipments from the Baltic countries for 
this year owing to the scarcity of logs, and 
this has already made itself felt. Prices for 
this lumber are firmer and the stocks are mov- 
ing faster than. spruce, and Baltic pine rail- 
road ties have advanced until there is a differ- 
ence in favor of Douglas fir ties of 10d. to 1s 
each. .Consequently inquiries for Douglas fir 
ties are increasing. It is reported that some 
importers who'contracted for Baltic sleepers 
are wnable to obtain their requirements and 
are endeavoring to meet their obligations with 
the railroads in Douglas fir. An order was 
recently placed for 6,000,000 feet of Douglas 
fir for ties. 

The c. i. f. market for southern pine sawn 
timber is unstable and stocks are heavy. 
Prices for extra prime lumber are firm and 
stocks not excessive. 


Fir Demand Increasing 


The demand for Douglas fir is steadily in- 
creasing but no improvement in prices is ex- 
pected on account of heavy stocks. Instability 
of c. i. f. prices is a heavy drag. The trade is 
gradually accommodating itself to the use of 
sizes 2x3- and 2x4-inch common and merchant- 
able, realizing that the scant dimensions con- 
stitute no valid objection to its use for build- 
ing purposes, and the market, therefore, is 
susceptible to considerable expansion, accord- 
ing to Capt. Selfridge. 

Arrivals of American hardwood lumber in 
the United Kingdom are still largely in excess 
of requirements, and consumption, while some- 
what improved, has been no match for the 
heavy tmports. Stocks in first hands are ex- 
cessive and the uncertainty of the situation is 
accentuated by the instability of c. i. f. prices. 
The same is true of logs, except that arrivals 
have been lighter than lumber. The general 
situation seems less favorable than a year ago, 
when c. i. f. prices on most items were firm. 

Latest cabled advicés from A. V. Dye, com- 
mercial attaché, Buenos Aires, state that lum- 
ber distribution is quiet but receipts heavy and 
prices low. European plywood shipments are 
increasing, although not large as yet. Gen- 
erally speaking, Argentina’s economic condi- 
tion continues good. 

The Australian market over-bought in an- 
ticipation of the increased tariff duties and it 
is believed that Australia, generally speaking, 
has sufficient lumber on hand for its needs 
until the middle of the year. One dealer is 
reported to have a sufficient stock on hand 
for the remainder of 1928. 

The Shanghai market absorbed about two- 
thirds as much American lumber last vear 
as in 1926, and now the Nationalists have 
started another serious drive ¢o oust the North- 
erners from Peking. Lumber required for 
the use of foreign troops sent to the Shan- 
ghai area to protect their nationals furnished 
a considerable market for lumber. 

A lot of lumber continues to go to Japan 
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and imports are expected to. continue at about 
the normal rate. It is now fairly certain that 
no attempt will, bes;nade to alter the tariff on 
lumber at the *préséent special “session: of the 
Diet, which will sden adjourn, and” that any 
action in this direction will be delayed until 
the regular session next winter. 


Lumber Output in Mexico 


Reports have it that the Mexican Govern- 
ment is considering an increase in the lumber 
tariff schedule. Many other commodities have 
been increased during the last few months. 
Mexico has considerable timber .which she 
would like to cut. At present the total output 
of the country is estimated at about 750,000,000 
feet a year, and further tariff protection is 
expected to stimulate increased activity at 
home. 

The German lumber market looks fairly 
good, generally speaking, but building is not 
picking up as had been anticipated. In De- 
cember Germany and Poland entered into a 
tariff agreement for 1928, with the result that 
Germany is now receiving oak and pine from 
Poland in quantities not now known. In 
Czechoslovakia and Rumania also are avail- 
able sources and Germany can over-supply her 
needs from shipments ‘from the east and 
south. 

Canada’s lumber production was approxi- 
mately $125,000,000 in 1927, according to Vice 
Consul L. Baldwin, Ottawa. The eastern On- 
tario, industry enjoyed an increase of from 10 
to 25 percent in lumber turnover, with in- 
creased exports to the United States. How- 
ever, the margin of profit is said not to have 
been satisfactory to many. Construction and 
sale of limits in northern Ontario were active. 
Forest protection increased during the year by 
both private and public effort. 

T. H. Ferguson, Premier of Ontario, has an- 


nounced that the 1927 output of pine lumber- 


in that Province was some 70,000,000 feet less 
than that of the preceding season, while 
jackpine was’ some 22,000,000 feet less, due 
to uncertain market conditions. However, 
10,000,000 more feet..of other woods were cut? 


while more than 832,000 railway ties were 


produced, many from jackpine. 

Commercial Attaché J. F. VanWickel cables 
from The Hague that general trade conditions 
in the lumber field in the Netherlands show a 
slight improvement. The overstocks of soit- 
wood lumber have shown a moderate reduc- 
tion owing to increased building activities. 

J. R. McKey, trade commissioner, San Juan, 
cables that lumber stocks in Porto Rico are 
normal. Trade in most staple import com- 
modities, including lumber, continues dull. 
American Lumber Prospects in New Zealand 

Julian B. Foster, trade commissioner, Wel- 
lington, reports that the outlook for American 
lumber in New Zealand is even better than 
last year. The principal woods imported from 


the United States are Douglas fir, redwood and. 


western red cedar. Despite the faet that the 
New Zealand Government increased duties on 
these products considerably in 1927, imports, 
with the exception of cedar, have not shown 
any evidence of slackening, nor do importers 
believe they will be materially affected this 
year. New Zealand as a whole is on a better 
economic basis now than it has been in sev- 
eral years, money is circulating more freely 
and building activities in all of the main 
centers show signs of an active and steady 
revival that should last throughout the year. 
Imports held their own during the temporary 
depression last year when building in all cen- 
ters_except Wellington was slower than usual. 

Political unrest in Egypt apparently has 
made itself felt in the building industry, caus- 
ing a general slowing down, according to 
Ralph B. Curren, assistant trade commissioner, 
Alexandria. The result has been that mer- 
chants are now asking the importers for credit 
terms on their lumber purchases. During Feb- 
ruary carload shipments of lumber from 
Alexandria to Cairo and other interior cities 
aggregated only 1,905, against 2,300 in Janu- 
ary, 2,910 in December and 3,980 in November. 
Mr. Curren states that there has been a mod- 
erate demand for red gum and white oak and 
a fairly good demand for southern pine. There 
were no arrivals of lumber from the United 
States in February. The demand for European 
woods has been relatively small. 








Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

7S cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























OPPORTUNITY FOR A MAN 
Between 30 and 40 who has managed a retail 
yard and who made a success of selling, particu- 
larly the complete job to home builders, as sales- 
man with a progressive retail firm in a medium 


sized Eastern city. Must have energy, enthusiasm 
and.ability to develop sales on own initiative. We 
want a man with sufficient executive ability to 
take charge of other salesmen. An opportunity 
will be given to acquire an interest in the business 
after ability has been demonstrated. 

Address ‘“‘H. 105,’ care American Lumberman. 


WANTED ‘ 
Competent superintendent for 3 unit hardwood 
flooring plant Appalachian section. State age, ex- 
perience and by whom employed in first letter. 
Address “H. 117,’’ care American Lumberman. 


WANTED 
A competent working foreman by small mill doing 
high class special millwork in Pittsburgh District. 
State experience, also furnish reference with ap- 
plication. 
Address “G, 123,” care American Lumberman. 


WANTED ESTIMATOR AND SUPERINTENDENT 
Who is capable of working men for middle size 
millwork plant. State age, salary expected, ex- 
perience and give references in first letter. 
Address “G. 103,’’ care American Lumberman. 


ASSISTANT TO MANAGER 
Man about 30 years old who is familiar with city 
retail lumber. business to do general office work 
in any department. Chicago. Give experience in 
detail stating salary expected. 
Address ‘“‘G. 117,’ care American Lumberman. 


SALESMAN AND ESTIMATOR 
Capable listing lumber and millwork from plans. 
State age, experience, and salary expected. Advise 
if you can make minor drawings. 
Address “F. 132,” care American Lumberman. 


WANTED—CAPABLE SUPERINTENDENT 
For panel factory, cutting own rotary veneers, 
buying figured woods. Plant operating steadily, in 
northern town of about 12,000. 




















Give references 


and state fully experience, age and salary expected. 
Address “F. 104,’ care American Lumberman. 





WANTED—HARDWOOD SALESMAN 
For Chicago trade both truck and carload delivery. 
Must have acquaintance and experience. Liberal 
commission basis and weekly drawing account. 
Address ‘“‘H. 102,’ care American Lumberman. 


WANTED SALESMAN 
To sell Industrial and other users of Hardwoods, 
White Pine and Western Coast Products on com- 
mission basis in New York City. 
Address ‘“‘H. 106,’ care American Lumberman. 


WHEN YOU WANT TO SELL 
Machinery, Locomotives, Cars, Rails, Lumber, 
Shingles, Timber, Timber Lands, Retail Yards, 
Woodworking Plants, Factory or anything used in 
the Lumber Industry, write us. Put an advertise- 
ment in the For Sale columns. The American 
Lumberman goes to the people who are in the 
market for what you have to sell. Send your 








ad to the AMERICAN LUMBERMAN, 431 8S, Dear- 
born St., Chicago, III, 
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